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an exciting new medium 
of creative design 





SOMETHING ENTIRELY NEW 
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HAS BEEN ADDED T 
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SAND CHECK BASKE WEAVE —_— C Ceratile is a new line of real clay tile 
in 4%" or 6” tiles 


with unlimited decorative possibilities 
for interiors. It lets you express yourself 


as never before with standard patterns... 


NEW NEW 
TEXTURE COLOR 


gives you complete freedom of creative 


expression with custom-built patterns. 

















» ARAGON Bil REGENCY 
' In 4%" or 6” tiles in 414" or 6" tiles 
rT) 371) 
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LATTICE 
In 44%" or 6" tiles 


SOUND WAVES 
In 6” tiles only 





HARLEQUIN 
ta 44%" or 6" tiles 


Shown here are typical designs from the standard ss 8 aaa 
Ceratile group of 34 patterns, fast becoming the a om “ In 44%" or 6" tiles 
most accepted line of decorative tile in the country. 
Each is a wholly new concept in tile design, texture 
and color combination. Each is available now. 
You can get frostproof Ceratile for exterior use in 
. . WINDOW PANE 
freezing climates. We welcome your request — In 41%" or 6" tiles 


for full information. Just write to Dept. HH-10. 
THE CAMBRIDGE TILE MFG. CO. Authorized Distributors of Ceratile, P. O. Box 71, Cincinnati 15, Ohio 
WEST COAST OFFICES e¢ The Cambridge Tile Mfg. Co., 470 Alabama Street, San Francisco 10, California 
e The Cambridge Tile Mfg. Co., 1335 South LaBrea, Los Angeles 19, California 
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Bruce LAMINATED 
Oak Blocks 


FOR EASY, TROUBLE-FREE INSTALLATION OVER CONCRETE SUBFLOORS 








SELECTED OAK for beauty and durability 

BLOCK PATTERN for modern style 

SCIENTIFIC LAMINATION for stability and moisture resistance 
FACTORY FINISH for long wear and easy upkeep 

Now it is more practical and economical than ever before to use 
hardwood floors in homes and buildings with concrete slab construc- 
tion. Bruce has developed this new Laminated Oak Block that 
minimizes all warping and dimensional changes . . . permits easy, 
foolproof installation in mastic over concrete. No allowance for 





expansion is required, 


‘ , tt a ., eri os Ve vay ; *, ‘yay - -- 7er 
Many new floor coverings have been introduced for use over FEATURES: 
concrete, but none has ever matched the warm, natural beauty or the “ ; es 
le Ne , : . . e Three plies—all oak to equalize stress 
lifetime durability of oak. Bruce Laminated Oak Blocks also provide ee 1 
¢ Laminated under heat and pressure 


a modern parquet design that is so effective in room decoration. The a 
; ; : 5 int , : with moisture-resistant glue 
superior factory-applied finish saves time and money on the job 
. 7 ‘ 2 e Practically warp- _ ‘ks remai 
. . satisfies owners completely. Practically warp-proof—blocks remain 
/ flat and square 


Mail coupon below for literature on new Laminated Oak Blocks. Packed in cartons for protection in 
storage and handling 


E. L. BRUCE CO., Memphis 1, Tenn. 


e % in. thick—9 in. square 





¢ One grade only—all faces practically 
clear 

















Looks easy... and is easy! Blocks, with in- 
terlocking tongues and grooves, are installed over 
concrete slab in an adhesive (Everbond Mastic). 
No membrane-waterproofing required except 
where hydrostatic pressure may exist. No expan- 
sion joints or spaces needed. 


MAIL FOR LITERATURE 


E. L. BRUCE CO., BOX 397, 
MEMPHIS 1, TENN. 

Send complete data on Bruce 
Laminated Oak Blocks to: 


Name 


Address 
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Kitchen of Mr. Schladermundt’s 
home. Oak Plankweld is used 
for one wall. Weldwood Ply- 
wood, painted, is used for other 
walls. Cabinets are also of 
Weldwood Plywood. 


Prominent Architect 
Follows his own advice 











.». Specifies Weldwood” Plywood ae " “ 
for his own home! a 2 2. 
"oA * 





Beautiful, easy-to-install Oak Plankweld®, in the Shelter Island home 
of Peter Schladermundt, architect. 





Peter Schladermundt means what he says to his clients about 
the enduring beauty and economy of Weldwood Plywood! ; 
He means it so much that he specified Weldwood Plywood ‘ 
throughout his own home on Shelter Island, New York. i 
He’s typical of architects all over the country who are thor- 
oughly sold on Weldwood Plywood. 


Weldwood Plywood reflects dignity, charm and good taste i 
... yet it is so tough and strong that it stands up beautifully. 


And when it comes to durability, remember this: Interior i 
grade Weldwood Plywood is guaranteed for the life of the E 
building in which it is installed! ? 
In redecorating, Weldwood panels go up fast and easily right F 
over existing walls ... even over unsightly plaster. t 
In new construction, Weldwood Plywood saves time and : 


money because it is quickly applied over the studding. 


Consider Weldwood Plywood for all of your clients. This 
wonderful material comes in a wide variety of fine woods... : 
domestic and imported: genuine Walnut, Knotty Pine, Oak, 


Korina®, Maple, Birch, Gum, Mahogany. 


WELDWOOD' Plywood 


Manufactured and distributed by 

UNITED STATES PLYWOOD CORPORATION, 
World’s Largest Plywood Organization 

New York 36, N.Y. 

and U. S.-MENGEL PLYWOODS, INC. 
Louisville 1, Ky. 

Branches in Principal Cities * Distributing Units in Chief Trading 
Areas * Dealers Everywhere 
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UTILITY has a new and interesting meaning in 
EXTENDO- BAR... Hall-Mack’s latest creation 
for modern living. 


At first glance it’s an attractive, conventional- 
looking towel bar, but there’s more! Almost like 
magic...by pulling the knobs at each end... 
EXTENDO-BAR becomes nearly twice its orig- 
inal width, providing extra space for drying hose, 
lingerie, children’s clothing, guest towels and 
other things usually fast-dried in the bathroom. 








OM) EXTENDO-BAR is a new and 
exclusive Hall-Mack product that’s styled 
to bring ExTRA convenience and utility 


to modern bathrooms. Hall-Mack bathroom 


accessories are made in four popular 


lines...Coronado, Crystalcrome, 







Tempo and China Vogue... for 


every bathroom style and budget! 





HALL-MACK COMPANY 


1344 W. Washington Blvd., Los Angeles 7, California 
7455 Exchange Ave., Chicago 49, Illinois 


Sold by leading plumbing, tile and hardware dealers everywhere. 
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Wallboard 


- GIVES 1-HOUR 
FIRE RATIN 









buildings will go up faster, too, because it 


Gold Bond Fire- 


Meets strictest fire laws. Now you can use ¢)/ 


doesn't have to be “babted 


Shield has the new HARD-EDGI 


sam wallboard construction to meet stringent local 


building codes which require a one-hour fire /means 


less damaged board, IMprov ed naslability. 
Gold Bond FIRE-SHIELD Gypsum Wall- 


board, in %” thickness, is avatlable in sizes 4’x6, 


rating for interior walls and ceilings...specity new 
Gold Bond FIRE-SHIELD Gypsum Wallboard. 

The extra fire protection offered by FIRE- 
SHIELD is built right into the core during man- 7, 8,9, 10, 11, and 12’, with tapered edges. 
ufacture. Application is exactly the same as tor For details, write our Architect Service Dept. 


standard Gold Bond Gypsum Wallboard. And, or ask the National Gypsum Representative. 


NATIONAL GYPSUM COMPANY e BUFFALO 2, NEW YORK 


. 


Fireproof Wallboards, Decorative Insulation Boards, Lath, Plaster, Lime, Sheathing, Gypsum Roof 


‘Decks, Wall Paint, Textures, Rock Wool Insulation, Metal Lath and Sound Control Products. 
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Fire Resistive Ratings — Gold Bond Fire-Shield 


Underwriters 


PARTITIONS 


W ood frame partition, 
Rither load or non-load 
hearing'.2”x 4” studs 
16” o.c. 


One layer %” Fire- 


Shield both sides 


1-Hour Rating 


: Laboratori Inc. 


CEILINGS 


W ood joist floor. 2”x 10” 
wood posts COV ered 
with wood sub-flooring, 
building paper and 
wood finish flooring. 


One layer %” Fire-Shield 


1-Hour Rating 


You'll build or 
ra-daatete (=) Mol-3412) am WALLA) 


Gold Bond 
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YOU’LL NEVER SEE THIS 
| ON A PANELED WALL 
, 
; , 
RODDISCRAFT PLYWOOD PANELING 
a PAYS FOR ITSELF 
: You have always recommended paneled walls for 
é appearance. Today with scarce, high-cost main- 
; tenance labor, you can also recommend them on . 
l the basis of economics. The higher original cost 
4 of installing plywood is easily offset over the 
ARK §f years by savings in costly painting, paper hang- 
ing and maintenance. 

And for the life of the building, paneled walls 
| will continue to pay dividends in savings, and in 
eld } beauty that ripens with age. 

f Roddis craftsmen control the step-by-step 
manufacture of Roddiscraft Plywood from ven- 
; eer selection to the finished product — no short- 
0” cults — no compromise. You can be sure when 
you specify Roddiscraft Plywood, 
By 
Id 
NATIONWIDE Mnddisrraft warewouse service 





Cambridge 39, Mass. ® Charlotte 6, N. C. © Chicago 32, Ill. 
Cincinnati 2, Ohio © Dallas 10, Texas © Detroit 14, Mich. 
Houston 10, Texas ® Kansas City 3, Kan. ® Los Angeles 58, 
Calif. © Louisville 10, Ky. © Marshfield, Wis. © Miami 38, Fla. 
Milwaukee 8, Wis. © New Hyde Park, L. I., N. Y. © New York 
55, N. Y. © Port Newark 5, N. J. © Philadelphia 34, Pa. 
St. Louis 16, Mo. ® San Antonio 6, Texas ® San Francisco 24, 
Calif, © San Leandro, Calif. 
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now the | 


BEST | 
gives you a choice of | 

TWO" 

| 


The makers of Crown Steel 
Wall Tile, the tile so good it 
earned a bonded guarantee, 
now introduce an all-new, all-beau- 
tiful tile—Crown Plastic Tile. Here | . 

is a distinguished plastic wall tile— ST1CE P 
one of character high enough to | 795 
qualify it as a proud running mate 








STEEL WALL TILE 





Even before Alexander Hamilton met Aaron Burr in 


to Crown Steel Tile. Its true, bright colors and subtly ; 
ag & . ; 1804 in the most famous duel in American history, BIRD 
handsome marbleizing set new high standards for | had started on the long and rewarding journey toward t 
beauty in the field of plastic wall tile. All sizes the successful American enterprise it represents today. : 
. . a r i SY t i h ity as J 

and shapes necessary for making finished And today, Bind otters you he high quality —_ — 

; : . wear of the finest asphalt shingles at any price! 
installations are immediately available. * Thick butt construction, with extra layers of asphalt 
and firmly embedded mineral granules give added 


years of wear where it counts . . . on exposed tabs. 
* New pastel colors! 
* Fire-resistant, of course — certified by Underwriters’ 
Laboratories. 
* 215 lbs. of working weight protect every 100 square 
feet of roof. 
For more information, write Bird & Son, inc., Dept. MB-10, East Walpole, Mass. 


Good as this news is, it’s only 


a Si 


part of a bigger story— that 

you can now offer clients a choice 
of plastic or steel wall tile and in 
either case be offering them the 
best. Whichever tile you select, you 

offer the finest tile . its kind. ” PLASTIC WALL TILE | 
Your homes sell best when they offer the most. | 
either steel or plastic— | 





Weg: 





Including Crown Tile 
in your plans is a sure way 


to have your homes offer 





the most and sell best. 





Write Dept. H for 


the name of your 





nearest dealer. 


e3t:s) Roofings & Sidings 


SON i 
co eaeRa = ASPHALT SHINGLES & INSULATING SIDINGS 
WATERPROOF PAPERS #@ ROLL ROOFINGS 
East Walpole, Mass. e New York, N. Y. @ Chicago, Ill, @ Shreveport, La, 





See our catalog in Sweet's 
Builder's and Architect's Files 





WALL TILE 


the ohio can & crown co. | 
massillon, ohio | 
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MENGEL 


MAHOGANY 
Flush DOORS 


The Mengel Company is now able to offer you 
African Mahogany Flush Doors at prices actually 
Jess than you pay for many domestic woods! 


Operating its own large logging concession and 
mill in the best Mahogany section of .Africa, 
Mengel imports this King of Woods in tremen- 
dous volume. The savings of these large scale 
operations are passed on to you. 


What's more, when you choose Mengel Ma- 
hogany Flush Doors, you're assured of finest 
construction, guaranteed by the world’s largest 
manufacturer of hardwood products. Mengel 
Mahogany Flush Doors have been tested and 
proved in thousands of installations. Better 
doors cannot be bought! 











Let us tell you about the extra quality, the extra 
luxury, the extra value of Mengel Flush Doors 
in genuine Mahogany! Mail the coupon for 


complete information. 


The Mengel Company . . . America’s largest manufacturers 
of hardwood products @ growers and processors of timber 
@ manufacturers of fine furniture @ veneers @ plywood @ 
flush doors © corrugated containers @ kitchen cabinets 


and wall closets 

















P THE MENGEL COMPANY 

Plywood Division, Louisville 1, Ky. 
' Gentlemen: Please send me full information on Mengel 
3 Mahogany Flush Doors—both Hollow Core and Stabilized 
i Solid Core. 

Name 

Firm 

Street 

City ist naistncnciagegocaa 








Mackle homes in Miami, Florida range from $4950 to $6200 complete, on 75' x 125' lot. Concrete block construction, stucco 
exteriors, interior plaster walls. And the water heater in every home—of course, it’s ELECTRIC! 


says Miami builder F. E. MACKLE, Ir. 





“We've built close to 5,000 houses since 1946,” says Mr. Mackle, 
“and without exception we have installed Electric Water Heaters. 
We’ve done that because home buyers want this type of water 
heating—and because of the economy of original installation. 
Besides, there’s an almost perfect record of no come-back or main- 
tenance expense. Our houses have been mostly in the low-cost field 
—but in any price class, you’ll find that home buyers prefer the 
cleanness, and the economical operation they get because of the 
short hot water lines and the tank that’s fully insulated. So far as 
we’re concerned, the Electric Water Heater has been one of our 
most successful sales closers.” 


Equip Your Homes with 


slectric water heaters maa 


ELECTRIC WATER HEATER SECTION 
National Electrical Manufacturers Association 


155 East 44th Street, New York 17, N. Y. 





ALLCRAFT e BAUER e¢ BRADFORD e CRANE-LINE SELECTRIC e CROSLEY © DEEPFREEZE 
FAIRBANKS-MORSE . FRIGIDAIRE « GENERAL ELECTRIC « HOTPOINT ¢ HOTSTREAM 
JOHN WOOD « KELVINATOR « LAWSON «+ MERTLAND *« MONARCH « NORGE « PEMCO « REX 
RHEEM e¢ SEPCO « A.O.SMITH * THERMOGRAY « TOASTMASTER « WESIX ¢« WESTINGHOUSE 
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NEVAMAR 


+2. high-pressure lominote surface, de- 


EVAMAR is a high-pressure laminate—a hard, prefinished sur- a rpm 


Nevomor is not affected by grease, oko- 


facing material that’s designed for lifetime service. It builds he ra ec, emmeni, beach iho 

extra beauty, durability and value into any installation—makes abc Bk ta 

° ° ‘ mar may be cleaned with soap and water 
home-selling easier. NEVAMAR is easy to care for, never needs 


painting or refinishing. Would you like to see samples? 





DISTRIBUTOR: THE NEVAMAR COMPANY, BALTIMORE-30, MARYLAND 


WZ NATIONAL Beate Rac Conyuang 


Manufacturers of Nevamar Decorative and Industrial Laminates ¢ SARAN FILAMENTS © Wynene Molded Products 
ODENTON, MARYLAND © NEW YORK: EMPIRE STATE BUILDING © LOS ANGELES: 5025 HAMPTON STREET 
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Redwood for Beauty... CRA Redwood 


For Dependability ! 


As Redwood’s popularity 
with contemporary 


architects grows, so does 


ae 

fey 
# see 

rs 

Pes ti 
setae ty 
kes Maa 
em We 
» ae 
| 4 4 
: Sede 
ys 
‘ 

¢ 

i 


their insistance on 


Sc aatiateaieell 


) 


the use of grade-marked, 
trade-marked CRA Redwood. 


For experience has shown 


PP SARS SIA RR r A i 


CERTIFIED that CRA Redwood 


») RY | gives uniformly fine 


CLR-RWD performance on the job — 


every time. 





A. QUINCY JONES, AIA, ARCHITECT 


Members: Eureka Redwood Lumber Co. « Arcata Redwood Co. « Coastal Plywood & Timber Co. »« Hammond Lumber Co. 
CALIFORNIA REDWOOD ASSOCIATION CRA Holmes Eureka Lumber Co. « Northern Redwood Lumber Co. « The Pacific Lumber Co. « Rockport Redwood Co. 


Simpson Logging Co. * Union Lumber Co. ¢ Warm Springs Redwood Co. « Willits Redwood Products Co. 
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Add Sales Appeal with the NEW 
TIMKEN 2. Gas Furnace Line! 


New Engineering! New Styling! New Sales Opportunities! 


A BIGGER LINE FOR FASTER HOME SALES 
AND BIGGER PROFITS! 


Here’s sure-fire sales opportunity for architects and 
builders! It’s the all-new, feature-packed Timken 
Silent Automatic gas furnace line—one of the finest, 
most complete lines of gas-fired furnaces ever 
offered by one manufacturer! 










These furnaces have everything! Spanking new and 
good looking, they’re competitively priced to meet 
rigid construction budgets! And they’re experience- 
engineered by men with more than 25 years of heat 
engineering behind them. 










Architects and builders who feature this most 
advanced of all forced warm air gas furnace lines 
are going to sell their homes faster! Home buyers 
recognize quality in the Timken Silent Automatic 
name, and quality sells homes! 















APPROVED BY AMERICAN GAS ASSOCIATION 







© 5 mamma 


Les A RCL MRR 8 





A HI-FURNACES. For basement or utility 
room installation, ideal for homes where 
space is at a premium. Six sizes with input 
capacities from 75,000 to 200,000 Btu. 
Height is 63 inches, depth 29 inches, with - 

widths varying from 16 to 34 inches. A. COUNTERFLOW-FURNACES. For small 
basementiess homes, especially those using 
perimeter heating systems. Three sizes with 
capacities from 75,000 to 125,000 8tu. 
Height is 63 inches, depth 29 inches, with 
widths varying from 12 to 23 inches. 








7 LO-FURNACES. For basement installa- 
tion. Especially suitable where ceilings are 
low. Six sizes with input capacities from 
75,000 to 200,000 Btu. They are 41 inches 
high, 42 inches deep and vary in width 
from 16 to 34 inches. 
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te a complete line of quality-built equipment for every home heating need. 
Other models include boilers, « burners and oil-to-gas conversion kits. 


Only Timken Silent Automatic Offers All These Outstanding Sales Features! 


HOME 





@ NEW ENGINEERING! Years were 
spent in developing these superior 
furnaces. Each unit combines all the 
finest, most wanted gas heating 
features in one handsome cabinet! 


@ NEW STYLING! These furnaces 
are lifetime beauties! Sturdy mod- 
ern construction and a _ silvertan 
baked-enamel finish give them real 
eye-and-buy appeal! 


@ NEW BURNER! Advance-de- 
signed ribbon-type burner is pre- 


cision die-formed of stamped steel, 
vitreous enameled inside and out to 
prevent corrosion. Assures efficient, 
dependable operation at all times! 


@ NEW FEATURES! Adjustable 
blower speeds . . . flame-proof 
filters of spun glass . . . quiet, 
rubber-mounted motor . . . com- 
pletely automatic controls! 


@ NEW SALES OPPORTUNITIES! 
Fifteen different models and sizes 
make it possible to meet the heating 


needs of your homes with depend- 
able, top-quality equipment! 


@ NEW ADAPTABILITY! They 
function perfectly at both normal 
and high altitudes with any city gas, 
LP or LP-Air mixture. 


@ AND REMEMBER! When you 
advertise that your homes are 
Timken Silent Automatic equipped, 
they'll sell faster! There's no substi- 
tute for the Timken Silent Automatic 
quality reputation! 


TIMKEN 
| GAS HEAT 


TIMKEN SILENT AUTOMATIC DIVISION 
The Timken-Detroit Axle Company « jockson, Michigan 


The Timken-Detroit Axle Company of Conada, Ltd. Toronto, Ont. 
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ACHIEVEMENT! 























The most exciting stimulator of 
kitchen interest—builder of store 
traffic—developer of live kitchen 








mm 4. le prospects — generator of sales! 
42 Ol ee it V-66-UMS o magnificent 66-inch sink TRACY dealers are busting out all 
ra =. : with gleaming, lustrous stainless steel top, over with the two new VALUE-LINE 
all-welded steel cabinet, finished in Dulux. Stainless Steel Sinks!—offered at 
Also available in 54” as at left. prices that are all but unbelievable. 2 
A LIMITED-TIME promotion to make 
the kitchen business SIZZLE! Here is 
aie THE QUALITY-VOLUME LINE another evidence that TRACY is 
H " . * ” 
SKY ; QUALITY the quality-volume line! 
\ Write, wire or phone for the name 
of your TRACY Distributor. 
WEP : 
() \ KITCHENS 
. DOWN 
To 


veicts «EDGEWATER STEEL CO. - P.O. BOX 1137+ PITTSBURGH 33, PA. 
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select any model made by Fairbanks-Morse. 


Why? Because Fairbanks-Morse Water Systems are: 


@ built to the highest standards of quality ever attempted 
by pump manufacturers; 





@ designed on the most advanced principles of pumping 
performance; 


®@ constructed of the best materials by skilled workmen who 
are frequently Fairbanks-Morse craftsmen even to the 
third generation; 





Shown below are six of the most popular Fairbanks-Morse 
Home Water Systems—thousands of which are now in 
service in suburban and rural areas, and on farms of 
every kind. Fully descriptive catalogs of Fairbanks-Morse 





self-prim- 


Shallow well 
ing piston pump, delivers 
full capacities at moximum 
pressures. Available also in 
under-the-sink size. Com- 
plete water systems, ready 
to plug in and use. 


Shallow well convertible 
ejector pump quickly made 
into deep well pump should 
water levels drop below 
25 ft. Available in capaci- 
ties up to 1 hp. 


Shallow well, self-prim- 

ing ejector pump, quiet in 
A operation—ideal for instal- 

lation in the home. Com- 

plete water system, ready 
a to plug in and use. '/% hp. 
capacity. 





Oy, 


4 


4) 
Y/Y FAIRBANKS-MORSE, 


a name worth remembering 






E 








GENERATING SETS 
PUMPS ¢ SCALES 


HOME WATER SERVICE AND LAUNDRY EQUIPMENT e 
e HAMMER MILLS ¢ MAGNETOS ¢ MOTORS ¢ 


ENGINES e 
MOWERS « 
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FAIRBANKS-MORSE 
HOME WATER SYSTEMS 


You will never regret your choice of a home water system if you 


- MOWN for quality 
by wchitects ang builders 











quality and 


® performance-proved—and guaranteed for 
workmanship; 


@ easy to install, economical to repair and maintain; 


@ available in a full range of capacities for home and farm 
installations—in all geographical locations—for all con- 
ditions of soil and distance from the water level; 


@ sold by reliable home town businessmen who are instantly 
available for prompt installation and maintenance service. 


Home Water Systems are available to home owners, 
architects, contractors and housing development builders. 
Get them from your local Fairbanks-Morse dealer, or 
mail the coupon today. 

















Deep well submersible 
pump. Pump and water 
lubricated motor installed 
in 4” wells or larger— 
tank located any convenient 


Deep well ejector pump. 
From “to 5 hp. Smaller 
sizes available as package ft. Must be instalied direct- 
units — may be _ installed ly over the well where 
over or off the well. A maximum capacity at higher 
distance from well. Depths most popular model. pressures is desired. Ideal 
to 140 feet—high capacity for farms, country clubs, 
per horsepower. etc. 


Deep well head. Mode! 
10038. For depths to 600 


Fairbanks, Morse & Co. 
Chicago 5, Ill. 


Mail catalogs on your home water systems [] shallow well, [] deep well, 
to me at the address below. | am a home owner [_], architect [], con- 


tractor [|], project developer [_], farmer []. 


z 
Q 
3 
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WOMEN buy homes... 


k SELLS homes to women 
recouse pi ok is the first and 


only window to give women everything 







they’ve ever wanted in a window 


-.. WITH NONE OF THE DISADVANTAGES 
THEY’VE PUT UP WITH IN THE PAST 


me 






Women know Auto-Lok as the: 
window that "makes its own 














weather”... provides luxurious 
fresh air ventilation even while it's 
raining ... keeps their homes 






warmer in winter because it is the 
tightest closing window ever made 

... keeps their homes cooler in 

summer because Auto-Lok opens 

widest and scoops in every bit of 

cooling breeze! 

When the competitive chips are down... 
windows often make the difference! Why choose 
a window with any disadvantage, with the ready sale of 
a home at stake? Choose Auto-Lok... and equip your homes 

with the first and only window specifically engineered and built to 
combine the best features of all window types. Choose Auto-Lok... 


THE WINDOW WOMEN WANT MOST! 


















» Ryenerican Wome 
















16 HOUSE & HOME 

















GIVES YOU ALL THESE 


FEATURES... 


WITH SAFETY-LOK 
FOR EXTRA PROTECTION 





FRESH AIR WHILE IT'S RAINING EASIEST TO CLEAN 


it '/ No more running Nothing to lift out 
to close windows Zi Asp ...no sash to 
... Frain can’t y J remove ...no 
enter through = gadgets to 
slanting sash! prs APA — 
wide a an all g from 
WARMER IN WINTER the inside . . . top sash, too! 
; Seals itself shut 
like the door of 
‘ your refrigerator FRESH AIR NITE-VENT 
(] ... keeps heat in Bottom sash opens 
- ++. cold out! = stghity fer sgh 
COOLER IN SUMMER paresis 
. Opens widest... re locked re? fresh air 
scoops air inward *eag_ circulation during bad 
and upward... weather, too! 


luxurious ventila- 


tion, but no drafts! 
PRACTICAL BEAUTY FINGER-TIP CONTROL 
~— for a lifetime. Perfectly 


Narrow horizontal icti 

lines and graceful ae a f ree 
tilt of sash in aca bse 
every open er 

position add distinction to ony of a finger. No adjustments ever 

home ... lend themselves to a niece : \ pgeed sticks, 

wider variety of architectural never peer 

orrangements. 


INTERCHANGEABLE CONCEALED HARDWARE 


ee ee oe 


Can be handled all mechanism exposed to PATENTED 

from the inside. liv collect dust. Compact 

Just flip the clips roto-type operator 

...No tools required. handle does not W } N D Oo W Ss 


Reduce a day's interfere with 


work to an hour! drapes, blinds, etc. Aluminum or Wood 








ALUDMANSZZZZZ29 
MAIL THIS COUPON TODAY 
JA /, Y] Ay 1, FS | LUDMAN Corporation 
' Box 4541, Dept. HH-10, Miami, Florida 


AND LUDMAN JALOUSIE DOORS 


Gentlemen: Please send me, without obligation, the booklet, ‘What Is Important 

In A Window"... and complete information regarding the Ludman Products 

Porches... breezeways ve carports chai’ Hames 

can be turned into attractive, year- (J Avto-Lok Aluminum Windows 1) WindoTite Jalousies lama... Architect 0) 
. ‘ . [) Auto-Llok Wood Windows (J Ludman Jalousie Doors Builder [) 

around liveable rooms with beauti- : Deoler Ci 

ful WindoTite Jalousies. Ludman COM. 

Jalousie Doors bring light to dark 

toyers and halls. Write for complete 

information. 
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BUTTE, MONTANA, PICKS FARWEST HOMES 

















BUTTE is a growing city .. . without growing 
pains. In keeping with the Anaconda Copper 
Mining Company's ‘Greater Butte Development’’ 
more than 1500 new homes have been built in 
the past few years. 

Right now the Kenwood Realty Company 
of Butte is adding 165 Farwest Homes to its current 
building project. 

With a choice of Farwest Homes’ eight dif- 
ferent models and 45 different designs, two- and 
three-bedroom Farwest Homes in three different 
models were selected. 

Farwest Homes offer so many advantages 
to every builder—fast, speedy erection. No waste 
of time or materials—each package is complete. 


And, home buyers love them. 


No matter what market you're aiming for, 
no matter what price range—Bantam Budget, 
Standard, or Deluxe—Farwest Homes are for you. 
And, for your customers! 

Write today on your letterhead for FREE 


full-color folder and 8-page catalogue 


showing complete line. No obligation. 





WEST COAST MILLS 


CHEHALIS, WASHINGTON 


Farwest Homes are available from the Pacific Coast to the 
Mississippi River; and, in Michigan, Illinois, Ohio, Indiana, 


and Wisconsin. 


, FOR ITS NEW 165-HOME DEVELOPMENT! 


s 
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New Silver Spring, Md. residence roofed with “Century” 
No. 5 Spanish Red Asbestos Shingles. APPLICATOR: 
lL. A. lee and ARCHITECT: Louis R. Moss, both of 


Washington, D. C. 


Here’s a roof that helps you 


sell the house— 


No. 5 Shingles give appearance of Ameri- 


can method, individual shingles. Available in 





“CENTURY” AsBESTOS-CEMENT ROOFING SHINGLES 


Looks good 
for life... 


A variety of 
beautiful colors... 


Bans fire, 
rot, termites... 


Moderate in 
cost, goes on 


oe 





You have the strongest kind of sales appeal when you use “‘Century”’ 
Roofing Shingles on a house—for here is a roof that is smart and 
rich-looking and wl stay that way for life! 

The color is built right into these asbestos-cement shingles—they 
can’t fade. So with several handsome colors to choose from you 
can achieve any effect you desire. 

And it’s a roof that can’t burn, soak, or rot, and will never feed 
termites, or need painting. 

You'll find “Century” Shingles are a profitable roof for you to put 
on—large units permit fast application. Ask your K&M_ Dealer 
about “Century” Asbestos-Cement Shingles. Or write us direct 


.. we'll rush a reply. 


KEASBEY & MATTISON 


COMPANY = AMBLER * PENNSYLVANIA 
America’s first maker of Asbestos- Cement Shingles 


Random width, thatched butts of “Century” 


Spanish Red, Surf Green, White and Black. 
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Exclusive new cylindrical lock 


a 










STEP ONE... After releasing 
the inside turn button, the f 
hidden pin is depressed with | 
a pointed instrument, unlock- 

ing knob from the lockset. 





tensile nylon cam _ cradles 


| NEW PRECISION MOLD high 
e 






the turn button to give posi- t 
tive locking action to the bi 
lockset. 


better looking | ' 

E 

-better engineered | | 

to give greater security |; 





---greater durability | . 


Sager Lock Works and The Barrows Lock Works; 
division of 
The Yale & Towne Mfg. Co., Berrien Springs, Mich. 
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designed by Sager & Barrows 














STEP TWO... Here is the knob 
assembly, containing the lock 
guide sleeve and the cylin- 
der, being removed as a unit 
from the spindle. 


STEP THREE... Now, the en- 
tire lock guide sleeve can be 
pushed out of the knob. See 
how easily these precision- 
made pieces come apart! 


STEP FOUR... Now the cylin- 
der, itself, slides out and the 
lock guide sleeve is ready to 
receive the new cylinder. All 
in 29 seconds or less! 


6 other big improvements 








high 
dles 
,0Si- 

the 


hag 
ed 


ity 
ity 





& HOM 








2 EXCLUSIVE MACERATED FIBER 3 NEW CONTOUR GRIP is bet- | SHOCK-PROOF SPINDLE has 


lining between the draw- 
back plate and the re- 
tractor prevents metal 
from riding on metal. 


Here’s a new lockset that will set the 
pace for years to come! Its functional 
beauty compliments good architectural 
design; gives it a roomier, more com- 
fortable feel. Its superior engineering 
provides greater security, strength of as- 
sembly and easier installation. This is the 


PIANC A & CEA ose 
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ter looking and more 
roomy, more comfortable 
to hold. No scraping of 
knuckles here! 


special indexing to pre- 
vent jamming or binding 
of parts despite severest 
of blows applied to knob. 


new Sager & Barrows cylindrical lockset 
with the exclusive Speed-Change Cylin- 
der—plus six other important improve- 
ments. For complete details, call your 
distributor and see close up the stand- 
out features of this remarkable new lock- 
set... the only one of its kind! 





3. 


6. 


PRY-PROOF TRIGGER BOLT 
rides in a track in the large 
bolt...impossible to insert 
any instrument between 
them to force the lock. 


TURN-BUTTON DESIGNED to 
click into position. This 
creates a positive locking 
action which eliminates 
the need of pushing. 






































¥ NOW tor the homes you plan and build 


Da new curtis featuct ial KITCHEN / 


What kind of kitchen has the most “woman appeal’? To find the 

answer, Curtis consulted women stylists and designers—women 
home economists — thousands of women homemakers. The result: 
a beautiful new line of Curtis wood kitchen cabinet units 
_fo- embodying the 53 features that these women asked for. 









a J Women wanted more beauty—so these new Curtis wood cabinets 
Womew: are available with birch fronts for natural finishes, 
ee or painted white, ready for decorating in the colors of the 
owner’s choice. Women wanted more convenience—so these 
new Cabinets greatly reduce stooping, bending, stretching. 
Women wanted more and better storage space— 

ee, so Curtis cabinets contain a host of new 
all-purpose storage advantages! 
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new CURTIS features like these mean more advantages 


in any SIZE or SHAPE of KITCHEN! 


iia. amy ie 





No Waste space—swing shelves in Front row storage —spin shelves in Extra Large metal bread and cake 
wall and base units utilize entire wall and floor corner units bring box, with sliding cover. Easy 
storage area. Women are sure to often-used utensils within easy operating, non-sticking drawers, 
love this handy Curtis feature. reach—provide maximum storage. with hardwood runs. 





Step-saving hanging units have Woman-Designed base “‘Island’’ unit No “scrambling”— sliding tray with 
shelves accessible from both sides. with two pass-through drawers, removable dividers—Perma-Brite 
Shelves have safety rests and are large mixing board, pass-through no-sag sliding wire shelf—deep 
easily adjustable in height. shelf, and space for large utensils, shelf for roaster and large utensils. 


full information yours for the abhing—mail the coupon} 


Curtis Companies Service Bureau 
MB-10 Curtis Building, Clinton, Iowa 


CU RTIS COMPANIES SERVICE BU REAU Please send booklet on new Curtis woman-styled kitchens, 


Clinton, lowa 


PUG cacvadécedaceecdanks euacnscdeddctesdcuusanaqas eseanne 


Curtis makes a complete line of architectural 


i866 
woodwork and Silentite windows for homes of C Uj RT | S MM.) cen taddeccucdacecsagessuldeaavadend oencoen 
all types and sizes. Make your next house 


“all Curtis.” WOODWORK 


Ci ccdecevciccceseccescoces yee MM ikevens eoereenn: 
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Builders see new sales opportunity in 
General Electric Light Conditioning! 


OME builders who are Light Condi- 
tioning their homes find that it 
gives them a three-way sales advantage. 


First, it offers customers easier, more 
comfortable seeing, with lighting that’s 
scientifically correct. Second, it shows 
off every feature of the home to its best 
advantage—flatters colors, makes the 
most of design, even makes small rooms 
seem larger. Third, because a Light Con- 
ditioned home looks its best at night, 
it makes evening sales hours more 
productive. 


Based on scientific 
lighting recipes 
Light conditioning means the right lamp 
bulbs in the right fixtures in the right 
locations to give the kind of lighting that 
experts agree is best. There are G-E 
Light Conditioning recipes for every room 
in the house. Two typical examples are 


G-E Light Conditioning recipe for living rooms. The wall-to-wall valance shown at left. 


lighting adds a feeling of spaciousness to the room. 


Gets favorable comments 


from builders 


Reaction of builders who are using Light 
Conditioning is enthusiastic. 


These comments are typical: 


“Light Conditioning brought out the 
real beauty and individuality . . . espe- 
cially at night. From now on, I want my 
houses to be Light Conditioned all the 
way through. It’s a real selling advan- 
tage.” 


“T noticed that Light Conditioning 
stopped the visitors to our home. In 
past years, frankly, nobody even looked 
at the lighting. Light Conditioning, 
especially lighted valances, will certainly 
be in the plans for my future homes.” 


Free Recipe Booklet 


Learn how to Light Condition your 
homes. Write General Electric for full 
information and a free copy of the 
Light Conditioning Recipe Book. Lamp 
Typical Light Conditioning recipe built around a specific seeing task. It shows Division, General Electric, Nela Park, 
by actual measurement how to provide the right lighting for sewing. Cleveland 12, Ohio. 





You can put your confidence in— 


GENERAL @@ ELECTRIC 
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Typical Crosley Kitchen installation 



































| 
| Ambar Avenue Project, Cincinnati, Ohio. Frank 
| Long of the Long Construction Company, builder. 


Through the back door pass 
the best prospects for your homes... 























in the 

















| .»eif your kitchens are CROSLEY! 


How are your homes shown? Are prospects led in the 
front way? Or are they taken in the right way, through 
the back door . . . straight into a beautiful, convenient 
Crosley-equipped Kitchen? 

First impressions count, especially with Mrs. Prospect. 
And if the very first thing she sees is a beautiful, modern 
Crosley Kitchen, she will be more than half sold then 
and there! 

Don’t forget to remind prospects that the most modern 
kitchen in the world...an all-Crosley Kitchen... can 
be included right in their package mortgage! It’s a strong 
sales point! 

Include these economical Crosley products in your new 
homes: Shelvador® Refrigerators, Shelvador® Freezers, 
Electric Ranges, Automatic Dishwashers, Wall and Base 
Cabinets, Range and Refrigerator Pantries, Sinks and 
Electric Food Waste Disposers. 


PRODUCTS F 


OCTOBER 1952 


FREE BOOKLET available to builders and architects. For 
information or booklet, write: Builder Sales, Crosley 
Division, AVCco Manufacturing Corporation, 1329 
Arlington Street, Cincinnati 25, Ohio. 

ATTENTION ARCHITECTS! When you draw up plans, 
specify and recommend Crosley 
products. They're most adaptable 


... most acceptable. 


MODEL DD-75 
This is one of the pace-setting Shelvador 
Refrigerators that more and more 
builders are including in their small 
homes. This 7.6-cubic-foot refrigerator 
features across-the-top freezer, frozen- 





storage drawer, and shelves recessed in 
the door. 


CROSLEY 2 


LIVING 


OR HAPPIER 
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any builders have answered “yes”’ to this question. Now they 


are building PEASE-FABRICATED HOMES and realizing at last that the building business 


doesn’t have to produce worries and headaches all along the way— 


oa ~ 


from financing to final sale. Moreover, they're building more homes—they're 


building them faster and easier and at greater profits. 


PEASE-FABRICATED HOMES come to your building site in precision-fabricated sections 
—complete—ready for setting up. Because of this, PEASE-FABRICATED 


HOMES go up f-a-s-t! This fast construction results in more homes, greater efficiency, 


fewer lost manhours, quicker profits and a speedier turnover of capital. 


ASK YOURSELF THIS QUESTION- ay 
ISN’T IT TIME FOR A CHANGE- x ) W * 








Do yourself the biggest kind of favor by securing all the 


details and investigating further this opportunity. Just drop us a line and we will 


be happy to supply complete information. You have nothing to lose— 


everything to gain. Do it now. 
NO FRANCHISE REQUIRED. 


This is Plan No. 26, one of many models offered in the Write, wire or call 


ever increasing PEASE-FABRICATED HOME line. PEASE-FABRICA ‘ED HOMES 


All are VA and FHA accepted for maximum mortgages. 
\ Room 1034 





CINCINNATI 23, OHIO 


‘In business in Cincinnati since 1893” 
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(FRONT VIEW) 


for better fireplaces use 


HEATFORMS and FORM DAMPERS 


(REAR & SIDE VIEW) 


HEATFORM Model “A” 


HEATFORM is a double-walled metal unit 
(hearth to flue) around which anyone can 
easily build the masonry to complete a 


fireplace of any design. 


HEATFORM air chambers capture and cir- 
culate through the home a large amount of 
heat lost up the chimney by the old- 


fashioned fireplace. 


HEATFORM odds but little to the total cost 
of the finished fireplace. It consists of the 
firebox, throat, smoke dome and properly 
located damper, and thus saves labor and 


material. 


LOOK FOR THESE 
EXCLUSIVE FEATURES 


@ Corrugated reinforced firebox 


@ Heating chambers around firebox, 
upper front and sides of throat 


@ Round super-heating air passages across 
the throat 


@ Large coolair inlets and warm air outlets 


@ Sloping rear outer lining permitting 
masonry downdraft shelf to protect the 
metal from rust. 







WARM AIR 
WARM AIR OUTLET 


COOL AIR INLET 


“COOL AIR INLET 


DEPT. MOB 521 
1708 E. 15th St. 
LOS ANGELES 21, CALIF. 


THE ABOVE ILLUSTRATION SHOWS REAR 
AND SIDE VIEW OF HEATFORM Model 
“A” with outer lining removed. Arrows 
demonstrate air circulation through heat- 
ing chambers and contact of air to all 
heating surfaces. NOTE key below to num- 
bers on cut: 


3. Baffle plates direct air to the rear heat- 
ing chamber over the hottest metal. 


4. Large air inlets at floor level. 


15) 


. Corrugated ribs in boiler-plate firebox 
provide much greater strength than flat 
metal. 


Location of rear cool air inlet. 


a. 


Bottom view of air heating chambers. 


o 


. Superheating air passages through the 
throat. 


9. Damper has underslung poker friction 
control. 


10. Smoke dome 


11. Side air passages from lower to upper 
heating chamber. 


12. Inner lining of the throat. 


*HEATFORM is the registered trade 
mark of Superior Fireplace Company. 


HEATFORM MODEL ‘’S” 


(shown at left) 


Corner fireplace with right or left side 
open. Has all the features of Model ’’A,”’ 
plus wider view of the fire. 


HEATFORM MODEL “M” 
(not shown) 
Both sides open, otherwise the same as 
Model “’S.” 





Special fabricated lintel angle bars 
and corner posts and custom-built 
drape screens are available for all 
models and sizes of HEATFORM. 














esend for complete information today 


ASSURES ton", 
PROPER CONSTRUCTION 1427 
OF THROAT 





SUPERIOR FORM DAMPER 
(Model “’L’’) 


—for the conventional fireplace 


Where the extra heat produced by 
HEATFORM is not a prime factor, but to 
eliminate faulty construction of the most 
important part of the fireplace (the throat) 
we offer you SUPERIOR Form Dampers. 
They save their cost in labor. No forms to 
build, bricks to cut, or throat to plaster 


The damper is pivoted at the proper point 
and swings backward to an open position, 
preventing downdraft wind currents from 
entering the throat, assuring a, perfect 
draft with NO SMOKE TROUBLES. 














The form and all parts of the Superior 
Form Damper are constructed of heavy 
plate steel for lifetime service. No brittle 
cast iron parts to break in shipping, han- 
dling or usage. The use of the blanket of 
rockwool, provided with each unit, is the 
only proven method of absorbing expan- 
sion of the metal to prevent cracking of 
masonry. 


SUPERIOR HI-FORM DAMPER MODEL “BK” 


—for the modern fireplace 


(FRONT VIEW) 





(REAR VIEW) 
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FIREPLACE OPENING 
INTO TWO ROOMS 


Where the extra heat produced by HEATFORM is not important, we offer Superior 
Hi-Form, Model “H’” Damper, especially designed for modern fireplaces using a single 
smoke flue; such as a fireplace with the front and one or two sides open; a fireplace 
opening through between two rooms; or a four-way opening fireplace supported by 
a masonry pilaster at each corner. The Superior Hi-Form Damper is the only design 
damper we can conscientiously recommend for the modern fireplace. 


Superior Form Dampers specified by leading Western architects, engineers and builders 
for the past 27 years to the satisfaction of everyone concerned. 


SUPERIOR FIREPLACE CO. 


OUR EAST AND WEST COAST FACTORIES MAKE THIS MERCHANDISE QUICKLY AVAILABLE THROUGH BUILDING SUPPLY AND LUMBER DEALERS EVERYWHERE 


PIONEER DESIGNERS AND MANUFACTURERS OF THE MOST EFFICIENT AND DURABLE LINE OF HEAT CIRCULATING FIREPLACE UNITS AND FORM DAMPERS. 


DEPT. MOB 521 
601 North Point Road 
BALTIMORE 6, MARYLAND 
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Now... you can bring the exciting untamed beauty 
of the great outdoors to interior walls and paneled 
surfaces everywhere. For WedgeWood glorifies 
the infinite variations of grain and texture found 
only in Upland Western Hemlock, capitalizing on 
its natural growth characteristics, such as knots, 
bark pockets, radial checks and streaks. Georgia- 
Pacific makes this exciting new decorative ply- 
wood by a special process that brings the grain into 
feathery textured relief. The result is a wood wall 
paneling of enduring beauty, resin-sealed at the 
factory. 

WedgeWood is produced in two types... Burly 
and Knotty, each with a distinctive character. The 
rich texture and character marks create unusual 
color effects when painted. Subtle or dramatic 
two-toned effects can be obtained by applying 
light paints on dark or dark paints on light. Use 
WedgeWood for dramatic interior styling in 
homes, offices, stores, cocktail lounges, etc. 


See WedgeWood at your lumber dealer’s or 
write on your letterhead for WedgeWood 
folder. Georgia-Pacific Plywood Company, 
605-10B North Capitol Way, Olympia, Wash. 


ioe GP) - 


GEORGIA — PACIFIC 
PLYWOOD COMPANY 


OFFICES OR WAREHOUSES IN: Augusta, Birmingham, Boston, 
Chicago, Cleveland, Columbia, Detroit, Houston, Lancaster, Los 
Angeles, Louisville, Memphis, Nashville, Newark, New Hyde Park, 
New Orleans, Olympia, Orlando, Philadelphia, Pittsburgh, Provi- 
dence, Raleigh, Richmond, Savannah, Vineland. 








DOUGLAS FIR PLYWOOD © HARDWOOD PLYWOOD 
GPX © SOUTHERN & WESTERN LUMBER © DOORS 
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‘ew low-cost plywood panel captures 
all of nature's rustic beauty 


a refined, fairly 
uniform grain with 
many of nature’s 


up to four small 


than a dime. 






WedgeWood Creates New 

Markets For Decorative 
Wood Paneling. Now everyone 
can afford the luxury of genuine 
wood paneling. Check these cost- 
cutting features: 


LOW COST—WedgeWood is one of the lowest 
priced decorative panels on the market. 

RESIN-SEALED —Comes with a slightly pigmented 
sealer .. . ready for finishing. When paint- 
ing, One coat will cover, but two coats 
in contrasting colors create more 
dramatic effects. 

EASY INSTALLATION — 4 by 8 foot panels, 
5/16 inch thick, go up fast. Each 
carton contains complete application 
and finishing suggestions. 

PACKED IN CARTONS — Ten-panel 
cartons reduce handling 
costs, insure clean, 
undamaged stock. 


WedgeWood Knotty 
provides interesting 
variety in the tight 

knots and grain swirls 
that result, plus other 
natural growth 
characteristics that 
help produce 
dramatic effects 

when painted. 





WedgeWood Burly has 


character marks and 
each panel may contain 


knots, each no larger 













-Praver & Sons Picks 
for Giant Midwest 
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EXHIBITION HOME 





HOW THE BUILDER SAVES— 


About $50 per house will be saved in Praver homes 
in construction costs alone! Trenching for G.E.’s 4" ducts 
” is simpler and requires less concrete for slab. Fewer tie- 

_ iis. downs per duct are needed. More savings result from 
the shallower pit required below the G-E Downflow 
Furnace used in these homes. 


G.E.'s unique Air-Wall Registers ore wall-type, not 
floor-lype as in ordinary perimeter systems, so flooring 
does not have to be fitted around registers. Makes a 
stronger floor, too, and saves expense in slab construction. 


WHY HOMEBUYERS ARE ATTRACTED— 


Furniture can be placed wherever desired — drapes 
can be hung right up against registers—because G-E 
eee | Air-Wall Registers diffuse air upward—don’t blast it 
LK straight out. Carpets don’t have to be cut because no 
_-- floor registers are used, No cold drafts even near picture 
> : “ windows. Warmth is uniform throughout home. 
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No igloo walls or icy floors! G.E.'s unique Air-Wall 
Register blankets cold wall surfaces with warm air so 
they radiate heat, Every system includes G-E quick- 
comfort Warm Air Furnace, space-saving duct system, ese yee ene 
and G-E Air-Wall Registers. See 
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G-E Air-Wall Heatin 





Housing Project 


Big construction savings...extras that spark home sales...and popularity 
with homebuyers...made G-E the choice for huge Kansas City Project 





When Praver & Sons planned their exciting new 2400-home Ruskin 
Heights, they aimed at rock-bottom prices—$9500 and $9999—and sky- 
high buyer appeal. That’s why they picked the sensational G-E Air-Wall 
Heating System for every home. It attracts customers because # gives 
extras like warm air plus radiant heat from one system... warm floors 
and outer walls...uniform heat everywhere. It gives the builder the 
proven acceptance of the G-E name. Yet it actually cuts builder costs! 
At Ruskin Heights, it is estimated, $50 per house will be saved in con- 
struction cost alone! If you are squeezed between high costs and re- 
luctant customers, take advantage of G-E Air-Wall Heating. You'll be 
able to put your heating to work selling houses. Extra! G-E Summer 
Cooling can be added easily at any time—at low cost! 


Y 


HEATING and COOLING 


GENERAL @ ELECTRIC 
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a a. 


“We chose G-E Air-Wall Heating for its high value per dollar 
to builder and buyer and its high customer acceptance,” says William 
Praver (third from left) of Praver & Sons. Present at order-signing 
wére (left to right): C. W. Schumacher, Generai Heating & Cooling 
Co., G-E Distributor; Dan Truog, Truog & Nichols, Inc., heating con- 
tractors; Mr. Praver, and J. S. Dukelow, Truog & Nichols, Inc. 


*Reg. trademark of General Electric Co. 


Please send free data and booklets on 
(J G-E Air- Wall Systems 
C G-E Cooling Systems 
General Electric Company, 
Air Conditioning Division, 
Sec. HH-16, Bloomfield, N. J. 
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OU can count on the fact that Better Homes & Gardens’ 


ee 
PPD iat: det ence aa 


Its the ¥4-million families are in the market for everything 
, in building supplies. 

BUY ON THER MINDS nearly 1?4-million jobs a year. Their homes and incomes | 

are bigger —and 7 out of 10 families building homes : 

read BH&G avidly! i 


They’re all enthusiastic home-improvers, undertaking 
that makes these millions of readers That’s because BH&G is entirely devoted to practical ways 





, “J: . to improve one’s surroundings, to make life more complete. 
| sers of building supplies! 
b 99 erie bui d ng ° P p lies No doubt about it, building supply ads get a better break 


from the BUY-minded readers of BH&G. 





BH«G BUVoLoGICAL BRIEFS : 


¢ A MAJOR WOOD-SPECIALTY manufacturer's represent- 
vane ative, within weeks of the BH&G ad, followed up 17 inquiries 
a) in Milwaukee alone and closed 17 sales! 
gu : al ¢ OPERATIVE BUILDERS say their customers mention 
BH&G more than any other magazine. 
7 ¢ BUILDING SUPPLY DEALERS (7-to-1) rate BH&G as 
‘ greatest selling aid of all major magazines! 


PE RTD CORR RNT sich 











MEREDITH PUBLISHING COMPANY, Des Moines, lowa 





— SH — 
Serving more than 
Se-unillion families — screened 

for the BUN on their minds/ 
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Johns-Manville 
a TERRAFLEX 
PLASTIC TILE 


(made of viny! plastic and asbestos) 


p a 
De Naat! 





Johns-Manville, the pioneer in vinyl plastic flooring, 
made the first instaflation of this type floor in 

1933 and 1934 at.the Chicago World’s Fair. Twenty 
million people walked-over this unique new plastic 
floor tile during these years;and accurate micrometer 
measutements before and after showed no appreciable 
wear. The same tile, reinstalled in another location 

is still in use today! It still looks like new! 






Tor less cate 


Because of its nonporous surface, Terraflex* 
Plastic Tile can be cleaned without scrub- 
bing, will stay bright without waxing 
(although, waxing will give it additional 
luster). Terraflex Plastic Tile is unaffected by 
grease, oil, alkaline moisture, and mild 
acid solutions. Its resistance to moisture 
makes it ideal for below-grade and 


on-grade installations. 
*Reg. U.S. Pat. Off. 








For THE BEST there is in flooring— 
look to Johns-Manville Terraflex. Send 
fora free brochure showing the full color 
line of Johns-Manville Terraflex Plastic 
Tile and Asphalt Tile. Write Johns- Qi? Sam } 
Manville, Box 60, New York 16, N. Y. fi 


JOHNS-MANVILLE 


és 
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Sr enter Colors 


Choose from a large range of Terraflex colors 
that have clearer, brighter tones than ever 
before obtainable in resilient floor covering. 
These colors will not fade, can not wash 

out and will never lose their sheen from 
constant wear. Johns-Manville Terraflex will 
keep its first-day-newness a lifetime. 





Johns-Manvil!« 


TERRAFLEX AND ASPHALT TILE FLOORING 
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ary AS 8) a ITE Many homes in your locality have unfinished areas that Masonite 


Presdwood® magic can transform into smart rooms for every use. 


1 E S D wo oO qo Masonite Presdwood is ideal for this kind of work: 


1. Its large, all-wood panels cover a lot of surface... fast. 
. It is easily cut and fitted—light in weight. 


builds extra profits 
for you... 


. It will not split or crack because it is grainless. 
. It takes paint, enamel, stain or varnish, beautifully. 
. It can bend to attractive curves for modern effects. 

. It comes in 23 different types and thicknesses, and in different 
keeps your men densities and surface patterns to give you just the right Presdwood 
busy Rate for the job. 


Yes, you can build business with Masonite Presdwood. Your build- 
ing materials dealer will be glad to show you the complete line of 
Presdwood Hardboards. 


ou bh WO ND 

















ENOLASE OE ES SITE 
MASONITE’ CORPORATION 
Dept. AF-10, Box 777, Chicago 90, Ill. 
GET ALL THE FACTS "Masonite" signifies that Masonite Corporation is the source of the product 
ON THESE 


Please send me literature on Masonite Presdwood. 


BETTER HARDBOARDS 
FOR BETTER BUILDING, 
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Kitchen design by George Nelson, A.I. A, 


"CLAY TILE...PRACTICAL...CONVENIENT...BEAUTIFUL! 
A STIMULUS TO DYNAMIC NEW DESIGN" 


Architect George Nelson used Clay Tile in designing this idea- 
provoking kitchen. Spacious clay tile work surfaces, easily 
cleaned and glowing with color . . . suspended over the warm 
red tones of a clay tile floor that needs only an occasional swab- 
bing with a damp mop. A handy bank of waist-high refrigerator 
doors and an oven recessed in a mellow background of glazed 
wall tile—the most soil-resistant and enduringly beautiful of all 
wall surfaces. A clay tile, heat-resistant counter top which 


enhances the convenient burner unit with practical beauty. 


ang JV elon 


Whether you plan to design, build or remodel a commercial, 
industrial or residential structure, remember clay tile. An ever- 
increasing range of ceramic “‘fired-fast” colors and designs is 
available. You can recommend or use clay tile without reserva- 
tion in any situation calling for a durable, beautiful surface that 
will resist intense heat, moisture, staining, scratching or fading. 
Wherever clay tile is installed, two distinct advantages immedi- 
ately result: a sharp drop in maintenance costs and a permanent 


stoppage to refinishing and replacement costs. 


Tile Council of America, Room 3401, 10 East 40th Street, New York 16, N. Y., or Room 433, 727 West Seventh Street, Los Angeles, California 


Tle Mode Sule to 


GENUINE CLAY 





















PARTICIPATING COMPANIES: American Encaustic Tiling Co. * Architectural Tiling Co., Inc. + Atlantic Tile Mfg. Co. « B. Mifflin 
Hood Co. « Cambridge Tile Mfg. Co. * Carlyle Tile Co. * General Tile Corp. * Gladding, McBean & Co. * Mosaic Tile Co. 
* Murray Tile Co., Inc. * National Tile & Mfg. Co. * Olean Tile Co. * Pacific Clay Products * Pacific Tile and Porcelain Co. » 
Pomona Tile Mfg. Co. * Robertson Mfg. Co. * Summitville Tiles, Inc. * United States Quarry Tile Co. * Winburn Tile Mfg. Co. 
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AVERAGE OVEN 
16” WIDE 








—plus Automatic Cooking 
at a low range price! 




















Small kitchens have always meant small ranges with small 
ovens. Housewives, however, (and apartment wives, too) 
prefer ranges with large ovens. But you have just so (Model ER-352 Wlusiveted) 





} 


much space to work with. Besides, you have costs to © Space Saving Dimensions... only 30 @ Automatic Oven Timer—built right in- 
think of. inches wide! to this beautiful streamlined range. 
The new Kelvinator 30-inch range—with its “Great @ Giant Oven—full 23 inches wide! @ Full-Width Storage Drawer. 
Scot” Oven—was designed to give a big range performance @New Exclusive “Heat Lock” oven @ Handy Appliance Outlet. 
at a small range price! Women can cook acomplete Thanks- —_ door! Keeps heat inside oven! © Concealed Oven Vent. Excess cooking 
giving dinner in it automatically . . . including a 22-lb. @ Fast Oven Pre-Heat. Pre-heats to 350° vapors vented through rear surface unit to 
turkey at one time! And this range has every modern in less than 5 minutes with automatic cut-off. prevent staining. 
deluxe feature for the one low price! @4 High-Speed Surface Units, with 7 @ Superior porcelain enamel: Outside front, 
Be sure to see this space-saving, cost-cutting Kelvin- controlled heats for greater cooking flexi- top and sides are white titanium porcelain 
ator before you put in your next order for electric ranges. _ bility . . . for more economical performance! enamel, acid- and chip-resistant. | 


Highest Underwriters’ Laboratories installation rating. 


THERE Js A BETTER ELECTRIC RANGE FOR BUILDERS... 


I T’S Corporation, Detroit 32, Mich. 


REFRIGERATORS, RANGES, HOME FREEZERS, WATER HEATERS, DEHUMIDIFIERS... Electric, of course! 
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Reg. X suspended, but FHA and 
VA keep partial brakes on credit 


The Federal Reserve’s action was clean cu 


t. When the Bureau of Labor Statistics 


found US housing starts for the third month in a row had fallen below a 


seasonally adjusted rate of 1.2 million a 


year, the Fed on Sept. 16 suspended 


Regulation X entirely for new commercial building and conventional loans 


(including second mortgages) on resider 

Characteristically, HHFA’s action to 
required by law was complicated in detai 
which suggested that administrator Fole 
muffle the will of Congress. The housing 


itial construction. 

comply with the credit relaxation 
| and colored with political overtones 
y had moved as far as he dared to 


agency laid down these new rules for 


FHA and VA loans (which were technically never under Reg. X, but operated 


during Reg. X’s 23-month life under parallel restrictions of their own) : 


>The maximum limit on FHA single-family 
house mortgages was cut from $16,000 to 
$14,000, thus tending to restrict FHA activity 
to the lower part of today’s market (see table). 


Said FHA 


tion is designed to increase incentive for builders 


commissioner Greene: “This limita- 
to work in lower priced housing.” 

> Amortization periods on FHA and VA _ loans 
remained restricted to 20 years where the price 
is more than $12,000 and to 25 years where the 
price is $12,000 or less, 
crease the maturity to 30 years in hardship cases. 
> Down payments on FHA loans will be limited 


VA, however, may in- 


CREDIT RELAXATION ON VA, FHA LOANS CUTS DOWN 


FHA-INSURED LOANS 
Cash down payment Mo 
(for owner-occupant, two br, single- 
family homes under Secs. 8 and 203) 


But on VA 


was kept on 


only by the National Housing Act. 


loans, a down payment of 5% 
houses priced at more than $8,100 (where 100% 
unlikely 
down payment was retained where the price is 
$7,000 $8,400; on 


$7,000 or less all closing costs up to 1% of the 


financing would be anyway): a 4% 


between and homes costing 
price must be paid in cash (so the veteran may 
think he is allowed a 100% loan, while ac:ually 
he is not). 

> For multifamily rental units, maximum FH A- 
insured loans were set at 90% of the first $7,000 


of value and 60% of the excess. 


VA 
nthly payments 


Cash down payment 


NEWS 


HOUSING STARTS 
IN THOUSANDS OF UNITS 


150+} 





Source: Bureau of Labor Statistics 


HOUSING STARTS DROPPED to 99,000 in August, 
5,000 below the July level. the total 
for the first eight months of the year 
slightly (0.3%) above 1951. 
for the year to date were 3% ahead of a year 


However, 
‘Nas 


While private starts 


ago, public housing lagged 28% behind. 


limits 


bOn Sec. 213 


restored 


statutory 


95% of 


cooperatives, 


were loans of 90 on replace- 
ment costs, depending on the proportion of vet- 


erans in the co-op. 


Effect: small. Best cuess was that HHFA’s 
moves would have little impact on the hous- 


To the that FNMA 


funds are available, the new terms might 


ing market. extent 


stimulate VA loans. But they offered no 
special inducement to lenders in a tight 
The reduction of FHA’s 


money market. 


PAYMENTS, BOOSTS MONTHLY COSTS 
;UARANTEED MORTGAGES 


Monthly payments 


(one- to four-family residences) 


J alue Vew Old Decrease Vew Old Decrease Value Veu Old Decrease Vew Old Decrease 
$ 5.000 $ 250 $ 250 $27.09 $27.09 $ 5.000 7 7 $26.40 $26.40 
6.000 300 300 32.50 32.50 6.000 31.68 31.68 
7.000 350 350 37.92 37.92 7.000 36.95 36.95 
8.000 650 950 $300 11.91 10.20 -+-$1.71 8.000 $ 320 $ 380 $ 60 10.54 10.23 +$ .3] 
9.000 950 ~—-1,200 250 15.90 44.47 1.43 9.000 150 180 30 15.14 14.98 16 

10.000 1.250 1,450 200 19.89 18.75 1.14 10.000 500 580 80 50.15 19.73 42 

11.000 1,550 1,900 350 53.88 51.89 1.99 11.000 550 740 190 99.17 54.16 1.0] 

12.000 2.400 2,350 + 50 54.74 = 55.02 .28 12.000 600 900 300 60.19 58.60 1.59 

13.000 2.600 2.800 200 67.23 65.93 + 1.30 13.000 650 1.450 800 74.85 70.00 1.85 

14.000 2.800 3,250 150 72.39 69.48 ++ 2.91 14,000 700 = 2.000 1.300 80.60 72.72 + 7.88 

15.000 3.000 3,700 700 thao 73.03 ++ 4.52 15.000 750 2.550 1.800 86.36 75.45 +-10.91 

16,000 3.200 1,250 1.050 82.72 75.94 + 6.78 16.000 800 = 3.100 2.300 92.12 78.18 13.94 

17.000 3.400 4,800 1.400 87.89 78.85 -+- 9.04 17.000 850 3.670 2.820 97.87 80.78 —+-17.09 

18.000 1.000 5.350 1.350 90.48 81.76 + 8.72 18.000 900 1.240 3.340 103.63 83.39 +-20.24 

19.000 5,000 5.900 900 90.48 84.66 + 5.82 19.000 950 1.810 3.860 109.39 86.00 -1-23.39 

20.000 6.000 6,450 150 90.48 87.58 + 2.90 20,000 1.000 5,380 1.380 115.14 88.60 -++-26.54 

21.000 7.000 7.000 — 90.48 90.48 — 21.000 1.050 5.950 1.900 120.90 91.21 -+29.69 

22.000 8.000 7,750 250 90.48 92.10 1.62 22.000 1.100 6.650 5.550 126.66 93.03 +-33.63 

23.000 9000 8,500 500 90.48 = 93.71 3.23 23.000 1.150 7.350 6.200 132.42 94.84 +37.58 

24.000 10.000 9.250 + 750 90.48 95.33 1.85 24.000 1.200 8.050 6.850 138.17 96.65 $1.52 

25.000 11.000 10,000 -}-1.000 90.48 96.94 6,46 25.000 1.250 8.750 7,500 143.93 98.48 15.45 

FHA Terms: I. The maximum ratio of loan to value cannot exceed 80% except that for | 4. Term of mortgage—Not to exceed 20 years except where the acquisition cost per family 
single-family owner-occupied dwellings approved for mortgage insurance prior to the start | unit is $12.000 or less, and the property is approved for mortgage insurance prior to begin 
of construction the ratio can be: | ning of construction, the term may be 25 years, 

Section 203 (b) (2) (€C)—950% of the first $7,000 of value plus 706% in excess of | 5. Single family homes not approved for mortgage insurance prior t onstruction start 
$7.000 to a maximum loan of $9,450. have slightly higher down payments for values of $12,000 or less. 

Section 2038 (b) (2) (D)--95% of value to a maximum loan of $6,650 for a one VA Terms: If the sales price (which excludes closing costs) is $7,000 or less th losing 
two-bedroom dwelling, $7,600 for a three-bedroom dwelling, $8,550 for a dwelling with costs must be paid in cash, but not in excess of 40% of the sales price If the sales price 
four or more bedrooms. ~ more than $7,000 the minimum down payment is also computed on the basis of sales 

’, Dollar limits—$14,000—Single-family dwelling $20,500 Three-family dwelling prices; however, the minimum down payment may be applied to closing costs. To determine 

16,000—-Two-family dwelling 25.000—Four or more family dwelling the maximum permissible loan, subtract the required down payment from the sum of the 
3. Minimum cash investment requirements: Section 203 (b) (2) (A)—10°% of total cost sales price and closing costs. Example: sales price is $10,000. Cloxing costs are $200. 
of acquisition; Section 203 (b) (2) (€)—-5°% of the first $7,000 of acquisition cost plus Required minimum cash payment from veteran is $500 (5°) of sales price). Maximum loan 


100% of the balance of such cost; Section 203 (b) (2) (D) 


I, Section 8—5°% of the FHA value. 


5% of the FHA value; Title | is 


$9,700 ($10,200 minus 


$500). 
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mortgage ceiling should keep FHA from 

recovering its former position in the mar- 

ket—a position that was steadily losing 
ground to savings and loan associations: 
Suare or Nation’s Mortcace Business 
Ist half’50 Ist half 752 


PAE. vss kadcvattes eee s 16% 10% 
MAS veh tiweee tees daw 17% 17% 
Savings & loan ........ 32% 35% 


Sources: HHFA, Home Loan Bank Board. Savings and 


loan figures include insured mortgages. 

Only 2% of FHA’s business involved 
houses valued at more than $18,000, where 
the reduced ceiling would begin to force 
higher down payments. Penalizing 2% of 
its customers would do little to combat the 
“inflationary danger zone” Foley declared 
the nation had not yet left behind. Some 
stimulus of FHA lending in the used house 
market could result. The old restraints 
covered FHA loans on used as well as new 
homes. But since builders had been antic- 
ipating scrapping of credit controls by in- 
creasing starts for the last three months, 


little new impact on the total volume of 
housebuilding seemed likely. The expect- 
ancy that controls would be relaxed had 
slowed down housing sales across the na- 
tion. Now that the uncertainty was gone, 
most builders and realtors expected sales to 
pick up again. 

Boost for conventionals. Sales of higher 
priced homes financed with conventional 
loans should speed up most of all because 
the death of Reg. X again made possible the 
95% (or greater) loan through second 
mortgages. 

Builders hoped that hastily written news- 
paper accounts of the credit-curb removal 
had not given the buying public the notion 
all houses could now be bought for 5% 
down. As the Federal Reserve meticulously 
noted, conventional loans remained bound 
by many a federal and state rule. Federal 
regulations forbid national banks to lend 
more than 60% of the appraised value of a 


house. Savings and loans under federal 


Builders say Ike ‘wants none’ of public 
housing; general's aides say it isn't so 


Where does candidate Dwight Eisenhower 
stand on US housing issues, particularly 
public housing? Because the Republican 
platform was terse to the point of being 
cryptic (H&H, Aug. °52, p. 57), the build- 
ing industry had tried this summer to 
smoke the general out in lucid detail. 
Last month, the nearest thing yet to a 
first-hand report came from NAHB presi- 
dent Alan Brockbank, who talked to the 
GOP nominee for an hour Aug. 7 with 
four other NAHB leaders. Reported Brock- 
hank: “General Eisenhower said ‘I'd like 
you folks to tell me how I can produce a 
program in housing that will show the peo- 
ple what a great nation America can be 


with proper leadership.’ Public housing? 





WHEN WILSON WYATT was housing expediter 
(1946), his efforts to spur housing production to 
2.7 million units in two years through rigid 
controls and prefabrication earned him the 
cordial enmity of much of the industry. Now 
that Louisville’s ex-mayor is campaign manager 
for Gov. Adlai Stevenson, and thus can be ex- 
pected to have a potent voice in policy-making 
councils if the Democrats win in November, 
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He simply said he wanted none of it.” 
Maybe yes, maybe no. Did that really 
represent the General’s views? After talk- 
ing to sources “as authoritative as there are 
on Eisenhower’s campaign train,” House & 
HoME correspondent James Shepley wired: 
“The fact is that he has no clear, well- 
defined position on housing at the moment. 
Philosophically, he rejects paternalism on 
all counts including housing and_ possibly 
he might have said of public housing ‘I 
want none of it.’ though no one here re- 
calls that he ever did. It would be a serious 
mistake to draw specific conclusions from 
that broadbrush statement... . 

“Of one thing only is he certain: fed- 


eral control must not go with federal help 


the industry’s attitude has changed. When 
Stevenson passed through Seattle during the 
NAHB fall directors’ meeting there, the home- 
builders’ top brass came to his reception, spent 
most of their time in amiable talk with Wyatt. 
In photo at left, Wyatt (1) chats with FHA com- 
missioner Walter Greene, builder V. O. String- 
fellow of Seattle, NAHB chief Alan Brockbank 
and builder E. J. Burke of San Antonio. As 


charter cannot lend more than 80%. 
State-chartered savings and loans usually 
follow suit. Most states limit insurance 


companies to 66% loans. 


Shackles off commercial. Most impor- 
tant effect of the end of Reg. X will be in 
commercial building. Figures compiled by 
BLS indicated how seriously it has been 
hampered by the 50% loan to value ratio 
requirement: 
Ist HALF ’52 
(no restrictions) (under Reg. X) 
Starts Value Starts Value 


Stores 16,374 $286 million 11,375 $179 million 


Gas stations 2,563 $ 26 million 1,670 $ 


Ist HALF 50 


$ 20 million 


Now, commercial loans will be subject 
only to state laws. Insurance companies, 
which find FHA and VA mortgages unat- 
tractive because of politically frozen inter- 
est rates, seemed likely to shift funds into 
commercial mortgages. The impact of such 
a move, however, would come next year be- 
cause of the time it takes to plan and nego- 
tiate such deals. 
[in housing]. Federal help must be made 
available to local communities [those un- 
able to meet their needs alone] which must 
then be expected to work out their own 
problem according to their own circum- 
stances. His objection goes to the idea that 
some federal bureau should, in exchange 
for help, dictate terms of price, rentals, 
quotas, occupancy, design, construction.” 

At the moment, said Eisenhower aides. 
the General had no definite plans for stat- 
ing his views on housing. Tentatively he 
planned to do so in the East near the 
close of the campaign. 

Who’s for who. Because he felt labor 
“will only be able to get off the Taft- 


Hartley hook 
ministration,” president Richard J. Gray 


under a Republican ad- 


of AFL’s building trades department an- 
nounced in August he would vote for Eis- 


Lire: Burt Glynn 


the group waxes friendlier (center and right), 
builder Tom Coogan (2d from right) joins the 
circle and builder Wallace Johnson of Memphis 
leans in to catch Wyatt’s words. Wyatt’s report 
of what transpired: ‘‘They asked me when | was 
going to take over Ray Foley’s job. | told them 
| wasn’t interested. They asked: ‘You couldn’t 


even be drafted for it?’ I said: ‘Now, don’t 
twist my arm too hard,’” 
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enhower. Secretary Joe Keenan said he 
remained a Stevenson supporter. NAHB 
executive vice president Frank Cortright 
took a longer view. Said he: “Because 


we'll have a strong coalition in Congress, 





I don’t worry too much about the election 
out come.” The coalition, Cortright thought, 
would remain “largely successful” at block- 
ing “new bureaucratic regulations which 
will undoubtedly be thrown in the hopper.” 


Savannah segregation suit by Negro group 
threatens entire public housing program 


From the start of the program, Negro 
groups had _ not seriously challenged 
public housing’s conformance with local 
racial patterns. There had been a few 
court skirmishes in northern cities like 
Detroit in protest that housing needs of 
low-income Negro families were not being 
adequately met. But no concerted attempt 
had been made to force mixed occupancy 
on communities that insist on drawing the 
color line. 

Last month, two suits indicated the long 
truce might end, For the first time the seg- 
regation issue was raised in the deep south 

over a project in Savannah, Ga. What 
worried public housing brass even more 
was that the test suit was filed in federal 
court in Washington. This would involve 
HHF Administrator Foley and PHAdmin- 
istrator Egan as defendants. Previous se- 
gregation suits had been confined to courts 
in localities involved. They have ruled that 
the Washington hierarchy cannot be drawn 


into such cases. 


Evictions challenged. Masterminded by 
the National Association for the Advance- 
ment of Colored People, the Savannah suit 
was filed in behalf of 13 Negroes threat- 
ened with eviction from their present 
homes to make room for an_ all-white 
public housing project. It sought to enjoin 
the use of federal funds in constructing 
the new development unless Negroes were 
given the same tenant eligibility as others. 

In San Francisco, the NAACP sued in a 
state court to break the San Francisco 
Housing Authority’s ten-year-old policy of 
maintaining the racial complexion in 
public housing projects which already 
exists in the neighborhood where they 
stand. The occasion: three Negroes were 
denied admission to architect Ernest 
Born’s handsome new North Beach public 
housing development, which lies in a pre- 
dominantly white neighborhood close by 
famed Fisherman’s Wharf. 


Death knell? Even in tolerant San Fran- 
cisco, the suit touched off fireworks. Said 
the San Francisco Examiner: “The row 

may foreshadow the end of public 
... The Hous- 


ing Authority believes that to abandon the 


housing in San Francisco, 


neighborhood pattern policy for the ten 
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permanent projects to which it applies 
would be tantamount to operating public 
housing for a single race.” The paper 
quoted an unnamed official of the author- 
ity: “Abolish the pattern and within two 
years virtually all public housing would 
be Negro occupied. . . . I do not believe 
it could be [then] justified as a public 
expenditure.” 

Why had NAACP suddenly reversed its 
policy? Government race-relations coun- 
selors offered one plausible theory: Negro 
leaders are mobilizing all their resources 
for a final drive against segregation in 
public-school systems when the US Su- 
preme Court takes up its calendar this fall; 
waging an all-out campaign against dis- 
crimination in schools while condoning it 


in hgusing would be too inconsistent. 


Once they were happy. Before it was 
so heavily committed in its onslaught 
against racial separation in the schools, 
NAACP had big incentive to avoid en- 
dangering public housing by segregation 
suits. Negroes were deriving the greatest 
benefit from the program since they were 
the worst housed of all groups. Recent 
PHA figures show Negroes occupy 37% 
of the nation’s public housing units, al- 
though they are only 10% of the popula- 
tion. 


NEWS 


Furthermore, Negro leaders realized in 
the early days of the program that they 
would be playing into the hands of the 
public housing opponents if they raised 
the segregation issue. In 1949 when the act 
squeaked through Congress, antisegrega- 
tion amendments were offered in both 
houses by forces that had fought the bill 
at every turn. In beating them down, 
northern liberals of both parties teamed 
up with southern Democrats. 


Compromise terms. Some public 
housers hopefully predicted that the Sa- 
vannah suit would be settled without 
wrecking the whole program. A_ possible 
compromise, they hint, may involve steps 
by the local housing authority to find satis- 
factory quarters for the protesting Negroes 
without throwing the whole project open 
for mixed occupancy—something Savan- 
nah would not accept. One suggestion was 
that a segment might be carved off one cor- 
ner of the development and earmarked for 
colored families. 

Legally. public housers conceded, their 
program was vulnerable because PHA 
allows states or cities to shape racial pol- 
icies for projects even though the federal 
government puts up practically all of the 
funds. Some 50 cities in 15 states have 
nonsegregation policies for public housing. 
Four states—Massachusetts, New Jersey, 
Connecticut and New York—compel non- 
segregation. 


If NAACP and its fellow groups push 


for a clear-cut decision this time. other 


programs that involve federal aid like 
FHA and VA could expect to be drawn 
into the tussle. A new court ruling could 
well becloud FHA and VA deals in tracts 
covered by segregation ordinances. 





Detroit homebuilders pick ‘‘Ideal 1953 Home”’ 


This contemporary two-bedroom and study-guest 
room house with 1,576 sq. ft. of living area won 
an $800 first prize last month in a contest spon- 
sored by the Builders Association of Metropoli- 
tan Detroit for a model to be featured in con- 
junction with its Home Show next year. Henry 


F. Fett, NAHB regional vice president and 
former head of the Detroit organization, will 
build the model on a 110’ x 120’ corner lot in 
Southfield Township. The contest was limited 
to Michigan architectural and engineering stu- 
dents. Winner was Richard C. Donkervoet. 
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Los Angeles mayor punches public housing 
critic; housing authority official called “Red” 


The rhubarb over public housing in Los 
Angeles reached such a crescendo last 
month it drove the Korean war and election 
campaign out of the local headlines. 
Tempers had been a long time mount- 
ing. In 1949, the city council entered into 
an agreement with the US to accept, 
through the City Housing Authority, $110 
million for building 10,000 public housing 
units, Last December, an 8-7 majority of 
the council voted to cancel the deal. But 
the State Supreme Court ruled the con- 
tract was binding. Private enterprisers got 
the question before the voters at the June 3 
election. Public housing was overwhelm- 
ingly defeated. Mayor Fletcher Bowron pro- 
ceeded with the plan, noting that the ballot 
was only advisory. He also flew secretly to 
Washington, where he said he renegotiated 
the program down to 7,000 units costing 


only $83 million. 


Red-faced authority. That set the stage 
for words and fisticuffs matching the 96° 
heat. At a court hearing on land condem- 
nation for one of the projects, City Hous- 
ing Authority information director Frank 
Wilkinson refused to tell what organiza- 
tions he belonged to on the ground it 
might incriminate him. Attorney Felix 
McGinnis then charged that Wilkinson 





was a Communist of long-standing, that 
“he has stated in the past that his duties 
for the party included working for the 
Housing Authority for — Times—Paul Calvert 
the benefit of the 
party.” The accusation 
went unanswered, Em- 
barrassed, the Housing 
Authority suspended 
Wilkinson, withdrew 
him as an “expert wit- 
ness.” 

A week later, Mayor § 
Bowron was posing WILKINSON 


for photographers while waiting to testify 





at the condemnation proceedings when he 
was heckled by landlord John Hogya. 
Hogya wanted to know if the mayor re- 
membered his warning him about Wilkin- 
son several months before. The mayor 


didn’t. 


Hocya: “If you’re going to give us low-cost 
housing, I’d like also to have the low-cost mar- 
tinis you get at the Jonathan Club.” 

Bowron: “Who are you, coming around here 
trying to insult me? Who do you represent?” 

Hocya: “Well, I don’t represent Commu- 
nists.” 

Bowron: “Do you represent Joe Stalin?” 

Hocya: “No, you represent Joe Stalin.” 


One punch battle. Hizzoner swung. The 


LA Times 


MAYOR PUNCHES CRITIC: Lioyd Taber, executive assistant to Mayor Fletcher Bowron of Los Angeles, 


Stands between the mayor (right) and John Hogya 
Hogya called it a ‘‘powder-puff blow.’’ Scene is 


Struck Hogya in a row over public housing. 


to prevent further fisticuffs after the mayor 


outside Superior Judge Otto Emme’s bungalow courtroom. 
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blow landed lightly on Hogya’s right 
shoulder, Bystanders separated them. Ex- 
plained the mayor, later: “It was just too 
much to take.” Other public housing 
alarums: 

>In nearby Riverside, Calif. a taxpayer's 
suit produced a temporary court injune- 
tion against plans for a public housing 
project. The charge:-the project was il- 
legal under the city charter because voters 
had not approved it. 

> The Houston (Tex.) Housing Authority 
fired its $12,000-a-year director, Erwin W. 
Blum, after an investigation into charges 
he tried to shake down a subcontractor for 
$2.300. Blum, a former (1947) president 
of the National Association of Housing 
Officials. denied it. Blum was also*under 
investigation on charges he staged a wild 


party in his office. 


Legion state units urge 
higher GI interest rate 
One of the political bulwarks of the 4% 


GI mortgage has been the nation’s organ- 
ized veterans. At the height of last year’s 
mortgage drought. a proposal before the 
American Legion’s annual convention that 
the Legion support a hike in interest rates 
from 4% to 444% did not even get out 
of committee. 

When the Legion convened again last 
August in Manhattan, there were clear 
signs that a growing segment of the na- 
tion’s biggest veterans’ group felt it should 
change this penny-wise stand. GI 40 money 
was as scarce as ever. And many a Legion- 
naire was beginning to question the wisdom 
of direct government 49 loans in rural 
areas. State Legion departments in Colo- 
rado, Michigan, Oklahoma and Georgia 
had gone on record demanding “an im- 
mediate rise in the rate on GI loans to 
stimulate the flow of home credit.” In a 
compromise that hinted at more changes 
of heart to come, conventioning Legion- 


naires adopted two resolutions on housing: 


> Said one: “The ideology of [the direct loan 
program| .. . is open to serious question in 


the minds of many members (nticipat- 
ing still less 4% money in the coming months, 
it asked for crea.ion of a three-man advisory 
committee “with the sole function to counsel 
with the VA loan guaranty officer” or other 
officials, and to recommend to the Le«ion’s na- 
tional execu ive committee means of “insuring 
that a continuing supply of home mortgage 


funds under private auspices is available.” 


> The second asked the national commander to 
call a conference of leading mortgage men _ be- 
fore the national executive committee fall 
mee‘ing to discuss how to provide more GI 
mortgage funds “principally in less-populated 
regions.” Such a conference appeared imp »b- 
able before the committee’s meeting Oct. 10-12. 


but may be held later. 
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West Coast Hemlock bevel and bungalow siding is durable and Kitchen cupboards and cabinets of wood are growing in popularity. 
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Many architects rate West Coast Hemlock 
excellent for framing, sheathing, siding, 
finish, moulding, flooring, stepping, cabinet 
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building (and thus increase its own sales) at a 
NAHB Seattle conference. Asserted builder Tom 
has been ‘‘so much upgrading and mishandling in lumber that the builder has lost confidence. ... 


LUMBERMEN AND BUILDERS discussed how the lumber industry could be more helpful to home- 
luncheon given by Lire and House & Home during 
Coogan: 





Photos: Forde 
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although builders prefer lumber, there 


” 


NAHB demands discount on VA loans 
be legalized; air threat to quit program 


Face to face with VA loan guaranty chief 
Bert King, homebuilders at N AHB’s Seattle 
conference displayed a smouldering anger 
such as rarely disturbs the endless round of 
amiable conferences between the building 
industry and government  officialdom. 
Their complaint: since VA had stopped 
ruling on the legality of repurchase deals 
involving GI mortgages, hundreds of build- 
ers across the nation cannot tell whether 
their arrangements to dispose of VA mort- 
gages at big discounts may land them 
in jail. Candid Bert King gave them little 
help. Said he: “In the Housing Act of 
1950, Congress . . . required FHA and VA 
to limit the amounts of fees that can be 
paid... . As in any law, there are loop- 
holes. It is difficult to determine what is 
legal and what is not. We invite you to 


rely on your own attorney.” 


Retorted NAHB presi- 


Stop building? 





Builder Franklin Burns of Denver (left) watches 
is tax expert Sylvanus Felix, Oklahoma City, 
ind ex-NAHB president Tom Coogan jovially 
compare notes on their respective weights. 
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dent Alan Brockbank: “It comes to this: 
an increased interest rate, or accept dis- 
counts, or well stop building your houses. 
Which do you want us to do?” Said King: 
“Congress must have intended in passing 
Sec. 504 that some builders who had to 
pay too much for their money wouldn't be 
able to build. . | can assure you posi- 
tively, VA will not change the interest rate 
in the face of the present situation. 
VA allows 314%. This affords a yield fac- 
tor of 414%. Part of the trouble is that 
the builder is too ready to pay heavily for 
his money.” 

An irate murmur filled the crowded ball- 
Armed forces housing chief Tom 
“The vet- 


eran’s going to pay [for the discount on 


room. 
Coogan made a telling point: 
his VA mortgage] anyway .... But now 
we're doing it by subterfuges—some legal 
and some illegal . . . . The builders of the 


country are in a very dangerous position.” 


VA loan-guaranty chief Bert King chats with 
builder M. M. Robinson, Detroit; and NAHB 
president Alan Brockbank. Robinson told con- 


ference of Detroit redevelopment snarls. 






Up rose lean, balding John Bonforte. 
“I stopped building VA homes until the 
market got so bad in Pueblo I had to go 
back to them,” he said. “I knew I might 
be selling homes illegally, but I did it to 
keep my organization together.” Proposed 
Bonforte: builders should adopt a_resolu- 
tion to stop building VA homes until the 
interest rate is raised or discounts legalized. 
As the applause died, Brockbank asked 
those who agreed in the audience of some 
300 builders to stand up. Some 75% did. 

Said NAHB Dick 
“Many of our builders think you [King] 


are deliberately refusing to make changes 


treasurer Hughes: 


in the discount rate so as to bring about 
Retorted King: “A 


regrettable tendency to personalize issues. 


more direct lending.” 
I am neither God nor Devil. I don’t have 
that much power. I have tried to keep 
away from direct lending.” 

Other conference highlights: 

> HHFAdministrator Foley cast himself in 
the camp that thinks many US builders 
are building a too small house. Said he: 
“We can improve the contents of the struc- 
ture, the equipment, and still—in an effort 
to keep it from costing too much—be pro- 
viding too little house.” 

> FHA commissioner Walter Greene pre- 
dicted a 1 million to 1.1 million house vear 
for both 1952 and 1953. He forecast FHA 
would account for 275.000 starts this year, 
or 25% of the nation’s total. Next year, he 
expected 337,000 FHA starts because of 
more military and defense housing. 

> Contemporary design, Greene hinted, is 
on the threshold of striking advances into 
merchant building. He congratulated “‘lead- 


ing builders” for their “marked progress 


in pulling away from the unattractive, 
stereotyped designs which too frequently 
go hand in hand with moderate-priced 
construction.” 

> President Brockbank urged more _ reha- 
bilitation of old houses as a hedge against 
declining new house starts and launched a 
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program of NAHB research (see p. 





Builder Mark Taper of Los _ 
lumber problems with J. W. Sherar of Western 
and Winston H. McCallum of 
Douglas Fir Plywood Assn. 


Angeles 


Pine Assn. 
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Most economical material for weather control 
offers color, grace, texture, and adaptability 


Canvas belongs to modern design. Economical, 
functional and decorative, it is unmatched for 
adaptability to meet a variety of design require- 
ments. Canvas can be integrated into the archi- 
tecture as a permanent element, or it can be 
seasonal and demountable. It is always a simple, 
practical solution to problems of weather control. 
And it introduces color and grace to interiors or 
exteriors. Canvas is available in many bright colors 
and patterns, and requires practically no main- 
tenance or upkeep. 

For any type of building, you can use canvas 
to add comfort and beauty at very low cost. Call 
your local canvas goods manufacturer for com- 


plete specifications. 


Canvas Awning Institute, Inc. 
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Milwaukee argues over critical area rating; 
FHA promises to alter debt service rules 


Was the Administration playing politics 
with designation of critical defense-housing 
areas? When HHFA announced last month 
that Milwaukee (pop. 637.392) had been 
programmed for 1.000 units of rental de- 
fense housing, realtors and builders set up 
an outraged cry that it was only a subter- 
fuge to reimpose rent control. 

The background put Milwaukee’s desig- 
nation as a housing-shy region in an odd 
light. Normally (as HHFA experts stressed 
last year when the defense housing pro- 
gram was set up) any large city has a big 
enough homebuilding industry to take care 
of any likely immigration of defense work- 
ers. Milwaukee was far and away the big- 
gest city yet declared a critical area. Last 
fall. Milwaukee’s Socialist mayor Frank P. 
Zeidler joined the ClO and AFL in a plea 
to Washington to restore rent controls. In 
February, the request was rejected on the 
ground the area did not qualify under the 


Defense Production Act. 


Second look. But on Aug. 30. word 
reached Milwaukee that the Bureau of La- 
hor Statistics resurveyed the city this sum- 
mer. found an influx of 4.800 defense 
workers who needed housing. Curiously, 
A few 
days later, Andrew Biemiller, Democratic 
that 


all Milwaukee County had been lagged a 


that news came from rent officials. 
Congressional candidate. announced 


defense-housing area. His information 
came from the late Joseph Short. President 
Truman's press seeretary. Federal officials 
added they had reports from 30 defense 


Milwaukee 


rentals from $75 to $85 a month, 


firms in showing need for 


Snorted realtors: “A stranger could get 
off a train and find immediate housing for 
$50 er so a month, although it might not 
be just what he wanted.” Rent stabilizers 
prepared to go through the motions of 
a public hearing before reimposing con- 
Milwaukee 


huilder doubted whether. in a city of stiff 


trols, Final irony: many a 
building-code requirements and high con- 
struction costs, he could produce rental 
housing at the prices HHFA set: $75 a 
month for two-bedroom units and $85 a 
units. At 
month, FHA had only two applications. 


month for three-bedroom mid- 


Builders’ dilemma. Many a_ builder 
thought the Milwaukee tempest was symp- 
tomatic of a nationwide storm that seemed 
Said chairman R. G. 
Hughes of NAHB’s defense housing com- 


mittee: 


lo be brewing. 


“Labor has stated privately and 


publicly that housing must be built in de- 
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fense areas because private builders have 
failed. We are getting all kinds of hell. Yet 
five builders in various defense areas re- 
port they have houses completed but 
vacant.” Samples: 

bin Wichita. builder Willard Garvey said he had 
paid $4,500 a month on a mortgage for the last 
four months for 100 vacant Title 2 rental units. 
>In Pine Bluff and Camden, Ark., builder Wal- 
lace Johnson decided to slow down from ten to 
five starts a day on 300 defense rental homes 


lest he, too, be stuck with mertgage payments 
on vacancies, 

To Dick Hughes, vacancies in completed 
defense housing were only defense-housing 
problem No. 3. The No. 1 problem—de- 
spite FHA promises to correct it as long 
ago as last fall--was valuation of rental 
housing. Reported NAHB directors: “FHA 
has included debt service in the processing 
formula (for valuations of Title IX ren- 
tals) in spite of the fact that HHFA re- 
duced the required rental period from five 
years to two years by agreement last De- 
cember to allow FHA to use the amenity 
approach to value. And on Dee. 17, 1951, 
officials of FHA told builders that Title IX 
commitments would be 90% of the amenity 
approach to value.” 

FHA’s new 
while he was in 


NAHB 


again demanded that FHA approve minor 


New promise. 
chief, Walter 


Seattle for their sessions. 


Cornering 
Greene. 


leaders 


changes in its debt service formula to make 
defense rental housing buildable within the 
government's rent ceilings. Greene agreed 
formula 


to do so, although not by any 


NAHB suggested. Said Greene: “If it 
comes out that the rents are inadequate to 
support the mortgage (on a capitalization 
hasis). we'll permit it to be supported by 
something else—such as money put up in 
escrow by the builder. or a builder's per- 
sonal guarantee of the payments, It will be 


up to local underwriters.” 


FNMA bail-out. 


fense-housing program was gone 


One bogey of the de- 
at least 
for the time being. With Fanny May back 
in the market for defense housing mort- 
gages. there was no lack of financing. Re- 
7.015 more defense housing units 
30 and Aug, 20. 


sult: 
were started between July 


The box seore 


Units programmed ........ ws Wee ete endials >  eMae 
Sr oo) 0 ae nee ep 324,075 
FHA commitments issued ............. 30,740 
Rite StS. Sook oe ec eae eine ners 27.067 
Uinits Completed ei k sc cadecucceatss- 10.735 


Thus a scandalous year and a half after 
it was begun, the defense housing program 


at least started to pick up real headway. 
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BLS’ INDEX of 
from July’s 118.0 to 118.5 in August. 


building-materials prices rose 
The ex- 
pected spurt in steel prices was the only impor 

tant increase, not big enough to rouse the static 
index from its two-year calm. Since fall of '50, 
the index has fluctuated within a narrow, three- 


point range. 


NPA to hike steel quotas 
for residential building 
ODM ’s new boss. Henry Fowler. had food 


news for the construction industry. Steel. 
he said. should be back 


Accordingly, 


“in balance” early 


DPA 


that beginning April 1, and perhaps soon 


next year. announced 
er. it plans to permit use of 1.500 Ibs. of 


structural steel per unit in one- to four- 
family houses in addition to present cat 
bon steel, aluminum and copper self-certi 
fication limits. 

For apartment construction, which has 
builders 


self-certification system. 


self-certify. at the 


had no 
will be 


following rates: 


authorized to 
Walk-up buildings. per 
dwelling unit. two tons of earbon steel (not 
to include more than 600 Ibs. of struc- 
tural), 225 Ibs. of copper and 275 Ibs. 
of aluminum; elevator buildings. pet 
dwelling unit. three tons of carbon steel (not 
600 lbs. of 


225 Ibs. of copper and 275 Ibs. of 


to include more than struc- 
tural). 
aluminum, 

The possibility of making the relaxations 
effective earlier (perhaps Jan. 1) will be 
NPA’s construction industry 


advisory committee Oct. 29 at a Washing- 


considered by 
ton meeting. 


675 cities vote to keep 
rent curbs, says ORS 

The noisy joust between those who wanted 
to keep rent controls and those who wanted 
to let 
Sept. 30 finish line. As provided by Con- 


them die moved right down to the 
eress. rent curbs would end on that date. 
except in the 168 critical areas. unless the 
towns or cities affected pass a_ resolution 
asking their continuance. 

At least six cities had voted to let con- 
trols die (Denver. Seattle. Portland. Me.: 
Pueblo, Colo.; Toledo and Lorain, Ohio). 


Washington 


rent controllers showed the trend was to- 


But a mid-month count by 


ward keeping them, ORS said 675 villages, 
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@ GUNNISON Homgss are noted for their step-saving, 
time-saving, and work-saving kitchens. Women are 
amazed at how quickly they get their work done 
... how much extra time they have for other things. 

There’s a reason for this. The whole room was 
designed for convenience. You can reach every work 
center with just a few steps. 

Gunnison Homes have the finest kitchen equip- 
ment. Built by American Kitchens. . . styled by the 
famous industrial designer, Raymond Loewy. 

There’s plenty of cabinet space in rugged steel 
units with sparkling baked enamel finish. The 
smooth rounded contours and streamlined appear- 


Step-saving kitchens 


help to make Gunnison a lot of home. for a little money 








e (unison Homes == 


A lot of home for a little money 





ance fit perfectly with modern kitchen appliances. 
Double-action spring hinges on cabinet doors, quiet, 
gliding drawers, and a “giant-size’”’ double-bowl 
sink are all there to save time and work. 

Outstanding kitchen equipment is but one of the 
many desirable features of Gunnison Homes. Notice 
the others listed below. Only Gunnison offers so 
many wanted features in a home at such a moderate 
price. 


GUNNISON HOMES, INC., NEW ALBANY, IND. 


Other outstanding Gunnison features 


e New Perimeter heating system 


e Mor-Sun automatic gas or 
oil furnaces 


e Beautiful exteriors 

e Flush panel doors 

e Fenestra steel windows 

e Thermo-Pane window walls 
e Permaglas hot water heaters 


e Washable Mellow-Tone 
interior walls 


e Ceiling-to-floor sliding 


“Gunnison” _— trade-mark 
of Gunnison Homes, Inc. 


suBsiDiARY OF YY NITED STATES STEEL corporation 
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cities and towns had plumped for con- 
tinued controls, Their total population: 
nearly 7 million. (No count was kept of 
communities which let rent control die.) 

High-pressure tactics were mounting on 
both sides, In Toledo, after the city coun- 
cil voted to end curbs, Tighe Woods, then 
rent controller, showed up and_ stated 
the city would be declared a critical area. 


Arlington County, Va., across the Potomac 





from Washington, became the nation’s first 
to seek re-entry into the rent-control pro- 
gram after bowing itself out. Ten land- 
lords promptly went to court, forced re- 
moval of three county board members who 
voted for reimposition of rent curbs under 
a 100-year-old Virginia law that makes 
federal employees ineligible for state or 
local office. It appeared Arlington’s return 
to rent ceilings would be short lived. 


Pacific Coast Building Officials Conference 
raps fire underwriters board in code feud 


In 1945, the Pacific Coast Building Officials 
Conference fell out with the National 
Board of Fire Underwriters in an argu- 
ment over the value of fire alarms. Insisted 
the building officials: “With a universal 
phone system, alarms are needless.”” NBFU 
disagreed, kept on assessing “deficiency 
points” against cities it thought had in- 
adequate alarm circuits. 

Last month, at its 30th annual conven- 
tion in Spokane, PCBOC finally reached 
the boiling point, dragged the long-sim- 
mering feud between two of the nation’s 
major building-code groups into the open 
where it could add fresh difficulties to 
the efforts of homebuilders and materials 
makers to encourage uniformity in US 
codes, 

Complained delegates: the fire under- 
writers have used the threat of higher 
insurance rates to pressure cities to adopt 
NBFU’s building code instead of PCBOC’s 
“Uniform Building Code.” In a resolution, 
the convention demanded such “coercion” 
stop. It specifically accused the fire under- 
writers of trying to delay adoption of 
PCBOC’s 1952 


and quake-wracked Tehachapi, Calif. As 


code in Tucson. Ariz.. 
Tehachapi rebuilds, said PCBOC spokes- 


men, underwriters are attempting to force 


contractors to install four-hour fire walls . 


on the entire main street. To PCBOC, one- 


hour fire walls would be plenty. 


Code spreading. Despite the embattled 
resolution, many of the 320 delegates ex- 
pressed concern over winning their tug 
of war with the fire underwriters. Said 
one: “Frankly, we’re not too cocky on our 
chances.” 

figzht-—to 
PCBOC 


results. 


At its chief and continuing 
vet more cities to adopt its code 
could count more encouraging 
Since July 1951, the Uniform Building 
Code had been adopted by 25 more cities, 
including Spokane (pop. 161.721). The 
Spokane adoption, approved only the week 
before the convention by the city council. 


vas a personal victory for Arthur G. 


OCTOBER 1952 


John Fahey 





ARTHUR G. HOEFER 


Hoefer (rhymes with gopher) , 56, Spokane 


building inspector who was_ re-elected 
PCBOC president for a second year. For 
ten years, Hoefer had been urging his city 
to update its code, which he had written 
in a year and a half after his appointment 


as chief building inspector in 1935. 


School on codes. The building officials 
left no doubt where they stood on the 
question of how to cut the waste out of 
US building codes. To courtly James W. 
Morgan. public works director of Birming- 
ham, Ala., they gave an ovation as he 
roared: “There has been a lot of sniping 
at building codes. The answer is not a 
federal code. Not a state code. The solution 
is to accelerate. perfect and improve the 
work currently being done by building 
officials.” 

Matching words with action, the conven- 
tion for the first time included a school 
The Modern 


Building Inspection (600 pp.) written by 


for building officials. text: 
18 building experts at the behest of Hal 
C. Colling, PCBOC managing secretary. 
and his wife, Ruth, editor of the confer- 
ence’s Building Standards Monihly. which 
the Collings own. 


Compared to $60.600 for 


AFL convention seeks 
money for housing lobby 


No less than NAHB or NAREB, the AFL’s 
building trades department is hip deep in 
winning legislators and influencing govern- 
ment housing programs. Construction la- 
bor’s current lobbying goals were spelled 
out in detail last month as the building 
department held its 45th annual conven- 
tion in Manhattan. 

Most oratory focused on public housing. 
which the AFL has long supported. Ap- 
pearing on the Commodore Hotel platform 
just after venerable AFL president Wil- 
liam Green. PHA’s labor relations director. 
Thomas E. Ryan. thundered: “The very 
people who are fighting against public 
housing are the people who are fighting 
.” Although PHA had 


announced a different formula for allocat- 


organized labor. . . 


ing the 1952-3 fiscal year’s 35,000 units 
(AF, 


“We are going to put them in places, start 


Aug. “52. p. 56). Ryan declared: 
those contracts first where there is some 


unemployment in the building trades.” 


Dollars for pressure. At the urging ol 
Harry C, Bates. president of the bricklay- 
ers international who is also chairman of 
the AFL housing committee, the building 
trades department voted to maintain its 
financial support of the public housing 
lobbying of the National Housing Confer- 
Building trades unions gave NH 
$5.150 last year, plus another $2.000 this 
March. 


to Congress by 


ence. 


Lobbying expenditures reported 
NHC for the first six 
months of this year were $34,833." This 
Bates offered NHC 


own union. Other building trades units in- 


$500 from his 


year, 


dicated they would match the 1951 kitty. 

Declared “We 
whether or not a system that we helped 
to develop, the FHA which has created a 


Bates: must examine 


new crop of millionaires who spend their 


federally guaranteed funds to destroy 
much for which we have fought. is a sys- 
tem that should be perpetuated in its pres- 
ent form. We need a better housing pro- 
gram in this country. To achieve it, we 
can work best through the facilities of the 
NHC, where our voice is strong... .” 

In his housing report to the parent AFL 
convention, Bates showed an equal talent 
for angry, if questionably accurate, words. 
He declared the nation “is still faced with 
a serious housing shortage. . . . Real estate 
speculation and an artificial shortage of 
mortgage funds [sic] has forced already 


high rents and sales prices still higher 
NAREB, $51,845 for 


the AFL and $25,861 for the National Lumber 
Manufacturers Assn. 
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while the quality of new homes has con- 
tinued to deteriorate.” 

Highest wage scale. The building trades 
committee on the president’s report noted 
comfortably that “wages of building and 
construction tradesmen are higher than 


any other segment of our society. As a 


matter of fact, the hourly wages now en- 
joyed by building tradesmen are higher 
than those to be found anywhere in the 
world for comparable work.” Just before 
adjournment the department ratified an 
increase in president Gray’s annual salary 
from $20.000 to $25,000. 


Teague report asks VA supervision of 
contracts to reduce GI homes sale abuse 


Homebuilders and the VA staff shared a 
denunciation of GI home construction and 
sales abuses in the final report of the 
{louse committee headed by Olin E. Teague 
(D.. Tex.), released Aug. 31. However, as 
NAHB was quick to point out, the report 
made “no distinction between the homes 
erected by builders who will stand behind 
their products and those who don’t.” 
The committee’s chief recommendation 
(and most likely to be enacted) : Congress 
should authorize VA to require builders 
to make binding sales-contract pledges. 
This would. the committee said, be a far 
better way to assure veteran buyers of a 
square deal than to compel builders to give 
a blanket warranty on each new house. 
Specifically, the committee suggested that 
VA be granted power to order that sales 
contracts: 
Pincorporate (by reference) the exact plans 
and specifications the builder files with VA. 
> Provide that no major substitions, devia- 
tions or changes be made without the written 
ipproval of the purchaser, builder and VA, 
> State specific closing costs, 
bSet a specific date for delivery of the com- 
pleted house. 
>Give a commitment that all minimum VA 
construction standards will be observed. 
> Give explicit one-year guarantees for heating, 
plumbing and electrical fixtures, a dry base- 
ment. a sound roof and a= satisfactory septic 


tank, 


Lopsided agreements. The committee 
declared “A majority of sales contracts 

affords little or no protection to the 
veteran purchaser.” only serves the seller. 
Under the present system, if specifications 
filed with the VA to obtain a commitment 
are not followed, the buyer has no recourse 
unless they were also included in his con- 
tract. If revising contracts is not enough. 
added a committee source, builders can 
expect a demand for laws requiring them 
to post performance bonds on GI home 
construction. “And if this makes it harder 
for the shoestring operator, so much the 
hetter.” 

With Rep. John Rankin’s defeat in the 
Mississippi primary, Teague will advance 
to either chairman or ranking minority 
member of the House veterans affairs com- 


mittee in January. Thus he will occupy a 
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strong position for moving such legislation 
to adoption. Further support looks likely 
from a second House subcommittee investi- 
gating home construction under the chair- 
manship of Rep. Albert Rains (D., Ala.), 
which also is preparing to recommend per- 


formance bonds for builders. 


Appraisal shakeup. Second major rec- 
ommendation of the Teague committee was 
that Civil Service raise the pay of VA 
staffers so the agency can attract and hold 
a better supervisory staff of professional 
appraisers and highly qualified compliance 
inspectors, 

Although NAHB urges abolition of the 
present fee-appraisal and _ fee-inspection 
system in favor of a well-paid loan guar- 
anty division “career” staff for such work. 
both VA and the Teague committee would 
prefer to retain the fee system, bolster it 
with stronger “expert” supervision by 
specialists, 

Teague’s report spoke sharply of gra- 
tuities showered on appraisers and loan 
guaranty officials, bribery and favoritism 
in processing guarantee applications and 
making appraisals. Of San Diego, Calif. 
where 24 persons have been indicted. in- 
cluding four VA 


“criminal conspiracy 


officials. it said a 

. scandalized the 
operations of the loan guaranty division.” 
\ scathing. 30-page section that referred 
in detail to more than a score of separate 
projects charged that builder and appraiser 
favoritism in the local Washington VA 
office had inflated new house prices around 
the District of Columbia 10 to 15%. 


Violent reaction. Repercussions were 
plentiful and prompt. In Washington, the 
report led VA_ to halt all 
and final inspection approvals. 
screamed that 300 to 800 closings would 


semifinal 
suilders 


be delayed. called it an “unjust and un- 
fair” action against both sellers and 
veteran purchasers. The completely reor- 
ganized local office said it was simply 
rechecking each building extra thoroughly 
because of numerous noncompliance com- 
plaints, that it would release each dwelling 
as speedily as inspection showed it had 


met all minimum requirements, 


In Detroit, a “full-scale” investigation 
of GI housing was reported being made 
by the US Attorney’s office, after eleven 
VA inspectors were dismissed and licenses 
of four homebuilders suspended on allega- 
tions of bribery. 

In Indianapolis, a federal grand jury 
indicted four real estate men for allegedly 
taking “under the table” payments of from 
$400 to $1.000 exceeding approved VA 
valuations in GI home sales. Three stated 
they would plead “not guilty.” The fourth 
was in the Marines. No one knew when 
he might be arraigned. 

In San Diego. Francis Paige, former as- 
sistant VA loan guaranty officer considered 
the key defendant in the GI homes scandal. 
pleaded guilty to two of the nine counts 
against him. Paige admitted he was finan- 
cially interested in three firms that did 
business in the VA housing program, that 
he had falsely denied this to his boss. 

VA reacted officially by issuing a state- 
ment which said all the expected things: 
“corrective steps were already underway 
while the committee was probing into the 
local programs at San Diego and other 
places” and “while attention has been fo- 
cused on irregularities in a handful of cases, 
it should be remembered that on the great 
bulk of the [3 million homes sold to World 
War II veterans] a good job had been 
done.” 

NAHB, while agreeing that “some” of 
the Teague recommendations should be 
adopted immediately to eliminate abuses. 
called for an “extensive reorganization of 
the VA loan guaranty division” to separate 
it from administrative control by officials 
with no expert knowledge of housing. 


MBA starts study of 
central mortgage bank 

For years, mortgage bankers have talked 
of creating a central mortgage bank to 
help make mortgages as easy to sell as 
other securities and to smooth off the ups 
and downs in the mortgage market. Last 
month, the Mortgage Bankers’ Association 
drew closer to positive action. MBA’s exee- 
utive committee and board of governors 
have named a special committee to make 
a thorough. long-range study of the prob- 
lem. The association's Chicago convention 
was to be asked to vote an appropriation 
for a research staff to assemble exhaustive 
information. 

Retiring president Aubrey Costa said 
the committee was formed because of “dis- 
turbing developments” in recent years. He 
particularly cited the erratic “on-and-off” 
role of large private investment institu- 
tions, as well as Fanny May, in the second- 


ary mortgage market. 
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p EOPLE: Miami builders form new association; Lockwood, 
Rouse quit FHA for private business; Ihider leaves NCHA posi 


Unhappy Miami members of the Builders 
Association of South Florida who felt there 
were too many general contractors, sub- 
contractors, material dealers and other 
nonbuilders in the organization obtained a 
charter as the Home Builders of Greater 
Miami. Operative homebuilders were out- 
numbered in the first organization about 
240 to 40 (H&H. Aug. °52). Temporary 
president of the new “exclusively builder” 
body: Scott Braznell, Jr. Other leaders: 
James M. Albert, NAHB regional vice 
president, Charles |. Babcock, W. M. 
Porter, Emil Gould and E. J. Pollock. Ap- 
parently the new group could not join 
NAHB because its local charter was al- 
ready held by the original unit headed by 
Bill Thompson and executive secretary 
George S. (Cap) Miller. Thompson sug- 
gested that dissenters belong to both organ- 


izations. 


Attorney James Mclnnes Henderson, 41, 
of Daingerfield, Tex., succeeded Tighe E. 
Woods as rent stabilization director. Ex- 

A. P. 


homebuilder Woods 
stepped up to become 
head of OPS. Hender- 
son, general counsel 
for the Economic Stab- 
ilization Agency since 
July, 1951 was a 
special assistant to the 


Attorney General from 





be 1938-46, then an eco- 
HENDERSON 
viser to Gen. MacArthur for the occupa- 


nomic and legal ad- 


tion of Japan. 


John thider, 76, executive director of 
Washington’s National Capital Housing 
Authority since 1934 and a figure in 
housing and slum clearance for 42 years, 
announced he will retire on Dec. 31. 
After ten years as field secretary of the 
National Housing Association and manag- 
ing director of the Philadelphia Housing 
Association, Ihlder served from 1920-28 as 
manager of the civic development depart- 
ment of the US Chamber of Commerce. 
Later he was director of the Pittsburgh 
and Boston Housing Associations. 

Also retiring: A. H. (Lock) Lockrae, 30- 
vear veteran of Minneapolis-Honeywell 
Regulator and vice president of its heating 
controls division for ten years; Lawrence 
P. Lindelof, 77, president of the Brother- 
hood of Painters, Decorators & Paper- 
hangers of America and vice president of 
the Building and Construction Trades 


Dept. of the AFL. 


OCTOBER 1952 








LOCKWOOD 


ROUSE 


After 18 years each with FHA, assistant 
commissioner Warren J. Lockwood and 
eastern zone commissioner John G. Rouse 
resigned to establish a house-project and 
mortgage-consulting service in Washing- 
ton. 


VAMED: John M. Coates, counsel and 
vice president, as president of Masonite 
Corp. succeeding Eugene Holland, retired, 
who will continue as a 
consultant; R. H. Mor- 
ris, recently resigned 
publisher of American 
Builder magazine, as 
general manager of 
Ponderosa Pine Wood- 
work; John B. Veach, 
president of the Na- 
tional Lumber Manu- 


COATES aH 
facturers Association, 
chairman of a newly revamped lumber 


survey committee, that reports quarterly to 





NEWS 


the Secretary of Commerce on nationwide 
lumber retired 
banker Carl F. Wente, 63, as president of 
the Bank of America (which he first joined 
in 1918) succeeding the late L. M. Gian- 
nini; Arthur J. Rector, as Region V repre- 
sentative of the HF Administrator at Kan- 
sas City, succeeding Jonas W. Graber, 
resigned because of ill health. 


supply and demand; 


DIED: William R. Ray, 73, oil-burner in- 
ventor whose original model is exhibited 
at the Smithsonian Institute, chairman of 
the board of General Controls Co., of 
Glendale, Calif., and former head of the 
Ray Oil Burner Co., Aug. 14 in Los 
Angeles; Ellis Stoneson, 59, millionaire 
builder of Stonestown and other develop- 
ments in San Franisco in association with 
his brother Henry, of a heart attack Aug. 
23 at San Francisco. An NAHB director, 
he was president of the Associated Home 
Builders of San Francisco from 1942-44; 
Benjamin Zoss, 62, 
president of Zoss Construction Co., Sept. 


14 in Malibu Beach, Calif. 
John Goddard Belcher, 48, publisher of 


Progressive Architecture and vice presi- 


builder-contractor 


dent and director of Reinhold Publishing 
Corp., was killed Aug. 30 at 
Harbor, Me. when his rented seaplane 


Soothbay 


failed to clear some trees on a take-off 
and crashed. Formerly a resident of Win- 
netka, Ill., Belcher served as chairman of 
the building committee for the Darien, 
Conn. elementary and junior high schools. 
He also was chairman of the promotion 
committee of Associated Press _publica- 


tions. 





House to show builders better techniques, savings 


A 1,000 sq. ft. open-plan, modular house like 
this model was being erected by the University 
of Illinois Small Homes Council last month in 
a study aimed at showing builders and crafts- 
men how to take full advantage of already 
known and accepted time- and material-saving 
techniques. The exhibit house at Urbana- 
Champaign was privately financed. But HHFA 
had provided a $55,000 research grant for design 
and record keeping that will be as accurate as 
stop watch and camera can make it. To make 
the house quicker for workmen to build, con- 


ventional working drawings were replaced by 
a series of plans, elevations and details ar- 
ranged in chronological order of construction 
and supplemented by perspective drawings 
where needed for clarity. The house has a 
truss roof. Nonbearing partitions will be 
tipped into place after walis are finished. An- 
other space and money saver: combination 
laundry-bathroom. A second house to be built 
later will serve as a check on the first and 
indicate extent of additional savings that might 
be obtained by quantity construction. 
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FOR 10,000 HOMES IN 


Levittown, Pa. | ‘Lome! 


Here goes another cargo of 
Weldwood® Stay-Strate, Mineral 
Core Doors. They'll help keep 
Levitt & Sons’ home buyers snug 
and comfortable. 





United States Plywood Cor- 
® poration carries the most 
complete line of flush doors 
on the market, including 
the famous Weldwood Fire 
Doors, Weldwood Stay- 
Strate Doors, Weldwood 
Staved Lumber Core Flush 
Doors and Mengel Solid 
Core and Hollow Core Flush 
Doors, 138’ and 134’ with 
a variety of both foreign 
and domestic face veneers. 
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Levitt & Sons, Inc., keep a sharp eye on costs. And an even sharper 
eye on customers’ satisfaction. That’s part of the secret for the 
sensational Levitt rise to first rank among American builders. 


When Levitt & Sons drew up their requirements for front-entrance 
doors for their Levittown, Pa. houses, they insisted on such 
“specifications” as these: 
1. Handsome good looks. Make the buyer proud of the entrance 
to his home. 
2. Insulation. Shut heat and cold away from the cozy living rooms 
in Levittown. 
3. Permanent snug fit. Make sure the doors will never rattle, 
stick, warp or shrink. 
Weldwood Mineral Core Doors met these requirements in every 
respect and were specified, exclusively, for every front-entrance 
door in the first 10,000 Levittown houses. 


Satisfied on theSe counts, the Levitts were ready to talk about 
costs, deliveries and ease of installation. Here, too, Weldwood 
Stay-Strate doors won honors. And won the contract. 


Won with a door that provides insulation equal to that of an extra 
storm door. Won with a lightweight door. Its mineral core weighs 
only 20# per cu. ft. and, in addition, resists fungus, decay 

and termites. 

Won with permanently good-looking doors, made with hardwood 
faces bonded to the mineral core with phenolic glue by the 

hot plate process. 


For complete specifications and prices for Weldwood 
Stay-Strate Doors, write to: 


WELDWOOD* Flush Doors 


Manufactured and distributed by 


UNITED STATES PLYWOOD CORPORATION 
World's Largest Plywood Organization 
55 West 44th Street, New York 36, N. Y. 
Branches in Principal Cities * Distributing Units in Chief Trading Areas * Dealers Everywhere 
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A monthly report on important developments in the modernization of mortgage credit, 
with particular emphasis on the expanding potential of the package mortgage, the open- 


end mortgage and the expandable mortgage 





MODERN MORTGAGES 





This month 
Douglas Meredith 
discusses modern 
mortgages and 


in surance compan res 








How package and open-end mortgages 
protect our borrowers and our portfolio 


By L. Douglas Meredith, executive vice president and chairman. Committee on Finance 


National Life Insurance Co., Montpelier, Vt. 


Introduction of the packaged mortgage and open-end mortgage in the early 


’40’s was something of a bombshell i 


n lending circles. Pessimists promptly 


advanced many reasons for not making such loans. Fortunately for borrowers 


and lenders as well as contractors and material dealers, these objections have 


largely disappeared with the industry’s growing recognition of the advantages 


of these two relatively new financing devices. 


Objections overruled. Legal objection 
to the packaged mortgage grew out of the 
questionable status of appliances under 
the law of fixtures (particularly because 
of the lingering but outmoded concept 
of annexation) and hinged upon the crucial 
question: is the appliance real estate or 
personal property? The modern test, in- 
creasingly favored by judicial opinion. 
decides the question on the expressed in- 
tent of the parties themselves. Almost any 
article of household equipment may be 
considered realty if: 

>it is paid for with the mortgage money; 
>it is appropriate for use in the home; 

> the parties to the contract express an 
intention that the article be realty; and 
> there is some degree of actual annexation 
to the building. In the case of electrical 
appliances, the degree of annexation to 
the premises might be simply the plug-in 
attachment. Even carpeting, when merged 
with the basic structure, loses its character 
as personal property and legally becomes 
part of the freehold itself, just as linoleum 
does—particularly in the case of an apart- 
ment project where carpeting is installed 
as part of the general contract and paid 
for with the mortgage funds. 

Some objectors have claimed that the 
equipment will wear out before the loan 
is substantially reduced. However, the ac- 
tual life of equipment far exceeds its gen- 
erally accepted life. Moreover, other parts 
of houses already covered by the mort- 


gage, such as paint, decorations, roofs, 
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blinds, screens and oil burners. must be 
replaced within the life of the house. 

The “red herring” of destruction of 
kitchen 
dragged across the trail of the packaged 


mechanical equipment is also 
mortgage, but in many years of experience 
with thousands of borrowers from coast to 
coast. we can find only one instance in 
which an irate borrower deliberately dam- 
aged the property. With foreclosure im- 
pending. he took an ax to the boiler, but 
left the kitchen equipment intact! 


Fewer delinquent loans. The packaged 
mortgage has numerous advantages for 
the borrower over other types of financing. 
Payments for equipment, instead of being 
concentrated in a short period of two or 
three years at high commercial credit rates, 
are spread out over the entire life of the 
low-interest mortgage. Furthermore, the 
credit position of the home owner is 
strengthened. His total monthly payments 
on his debt during the early years are less 
than when he finances the equipment under 
the old practice, and he is in a_ better 
position to meet any emergency which may 


arise during this period. 


Better loan security. The open-end mort- 
vage provides the borrower with a vehicle 
for improving or enlarging his property 
at a substantial saving of financing 
charges. With the consent of the lender, 
he may increase the amount of the mort- 
gage at any time without incurring the 


expense of entirely new mortgage papers. 


Thus the lender has as security for his 
loan a property better maintained than 
otherwise might be the case, and the bor- 
rower again has not strapped himself with 
high-cost, short-term loans to cover the 
cost of needed repairs or improvements. 
Next to marital discord, overextension of 
short-term credit has been historically the 
major reason for foreclosure. 

In most states the making of additional 
advances under an open-end mortgage has 
heen recognized for many years, and usu- 
ally no serious legal problems arise if 
the entire debt secured by the mortgage 
does not exceed the original face amount 
and the accumulated debt is liquidated 
within the original maturity. 

The many appealing advantages of the 
packaged mortgage and the open-end 
mortgage for the borrower, the contractor, 
the manufacturer and his dealer also pro- 
vide “sales appeal” for lenders—especially 
important in a highly competitive market 


for loans. 





Savings and loan opinion of the open- 
end mortgage parallels Meredith’s. Said 
the Savings and Loan News of July 1952: 

“In this period of increasing competi- 
tion . . . the open-end mortgage contract 
affords an excellent opportunity to savings 
and loan associations and co-operative 
banks to render a real and valuable service 
to their customers. .. . By a simple, work- 
able procedure which allows additional 
advances up to a certain limit, the associa- 
tion is enabled without expense to retain 
seasoned loans upon its books.” 

And, in an accompanying article under 
the headline “Open-end Provision Builds 
Business while Minimizing Mortgage 
Risk,” 


“Our open-end mortgage lending has 


Loan Fred F. Church concludes: 
not only enabled us to increase our loan 
portfolio, but it has helped us keep in 
excellent condition the property on which 
we hold a mortgage. . . . It has worked 
wonders in building up our association. I 
wholeheartedly recommend it to any sav- 
ings and loan association. It provides an 
excellent type of loan business, while 
building up a tremendous amount of good 
will for the institution.” 
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For the Qi@iiaya ... count on a BRIGGS bathtub— 
e 4 e 
it’s stain-proof! 
Stain-proof (acid-resistant) porcelain enamel is only ove of the 
safety, comfort and luxury extras which have placed Briggs Beauty- 
ware ‘way out in front of the field. Only Briggs makes the tub 
with the famous Safety Bottom. Other features include the wide- 
rim seat... greater area of level bottom... straight panel ends 
eliminating cutting and fitting of adjoining wall tile... and leak- 
proof edges, tub to walls. Only Briggs gives you all this 
revolutionary designing in the four famous Briggs decorator 
colors and sparkling white. Write now for new catalog featuring 
Briggs plumbing fixtures and Briggs brass. 
Briggs Manufacturing Co., 3001 Miller Ave., Detroit 11, Mich. \ 
©1952 \ 
ALL Briggs bathtubs are furnished in stain- 
proof (acid-resistant) porcelain enamel. Both 
White exposed and unexposed surfaces have the pro- 
tection of a porcelain enamel coat. It pays to 
specify genuine Briggs Beautyware! 
HOUSE & HOME Oct 
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New deep-grain texture! 
\” New color harmony! 
\“ Same lifetime durability! 
“ Same low price! 


CHROMA-TEX SIDING SHINGLES have a deep, 
natural-looking texture. Color is two-toned—dark in 
the valleys, light on the ridges—for a pleasing new 
kind of decorating effect that lends itself perfectly to 
modern color-planning ideas for exteriors. Like all 
Asbestone products, Chroma-Tex Siding Shingles are 
rock-like in their ruggedness—fireproof, weatherproof, 
rot-proof, termiteproof. Made of asbestos-cement, 
they need no painting, no preservative treatment, no 
maintenance of any kind. 


@ Put more color, more style, more APPEAL 
into every home you design. 


e Give your clients the rich, textured effect 
of the costliest sidings on the market— 
for the same price as regular asbestos 
shingles. 


e Use any of 5 appealing CHROMA-TEX 
colors to style every exterior with true 
“decorator harmony” from the ground up. 


NOW! give every home 


the lifetime charm of 


Exterior Color 


SAS ee Bs 











ASBESTONE 
roma-]e 





: aX 


SIDING SHINGLES 


COLORS: Twilight Gray . Poplar Green . Pheasant Brown 
Dusty Coral . Mellow Ivory 





ASBESTONE CORPORATION 
5387 Tchoupitoulas St., New Orleans 15, La. 


i Please send me samples and full information on NEW 
. CHROMA-TEX Siding Shingles. 


NAME 


FIRM NAME _ 
STREET & NO. a 


CITY __ ZONE STATE | 


ASBESTONE — Rugged as the rock it’s made from 


Roofing & Siding Shingles 


Wallboard 


Corrugated Roofing & Siding 
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Put SALES APPEAL in your KITCHENS | 
with the last word in cooking equipment 


CHAMBERS “BUILT-INS” 
featured ina 
Kitchen Maid Kitchen 






“BUILT-IN” GAS COOKING UNITS BY 




























Cabinets Manufactured For 
Use With Chambers 
“Built-ins"” Include 





Askren, indianapo! Tare} 
Beautycraft, Baltimore, Md 
Beauty Queen, Maumee, O 
Belwood, Ackerman, Miss 


Geneva, Geneva, Ill 


COOKS WITH THE GAS TURNED ff” 


-Hartison, Chicago, III 
1-XL, Goshen, Ind 


Kitchen Maid, Andrew 


It’s a fact! A fact that’s been proven time and time again 
by builders all over the country: more $10,000 homes and 
up can be sold when Sales Appeal is built into kitchens with 
Chambers “Built-In” stainless steel “IN-A-WALL” OVENS 
and cooking-tops. Perfect for all standard kitchen cabinets: 
wood or metal—or can be bricked-in solid. No expensive 
outside venting. 

42 years of World-Famous Cooking Performance and 
powerful national advertising have made Chambers the 
favorite choice of builders and home buyers. 

Add Sales Appeal, glamour, color and convenience to 
your kitchens with Chambers “Built-Ins”. 

FHA approved for Underwriting Loans. 

For all types of gases . . . city, bottled or tank. 


*Srrour \ 


\ Sweet LJ 


Lyon, Aurora, Ill 

Coppes- Napanee, Nappane 
Porta-Bilt, Nappanee 

St. Charle t. Charle 
Iracy, Pittsburgh, Pa 


And Many Others 


BUILDERS — DEALERS — ARCHITECTS 
GET COMPLETE DETAILS TODAY 


IN-A-WALL OVEN \ 


—— MAIL COUPON FOR MORE INFORMATION —-. 


Chambers Corp., Dept. AFT 1052, 
2464 N. Meridian St., indianapolis, Ind. i 
© Please send me A.1.A. Specification Sheet for Chambers 
Built-Ins. | 
© tam interested in Dealer Franchise Information, and the | 
name of my local Distributor. | 
tam an Architect O Builder-Contractor 0) Dealer 0 | 
SNR cgdd aut tacvssetAdpskdeeetyoieaseeesee eden 
PURO BEAGAR oc cccccccccdcccvsiocvcacccccccccscces i 
ee ee eee al cccackasigie 
fo}. Py Wade) Bee imei IN-A-TOP ‘Drop-in’ Burner ciry..... mente Cea |. ZONE.....STATE....... 








LETTERS—the Mortgage Mess 





This month House & Home devotes its en- 
tire Letters department to a symposium on 
its August editorial about “The Mortgage 
Mess.” This editorial urged the industry to 
shake itself loose from “any dependence on 
government favors incompatible with sound 
economics” and viewed with alarm recent 
developments which “threaten to transform 
the basis of FHA and VA from economics 
to politics’: a fictitious low-interest rate 
and a fictitious amortization schedule —ED. 


Sirs: 

Your editorial on “The Mortgage Mess” 
(H&H, Aug. °52, p. 73) is excellent, Educat- 
ing the public on this subject is a great 
public service. 

Freperic W. Ecker, executive vice president 

Metropolitan Life Insurance Co. 

New York, N. Y. 


Sirs: 

“The Mortgage Mess” editorial is superex- 
cellent—100% correct. You 
touched all the bases! 

The question is “Where do we go from 


pluperfectly 


here?” 
Mitton MacDona cp, past president 
Mortgage Bankers Assn. 
Philadelphia, Pa. 

Sirs: 


You excellently describe my feeling ever 
since the so-called “give-away” programs 
started in 1933. 

Epwarp H. Lispey, secretary 
National Retail Lumber Dealers Assn. 
Washington, D. C., 


Sirs: 

Your editorial reflects the development of 
some of the things I have thought would hap- 
pen by continued glorification of the govern- 
ment guaranteed and insured mortgage 
system and the complete reliance by builders 
on the FHA program. The problems home- 
builders have at the moment result from 
too much dependence on the FHA loan and 
not enough interest in and the use of the 
conventional loan and programs to improve 
and strengthen the conventional loan system. 

Homebuilders can be a lot freer currently 
and in the long run if they quit trying to 
devise schemes for 95 and 100% lending and 
will help some of us who have been trying 
to develop a mortgage system entirely inde- 
pendent of government credit and the prob- 
lems that go with any government-lending 
program. 

Morton Boprisn, chairman 
the executive committee 

US Savings & Loan League 
Chicago, Ill. 


(Continued on page 54) 
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)s 
' @ The residence of E.E. Dohn, 
j Syracuse Heating Supply, 
Inc., Syracuse, N.Y. 
ess” 
cat- 
reat : 
dent 
-TEX- : . . . . 
Vou @ Pipe coils for circulating hot water 
; under driveway. 
from 
ident 
| @ Snow melts as fast as it falls on the 
heated driveway. 
ever 
a Here’s one more reason the B & G Hydro-Flo System is tops in modern 
Be heating. Hot water can be circulated by a B & G Booster Pump 
bicatt through pipe coils under driveways and sidewalks, melting snow as 
! fast as it falls. Another back-breaking job eliminated . . . another 
strong selling point! 

B & G Hydro-Flo Heating assures better, more economical radiant 
nt of heating in buildings of every size and character. At every weather 
[hap- §& change, the system automatically varies the heat input, so that indoor 
pvern- & temperature is uniformly comfortable. This close control of the heat 

P y 

te supply obviously results in exceptional fuel economy. 

1iders ° « e P 
Said Add to all this the advantages of a limitless supply of domestic 
—S hot water . . . 24 hours a day, summer and winter. 
n and The photo at the left shows some of the B & G equipment used 
of the in the installation illustrated here. It includes B & G Booster Pumps, 
prove Flo Control Valves, ASME Relief Valve, Airtrol Tank and Boiler 
aie Fittings for eliminating air from the system and a Comfort Control 
rently : . 4 
in System—a wind-compensating, indoor-outdoor temperature control. 
ing 
1g and 

trying 
; inde- 
ie BELL & GOSSETT 
ending 
vairman E 1 : Dept. CR-10, Morton Grove, Ill. 
ee Boiler hook-up in the Dohn residence. Canadian Licensee: §. A. Armstrong, Lid., 1400 O' Connor Drive. Toronto, Canada 
League : *Reg. U.S. Pat. Off. 
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New homes sell faster—at better prices— 


WHEN YOU ADD THE CONVENIENCE OF FOLDOOR 


@ Show prospective home buyers how 
FoLbooR divides a large room—sepa- 
rates living room from dining room, adds 
an extra bedroom, creates a ““TV re- 
treat.”” Show them how FoLpoor saves 
up to 10% of the space wasted by swing- 
type doors, does away with conflicting 
door problems, permits greater flexibility 
of furniture arrangement. And you'll 
find, as many successful builders and 


architects have, that your new homes 


sell faster and easier, at better prices. 
FOLDOORS come in all sizes—to fit any 
opening. The frames are made of rust- 
resistant steel. The covering fabrics are 
available in many colors that harmonize 
with any interior. They’re vinyl-coated, 
washable, durable and fire-resistant. 
Full details and specifications in Sweet’s 
Architectural Catalog. For further in- 
formation, call your nearby FoLDOOR in- 
stalling distributor or write to us. 


HOLCOMB & HOKE MFG. CO., INC. 
1545 Van Buren St., Indianapolis 7, Indiana 


























4 THE CORNICE ON TOP 














HOLCOMB & HOKE 


FOLD OOR 


THE SMARTEST THING IN DOORS 








LETTERS —rhe Mortgage Mess 





Sirs: 

In all the history of civilization there is 
no record of any outstanding success with 
controlling economy. The home-financing in- 
stitutions and the builders of our country 
together can take care of the home-ownership 
needs of the American people without gov- 
ernment aid, control or directive. 

Haroitp P. BRAMAN, assistant manager 
National Savings & Loan League 


Washington, D. C. 


Sirs: 
I think the “Mortgage Mess” editorial is 
Who but a wouldn't! 
ALvIN A. Voit, president 
The Mengel Co. 
Louisville, Ky. 


wonderful. socialist 


Sirs: 

“The Mortgage Mess” is typical of the dis- 
order that arises when the answer to an 
economic problem is controlled by politica! 
expediency. 

Howarp J. Tosin, vice president 
Vorthwestern Mutual Life Insurance Co. 


Vilwaukee. Wis. 


Sirs: 

I wish I could express my own thoughts as 
well as you expressed them for me in the 
editorial, There is no question about the cor- 
rectness of your position, Your editorial was 
“right on the beam.” I approve 100%. 

The major problems facing the homebuild- 
ing and home-financing industry are 1) elimi- 
nation of FNMA in its present status and 
2) the acquisition of a free interest rate. To 
accomplish these two objectives requires a 
better understanding of the problem by the 
public, particularly the veteran public. 

W. A. CLARKE, president 
W. A, Clarke Mortgage Co. 
Philadelphia, Pa. 


Sirs: 

I only wish your editorial on the Mortgage 
Mess could be seen by more people. It is 
important to attempt to bring the people 
away from depending upon the government 
for everything they need. 

An inexpensive reprint to be distributed 
among the homebuilders, which could prob- 
ably be done very inexpensively by the Na- 
tional Association of Home Builders, would 
be very helpful. Also, if there is any way of 
getting this into hands of the people who 
are about to purchase homes, it might help 
them to understand the facts of economic life. 

Keep up the good work which your maga- 
zine has constantly done in the homebuilding 
field. 

P. W. CapwALLapER 
Woolsey & Cadwallader 
Building Materials 
Pennington, N. J. 


(Continued on page 56) 
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SAVE TIME, SOLVE 
DESIGN PROBLEM AT 
LOW COST IN 
oe ST. CHARLES 
SCHOOL 


ia YOUNGSTOWN, OHIO) 
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Architect P. Arthur D’Orazio and George J. Murphy Com- 
pany, contractors-engineers, of Youngstown, Ohio, have 
employed lightweight J&L Junior Beams as cantilevered 


1s as roof purlins at the Boardman Centet’s ultra-modern St. 
the Charles School near Youngstown. J. A. McMahon, Ltd., 
cor- Niles, Ohio, fabricated the 85 tons of structural steel and 
was 35 tons of Junior Beam joists going into the framework. 
Notched over lintel beams and cantilevered four feet 


uild- beyond the outside walls, J&L Junior Beams support not 
aed only the roof but also an attractive permanent sun shield 





and over classroom window walls. 

To ff Because of their versatility and adaptability, J&L Junior 

esa | Beams go far towards meeting the demands of today’s 

» the builders. They cost less to buy and less to erect. Lightweight, we 
12” Junior Beams, 11.8 lbs. per foot, 30 ft. long, may be 


ent easily raised, placed and bolted directly into position by 
» Co. three men with the aid of only a hand-operated winch. 

The lightweight and consequent ease with which Junior 
Beams can be handled led to fast, economical construction 
that helped hold building costs to a minimum. ALL STRUC- 
_ TURAL STEEL INCLUDING THE JUNIOR BEAM ROOF 
* ts PURLINS WAS ERECTED BY 6 MEN IN 2 DAYS. 


eople 





ARCHITECTS — CONTRACTORS 


If you’re engaged in the design, or construction of light occupancy 
buted buildings, you'll be interested in these features offered by J&L 


iment 


prob- Junior Beams. EASY TO INSTALL, RIGID, VIBRATION RE- oe 

e Na- SISTANT, SHRINK PROOF, LOWEST DEFLECTION FACTOR ; Lavebiin Sheet Cee ti 
would OF ANY STRUCTURAL SECTION OF EQUIVALENT WEIGHT. porn wana 4 
aie all Why not write today for our new booklet: “Skyscraper Construc- Pittsburgh 30, Pa. 


tion for Every Building’’? It shows how Junior Beams are used as 


ee: floor joists, and roof purlins with loading and spacing tables for 


Please send me a copy of the booklet entitled, 























| m various spans. ee eee 
ing JONES & LAUGHLIN STEEL CORPORATION |) “= Ste 
ice PITTSBURGH 30, PA. ES % 
llader : . ae, | 
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NOW! FOR FURRED MASONRY... 
ALFOL TYPE IA INSULATION 













1. Aluminum foil 
sheet provides two 
reflective air spaces 

















2. Vaporproof 
duplex and kraft 
provides continuous 
moisture protection 










Over an Inch of Insulating Value 
plus a positive Vapor Barrier-all 
in the narrow 7%’ space available! 


Unusual efficiency? Definitely! And it’s yours—without refurring—only with 
ALFOL Type 1A BUILDING BLANKET, the insulation specially made for 
standard masonry construction. Here’s why it’s so effective. Automatically on 


application, the pure aluminum foil sheet ‘‘pops out” just °%” to divide your 7%” 
space (provided by ordinary 1x2” furring) into 2 reflective air spaces—equal in 
thermal value to more than an inch of insulation. The heavy vaporproof duplex 
and kraft backing, by which ALFOL is applied across furring strip faces, provides a 


positive continuous vapor barrier. 


Like all ALFOL types, “1A” is compact, light- 
weight, easy to apply. A real money-saver by cost 
study proof! Immediately available in handy 250 
and 500 square foot rolls (see ABB Type II illus- 
tration at right). 





FREE! Data Book on “1A“ a af | 
and all ALFOL types. Ad- . : 
dress letterhead to Dept. A-7. 
All = IN REFLECTIVE INSULATION | 


|ALFOL INSULATION - 155 E. 44th St.,... NEW YORK 17, N. Y._ 
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LETTERS—the Mortgage Mess 





Sirs: 
I am thankful that a prominent publication 
is really out on a worth-while crusade, 
LAWRENCE A, Epter, president 
Lawrence A. Epter & Associates Inc. 
Mortgage Correspondent 
New York, N. Y. 


Sirs: 
I agree with your three items. The modifi- 
cation of Regulation X is complicated and 


unnecessarily so, The effort to force construc. . 


tion of houses in the $7.000 and under field 
to the exclusion of houses for those buyers 
who have saved their money and want some- 
thing better is an unnecessary interference 
with the market. The arbitrary enforcement 
of an artificially low interest rate on VA 
and FHA home mortgages is an injury to 
the very people it aims to serve. 

Speaking individually and not for anyone 
else, I do not share your enthusiasm for 
FHA, even though it is true that the home- 
buying public and homebuilding industry 
have both been benefited by its operation. 
Fundamentally, however, it insures the lender 
on condition that he take away from a bor- 
rower who is unable to pay. If its terms are 
applied according to contract, it may result 
in the greatest wave of foreclosures we ever 
experienced should there be a wave of 
unemployment. 

In my humble opinion it insures the wrong 
person. For the same rate it could insure 
the borrower of an extension of time with 
monthly payment advanced at a higher rate 
of interest during an emergency. That would 
keep the mortgage good, prevent the tre- 
mendous economic waste of foreclosure and 
resale, and avert the necessity of congres- 
sional action to correct the error existent 
in the present system. I wonder whether we 
will correct it before the lesson is forced 
upon us by circumstances? 

Certainly I do agree with your editorial 
that the remedy for the mess we are in is 
not more government interference but less. 
The mess is the price we are paying for 
accepting federal interference when we 
thought it was going to be helpful to us. 

Ben H. Hazen, president 
US Savings & Loan League 
Chicago, Ill. 


Sirs: 
\ fine editorial. 
J. W. CopeLanp 
J. W. Copeland Yards 
x Portland, Ore. 


Sirs: 

Congratulations! Neither you nor anyone 
else ever wrote a better editorial on the real 
estate mortgage situation. It hits the bull's 
eye right in the center. Hope some of our 
homebuilders take it to heart. I have reason 
for thinking that some of them in the past 

(Continued on page 60) 
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SIZES UP 
TO %” O.D. 
wilh 


Key to Low Cost 


Bundyweld is the only tubing 
double-walled from a single 
strip, copper-brazed through 
360° of wall contact. It’s leak- 
proof, thinner walled, yet 
stronger. It transmits heat 
quickly, has high bursting 
strength. It saves on material 
costs and installation time. 


Standard 20’ or 24’ lengths 
of Bundyweld are easily formed 
into coils in shop or on job 
site. Expanded ends (furnished 
when specified) are quickly 
soldered into leakproof union. 
Joined, lightweight coils are 
easily mounted onto ceiling, 
quickly plastered over. 











Re 








iia 





Extra-strong, lightweight coils of Bundyweld Tubing are easily mounted onto ceilings. 


Lying flat and straight, coils are quickly plastered over, with small chance of damage 
from rough handling or accidental hammer blows. 


Place your houses in top demand— 
with Bundyweld Ceiling Radiant Heating 


Here’s yourchance to move your houses 
out in front of competition with Bundy- 
weld Ceiling Radiant Heating. 

The market’s ready-made, fast-grow- 
ing. And for good reason! Present users 
hail this clean, economical and conven- 
ient way to heat homes. They’re sold on 
the idea of walls without dirt streaks, of 
warmth that’s always even, of freedom 
from drafts, of lower fuel bills. And 
they’re enthusiastically passing the 
word along to friends. 

Thousands and thousands of prospec- 
tive home owners are demanding more 
information. They’re reading Bundy 





ads in Better Homes & Gardens and 
American Home. They’re sending in 
a landslide of coupons requesting litera- 
ture—and names of builders and archi- 
tects handling Bundyweld Ceiling Ra- 
diant Heating. Many of these coupons 
come from prospects in your locality. 

Send the coupon for details on Bundy- 
weld Ceiling Radiant Heating. It may 
be the most important step you’ll take 
in years. 


Radiant Heating Division 
BUNDY TUBING COMPANY 
Detroit 14, Michigan 























SEND FOR ‘Sern DS A OR em 
FREE Radiant Heating Division, Dept. MB-1052 
Bundy Tubing Co , Detroit 14, Mich. 
LITERATURE! ’ leaniaaniis 
0 Send free 20-page nontechnical brochure explaining Bundyweld Ceiling 
Radiant Heating. 
E O Send Bundy technical radiant heating pamphlet. 
UKE HAVING 
Name Title. 
IN YOUR CEILIN 
y Company___ 
Address. we 
Bundyweld . 
Ceiling Radiant Heating me aa mete. 
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put your homes 


YEARS AHEAD — 
electrically... 

















Now you can give your homes a real “electrical insurance policy”— 
with “Plug-In” Strip, National Electric’s permanent multi-outlet 
wiring system. Your homes will be years ahead, electrically. 
“Plug-In” Strip provides a// the electric outlets home owners 
will ever need. 

“Plug-In” Strip provides: 

© A spread of outlets every 18” all around the room... for lamps, 

appliances, radio, TV. 
@ Outlets every 6” for kitchen work centers. 


® A choice of electric service—Type CF-2 for constant service; CF2-G for 
grounding equipment; CF-3 for either constant service or automatic 
switch control, 


“Plug-In” Strip adds value to any home—often means the difference 
between a sale and no sale. It offers a maximum of all-time electrical 
convenience—for but little more. Listed by Underwriters’ Labora- 
tories, Inc. Get full information today. 








1334 Chamber of Commerce Bidg., Pittsburgh 19, Pa. 


Please send me complete details on “Plug-in” Strip. 
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—is the national average 





cost of all the Brikcrete 
required to build all the 
walls as shown at top, in- 
cluding garage, fireplace 
and chimney. 

This is typical of Brik- 
crete economy, and the 
same per-square foot cost : 
(41c) will apply to any / 
type of structure you may 
be planning to build. 

Prices may vary by 
locality. 
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CON i E 'M. P ORA A 3-bedroom home with attached 


garage, expressly designed for Brikcrete. Overall, 5619’ x 30’. ) 
Total enclosed area, 1578 square feet. Residence area, 1288 square 
feet. Plans and specifications are available for $15.00—from 
Brikcrete manufacturers or direct. 


BRIKCRETE ¢ the World’s 


Most Modern Masonry 


Inherent structural values—planned beauty—low cost—ready 
availability. Considered in these terms Brikcrete qualifies as the 
preferred masonry where pride and price are running mates. 

Brikcrete is for homes or housing projects. For apartments, 
motels, schools and other public buildings. For practically all 
types of commercial and industrial construction. 

Squeezed out of Brikcrete price are freight and distribution— 
two of the biggest costs ordinarily present. For Brikcrete is a 
decentralized industry, processing local materials for local or 
nearby consumption. Savings effect drastic price reductions with- 
out sacrifice of basic quality. 


Factual Information 


Two sizes: 8 x 12 x 314;4x12x 34 buffs, browns, tan. Six pastel shades , 7 
(laid up). Half and corner units for for interior walls. : 
each size. Approximately half the net weight of 
Self-cofitained insulation values be- regular brick. Facilitates handling 
cause of a large void. ease. 

Meets all required compressive Twice the face size of regular brick. 
strength and absorption tests. Half as many mortar joints. Perfectly 
Ten standard colors include reds, straight and square. 





Write for A.I.A. File Folder and name of plant 
nearest you. We will cooperate in the short-haul 
procurement of Brikcrete for any size building or 
project, or arrange to establish job-site facilities 
where the size of the project so justifies. 


BRIKCRETE ASSOCIATES, INC. 
4681 Division Avenue South 
GRAND RAPIDS, MICHIGAN 
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= You Can Be a Local Manufacturer 


More local plants are badly needed to supply increasing demand. 
To men of vision and aggressiveness, Brikcrete is truly an out- 
standing manufacturing opportunity. Ideal community enter: 
prise. Plants operate in franchise-protected territories. Liberal 
sponsor cooperation. High income potentials. Requires no skilled 
labor. We supply the basic equipment on easy-to-pay rental 
terms. Write for Brikcrete Book No. 2 for more information 
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(30 Aiainless Steel 


for Phiniftiurers concerned about 


critical materials 





Government controls are pinching the raw material supplies 
of many metal fabricators. However, many of these manu- 
facturers who are familiar with Sharon “430” stainless 
~ steel have been able to quickly adapt it to their needs. 
It is the best available material for many of today’s 
needs. * Sharon “430” is in good supply and available 
with few restrictions as to end use. It is a straight 
chromium stainless steel with hundreds of successful 
applications. A new booklet with instructions on 
how to fabricate Sharon “430” stainless is avail- 
able. Get your copy by writing department 11052 
Sharon Steel Corporation, Sharon, Pa. 
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You make your houses easier 


to sell when you use quality 
floors of Wright Rubber Tile 
in key rooms. 

Many builders have found 
that it costs no more to use 
genuine Wright Rubber Tile in 
the kitchen and baths of the 


help sell 
a 





homes they build. They have 
also found that this simple 
change adds hundreds of dol- 
lars to the sales price. 

Make a controlled test on 
the next pair of houses you 
build. Make everything similar 
except the floors, and see which 
house sells fastest. You, too, will 
standardize on floors of Wright 
Rubber Tile. 


WRIGHT MANUFACTURING COMPANY 


5203 Post Oak Road 
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Houston 5, Texas 


RIGHT RUBBER TILE 











3453 


* WRIGHTEX—Soft Rubber Tile 
* WRIGHTFLOR—Hard Surface Rubber Tile 
* WRIGHT-ON-TOP Compression Cove Base 


FLOORS OF DISTINCTION 
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LETTERS—the Mortgage Mess 





have advocated measures which were some- 
what responsible for the two evils which 
you point out—a fictitious low interest rate 
and a fictitious amortization schedule. 
Incidentally, I think you are putting out 
a very good magazine. 
CLaupE L. BENNER, president 
Continental American Life Insurance Co. 


Wilmington, Del. 


Sirs: 

Your editorial covers the subject amaz- 
ingly well. If the mortgage bankers and 
homebuilders individually would have more 
courage of their convictions and realize that 
there is a tomorrow in their business, I can't 
help but feel that government intervention 
could be lessened and a spirit of cooperation 
could be developed rather than make use of 
the government as a prop, 

The next step which I think should be 
taken in the mortgage field is the creation 
of a central reserve bank. Surely all of us 
could profit by the mistake of the Federal 
Reserve System and Home Loan Bank, and 
could create an institution that, would leave 
out the wide fluctuation we have had in the 
mortgage market in the past. Possibly this 
institution, if properly created, would help 
solve the dilemma described in your editorial. 

Joun F. Austin, JRr., president 
i. J. Bees Co. 
Houston, Tex. 


Sirs: 

Needless to say, I considered the editorial 
excellent, but then, of course, that may be 
due simply to the fact that [ agree with 
it 100%. 

Grorce T. CONKLIN JR., 2nd vice president 

Guardian Life Insurance Co. 

New York, N. Y. 


Sirs: 

Almost all mortgage men will agree with 
you 100%. And the homebuilders who do 
any thinking on the subject will also agree. 

Money is a commodity and through control 
of interest rates the government has created 
an unrealistic value in the market place. 
This has affected the whole pattern of costs. 
wages and profits and the results remind 
one of a bank teller who misappropriates 
funds for his own use and each succeeding 
time must take more money in order to cover 
up the previous shortage. The problem would 
not be so serious if all the blame could be 
laid on the politician, However, as you have 
so ably pointed out, some individual or group 
benefits from the process and selfishly works 
for a continuance of the system, not realiz- 
ing that his immediate gain may in the long 
run spell his downfall. 

Ernest J. LOEBBECKE, 
executive vice president 
Title Insurance & Trust Co. 


Los Angeles, Calif. 


(Continued on page 64) 
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THERE’S SALES APPEAL IN GPX SIDING 
‘orial 
y be 
with 5 ‘ ‘ ? ° 
GPX plastic-faced plywood’s unmatched features and Available in four grades and five thicknesses, GPX 
sida cost-cutting advantages are dramatically illustrated by _ offers a new degree of building versatility. If you have 
the Place Construction Company’s use of GPX Exte- _a construction problem, bring it to Georgia-Pacific’s 
rior Paint Grade for lapped siding of enduring beauty. | GPX technical staff. Call your G-P representative or 
, : P ; : write: 
This leading Indiana builder cut large, lightweight 
oars panels of GPX into 12-in. strips. Labor costs and time 
0 do © — ? « © « qQC¢ : 
ese. are saved because GPX covers large areas quickly— 0820, if i 9 
ateal will not check or crack. Painting costs are cut because ——— = 
eated there’s no need for prime coats. GPX’s dense, smooth 
place. surface takes finishing coats readily, extends the life of 
costs, the paint over 50% (a strong point for prospective | , i) LU — P U 7 v 
mind P ' ’ bP : ii THORGIA ACILIC 
buyers!). There’s added beauty, too, in the deep shadow 
riates , ° ° ° : 
adin lines provided by these ¥%-in. thick strips. PLYWOOD COMPANY 
>( g 
“over ae . . 605-1 i 3 ia, Wash. 
cove! Year after year, GPX remainsimpervious to the effects GA North Capitel Way, Olympi 
vould of weather extremes, free from cracks or checking. , OFFICES OR WAREHOUSES IN: Augusta, Birmingham, Boston, Chicago, 
Id be _ Cleveland, Columbia, Detroit, Houston, Lancaster, Los Angeles, 
have Louisville, Memphis, Nashville, Newark, New Hyde Park, New 
7 Orleans, Olympia, Orlando, Philadelphia, Pittsburgh, Providence, 
proup Raleigh, Richmond, Savannah, Vineland. 
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E, 
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What accounts for 
Venko’s sales appeai? 
The fact that this expertly 
built boiler offers top 
savings to both consumer 
and installer. Armed with 
two sensitive aquastats 
and finest selected con- 
t-ols, trousle-free Venko 
credits the price-pres- 
sured consumer with con- 
stant low cost heat and 
hot water and real fuel 
economy. As for the in- 
staller, to whom time 
means money, Venko 
pays him profit by com- 
ing completely equipped 
for speediest installation. 
All wiring in place. All 
parts properly installed. 
All controls thoroughly 
tested. Yes, Venko charts 
a direct line to savings 
by eliminating waiting 
for missing parts — by 
crossing off costly service 
calls—by teaving greater 
customer satisfaction and 
more and speedier 
installations... 


HOURS SAVED — 


Completely Equipped For Quick Installation 


FUEL SAVED— 


Modern Design and Finest Controls 


SPACE SAVED — 


Compact — Rugged — Beautiful 


ECONOMICAL HEAT 
& HOT WATER- 


2 Sensitive Aquastats 


BUILT TO FIT THE MODERN HOME 























you should know 


about practical, popular 





NATIONAL LOCKset offers feature after feature 
that contributes greatly to its enthusiastic 
acceptance. Here are shown just two of the many 
reasons why architects, builders, contractors, 
carpenters and home owners are saying 

“Make it NATIONAL LOCKset”’. 


HANDSOME ONE-PIECE KNOB OF WROUGHT BRASS 


: Exquisitely-styled, wrought brass 
knob. Formed as one piece. Attrac- 
tive mirror-like finishes are protected 
by long-term varnish. Knob is expert- 
~ ly designed to fit the hand perfectly. 





KNOB SEPARATE FROM KEY AND LOCK MECHANISM 












Forcing knob with tool will not 
_ open locked door. Knob absolutely 
separate from lock mechanism... 
slides on cam. It is securely held 


in position by spring retaining pin. 


AMERICA'S OUTSTANDING 
LOCKSET VALUE 













SOLD ONLY 
THROUGH 
JOBBERS 


DISTINCTIVE 
HARDWARE 
..-ALL FROM 


WRITE TODAY FOR 
DESCRIPTIVE CATALOG 


NATIONAL LOCK 
COMPANY 









ROCKFORD, ILLINOIS 
MERCHANT SALES DIVISION 


SOURCE 
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Bet you can’t guess how little it would cost to make your bathroom 
as pretty and practical as this one. 


That is, unless you already know about steel wall tile. How smart it looks. 
How it protects the beauty it adds. How reasonable it is to purchase 
and install. Because all the wall tile in this delightful room 
is made of steel, America’s great and versatile bargain metal. 





Even better for your bathroom, this wall tile is made of Weirzin— 
the electrolytically zinc-coated steel that is fireproof .. . resists moisture . . . 
1G forms a lasting bond with its finish . . . safeguards beauty permanently. Metal sculpture executed in Weirzin 
demonstrates the exceptional workabil- 


It doesn’t matter whether it’s wall tile or lighting fixtures, Venetian blinds ity of this easily fabricated metal. 


K or cabinets—whatever you buy, you come out ahead with steel. 
Make steel your standard—and save. 


WEIRTON STEEL COMPANY weirton, west vircinia ‘ 
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NOW...a versatile building panel 











to add daylighting efficiency 
and decorative appearance 
to all types of 


construction 


SHULTO 





wi 30 Ei Check these features: 
= @ Reduces daylighting costs up 
to 50% or more. 

@ Interchangeable with corrugated 
side wall and roof construction, 
or flat panels, in both 
existing and new construction. 

@ Easily installed. 

@ Maintenance-free. 

@ May be cut, sawed, nailed, 
bolted, drilled or punched. 


Adaptable to 
unlimited uses for maxi- 
mum lighting efficiency 
or unusual architectural effects, 
STRUCTOGLAS offers economy, dur- 
ability, high level transmission 

of natural diffused light... plus attractive appearance. 
This translucent, Fiberglas-reinforced building 

panel is extraordinarily strong, yet light- 

weight; low cost but long-lasting! 


Widely used for: 

® Skylights. 

@ Window walls. 

@ Office partitions (fixed 
or moveable). 

@ Shower and toilet partitions. 

@ Canopies and awnings. 

@ Interior wall panels. 

@ Decorative exterior facings and 
many others, 

Translucent colors: Surf Green 

Crystal Blue e Harbor Blue 

Tangerine e Ivory e Lemon Yellow 


Opaque colors: Tile Red 
Sunflower Yellow e Emerald 


STRUCTOGLAS Division of 
international molded plastics, inc. 
4387 West 35th Street, Cleveland 9, Ohio 


Please send me complete Structoglas information. 


Available in standard heavy and extra heavy 











corrugations to match metal and asbestos NAME 
cement in standard sheet sizes up 
to 12 feet in length. Also available in flat stock. COMPANY 
See-ovr-catoleg-in- Sweet's File, Architectural ADDRESS 
For full details, send this coupon today! 
: S¢ P y » CITY ZONE STATE 
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LETTERS—rthe Mortgage Mess 





Sirs: 

There is a saying, “He that eateth another’s 
bread is to do another's will.” I sincerely 
hope that the day is not far distant when 
all of us can realize that the only way we 
can preserve individual opportunity is to 
learn to promote our business without con- 
tinually running to Washington. 

a CLEMENTS, president 
Chase Federal Savings & Loan Assn. 
Miami Beach, Fla. 


Sirs: 

The regulations have accomplished nothing 
and have led to such confusion that it is 
now hard for builders to dispose of the houses 
they have recently built. There is now a sur- 
plus for sale in this area, 

The rent-control situation has reached such 
a disgusting point that even people who 
own homes listen to the politicians and vote 
for further controls. 

We need more such editorials if people 
are ever going to wake up to the mess in 
which our country has been placed. 

Harry R. ANDREWS, ¢reasurer 
Reliance Cooperative Bank 


Cambridge, Mass. 


Sirs: 

I agree with your editorial. 

Should not a more realistic attitude be 
taken toward the government lending money 
through Fanny May—realizing that the next 
step may be direct loans by the government? 

I am thoroughly convinced that the low 
interest rate was exceptionally harmful and 
we should let competition set the rate. Then 
if the rate appears to be too high, let the 
government lend the money directly and 
recognize it as such. This last I do not 
approve of, but likewise I am not too enthusi- 
astic about some of the attitudes taken by 
those who have the money to lend. 

C. A. THOMPSON 
Thompson Lumber & Building Supplies 
Champaign, Ill. 


Sirs: 

The continuation of governmental lending 
and control of interest rates can have nothing 
but harmful effects in the future, 

W. C. NELSON, president 
Eberhardt Co. Mortgages & Real Estate 
Minneapolis, Minn. 


Sirs: 

Your editorial is quite revealing. 

I wish you had included something about 
the real problem in handling the origination 
and sale of GI 4% mortgages at a discount. 
This problem could be cured quickly just by 
the issuance of the necessary regulations by 
the VA. If government bonds can be traded 
freely well below par, I see no reason why 


(Continued on page 68) 
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Can be installed on, above, or 
be | OW gta d @ This is possible because Aristoflex is 


vinyl-asbestos from top to bottom with no felt backing. It is 
tough, durable, flexible. So, you can specify Aristoflex as a 
multi-purpose flooring, ideal for practically all installations. 
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Rich, new CORONATION COLORS 


The bright, sharp colors of Aristoflex are outstanding. 
Colors and marbleization go clear through each tile. Aristo- 
flex maintains its sparkling beauty for years and years. You 
must see samples to appreciate the superior colors of 
Aristoflex. 
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Greaseproof Greases, bleaches and turpentine 


cannot deteriorate Aristoflex. It is really greaseproof. And 
Aristoflex cleans easily — never needs waxing. It’s smooth, 
non-porous surface sheds dirt, wipes clean with a damp mop. 
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Unchanging Quality Aristoflex is made 
from carefully selected and tested raw materials. It is manu- 
factured under a rigorous method of control that assures a 
uniform high standard of quality. You can always specify 
Aristoflex with full confidence that it will meet your most 
exacting requirements. 
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Member: Asphalt Tile Institute 
Joliet, Ill; ¢ Long Beach, Calif. e Newburgh, N. Y. 







CORPORATION OF AMERICA 


vinyl-asbestos flooring 
est User Preference? 











LOW COST Standard-gauge Aristoflex is compar- 


able in price to greaseproof asphalt tile, yet it is far superior. 
Thus, you can give your clients the many advantages of 
modern vinyl-asbestos flooring at a price that meets the 
requirements of even low-budget projects. Aristoflex is also 
available in the 44” heavy-duty thickness. 


Keeps installation costs at a 


MINIMUM Aristoflex requires no special cements, 
ordinary asphalt tile adhesives do the job. And standard- 
gauge Aristoflex cuts clean with a torch. It lays in tightly, 
immediately, because of square corners, clean edges and 
flexibility. Installation is fast and easy, cutting labor costs. 


Resists acids, alkalis, petroleum, 


fi rea high percentage of those questioned reported this 
resistance a prime factor in the wide acceptance of Aristoflex 
among builders and home owners alike. More and more 
users are demanding this and the other inherent character- 
istics of vinyl-asbestos in the floors they buy. 


Resilient -- Good Sound Absorption 


Because Aristoflex is resilient underfoot it is comfortable 
and quiet to walk on. These properties make Aristoflex 
especially desirable for institutions and office buildings. 


Mail coupon for Details! 


MASTIC TILE CORPORATION OF AMERICA 
Dept. 14-10, Newburgh, N. Y. 


Send specifications data and complete details about low-cost 
MATICO ARISTOFLEX vinyl-asbestos tile flooring 


NAME 
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STREET 
city 
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For genuinely easy maintenance, aluminum 
base mouldings are the logical specification. 
They harmonize with any color scheme and 
need no painting. Extruded aluminum base 
mouldings—like aluminum door jambs, 
thresholds, and hardware—give designers 
another opportunity to effectively tie in all 
trim with modern aluminum windows. Two 
piece conduit mouldings provide a conven- 
ient, electrical wiring method, with maxi- 
mum flexibility in locating outlets during 
and after construction, 


Attractive Exterior Railings 


Reynolds Architectural Service Helps You 
Get the Very Most from Aluminum 


Aluminum is the right answer to at least two of today’s major design 
and construction problems—maintaining your reputation for quality 
and holding costs within clients’ budgets. Here’s why. Aluminum 
provides resistance to rust, natural insulation, light weight, great 
strength, design flexibility, and low cost. Remember—aluminum costs 
no more today than before World War II. 





Aluminum exterior railings complement de- 
signers’ skill in modern dwellings. The rich, 








quiet tones of aluminum assure an attractive | These advantages of aluminum pay big dividends to architects who 
appearance . . . harmonize with any type | specify and builders who use standard aluminum products such as 
construction or trim. The rustproof, non- | windows, doors, hardware, and a long list of other building items—all 
staining and durability features ofaluminum made by leading manufacturers who have learned to rely on the high 
assure freedom from maintenance trouble | quality of Reynolds Aluminum. Just as metal fabricating contractors 


and expense. These important savings in 
maintenance plus aluminum’s many other | 
advantages, more than offset the slight extra _| 
material cost—actually a minor factor inthe | 
finished job when material and labor costs 
are compared, 


also rely on Reynolds line of aluminum mill products—extruded 
shapes for thresholds, trim and railings... tubing for conduit... 
sheet for ductwork, flashings and roofing... structurals, rod and bar 
for fire escapes and other heavy construction. 

Besides supplying high quality metal, Reynolds offers a specialized 
Architectural Service. This service is available without obligation to 
Window Sills and Stools all architects. It is set up to answer aluminum design and construction 
questions and to help contractors get the very most from aluminum. 

For complete information call the Reynolds office listed under 
“Aluminum” in your classified telephone directory or write direct. : 

















NEW FREE CATALOG! 


Send for your free copy of the new 1952 catalog on Reynolds 
Architectural Aluminum. Helpful 3-color presentation of the 
architectural aluminum available and the advantages for each 
te purpose. Covers design and fabrication, lists various types of 





finishes, shows applications and installation details. Illustrates 
Durable aluminum extrusions are the mod- embossed and perforated decorative sheet. Gives alloys most 
ern answer to the home-builders demand for commonly used, etc., plus a complete list of helpful technical 
the finest in window trim. Aluminum sills literature. Send your request to Reynolds Metals Company, 
and stools are designed to take hard wear 2529 South Third Street, Louisville 1, Kentucky. 


and eliminate maintenance, rust and rotting 
problems, With an initial, lifelong finish, 
aluminum window trim stays bright and 
new-looking after years and years of service. 
Window sills and stools made from extruded 
Reynolds Aluminum fit right in with the 
many types of modern aluminum windows. 
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FA WP Stainproof Wall Covering 


























VARLAR gives you an amazing combination . . . the beautiful decorator 
effects of wallpaper ... and the world’s easiest-to-care-for walls. No other 
decorating medium solves cost and maintenance problems so completely. 
Varlar is functional—resists stains of all kinds! Grease, grime, 
smoke, ink, crayon, lipstick, food spots, Mercurochrome and 
countless more, WASH OFF with plain soap and water! And up to 
25,000 times without injury to surface or colors. 
Varlar defies the effects of time, use and abuse. 
There are more than 180 styles, many excitingly new. Unlimited 
decorative scope for every room, every building . . . in beautiful walls 
that won’t need redecorating .. . just WASHING .. . for years to come. 
Find out how pracricat Varlar will be for you... 


VARLAR, Dept. HH-102 


SEND TODAY FOR FREE TESTING SAMPLE Merchandise Mart, Chicago 54, Illinois 


Please send FREE TESTING SAMPLE and full information on VARLAR Stain- 
proof Wall Covering. I am particularly interested in vartar for 


[| Homes Hotels [ Clubs Apartment 


RL R ™) Theatres Hospitals Restaurants Buildings 
. . Oflice Buildings Schools _ Stores 
| A A Stainproof Wall Covering 
Name ee 
a product of United Wallpaper,,inc. oes ee = 
City Zone State = 
OCTOBER 1952 sad 
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THE SOSS INVISIBLE HINGE is the hinge that 
has no ugly, protruding hinge butt. It lets architects 
fulfill the demands of modern design for flush, 
smooth, streamlined interiors. You will find SOSS 
hinges ideal for all types of doors, wall panels and 
cupboards . .. in every type building! The more 


you use this beautifying hinge the 
more compliments you, too, will 
receive on your good taste 
in modern design. 


Write for free blueprint catalogue to— 


Dept. 1 


SOSS MANUFACTURING C0. 


21779 Hoover Road, Detroit 13, Mich. 
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LETTERS—the Mortgage Mess 





a VA-insured mortgage should not be put in 
the same category, If effective interest rates 
were allowed I believe private capital would 
he in the market to buy both VA and FHA 
mortgages, Certainly there is nothing sacred 
about the 4% GI interest rate, as I under- 
stand Congress in 1948 enacted legislation 
giving the VAdministrator, with the approval 
of the Secretary of the Treasury, the right 
to increase the interest rate to as_ high 
as 414%, 

In many areas released from rent control 
I find private owners doing a substantial job 
in providing rental housing at reasonable 
rates, but the inroads of rent control and 
public housing do create a problem and dis- 
courage private investment in this type of 


property. 
Ausrry M. Costa. president 
Southern Trust & Mortgage Co. 
Dallas, Tex. 

Sirs: 


Political manipulations of this or any 
other business can only have a sad end. 
NEILL Davis, executive vice president 
California Savings & Loan League 
Los Angeles, Calif. 


Sirs: 

I agree wholeheartedly, I was thoroughly 
familiar with the FHA program in the begin- 
ning when I[ was president of the Mortgage 
Bankers Association of America, The many 
changes since that time have rather confused 
me, FHA attempted to be fair and equitable 
in the beginning, but as politics develop, it 
seems to become a football. 

James W. Coutins, president 
Tracy-Collins Trust Co. 
Salt Lake City, Utah 


Sirs: 

\ majority of us in mortgage banking 
know from personal experience that this edi- 
torial describes the situation very clearly. 

Byron T, Suutz, Realtors 
Herbert V. Jones & Co. 
Kansas City. Mo, 


Sirs: 

The homebuilders’ difficulty in getting 
FHA and VA financing has been due almost 
entirely to the frozen interest rate, | know 
this to be true as president of our US Savy- 
ings & Loan League last year, and from our 
local experience here in Detroit, 

It is hard to understand the type of think- 
ing that would freeze the VA and FHA 
interest rate at a figure established several 
years ago without taking into account in- 
creased costs and the changes brought about 
by inflation in the interim. 

We still make some FHA and VA mort- 
gages, but not in the previous volume on 


(Continued on page 72) 
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Ceco-Sterlting Double-Hung Aluminum Window, Séries 50-B, for residences 





6) SOLD 
| 


..on homes with metal windows 


sign goes up quicker 












































One of the easiest ways to sell a home quicker is to give the 
buyer what he wants... Builders everywhere say homes with 
metal windows sell faster because home-owners prefer metal 
windows over any other type... A recent study here at Ceco sub- 
stantiates what builders believe... what they know to be true of 
customer preference. Both builder and buyer said for example, 
they prefer Ceco metal windows, because they are easy to clean 
and maintain, won't rust, warp, stick or swell and are truly better 


looking... Slender muntins mean more light gets in... more 





view, too... We believe it is significant that our study showed 


twice as many home-owners selected aluminum windows in the 
planning stage as chose a competing product... Yes, it’s evi- 
dent the swing is to metal windows... that is why we feature 
Ceco-Sterling Double-Hung Aluminum Windows and Ceco Metal 


Casements. If you are a builder who hasn't featured metal win- 


dows, let us tell you how you can make more by giving people 








Ceco Steel Products Corporation * General Offices: 5601 West 26th St., Chicago 50, Illinois » Offices, warehouses and fabricating plants in principal cities 


/n construction products CECO ENGINEERING makes the Lig divterence 
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Why did 47 people rush out to 








“I'm so glad this G-E Dish- 
washer was included in the 
original cost of the house, Mr. 
Smithson. | would 


have felt that | could not afford 


probably 


it at the time! 


“Getting a G-E Disposail ‘ 
that automatically flushes away 
varbage certainly appealed to 
me when we bought the house! 
I'd never want to be without it 
from now on! 


“Of all the refrigerator brands 
you could have picked, the G-E 
is my favorite! Lt’s so good- 
looking, so quiet, and never has 
given me a minute’s trouble 


from the time we moved in! 


these 


“It’s so nice to have 
frozen foods right on hand.. 
not to waitin line at the grocers 
every other day! ‘This G-E 
Ireezer is such a convenience 
and a money-saver, too! 
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In his first project, Mr. Smithson sold Mrs. J. W. McLeane a house with : 
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{ey photograph was snapped one Sunday afternoon 
Ein April of this year in R. O. Smithson Jr.’s new Conant 
Village development in Beverly, Massachusetts. 

The people in these cars were not just snooping. ‘They 
came out to look at houses and to buy houses. Within the 
next few days, a total of 47 people said, “IIl take it!” 

What makes this success story even more interesting is 

the fact that new houses near by—which had been on 

the market for several months—were NOT selling! 
Why did everybody prefer Mr. Smithson’s houses? 

Let Mr. Smithson tell you. Wis experience may help you 
to sell houses faster, too. 

“Anybody with two eyes in his head.” says Mr. Smithson, 
“can see that the place a woman starts for almost as soon 
as she sets foot into a house is the kitchen. 

“Qur prospects are delighted not only to see the fine 
array of General Eleetrie Appliances in our 511.500 home, 
but to know that the monthly outlay for them is no more 
than a typical telephone bill! 

“You see, the cost of these G-l Appliances is figured 
over a long-term morteage. and the actual cost to the home- 


owner is less than $5.00 a month, a sum they can easily afford! 


“So easy just to sit here and “This G-E Range is so much 
watch this G-E Rotary Lroner cooler than the old stove I had 


a [0 
2) 


calls tack, Too! 


“Furthermore.” says Mr. Smithson, «lve been calling 
back on the people who bought my houses to find out 
whether they are completely happy with their new G-E 
All-Eleetrie Kitchens. 

“These eall-backs convince me, more than ever, that not 
only is it good business to include G-k Appliances in my 
new homes, but for the long-range outlook it’s one of the 
smartest things a builder can do today! 


“I wouldn't think of putting up houses today without a 


G-E. hKitehen.” 


aa en a sats 


We would like to work hand-in-hand with you to achieve 
similar results for you in your area. We can help you pre-sell 
your houses just as we have for so many other builders 
throughout the United States. 

Get complete facts about the G-E Kitehen-Laundry 
through your loeal G-F distributor, or write to the Llome 


Bureau. General Electric Company, Louisville 2. Kentucky. 


GENERAL @@ ELECTRIC 





“It was nice to know when we — Mr. Smithson knows that when 
signed up for the house that we he sees a G-E emblem on a 





do the clothes in a fraction of 
the time it used to take. Most 
all my friends want G-E Appli- 
ances, too! 


to pamper! So easy to use, and 
so easy lo keep clean, too. You 
couldn't have picked a better 
range, Mr. Smithson! 


wouldn't have to spend a lot of 
money for an automatic washer 
or other necessary labor-saving 
appliances!” 


water heater, refrigerator, or 
any other appliance, he can rest 
assured that it’s reliable. G.L. is 
famous for its dependability. 
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| LETTERS—the Mortgage Mess 


| THE FA T oF account of the government controlled and 
GE ( § on the Amazing regulated interest rate. 


The builders themselves have been largely | 


= 
—_ . . . . 
Aluminum responsible for lengthening the amortization 


iy 
oa 
‘ 





period . . . for the expediency of selling 


WINDOWS houses on the basis of a low monthly pay- ' 


ment in a period of prosperity when the large 





majority of borrowers could easily make a 
larger monthly payment. i 
Our own institution divides its mortgaye | 

portfolio roughly one-third conventional Hq 
loans, one-third FHA, and one-third VA, so { 
you can see we favored granting FHA and 
VA mortgages. 

Wacrer J. L. Ray, president | 

Standard Federal Savings & Loan Assn, 

Detroit, Mich. 


Sirs: 

You have hit the nail squarely on the head 
in this editorial and the best way I can 
tell you how I feel about it is to suggest that 
I would like very much to have 500 copies 





to circulate around, 

So long as officials are determined to ad- 
here to such arbitrary mortgage interest 
rates they will have to provide a_ govern 
mental facility to buy mortgage loans if they 





FLEETLITE double want any building continued, The quicker 






hung windows on i Pag 9 
each side of FLEET- they take their “dead hands” off the mort- 
n aflngers 9 gage economy the quicker all the investing 


picture window. 
institutions will resume their interest in this 





form of investment, 
Rorert E, Goipspy, president 


Beautifully Modern 
Reduces Building Time 
Comes Packaged tn Carton 


Jersey Mortgage Co. 
Elizabeth, N. J. 





Double windows 


Offerd NEW LIVING COMFORT Soocu aclonate Sire: 
pile mohair give most ons . . . ‘ 
complete protection rhe editorial puts the finger on two illu. 


against winter cold, 


EASY HOUSEKEEPING 
summer heat or dust 


’ * . f - ’ > ° 0 . 
@ Here’s the revolutionary new window you've been — which are doing untold harm, First is the 
hearing so much about... the window that builders are 
applauding ...the window home owners are specifying 


sions fostered by government authorities 


frozen low interest rate, which is removed 
from market realities and certainly tends to 





—FLEETLITE Aluminum Windows. They come, Al ; ; 
kaged and ready for installation, these complete om stimulate a demand for direct government 
packaged ady te stallation, oe poerani ee 
year-round units combine interior and exterior double {| Ka loaning. Investment money is available & 
quantity at a reasonable market rate, which 


hung windows in a four-channel extruded aluminum 


frame. Keep homes warmer in winter and cooler in Block rain, adjust air will certainly be kept in line by the free play 


flow for inside plea- 
sure by centering the 
t id h. e F — 
wo SmNe Otes the borrower, after taxes, is certainly no justi 


summer. of supply and demand. The actual saving to 


When you build—plan for the future, insist on FLEET- 
LITE Windows for the home owners comfort—for the 
added sales advantage—for protection of resale value. 
It costs no more to have the best. 

FLEETLITE Windows are the most handsome, most 
practical windows in America. Get the facts for your- 


fication for the arbitrarily imposed rate on 
FHA and VA loans, 

Second is the extremely slow amortization 
after a low down payment, resulting in an 
owners equity which is inadequate for normal 








self — today. Sase ey vee fluctuations until at least five to ten years of 
ae a : quickly remove or oe aes i 
WRITE TODAY for complete literature on washing. payment on principal. The only reason this 


FLEETLITE Windows has not become evident and disastrous is the 
TERRITORIES OPEN 
FOR FULL TIME 
FACTORY REPRESENTATIVES AMERICA'S. ¢77¢7 WINDOW nancing which depends on inflation and can 
never be on a sound basis without an in- 


inflationary cycle which has added an equity 
in inflated dollar prices. Any method of f: 





As advertised in House Beautiful, House and Garden, Small Homes 
MADE BY... Guide, American Builder, Practical Builder and Magazine of Building. 





flationary rise in prices surely betrays the 
best interests of the American people, 
FLEET OF AMERICA, INC. 102 Pearl Street, Buffalo 2, New York Cart G. Freese, president 


Connecticut Savings Bank: 





New Haven, Conn. 











(Continued on page 76) 
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Young Moderns beg for Apartments 
You can Make from Old Tax-Eaters! 
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DWYER KITCHENS 


Dwyer Kitchens are specifically designed for 


small apartments... 


in remodeling or in 


original construction. 


You can remodel an old residence or out- 
moded apartment building to meet urgent 
housing needs... and do it profitably with 
Dwyer Kitchens. 


nO 


KITCHENS 


. Space-saving. Complete working kitchens 


4 to 6 feet wide. 


. Easy to install with regular help. 


. Economical to maintain. Rarely needed 


service is simplified because every vital 
part can be serviced from the front. 


. Genuine vitreous porcelain on fronts and 


work surfaces; never need repainting. 
Working housewives admire and enjoy the 
shiny white porcelain from which grease 
and dirt wipe off like magic. 





Products of an organization which has spectalized in compact porcelain 


kitchens for more than a quarter-century. 


DWYER PRODUCTS CORPORATION 


Dept. HH-1052 


Michigan City, Indiana 
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‘his house should give you ideas 


This is a Carrier Weathermaker Home created by Roy Carroll. 


It shows you a number of ways in which Carrier Weathermaker Air Conditioning 





contributed to better house design. 
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The architects — Carroll, Grisdale & 
Van Alen is a well-known Philadelphia 
firm whose recent work ineludes the 
Youth Study Center on Benjamin 
Franklin Parkway and the Terminal 
Building, Philadelphia International 
Airport (now in progress 





The Carrier Weathermaker 

is designed for a duct system like that used for 
forced warm air heating. The Weathermaker cools 
and heats. It burns gas for heating... uses a 
sealed electric refrigerating unit for cooling. It is 
only a little larger than an ordinary furnace. 





It influenced the design 


This Weathermaker Home contains more usable 
space per building dollar. That's possible because 
it makes functional use of its air conditioning. Be- 
‘ause the new Weathermaker is specially designed 
for homes, it insures that the air you live in is 
healthful and comfortable, so the rooms have only 
one exposure. Only a few movable sash are re- 
quired. The floor is a simple rectangle. Baths are 
placed in the interior. 


It helped pay for itself 


This Weathermaker Home makes air conditioning 
economical. The design makes the house less ex- 
pensive to build. The design reduces the first cost 
of the air conditioning. An overhang over the south 
windows . . . trees shading the roof . . . help to 
reduce the cost of summer cooling. A solid wall to 
the north helps reduce the cost of winter heating. 


It made a better home 


This Weathermaker Home is a more convenient 
home. A windowless wall gains space for storage. 
Windows. doors and closets are placed to allow the 
greatest freedom in furniture arrangement. The 
living and dining areas are completely open and 
interlacing, while the sleeping areas are completely 
private. And. of course, the Weathermaker keeps 
the house far cleaner, far more quiet. and infinitely 
more comfortable. Of course, this is just one 
approach. There are many more. How would 
you do it? 


AIR CONDITIONING ¢ REFRIGERATION 
For 50 years—the people who know air conditioning best 


CARRIER CORPORATION 
313 South Geddes Street, Syracuse, N. Y. 


Please send me the story on the Weathermaker 
Air Conditioner and the Weathermaker Home. 


Name _ = 
Street oe 


City eee ee ——— 
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NOW... A complete line of Steel Kitchen Cabinets | 
| by American-Stardard 




















Combinations to fit any kitchen you plan 
... Plus exclusive convertibility feature 











@ American-Standard. maker of the finest kitchen sinks, now offers 
you smartly-styled cabinets in a variety of combinations to fit yout 
plans exactly. 


\merican-Standard cabinets are the most useful cabinets avail- 





able. For example, the exclusive convertibility feature permits an 
almost limitless variety of drawer and shelf arrangements in under- 
sink and base cabinets. Doers, exposed and concealed drawers, and 





sliding shelves can be added or removed in a few seconds, without 
special tools. And cabinets can be converted at any time—before or 
after installation. 
merican-Standard cabinets are made of heavy gauge furniture 
\ Standard cabinet le of heavy gauge furnit 
steel. bonderized for long life. Highest quality synthetic enamel 











if gives a glossy white finish that stays new-looking. 

is (Attractive. work-saving American-Standard cabinets assure client 

© satisfaction. And the variety of units offers you the widest latitude 
2 . . . 

a in kitchen planning. 

b The complete kitchen products line also includes a ventilator. dis- 
y poser and many cabinet accessories. The American-Standard sales 
e office serving you will be happy to give you a copy of our catalogue, 
a Form No. KP 52. > 

& pant) 

bs . . . . LOO> 
Fe American Radiator & Standard Sanitary Corporation fi 2» 
. . {couNcit s} 
§ Dept. HH-102, Pittsburgh 30, Pennsylvania ‘Sey 
4 


Amesican-Standeae 


KITCHENS 














AMERICAN-STANDARD 8 AMERICAN BLOWER ¢ CHURCH SEATS «+ DETROIT LUBRICATOR + KEWANEE BOILERS + ROSS HEATER »* TONAWANDA IRON 
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with this popular TACO CIRCULATOR 


EVEN LOW BUDGET HOMES CAN NOW HAVE THESE LUXURY ADVANTAGES 


RADIANT WARMTH - DRAFTLESS WARMTH - CONTROLLED WARMTH 
=) MORE HOT WATER FOR KITCHEN, BATH AND LAUNDRY 


Yes, forced hot water heat with a TACO circulator gives all 
this plus economical warmth. No need for a separately fired 
water heater. TACO TANKLESS, hooked up to a heating boiler, 
supplies year ‘round low cost hot water. 











The TACO circulator delivers heat 
where it will give the greatest ARCHITECTS—ENGINEERS 
aneas . . . whether you use WRITE FOR... SIMPLIFIED 
radiant panels, convectors, SELECTION CHART FOR S\Z- 


ee ae, ING TACO WATER HEATERS 
UNDER ANY CONDITIONS 


Three other famous T 
ACO PRODUCTS for 
TACO-VENT TANKLESS TACO ts 
















TACO TEMPERING VALVE 


thermostatically 






eliminates gir 
from hot water 









se mixes hot 
a = water with 
vfomotically cold so there's 






_ 0 danger of 
"ts being too hot. 





gives an abundant sup- 
py of hot water instantly, 
© need for storage tank, 
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LETTERS—rthe Mortgage Mess 





Sirs: 

“The Mortgage Mess” editorial hit the 
nail right on the head. It could have gone a 
little further perhaps in questioning . ether 
FHA as a quasi-public agency show d ever 
have been incorporated within the Housing 
and Home Finance Agency setup, which is 
ultimately doomed for a high degree of po- 
litical control. 

There have been and will continue to be 
even more obvious moves in the same direc- 
tion unless the homebuilding and real-estate 
industry is consistently vigilant and willing to 
take a more objective and perhaps less sel- 
fish attitude to maintain what we have left 
of our economic freedom. 

Donatp T. Pomeroy, president 
Pomeroy Organization Inc, 


Syracuse, N. Y. 


Sirs: 

The government’s inconsistency seems to 
me very apparent in the issuing of another 
block of tax exchange bonds by the public 
housing group. 

Your magazine is read with interest in this 
office and I wish to extend my best wishes 
for its continued success, 

Witutiam L. KING, president 
Boss & Phelps Mortgage Co. 
Washington, D. C. 


Sirs: 

... resounding approval. Had I been the 
author of the editorial, I doubt if I could 
have restrained myself to the extent that you 
did. 

I am, by training and experience, a rugged 
individualist and violently opposed to bureau- 
cratic government imposing upon free enter- 
prise the restrictions under which business 
has so long operated. 

RaLeiGH W. GREENE, president 
First Federal Savings & Loan Assn. 
St. Petersburg, Fla. 


Sirs: 

I agree with everything except the final 
paragraph where you describe the amortiza- 
tion schedule. 

I too prefer a much shorter schedule than 
25 years but I have to admit that hundreds 
of thousands of home buyers would not be 
able to buy with a shorter schedule. Their 
incomes, after taxes and heavy living ex- 
penses, simply do not permit. I prefer to 
have the young people buy homes and to take 
the risks involved in a 25-year schedule rather 
than not to have them buy the homes. 

Geo. H, DovENMUEHLE, president 
Dovenmuehle. Inc. 


Chicago, Ill. 


Sirs: 
Keep up the good work on your editorials. 
Everyone enjoys House & Home, 
Tap Firnian 
Tad Fithian Agency 
Youngstown, Ohio 
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| NOW...OVER O NATIONALS! 
A Record Unapptoached in Home-Building History 


. Nationals outsell all other lines of homes because they are 
designed right, produced right, priced right. Sensational restyling 
and exciting new features guarantee even greater public 

demand in months ahead. Be wise . . . National-ize 


your building program! 





SOME TERRITORIES OPEN 


Write today on your business letterhead 
for information on a 


Dealer Franchise Application. 


HOMES 


ee ae NATION'S LARGEST PRODUCERS OF 
oe oe se eee ee ee ee On oe ea ee NEW YORK QUALITY HOMES AT THRIFT PRICES 
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ENOUGH LUMITE SCREENING FOR 


ONE WINDOW-SO YOU CAN PROVE 


ITS SUPERIORITY FOR. YOURSELF 


Did you know that Lumite saran screening is superior for 
every exterior use—that it cannot rust, pit, corrode, stain 
sills and sidewalls—that it never needs protective painting 
—that it’s actually stronger? Prove it for itself. 


We'll send you, free, enough Lumite to screen one double- 
hung window (size 2’0” by 3’2”). Frame it. Leave it up all 
Wirater. Examine it and your sills in the Spring. You'll see 
why Lumite screencloth stands up even under severest con- 
ditions such as salt air and industrial acid fumes—why it’s 
best to use on your houses. Ce ya 


Good Housekeeping 


SS “ap 
‘* Guaranteed by ” 











BEHIND THE BLUEPRINTS 






4 “ 
Wor as 4 ‘ 









Just fill in the coupon. Attach Apt ytpt 
to your letterhead or enclose iad 
in your business envelope. 
You'll get your free Lumite 
screening promptly, together 


with a specificati -hure. ay pep trey | baibeits- Ze TE. 
vith a specification brochure __ AAR iat SC REEWING | 
= i 


*Registered trade-mark | 
LUMITE DIVISION (Dept. HH) 
CHICOPEE MILLS, INC., 47 Worth St., New York 13, N.Y. 


1 am a member of the home building industry and am interested in Lumite 
screening. Please send me enough Lumite to screen one (1) double hung, 


standard window, 2'0" x 3'2', and the new specification brochure. 





Name obowenens Anes 
Address ___ , ; eer on 
City eS Sa | ees = 
ARCHITECT [] BUILDER [} CONTRACTOR [) SUB-CONTRAGTOR [) 


OTHER 


¥ 
ovenriseo 


awa 
o 
tt 


in cna come sa einer en ein tei em clip h tee Ga teen cee ‘ate es ee Sane Sip ty Game Sibnb sae sae aenen SD 
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Architects $. ROBERT AN- 
SHEN & WILLIAM STEPHEN 
ALLEN (M. A. Pennsylvania 
°36) opened their San 
Francisco office in 1940, and 
have earned a_ national 
reputation for contempo- 
‘SS ie rary builder houses (p. 62) 
as well as luxurious custom houses, and indus- 
trial and commercial buildings. Anshen is lec- 
turer on design at the University of California. 
Allen a member of the San Francisco Art 


Commission, 


ELMER P. GAVELLO, 35. & 
JACKSON B. PEREGO, 39. are 
building 30 low-cost mod- 
ern houses in Santa Clara 
planned by Anshen & Allen 
(see above). Gavello has 
spent four years — with 
io 3 Duff's Home Cottage Trail- 
ers. Perego, a Stanford graduate in civil en- 
wineering, was associated with San Francisco 
contractor Grace Perego, his mother, on this and 
a 96-unit housebuilding venture in 1946. 


Forty-one-year-old ROBERT WOODS KENNEDY is 
an alumnus of beth Paris’ Beaux-Arts and Har- 
vard’s Graduate School of Design (736). Until 
1952, he taught at MIT while maintaining a 
Cambridge design office, now plans to devote 
full time to his practice. His current jobs in- 
clude a 160-unit public-housing project, an 80- 
unit builder development, new (p. 94) and _ re- 


modeled custom houses plus a book on houses. 


Architect KENNETH C. WELCH is an acknowledged 
authority on store design, lighting, city plan- 
ning and shopping-center analysis, He got his 
MLS. in arehitecture at the University of Penn- 
sylvania in 1915, established a general practice 
in Grand Rapids in 1919, which he still main- 
tains, He is vice president in charge of design 
for Grand Rapids Store Equipment Co., having 
joined the firm in 1928. Welch’s own house ap- 


) 


pears on p. 98, 


Ranch-house designer-builder CLIFF MAY was 
born, fittingly enough, on Rancho Santa Mar- 
garita, one of Southern California’s few remain- 
ing vast Spanish-grant ranchos. A business 
graduate of San Diego State College, May began 
building furniture and houses in 1931, aban- 
doned the former to ereate functional, unaffected 
Calif@fnia ranches exclusively. A $7.500 model 
(p. 90) is the most recent. 


Housing economist DR. LEO GREBLER was born in 
Berlin, reeeixe his Ph.D. from the University 
of Giessen. “NM Weteraidof eight years government 
service (4938-1946) with the Federal Home 
Loan Bank ;Board and the National Housing 
Ageney, (rower HHFA), he is now research pro- 
seen Columbia University’s Institute .fo1 
Urban Land Use and Housing Studies. His cur 
rent study of the effects of rent control (p. 124 
is his most recent of a series of published mono 
graphs, articles and books on housing problems 
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Have you noticed 
how many prospects 

have been asking if the 

floors are Kentile? 






why we’re going to use 
them in the new sub- 

division. It’s good business 

to give customers what 





Sure, and that’s 





they want. 


Long-lasting Kentile adds colorful beauty to any room... offers low-cost sales appeal by giving prospects a quality brand they know and trust 


Lower building costs and raise quality with Kentile Floors 


ROGRESSIVE BUILDERS and architects know that a 
house has to be built to sell... and they know 
that the nationally-advertised quality of Kentile pro- 
vides them with a plus feature that home buyers 
recognize and appreciate.,..a brand name that 
stands for low-cost quality and industry leadership. 
Kentile can be speedily and economically installed 
any place...over any smooth, firm, interior surface 
»-. even below grade over concrete in direct contact 





KENTILE + SPECIAL (Greaseproof) 


with the earth. And, once in place, Kentile’s wide 
range of modern decorator colors bring beauty for 
years and years... because the colors go all the way 
through the tough tiles and can’t wear off. 

Yes, the obvious advantages of Kentile’s low cost 
and long life have made it first choice with the 
designer, builders and buyers of small homes... 
Everyone who demands a quality product to design, 
install, sell or live with. 


> KENTILE. 
Lia The Asphalt Tile of Enduring Beauty a 


KENTILE * KENRUBBER + KENCORK 


KENTILE, INC., 58 Second Avenue, Brooklyn 15, New York ® 350 Fifth Avenue, New York 1, N. Y. ® 705 Architects Building, 
17th and Sansom Streets, Philadelphia 3, Pennsylvania * 1211 NBC Building, Cleveland 14, Ohio * 900 Peachtree Street N.E., 
Atlanta 5, Georgia © 2020 Walnut Street, Kansas City 8, Missouri * 4532 South Kolin Avenwe, Chicago 32, Illinois © 1113 Vine 
Street, Houston 1, Texas ® 4501 Santa Fe Avenue, Los Angeles 58, California * 452 Statler Building, Boston 16, Massachusetts 
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The pleasant dining-room at Inverness overlooking the broad 
expanse of fairways is now a most delightful place with a new 
facade of glass .. . walls with 65 units of Win-Dor Approved 
Jalousies above and below large picture windows .. . Walls 
that open making an outdoor room, inside. Yet, with con- 
venient control they become weathertight in seconds. Here 
is a modern transformation of beauty and utility that would 
be welcome anywhere, especially when it can so easily change 
dingy, unattractive areas into glamourous places of greater 
utility and revenue.* Most old, wide verandas and porches 
like this can be enclosed for year round use and modernized 
almost overnight. 


*Mr. H. M. Lewis, General Manager of the Inverness Club, reports an amazing See our catalog in Sweet’s or write 
increase of patronage in this newly decorated and Jalousie equipped club , 8 A é 
restaurant. direct for details and information, 


Win-Dor Approved Jalousie windows are a product of the Casement Hardware Co., manufacturers of the Win-Dor Casement Window hardware famous for quality since 1906. 


THE CASEMENT HARDWARE CO. @ DEPT. H-10 @ 612 NO. MICHIGAN AVE. @ CHICAGO 11, ILL. 
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house home 


Condensation of an article 


by House & Home's edi- 


torial chairman Douglas 


Haskell, in Master Builder. 


student publication of the 
School of Design. North 
Carolina State College. 


EDITORIAL 


Letter to young architects 


Architecture is on the way to becoming master building once again, as it was in the 
Middle Ages. Let’s see where that puts the young architect. 

Today architecture has the basic problem of absorbing a more advanced stage of 
the Industrial Revolution. The profession as a whole is very, very far from having 
caught up with the facts of the situation. The profession has been accustomed to 
serving gentlemen: first the princes of the church, then the princes of the state, then 
merchant princes. Today all at once somebody has to serve the common people. The 
other way of saying this is that somebody has to serve the Market: and today’s indus- 
trial techniques of serving the Market mean producing goods ahead of orders. 

It’s a tough situation, and there are many, many reasons for bewailing it. Yet 
there stands the fact. Since architects have not been set up to serve the Market ahead 
of orders, others have served it. They have been called the “merchant builders.” 
World War II gave an enormous boost to these merchant builders. 

One firm, the Levitts, built 5,300 houses in the peak year of 1950, expect to build 
1,000 in 1952—a town a year. Gunnison Homes sold 7,000 prefab houses last year 
through local distributors. Since the war, the homebuilders have produced a new home 
for one of every seven Americans. Architects have designed distressingly few. 

Under this frightening acceleration, the older members of the profession tend to 
pull back into their shells, to shudder at what they call “commercialism.” Yet there 
we are. If architects were to persist in withdrawing. they would soon be like Haitian 
exiles—generals without an army. To fight the battle of architecture, the first requisite 
is to know where the army is. 

It will be small honor to architecture if all it can produce is Epicurean gardens 
in the mass-produced wilderness. Beware lest the wilderness destroy the garden! 

Let’s hope the young man in architecture is tough enough to take on the new assign- 


ment of working with builders in quantity. It will be a task fit for unsung heroes. 


There are three possibilities at least for the young architect who is 
serious about helping to house the US: 


> One is to attach himself to the efforts of the men who stand today in the forefront 
of homebuilding—the big-volume homebuilders. Let the young architect realize that 
even where today’s product looks to him vicious—miles of new slums raping the 
virgin landscape—the men producing it are human beings; when they fail they are 
more often ignorant or puzzled than wrong-seeking. And their skill is sometimes 


startling and extremely worth learning. 


> There is a second way to serve master building. a more conventional way: to design 
houses for individual clients on order. but in a maner that creates prototypes for a 
humanity broader than the initial client. And I hope ardently that this can be done 


with a minimum of apple-polishing to today’s acknowledged masters. 


> Then there is the third way pioneered by Buckminster Fuller, With devotion 
worthy of medieval monks. he and his followers have held to the research ideal. Set- 
ting goals well ahead of today, they have had major influence without ever yet having 


actually built in quantity themselves. Tomorrow they will be actively important. 


Architecture has been redefined. Architecture is the art of producing or qualify- 
ing human surroundings to create a human setting—fit, worthy and beautiful. Any 
surroundings, and for all humanity. Since industrial civilization, ignorant and 
unguarded, can despoil the entire scene, architecture can no longer content itself with 
isolated and selected building situations. Jt has to work at big scale on total environ- 


ment or it may end by working not at all. 





Fresh design = fast sales 


15 planning ideas become major sales features, 


make this 1,450 sq. ft., $13,000 house a best-selling bargain 


—bigger looking, better looking and easier to live in 


Robert Anshen and Stephen Allen, dynamic West Coast archi- 
tects with some 1,000 postwar builders’ houses to their credit, 
have done it again. Most recent converts to the proved sala- 
bility of their designs are builders Gavello & Perego, cur- 
rently at work on a subdivision of 150 Anshen & Allen homes 
south of San Francisco. 

Sales, as in previous Anshen & Allen-designed  tract=. 
have been excellent. Three small newspaper ads timed with 
the model home’s week-end opening attracted such a steady 
stream of visitors and word-of-mouth publicity that no fur- 
ther advertising or sales promotion has been necessary. With 
the model aid only one other house completed, buyers signed 
up for 14 houses in the first 14 days, and sales have continued 
at a healthy clip since. 

“People couldn't believe they could buy such an attractive 
aad spacious home for only $13,000." says builder Elmer 
Gavello. Partner Grace Perego is equally enthusiastic, al- 
though she had been slow to warm up at first. When Bob 
Anshen insisted on an agreement that she would not make 
any design changes without his written consent, she “didn't 
know whether she was going to like that or not.” But after 
working with the architects she was delighted. “Anybody who 
is a better driver than T am can have the wheel,” she says. 
“FHA has appraised the houses at our full sales price. After 
35 years in this business, ?ve learned a lesson.” 

The houses were successful, obviously, because people 
liked them. But what exactly did they like-—-what individual 
elements went into creating this over-all emotional effect of 
space, convenience and pleasant living? 

A critical buyer could easily pin down this general appeal 
to the 15 (at least) good design features analyzed step by 
step in the accompanying pictures and captions. He could 
easily identify the ingredients that made this “such an attrac- 


tive and spacious home”: 


attractive: low-slung lines: big, gently pitched roof that 
lends a sense of shelter; sun-filled interiors; warm color and 
textures of natural materials; a stage setting of lush land- 
scaping, fences, terracing, pools. 

And spacious (design tricks that create apparent space): 
high, sloping ceilings unbroken by interior walls: few interior 
doors or partitions: no narrow space-wasting corridors; big 


glass walls that make small rooms look bigger. 
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GAVELLO GLEN, Santa Clara, Calif. 

ANSHEN & ALLEN, architects, site planning, landscaping 
GAVELLO & PEREGO, builders 

CHARLES ACKERMAN CO., interiors 


3"x 8" PLANKS 


BUILT-UP ROOF ( jVxe" FILLERS, 
J 














1 SEPARATE ENTRY HALL with coat closet at center of plan prevents 
stepping immediately into living room but allows quick access to all 


rooms. Obscure glass gives light wtthout view to entry hall. 


2 OPEN CEILING of beams and lapped planks is cheaper than fur- 
ring down, simplifies roof labor, gives feeling of more vertical space 
inside. This big-scale ceiling texture is repeated in fencing around the 


lot (see background) to help unify the design, 
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Photos: Roger Sturtevant 


3. GOOD LOT SIZE, ORIENTATION, VARIETY. Lots are adequate 


(72’ x 139’ to 105' x 129’) and houses will be placed so that 


glassed living areas usually open to south or east. In few cases 
where they open to the north a roof variation will provide a south- 
looking clerestory for sun. None open west to the hot afternoon 
sun and strong prevailing winds of the region. Note how lot widths 
were varied to place some houses hroadside. others lengthwise, or 
their lots. All houses will have one basic plan, an important design 
economy, but they will be made to look different by varied place- 
ment of houses, position of garages and combinations of colors. 
Architects avoided all-too-common mistake of placing bedroom win- 
dows of neighboring houses opposite each other across a narrou 
side yard. Most trees of this former cherry and apricot orchard were 
carefully saved and incorporated as landscaping features for the 


flat and otherwise uninteresting land. 
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4. LANDSCAPED ENTRANCE and wall: are an inviting sales feature: 
fence on lot line (left) gives privacy from neighbors. Note how 


fence and plant box echo pattern of interior ceiling. 


5. corors—warm, bright but controlled—were specified by the 
architects. Six schemes were used. all keyed to and accenting the 


natural beauty of redwood. the predominant finish in all houses 


in the subdivision. Panels under windows are plaster. 


6. CARPORT UP FRONT, (below) with blank walls of house facing 


street, results in a) street privacy. b) minimum of driveway paving. 


Ze GENEROUS STORAGE ROOM on the left groups heater. laundry 


and bulk storage with access to kitchen, carport, service yard. 





FRESH DESIGN 


The architect-builder relationship in this project was efficient 
and profitable to both parties. Anshen & Allen worked on their 
usual formula: a flat fee, $2.000 in this case, to develop the plan, 
elevations, details, plus a royalty on each house built ($160 for 
houses Nos, 1-30; $150 for Nos, 30-100; $125 up to No. 200). This 
service included complete drawings and specifications, site plan- 
ning (but not engineering) and limited supervision. They assisted 
the builder in interpreting the drawings to insure that the houses 
were correctly built, cleared up questions which arose during con- 
struction, worked out revisions of details which made the builders’ 
production operation more efficient, provided six different color 
schemes, directed the furnishing, decorating and landscaping of 
the model home. Say the architects: “We feel that unless the archi- 
tect gets into the whole project at the site-planning stage and carries 
through all the supervision phases, as we do, his services will be of a 
very limited quality.” Adds builder Gavello: “Without the archi- 
tects’ complete plans and close supervision I would not consider 


. . ° . ” 
going into another housebuilding venture. 





8. LANDSCAPING AND OUTDOOR DESIGN, 
even if carried out only in the model home, are 
strong sales points. Concrete squares or alternating 
squares of gravel and wood decking make an at- 
tractive terrace, set off by raised plant boxes and a 
fountain basin which spills into a long trough 
pool. Careful siting and building saved old fruit 


trees as a landscaping asset. 


9. FULL WALL OF GLASS across patio side of 
living room dramatizes “indoor-outdoor” qualities 
of house, makes narrow room seem wider, supplies 
welcome south sunshine in winter. Wide overhang 
stops high, hot summer rays. Glass walls are suc- 
cessful because they face away from street an/ 


neighbors, toward fenced garden areas. 


10. PRIVACY FENCE on far side of lot (back- 


ground) encloses garden terrace. 
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Cost breakdown: 


Land and improvements 


UTILITY KITCHEN & DINING _ Sm; 
20'-9"X 8-6" 17-9°X 8-6" 


Foundation, concretework 
9-9°X 1-1" Brickwork 
Carpenter labor 


Lumber 


LIVING ROOM 
22-10 X 12'-O' 


' 


/E Siding and roofing ............ 
ae , ' - Sheet metal 
Iloor and wall tile 
Plastic counters 
Glass and glazing ............. 
Hardware 
Wiring and fixtures 


- Radiant heating 
SERVICE 


YARO Plumbing 


Painting 
Driveway, grading, 
Insulation 
Septic tank 
Architect’s fee, overhead, closing 
cost and miscellaneous 
Builders’ profit 800 


TOTAL: sale ice $13,000 
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FRESH DESIGN 


Interiors of the Anshen & Allen house, like the exteriors, are warm 
and inviting with their textured redwood surfaces and color accents. 
“People don't think of it as either a ‘modern’ or a ‘builder’s’ house,” 
say the architects. “The design is not so extreme that it scares them 
away.” 

Within the 1,450 sq. ft. of enclosed space. excluding carport (an 
unusual bargain at $13,000), the architects have provided ample 
bedrooms, bath and kitchen, plus generous s' rage space and an 
extra-long living room which may be divided into two areas. The 
pictures on these pages indicate several ways this space has been 


made to seem larger than it is, 


Building data: slab floor and footings poured monolithically on 
gravel bed: asphalt tile flooring. Walls: standard dry wall con- 





struction of 2 x 4’s 16” o.c. with vertical redwood siding, plaster- 
hoard interiors (a luxurious effect on the exterior was achieved 11. OPEN PLANNING: « kitchen can be open to 
by using wide No. 3 boards with three grooves milled into each). dining and living areas (at right) if its enameled 


, . 
appliances are placed so they do not show and 


Roof: 3” x 8” and 1” x 6” planks (see drawing, p. 82) with 1’ 


fiber insulation board, 3-ply tar-and-gravel roofing. Heating: cabinets are made of natural-stained wood to blent 


radiant hot-water pipes imbedded in the slab. with paneling of living area. 


Living room (below) features natural textures of used brick, wide planks, narrow siding 
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... give the gift you can give with 
pride to your important clients or 
customers, key employees, and 
good friends 

... give the gift that will be 
received with pride 









... give a year’s subscription to 


house-home 


“THE MAGAZINE OF HOME BUILDING” 


PITADAALTADAFLIADAFLADSAFLADAF LAD A 


SPECIAL CHRISTMAS GIFT RATES: 


1 subscription, your own whether new or renewal, or one gift............000+ $5.50* 
eee ais, he a RE ERE EE TN eT Eee Fare eae: $4.50* 


Po OF GONS GUDNGMOMA, onthe... 56.6 ks ais bs Kass ad ahs IE $3.50* 


PE CLTEE OF EM CRT OS ee SN Geren eee $7.00 


*These rates cover one-year domestic subscriptions (new or renewal) 
addressed to individuals or firms (and their employees) 

engaged in building-design, construction, finance, realty; 

material distribution, production or manufacture; 

government agencies and supervisory employees; 

teachers and students of architecture and engineering; 

libraries, professional clubs, societies and trade associations 
connected with the building industry. 


Christmas Gift Order Form 


House & Home, 540 N. Michigan Avenue, Chicago 11, Illinois 


Please enter one-year Christmas gift subscriptions to begin January, 1953, 


for the following: 
LJ Payment enclosed $ 


CeCe ee eee er eeserese eres eeeseeeeeeeseees ee Ff sees eeeeerereeseesneerses 





or |_| Bill me 


(_] Renew my personal subscription 


CJ Do not renew my subscription 





more space on other side >» 














What readers say about 
house+home 


the gift you can give with pride— 


“Just what the building industry has needed.” 
William Levitt, builder, Manhasset, N. Y. 


“Our office finds your publication invaluable.” 
Frank W. Cole, Horace W. Peaslee, architect, Washington, D. C. 


*‘Terrific for dealers who want to know new uses for building products.” 
Ed Gould, dealer, Hartford, Conn. 


“*A great magazine.” 


**A great contribution to the industry.” 
David D. Bohannon, builder, San Mateo, Cal. 


**] hope you'll permit me to quote from it many times.” 
Alan Brockbank, president of the NAHB 


Tom Coogan, builder, Miami, Florida 


“My thanks on behalf of the lumber dealers of the country .. . I like House & Home 
because it gives me so much news of importance about the home building market.” 


Norman P. Mason 


“The best magazine on homes.” Walter A. Quigley, realtor, Malden, Mass. 


“Tops in its field.” 


Harold A. Johnson, builder, San Francisco, Cal. 


*‘Congratulations, particularly on your handling of building news. We provided 
all our dealers with an annual gift subscription to House & Home.” 
William B. F. Hall, General Industries, Inc., Fort Wayne, Indiana 


**As indispensable to us as nails.” 
Henry Dryfoos, Conyngham Housing & Development Company, Hazleton, Pa. 
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More friends to whom I wish to send 
house+home 
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12. conrinuous CEILINGS above 6 8 high 
partitions (photo at left and below) allow eye 
to travel full width of underside of roof and 
borrow space from adjoining rooms. Kitchen 
can be partially closed off from dining area by 


folding screen under indirect-lighting shelf. 





13. OPEN INTERIORS: kitchen and dining 
area (left foreground) and living and “TV” 
areas (background) are one uninterrupted 
space, giving the feeling of a bigger house. 
Other optical illusions that reduce “boxi- 
ness’: long line of exposed ridge pole, two- 
way slope and handsome texture of overlap- 


ping hoards in the ceiling. 






14. VERTICAL 9” “SLIT’’ WINDOWS o/ 1\,” 
redwood with fixed screen outside are the only 
movable sashes in the house. One in master 
bedroom (left) provides floor-to-ceiling cross- 


ventilation, heightens illusion of vertical space 


in room, solves problem of fenestrating a gable- 
end wall with sloping ceiling. Another provides 


ventilation between panes of fixed glass. 


15. GARDEN VIEW FROM BEDROOM is an 


added sales feature gained through proper at- 





tention to the floor plan and lot layout, 
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NAHB makes plans for 1953 


Directors’ meeting at Seattle proposes more remodeling to offset drop in house building (below), 
research co-ordination to improve new houses (right) ; 


talks of quitting Gl program unless discounts are legalized (see News) 


Photos: Forde Photographers 














Brockbank urges private slum rehabilitation to prevent homebuilding slump and public housing 


88 


Is homebuilding, having enjoyed a Biblical seven fat 
years because of the postwar housing shortage, now 
facing seven lean years? 

On that question, and what to do about it, turned much 
serious talk at NAHB’s fall directors’ meeting in Seattle. 


Danger signals. President Alan Brockbank struck the 
keynote. Said he: “We believe we are in a [long-range] 
down-swing in our business unless we watch the danger 
signals and change some of our course.” Between 1952 
and 1958 or 60, he told the meeting’s 610 delegates, 
the low birth rate of the mid-thirties depression will 
sharply reduce new family formation in the US—the 
No. 1 source of housing demand. Brockbank expects 
homebuilders can build only 500 to 600,000 homes a 
year for new families during that seven- or eight-year 
span. Another 100,000 should replace housing lost in 
fires, floods and tornadoes. So to keep builders building 
at the million-homes-a-year clip that spells prosperity 
for the industry, NAHB would have to persuade the 
nation to demolish 300,000 slum units a year—a program 
which would be fantastically hard to accomplish even 
if it could be “sold.” Brockbank’s solution: Builders 
should branch into remodeling and rehabilitation of old 


homes. Even during the last 13 years, he noted, US con- 
sumers spent $68 billion for remodeling while investing 


$72 billion in new housing. 


Fewer but bigger. Though builders may build fewer 
homes in the next seven years, they will at least build bigger 
ones. Despite the coming drop in new family formations. 
the US birthrate is increasing. So far this year. Brockbank 
said, it is 12% ahead of 1951. To the NAHB president 
that means more three-bedroom homes. “Already,” he 
reported, “a two-bedroom house is hard to sell.” 
Brockbank’s advice on rehabilitating old homes sprang 
as much from ideological as from business reasons. After 
the 1952-60 dip should come an unprecedented rise in 
US family formation as the crop of World War II babies 
reaches marrying age. “During the impending ‘breather’,” 
warned Brockbank, “the housing inventory of this nation 
has to be put in good condition. Otherwise, in the sixties. 
when there is no money, men or materials for rehabili- 
tating run-down housing, there will arise a cry for public 
housing such as this country has never heard before. 
. . » You can socialize America faster through housing 
than any other way. If you want private enterprise to 
live, you must... do this [rehabilitation] job now.” 


HOUSE & HOME 





Pectin St 





ae Seen i 


deo 











Droste 


Spe ettent o 


er ee 


ar 


& 
= 
fo 


‘| 








New NAHB research institute will bridge gap between manufacturers and homebuilders 


As homebuilders began guaranteeing the houses they 
built. thus meeting their No. 1 public-relations problem 
head on, they bumped into a fresh trouble. At a press 
conference during NAHB ’s fall directors’ meeting in 
Seattle last month. NAHB president Alan Brockbank 
illustrated with an experience of his own: 

“Tl bought 50 hot-water heaters from a national manu- 
facturer of gas water heaters. One went into the home 
of a widow. It quit operating after five weeks. [ sent 
a plumber out to her home. He reported the burner was 
gone—defective. So | phoned the manufacturers’ repre- 
sentative. He said to take the defective part to the fac- 
tory. They would send me a new part if they thought it 
defective. | explained that the widow needed a new 
hot-water heater now, not five weeks from now. Who 
pays for the new heater? “You do,’ the manufacturer’s 
representative said. I said: “I get a lot for a five-year 
guarantee. ”” 

As the leader of the nation’s 25,000 organized home- 
builders saw it, “There are very few materials made for 
a home that have a warranty on them that means any- 
thing.” 


Sugared medicine. Nobody in NAHB was insinuating 
that the overwhelming majority of parts and pieces that 
zo into US homes were not well made, But last month 
at Seattle, NAHB set out to check up on the tiny frac- 
tion of the materials industry’s output that might be 
defective. Objective: since homebuilders were going to 
guarantee their product. they would insist that manu- 
facturers do the same, Explained Brockbank: “We want 
our members to report to us on materials that are not 
standing up. We've got to catch some of these things 
before they get out across the country. Little builders 
can't afford to have ten heaters go bad at once. That 
takes the profit out of a year’s work . . . and then they’re 
broke.” 

The mechanism for NAHB’s new mission will be a 
Home Builders Research Institute, whose creation was 
approved by NAHB directors during their five-day ses- 
sion in Seattle’s massive Olympic Hotel. For the Institute. 
an outgrowth of NAHB’s technical services department 
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the associaticn’s new research institute, 
discusses his plans with J. J. Carey. Denver: 
Martiz Burtling. Knoxville: and Andy Place, South Bend 


headed by Leonard G, Haeger, creation of a confidential 
gripe system on products that go into homes will be only 
a fraction of an ambitious program. Haeger. who will 
head the institute, thinks it can contribute most to the 
development of homebuilding technology by acting as a 
catalyst between the industry's many scientific labora- 
tories and the men in the field who must carry out their 
discoveries. Said he: “This is a missing link in housing.” 


Trials and conferences. Haeger expects the institute 
to bring about field trials of new products and methods 

items already tested in laboratories but not ready for 
national marketing. For instance, varnish manufacturers. 
long at work on a natural finish for redwood, might 
take advantage of NAHB’s institute to test their results 
on homes being built by some of NAHB’s members. 
One of the institute's first projects, said Haeger, will 
be publication of a reference manual listing the best 
recent books, papers and research on the 12 steps in 
homebuilding—from analyzing local markets to mainte- 
nance and repairs. As far as Haeger knows, no such 
compendium of housing know-how has been assembled. 

One of the institute’s biggest jobs will be getting 
builders and manufacturers to sit down together to talk 
about how materials can be designed better to fit new 
homes. The first such session was already scheduled. 
On Oct. 3 in Chicago, a dozen leading builders are to 
meet with a score of air-conditioning engineering and 
sales executives to discuss how air-conditioning units can 
be designed to fit new homes better and cheaper. The 
meeting, said Haeger, is a direct outgrowth of House 
& Home’s air-conditioning round table (H&H, June °52. 
p. 102) which first pointed out the mounting demand 
for residential air cooling. 

The institute will do no research of its own, will stick 
to spreading the word about what others are doing, said 
Haeger. Thus its cost to NAHB will be small. Yet 
builders felt it would make an important contribution to 
better housing. Said chairman Martin F. Bartling of the 
committee which recommended the institute’s creation: 
“No single objective of NAHB... will do more to 
change for the better our present building pattern.” 


NABB technical director Leonard Haeger (left). who will head 
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Fast selling California ranch houses) | 























All photographs by Maynard Parker 








l 
5 
a é 
Ey ( 
my 
Hy 
I 
I 
S 
( 
Photo above shows the forest of studs and extra corner and I) 
window members in a conventionally built $7.000 house. 
ft Ieft is the simplified frame for a Stern & Price house 
showing post-and-beam construction, The 57 framing 
8 
panels are made nearby. No sidewall sheathing is used 
Q) 
Modes of construction are protected by patents pending l, 
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This is a good lesson in how to make an 815 sq. ft. house 
look much larger than it is. The size is increased by the 
gable over the carport, the low-pitched roof. wide fascia, 
and the fences that carry the eye to the house at the left. 


Right: vine-covered trellis lets light into the front kitchen. 


LOCATION: Cupertino (near San Jose), Calif. 
STERN & PRICE, builders 

CLIFF MAY & CIIRIS CHOATE, architects 
DOUGLAS BAYLIS, landscaping 


House costs 


B15 sty. ft. (plus carport) 2-bedroem for $7,500 
990 sq. ft. 


3-bedroom for $8,950 


1,078 sq. ft. 3-bedroom, 2 bath for $10,000 
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Here are houses full of lessons 


for builders everywhere 


In a market that other builders were finding decidedly thin, Stern & 
Price of San Jose, Calif. sold a first group of 300 houses in tw: 
weeks. Their fresh. new designs are the talk of the West Coast. 

Their success clearly proves how experienced architects can help 
builders increase sales when the going gets rough. The 815 sq. ft. 
house (plus carport) at $7,500 and the 1.078 sq. ft. 3-bedroom, 
2-bath house at $10,000 are among the most attractive being built 
today. Stern & Price plan to put up 1,500 of them. 

Much of the credit goes to designer Cliff May of Los Angeles and 
his partner, architect Chris Choate. Famous for his expensive ranch 
houses. May has spent several years figuring cost-cutting schemes 
for inexpensive designs. Teamed up with Stern & Price for nine 
months this year, the designers helped build some 25 experimental 
houses to test ideas and smooth production. 

This experimentation is now paying off. These handsome houses 
are priced low enough so that at least one competitor stopped con- 
struction to study how he could be undersold by such a wide margin. 

E. A. Mattison, exec. vice president of the Bank of America which 
bought the mortgages, said recently, “This is the largest commitment 
for this type of house we have made. They look to us like the most 


attractive houses weve seen to date.” 


Minimum construction but maximum livability 


Every builder knows that in a $7,500 house he cuts and cuts until he 
often ends up with nothing but a little empty box. Stern & Price's 
new $7,500 house is not like that. Here is maximum livability and 
more space with minimum construction at a minimum price. True 
they left out many things. but what they include is a livable floor plan, 
redwood siding. 30” overhangs, floor to ceiling windows. slab doors, 
double doors to rear or side patio, kitchen ventilating fan, better 
than average lighting fixtures. good hardware, steel in footings and 
steel mesh in slab. cast-iron tub and lavatory, gutters and downspouts. 
excellent color schemes. glass-end gables. $75 worth of front fences 


and a $1.700 lot. 51’ to 55’ x 105’, 
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Living room of the most popular model was decorated by 
Paul Frankl of Los Angeles. The three large glass panels 
can be handled as all windows, or a door can be put in 


any panel. This floor-to-ceiling use of windows is an im- 


portant factor in making a small room appear much larger. 


All plans, 


Another view of the same living room. The wide overhang 
not only keeps out sun and glare. but makes room seem 
larger by carrying the eye beyond the window. The rough- 
textured ceiling beams help to give interior a California 


ranch-house look and add contrast to the smooth ceiling. 
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How they got the price down 


All savings grew out of the elementary fact that only one floor plan 
was used: a 36’-6” x 22’-4” rectangle which is the same for all 
1.500 houses. The third bedroom for the larger house is added. as the 
floor plan shows. Nothing disturbs the basic rectangle. although 
the design variations are handled so cleverly that few visitors dis- 
cover there is only one plan. 

Other savings come from a simplified post-and-beam construction, 
an economical wall frame that uses relatively little lumber. and the 
absence of wall sheathing. Redwood boards and battens are nailed 


”“ x 4” frame. 


over a layer of building paper on the exterior of the 4 
The 2” wood fiber panels on the ceiling beams become both insula- 
tion and sheathing and are a base for the built-up roof. Roof beams 
are 4” x 4”, 31” o.c. and the ridge beams are two 2” x 14”s. All 
lumber costs only $770 of which roof planking cost $370. 

This strictly West Coast or deep south construction visiting build- 
ers criticized as being too light. But FHA and a prominent structural 
engineer who checked every detail have ruled it satisfactory for 
its area. Builders and FHA deserve praise for approval of a structural 
system which cuts cost and which gives maximum room size, large 
windows and better living to house buyers in the $7.500 price class. 
Most builders and engineers agree that every one-story house in the 
US is overdesigned structurally. and that FHA should “do something 
about it.”” Here is an example of an enlightened FHA office (in San 
Francisco) which has done something about it. The fact that this 
house would not be satisfactory in cold-weather areas is no just 
criticism against it. For such climates May and Choate have designed 
a winterized house with insulation, more heat. a stronger roof and 


less window space which they will license to builders. 


Says Cliff May: “Most builders try to get their house prices down 
by taking out all they can. We went at it the other way: we tried 
to find how much we could put in. To do that we took a fresh look 
at every part of the house and designed it for economic operation.” 

May and Choate’s basic rectangle permitted the builders to make 
scores of savings: buy many items in lots of 1.500 or more, make 
every post the same height. make all sfding, roof beams. roof boards. 
windows, glass sizes. storage walls and many other items the same. 
The processed roof boards and plasterboard are bought in such 
large volume that they are cut in the factory to usable lengths. No 
hand sawing of any kind is done on the job, although panels are made 
and lumber cut in the 7-acre yard on the site. 

To get the price down the builders left out: side-wall sheathing 
and wall insulation. door and window frames and sills, headers. 
cripples. all miter joints, saved $50 on their electrical bill by group- 
ing fixtures near the center of the house and by strategic location 
of electric outlets, and put the water heater in an outside closet. 
They did not skimp on lumber. All exposed is No. 1. the rest No. 2. 
In fact. Stern & Price paid a premium to get the rough beams that 
Californians like in their ranch houses. 

The plumbing wall is made of two partitions set 9” apart to 
provide for slight variation in pine location and to save Jabor in 
building a wall around and between the plumbing. Due to an obso- 
lete Santa Clara County code, plumbing costs are $621 for the small 
house, $1,021 for the two-bath house, which is considerably more 
than builders pay in the Berkeley-Oakland area. Stern & Price hope 
a more liberal code will eventually permit an efficient plumbing tree. 

The highly demanding county code forced the builders to make 
all streets 38’ wide (with curbs. gutters and sidewalks). which Price 
says is the principal cause of a $500 increase in each house over 
the original price. The builders also put in 714 miles of sewers (for 
which they got 35-year bonds) and 314 miles of storm sewers. 
Their 331 acres were a prune orchard and cost enough so that with 
utilities added, the lots cost them an average of $1,700 each. 
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In the Frankl house this bedroom was furnished as a boy's 
room. All bedrooms are light because of the tall windows 
and the glass gables. For houses in a colder climate Cliff 
Vay has designed windows for this same panel system 


which are double glazed and do not go all the way to floor. 





The curving wall setting off the kitchen is one of the most 


popular features in the house. Made of lightweight blocks. 
it is painted in contrasting colors to the living-room wall 
The fact that it does not go to ceiling makes both the 


kitchen and dining space seem quite a lot larger. 
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Plan above shows how third bedroom is added to 
smallthouse rectangle. At right is typical bed- 
room with floor to ceiling windows. glass gable 
and strong line of ridge beam. Below is the 


fireplace put in all the three-bedroom houses. 





COST BREAKDOWN excluding land, improvements and profit 





$7,509 house $10,000 house 
Lot grading <r 43 
Trenching 15 bbe 
Rock pad . _..28 38 
Membrane ___. ear : 18 
Witte meee... ot _..23 31 
Reinforcing steel 21 28 
Concrete form material __ 341 467 
Concrete walks, drives _..149 ' a: 
Lumber, roof plank _____ ; . . ¥tS2 
Millwork, cabinets 649 : _...774 
Hardware __.. : i Se : 126 
Dry wall 141 sacha Kee 196 
Painting 440 oe 
Plumbing __ aes 1,021 
Electrical 162)... _...203 
Heating, sheetmetal 121 _...131 
Aluminum wall tile _ cassis Aas ales. 70 
Masonry wall , : ef) wena 325 
Roofing _. : ..146. : ets 189 
oh at nay sae ara SRA apne nee 85 
Miscellaneous Son nse 
Clean up a =e P _.32 a Reketoe 45 
Labor . Ss ae wo... 1034 
Taxes, insurance _ E 102. 2 re 
Overhead... 286. = 392 
Sales expense I enc cane age 138 
Architect, permits, fees, etc. ....210 wee 138 
Total ee ...7,630 
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How to orient a house 
Every builder can add to the value of his own project by studying 
how these houses are placed on the lots. May and Choate overcame 
the most common criticism of large tracts: that houses are in 
identical rows like dominoes. Every street was drawn to large scale 
and Chris Choate personally studied the relationship of each house 
to its lot, to its neighbors and to the entire neighborhood. He tried 
to keep bedrooms on the north and east, living rooms and patios 
on the south and west. Setbacks vary widely. Houses are turned 
three different ways on the lot and carports are in six different 
positions. “No house fights with its neighbors,” says Choate. 
“Fences make the whole tract better,” he pointed out. “They tie 
the houses together, yet they help to spread out the houses and make 
them seem larger. Fences hide the front rooms from the street, also 
create service yards.” The solid fences add great value to the patios 
and give privacy for both indoor and outdoor living that would be 
a sales asset in any part of the country. Living rooms seem larger 
because the view is carried out through the large windows and 


through a patio to a fence at the property line. 


Construction details 


Dick Price, who has been building houses for 20 years, laid out the 
production methods. He subcontracts everything except the work in 
his big cutting yard, his rough labor and his carpentry labor. To 
May he said, “By mass buying and mass production we can knock off 
20°¢ of the cost of any house you design.” 

Slabs are conventional, footings are 16” (instead of the 12” 
which FHA permits) to assure protection from the unstable soil. 
Posts are 4” x 4”s if exposed, otherwise are two 2” x 4”s spiked 
together, Posts are on a 5/-2” module which is based on the width 
of a pair of doors. Patio and kitchen doors come in pairs. Front 


door is either single or double width. “A 4’ module is no good.” 


says May. “If you do 1.500 houses you create your own module.” 


The small house has 57 framing and partition panels, some of 
which are diagonally braced. Roof boards are 2” x 2’ x 8’. Roof 
load is 10 Ibs. per sq. ft. The two 2” x 14” beams that form the 
ridge were looked on with some suspicion by visiting builders but 


have passed FHA and been ok’d bya conservative structural engineer. 
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Photos by Maynard Parker, courtesy of Better Homes & Gardens 


Below is the spacious living room of a two-bedri 

with curved masonry wall 

kitchen. Few other 100 houses 

spaciousness in their living rooms. Ridge and tie beams 


are painted a different color from ce and walls to 


emphasize the structure. Decoration by Archibald Taylor. 

















CALIFORNIA RANCH HOUSES 



































When builder Al Stern said, “We've surrounded 
landscape architect Douglas Bavlis who has added 
each of the model houses by his excellent designs. Stern & Price believe in showing 
prospective buyers how well a house can look. outside and inside, Builders in all parts 
of the US can profit from this lesson in landscaping, as the photos on these two pages 
demonstrate. Street fences are included in sales price. others can be bought at whole- 


sale. Buyers get a Baylis landscape plan and are encouraged to use it. 





Valuable fruit trees were saved wherever possible 
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Each patio was carefully oriented 


How the houses were designed 


The simplified construction of Cliff May's low-cost houses grew out 
of experiments in cutting costs in his larger houses. The photos on 
page 95 of a $24,500 house show the evolution. 

But adapting his simplified construction to the Stern & Price 
production line, where 1,500 houses were to be built. was a long 
and discouraging job. More than 100 changes were made in the 
first house. Then four more were built. then 20 more, with the 
designers working closely with the builders for nine months. Stern 
& Price had such confidence in the new system that they stopped 
all their old production, built a new cutting yard, made new jigs 
and trained their key personnel on the new methods. 

On opening day, Sept. 7, when 128 sales were made. Stern & Price 
knew they had a winner. “We paid a top fee per house for our 
architectural service.” said Al Stern. “but look what it does for us. 
It generates value. Better design assures us rapid sales—-and that 
substantially reduces our sales cost.” 

“We went to Cliff May.” said Dick Price. “because he has a 
feeling for contemporary design, but he softens it. We felt we could 
sell his ranch houses to people who liked conventional and also to 
those who like contemporary.” 

Said Stern: “We've always believed in using architects. We’re 
builders, not designers. so we wanted to surround ourselves with 
specialized talent, We paid more for May and Choate than mos? 
builders pay, but we got a lot more, too.” 

What they got included those plus values which architects have 
been saying a house should have: an open plan, indoor-outdoor 
living, lots of light. glass under the eaves, wide overhangs and care- 
fully planned color schemes. 

Of the buyers, 55¢¢ chose the $7,500 house; 40% took the 3- 
bedroom 2-bath model; only 5¢¢ wanted the 3-bedroom, 1-bath house. 
Thus nearly everyone who wanted three bedrooms was willing to 
pay $1.050 extra for a second bath and a larger, walk-in closet. 
Both the larger houses have a fireplace, which the small house does 
not have. 

In the first week numerous people bought more than one house. 
One man bought seven, another four, several bought three and a 
dozen bought two. Some bought for themselves and their children. 


but others saw a way to get attractive rental property. 
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Fences make lots seem larger Each house got a $75 fence Most patios were paved 


This beautiful garden helped to make model house a best 


seller and clearly demonstrates that sales appeal lies out- 


side the house as well as inside. Families 


the country are increasing their outdoor living « 


hou s hou a 
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or garden in a model house that 


back vard can be landscaped becomes a b g sales feature, 











r. Welch builds 


KENNETH C. WELCH, architect and owner 
FRED GIET , general contractor 


Welch house from the south, the deep garden side 
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a living center 


Photo: (below) Ezra Stoller 


Pictor 


Three years ago, in the special issue of ARCHITECTURAL Forum, 
Measure. (Nov., 1948) architect Ken Welch described the house 
he was going to build for himself and his wife in Grand Rapids. 
In it he proposed to use the same approach he has used as an out- 
standing specialist in shopping-center design, the research ap- 
proach. This is the house, after two years’ test in use, and he is 
justly exuberant over it. 

It is not the first house Welch has built. He did others in the 
gay Timber Gothic days before World War I, but soon abandoned 
them to become an expert in the scientific approach to design for 
merchandising, 

Welch went at this house design as if it had been a shopping 
center. First he got in an airplane to look for a site. He wanted 
one that was wooded, was close to his office, country club and 
downtown Grand Rapids, and was a good investment for use— 
and he did not want to be too influenced by neighborhood, Look- 
ing down on the city from the perspective of aviation he found 
what he wanted (see air photo) on the edge of a crowded sub- 
division—1.6 acres of sloping, woody land. an almost wild but 
beautiful ravine that nobody had ever noticed before. almost in 
the heart of the city. Because of the neighborhood and the rough- 
ness of the land. he was able to pick up the tax-delinquent parcel 
for $2,000. (Today he says it is worth $10,000.) 

The house itself was designed from the inside. Welch says, 
“This makes many economies possible. These savings will help 
pay for much of the extra mechanical equipment. for many an 
item of interior comfort and appearance, and for the extra land- 
scaping that this interior needs. 

“Some of the cost reducers are the use of easily maintained 
block construction, the flat gravel roof, a minimum of flashing, 
the elimination of gutters, of many conventional window open- 
ings, of an inconvenient ba@ment. large utility areas. large attic 
space. useless garage doors (the carport is designed like a milk 
bottle so the snow will-not blow in) and a great deal of useless 


39 
and seldom seen ornament. 


As much as any shopping center, this is 
an automobile-designed house. The car- 


port is the entrance. 
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LIVING CENTER 


House is sited. and driveway 
is planned so one or two more 
houses could be built on this 


land using same access road. 


Sectional diagrams through 
house show schemes for night 
and day lighting. Effort is to 
eliminate glass reflection at 
night, and to lower brightness 


contrasts in day. 





Wooded site is treated as outdoor stage. With a store 
designer’s eye. Welch noted two things that the ordinary house- 
holder or builder might easily miss, and he used his full lighting 
science to capitalize on both. The first was that his site at the 
head of a wild, wooded ravine made it possible to treat the ravine 
itself as a spectacular outdoor stage, by the store designer's two 
devices of making his windows a showcase for this out-of-doors 
display and then lighting it. His second discovery was that “night 


is the only time most of us (particularly males) are home to 


enjoy this indoor-outdoor relationship,” a fact doubly justifying 


careful night lighting indoors and out. 

First step, his science told him, was to level out brightness 
between indoors and out. To do this in daytime he faced a glass 
window wall to the view, then slanted the glass outward to kill 
unwanted sky reflections in the daytime—-and lamp reflections at 
night——and slanted the ceiling downward to brighten its back 
reaches, kill the cavern effect and bring it all closer in brightness 
to the competing sky. 

Electric light. Welch’s electric-lighting scheme is as careful 
as any department store's. A battery of 12 floodlights and spots 


mounted on the roof (see sketch) illuminates the outdoor area. 















































Contrary to usual domestic practice which creates indoor pools 


of light, Welch has patterned his entire ceiling with downlight 














standard reflectors with 15 w. lamps and 45° cutoffs, providing 
about 5 foot-candles of background lighting to be supplemented 
by table and floor lamps. At sitting level the only night reflections 
that might have appeared in the glass are the downlights in the 
slanted ceiling—and these (see photo above) have been massed. 


It works very well. 


Ventilation. Welch likes his air clear and cool. To make sure 
he would get it that way, he set a large fan in a penthouse near 
the center of his house, and set louvers under the windows. The 
fan sucks in air (through cleansing glass-fiber filters in winter, 
and ordinary screens in summer), pulls it across the room, and 
discharges it through the roof. In hot weather, this system can 
be speeded up to cool effectively by a mild blast action. This 
unique scheme has several advantages: it saves money by permit- 
ling fixed glass throughout the house; it is a very cheap cooling 
system; and it permits unusually good comfort control on crowded 
occasions, when the air changes can be stepped up to remove Veuamad ie es Roly Se 

entilating system (exterior, above; interior. 
smoke and body heat. below). Note heating coils in center section. 
Heating. Originally Welch planned to do all his heating with 
radiant electric panels, but he soon met a common obstacle. The 
local utilities would not recognize this kind of power consumption 
by giving him a special quantity rate that would make it economi- 
; cally feasible. His rate averaged 3¢ per kw, and he says it might 
have been cheaper to go to Miami the first winter. So he has since 
installed a supplementary hot-water system, with coils running 
through his louver recesses (see photo, right, and detail). 


~. 

















CROSS SECTION V4 oe —~ Roof is drained inward to 4" pipe adjacent to fireplace, which elim- 
4 


inates hanging icicles at roof edges in winter. 








In spring, a view of coming things 


In winter, quiet cold outside 
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ARCHITECT WELCH MEASURES OWNER WELCH. This house 
is replete with little specialties to make the client happy, all hap- 
pily planned by the client-architect himself. For a small example: 
There are 85 lin. ft. of wall storage space (aside from the kitchen, 
darkroom, cold room, maid’s room and tool house) in this little 
house—which almost lifts it up into the specialty-store class. 
And each shelf is carefully measured to accommodate certain 
things which the Welches planned to put there (they vary from 
9” deep shelves for books to 36” deep shelves for firewood). 
Another, more important example: the tilted window, and careful 
attention to witnessing the outdoors. The Welches are enthusiastic 
amateur ornithologists, and they can look out their glass window 
wall late into the afternoon, or even in the evening this way, to 
watch the birds in the wooded plot below. The photos at left 
show how efficiently the reflectionless window works and empha- 
size the pleasantness of such a vista all year round. Top photo 
was taken at night in the summer, when trees were in leaf. Mid- 
dle photo is in spring. and bottom photo shows the moody hauteur 
of winter. It is obviously a nice window to have all year, especially 
in conjunction with the Welch’s combination of convective and 
radiant heating. 

Another of Welch's hobbies is photography. so he built a small 
darkroom into his bedroom (see plan page 99). This bedroom is 
planned with office efficiency: a desk panel hinges from the wall 
into Welch’s lap in bed, and the lighting is carefully controlled 
for working. Louvers on the window above the bed head control 
glare of early morning sun. Welch prefers to work in artificial 
light, so he built ina combination of indirect lighting (430 milliamp 
fluorescent) plus directional spots. 

A few little things about Welch’s scientific plan for his house 
did not work out, but they were easily rectified, and Welch pro- 
nounces the experiment a success, The experimental look has 
already begun to wear off. It has become his home, and—friends 


say—an extraordinarily good exposition of the man. 
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Panel hinges down over Welch’s bed for 
work after hours. Vertical louvers con- 


trol morning sun, 


Terrace is shielded from low western 
sun and highway traffic by a covered 
pumice block wall. Adjustable vertical 
louvers toward prevailing southwesterly 
winds can be closed to form a solar 
trap for sunbathing in the morning, and 
a sheltered area for outdoor cooking and 
dining in the early evening. Small door 
heside louvers in wall of house opens to 


hecome a_ pass-through from kitchen, 


OCTOBER 1952 








Efficient kitchen is a little too efficient, 
Welch now thinks. Designing it again, 
he would make it larger, more of a 


gathering place, even in a small house. 
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The low income family... the too cheap house 





For the first time ever, spokesmen and leaders of all the key groups and associations 
which make up the homebuilding industry have come together to propose a coherent, 


comprehensive, free enterprise plan to meet the need for better low cost housing 


The plan can be realized partly through wiser direction of new home construction with more emphasis on 
quality, design, and adequate space: partly through better use of existing housing. 

Sponsors of this plan represented the homebuilders, the architects, the prefabricators, the realtors, 
the bankers, the mortgage bankers. the two savings and loan groups, the mutual savings bankers, the 
building material producers, the lumber dealers, and the appraisers. (See opposite page.) The plan was 
developed and formulated at a Round Table Conference called by HoUsE & HOME. 

The program touches on every aspect of the low-cost housing problem, from the need of integrated 
research to the difficulties of good architectural design, from dimensional standardization to who should 
pay for slum rehabilitation, from the way rent control is spreading blight to the conflicting codes which 
present the worst obstacle to good low-cost houses. 

Specific new ways and policies are suggested by which architects, manufacturers, homebuilders, 
prefabricators, mortgage lenders, and especially FHA could help to meet the problem. 


The program is too closely integrated to summarize, but its most important sentences are these: 


>This country’s need for better housing is far too great to meet through new construction alone... 
>We can provide good low-cost housing in most communities a lot more quickly and a lot more 
economically by modernizing old dwelling units... 
>»“Tf the government would accept the basic fact that most Americans, rich and poor alike, must 
continue to live in houses now extant... then the homebuilding industry could be free to concentrate 
on the job it can do best—the creation of better new houses and better values instead of smaller 
houses and cheaper prices.” 

The program unanimously approved by all the industry spokesmen and association representatives at 


the Round Table follows in full: 


Round Table report: 


Need of a new prog ram The purpose of all housing policy should be to raise the American 
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standard of housing to keep pace with the continuing rise in the 
{merican standard of living. 

This purpose can be achieved only if the new housing we build 
is better than the old. It can be achieved only if old housing 
is simultaneously brought up to higher standards. What we do 
to improve old housing can be at least as important as what we do 
to improve new housing for this simple reason: there is so much 


more old housing. 


Homebuilding is our business, and we recognize that that 
makes it our business to help every American family have a 
sound home with adequate rooms, adequate light and air. ade- 
quate sanitation. Every element in the homebuilding industry 
must share this responsibility in greater or less degree—archi- 
tect, builder, manufacturer, supplier, realtor and mortgage 


banker. But 
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We do not believe the construction of cheap new houses 
is the best (or even always a good) answer to the need 
of better housing for low-income families 


We can provide good low-cost housing in most communities a lot 
more quickly and a lot more economically by repairing and 
modernizing old dwelling units than by building new ones. 
Before the problem of the low-income family and the too small 
house is solved we believe our present housing policies and pro- 
grams will have to be reviewed, reconsidered, and co-ordinated. 
Where are they failing to meet the most pressing needs for better 
homes? Where are they failing to encourage the right kind of 
new construction? Are they sometimes encouraging the wrong 


kind of new construction ? 


‘We believe such a study would quickly reveal three 


Use 


basic and interrelated weaknesses: 


1. Our present programs are blind to the potential and blind 


to the problems of our 48 million existing dwellings. 


2. Because of that blindness many present programs seek to 
meet, through new construction, needs which could better be met 
by better use of old construction, As a result, our industry faces 
constant pressure to build cheap houses—houses so cheap there 
are few places where they can be built under the present wasteful 
codes without compromising quality or making them too small— 
houses nearly a third cheaper than the government itself is will- 


ing to build for public housing. 


3. Conversely, our industry gets too litthke encouragement to meet 
more than minimum property requirements, too little encourage- 
ment to raise its standards of design, quality and space. It would 
be wiser if government and every element of our industry would 
work together to put more emphasis on long-range value, design 


and livability and less on price alone. 


of existing housing 


This country’s need of better housing is too great to 
meet through new construction alone 


In any given year less than 3% of the people can get new homes. 
At the present rate of homebuilding it will take nearly 50 years 
for the cumulative total of new houses to equal today’s total of 
existing homes. More than half of all Americans now living are 
likely to live out their lives in houses already built. And even 
if we were to demolish and replace old houses at the rate of 
500,000 a year (ten times as fast as the record rate), it would 
take three generations to complete the cycle. 

Perhaps 6 million of today’s homes are substandard, perhaps 
2,500,000 unfit for decent habitation. There is still no adequate 
plan to meet so great a need through co-operation with private 
industry. There is still no adequate plan to meet it through subsi- 
dies for public housing. Even the 810,000 units contemplated 
when Congress voted the Taft-Ellender-Wagner Act and its $13 
billion federal subsidy would replace only 130% of today’s sub- 
standard dwellings and so would barely touch the need. Today’s 


35,000-unit-a-year program would replace less than 4%. 


The reason all present plans are inadequate is their 
failure to recognize the importance of maintaining, im- 
proving or rehabilitating the 48 million existing 
dwellings 
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The public housing act of 1949 allocates $1 billion of federal 
funds to tear down old buildings, but not one penny to improve 
them. FHA Title I insures small amounts to improve single 
dwellings. but this is short-term credit at twice the interest rate 
FHA allows on new homes. FHA makes no attractive provi- 
sion for insuring more than $10,000 for the modernization of 
multifamily buildings.* With these not-too-helpful exceptions, 
all present federal programs are concerned only with new con- 
struction, which in various ways they seek to subsidize, encour- 
age or control.** 

Of course there are many old buildings that are past repair, 
and the sooner they are torn down the better, There are many 
slums that were never anything but shacks and shanties, and the 
sooner they are wiped out the better, But in many cities thousands 
of old dwellings are just as well built as the units erected to re- 
place them are likely to be and far less cramped for space. 

No nation is rich enough to neglect well-built housing and 
then tear it down to make way for new dwellings of perhaps in- 
ferior size and construction. The best time to fight blight and 
decay is before a neighborhood is allowed to become a slum. 

To arrest the decay and speed the improvement of existing 


housing we offer three recommendations: 


1. In a free economy the cost of maintaining or reha- 
bilitating existing dwellings should be borne by the 
owners 


We are not likely to eliminate slums until we take the profits out 
of slum ownership. The cities which are cleaning up their slums 
fastest are cities like Pasadena. Charlotte, N. C. and Baltimore, 
where landlords are being compelled to put their property in 
livable condition at their own expense rather than at the tax- 
payers’ expense. 

In a democratic country there is no excuse for anyone being 
allowed to make a profit from human misery. There is no reason 
why a landlord should be allowed to make a profit renting sub- 
standard homes that are not fit to live in. There is no reason why 
the taxpayers should be saddled with the cost of slum rehabilita- 


tion to protect the slum landlords’ profits. 


2. Rent control should be stopped at once, except per- 
haps in the most critical new defense areas 


Rent control creates blight faster than any subsidy can cure it. 
The hard fact is that when the government puts the squeeze on 
rents the first thing the landlord cuts is not his profit. but his 
maintenance. Because of rent control. rental housing has been 


deteriorating badly for the past ten years, 


3. FHA should give property owners more help in fi- 
nancing improvement and rehabilitation costs 


Today FHA does not encourage liberal financing for the resale 
of improved old houses or the modernization of old apartments 
as it does for new dwellings. FHA will not even permit its mort- 
gagers to finance improvements through additional advances 


under the package mortgage! 


* Exception that proves the rule: The Quakers in Philadelphia did get an FHA 213 loan 
for about $800,000 to help merchandise a whole city block, but it took 30 months to get it 
and still lejt them $150,000 short of what they needed even when they got a valuation 
more than twice as large as the sum they paid for the block under Title I! 

* Most of today’s housing policies were conceived during the depression when it may have 
seemed more important to make work by stimulating new construction than to improve living 


conditions in existing homes. 
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Rehabilitating simple family homes 


To buy a used $5,000 house under present FHA financing re- 
quires a down payment nearly three times as big as a new $7,000 
house. We believe that if the same favorable FHA financing 
were made available on old houses selling for less than $7,000, 
many homebuilders would be willing to accept old houses in 
trade on better new homes and would recondition them for re- 
sale just as automobile distributors recondition old cars. In this 
way the sale of every good new house could result directly in the 
modernization of an old house for a lower-income family, 
FHA should allow a higher interest rate on such small mort- 
gages. Otherwise it will be hard to find lenders, for the cost of 
servicing two $5,000 mortgages is apt to be more than double 
the cost of servicing a single $10,000 loan. The needed differential 
would be between 1g and 14%, or between 12¢ and 25¢ more a 


week to get a $5.000 loan. 


Rehabilitating multifamily homes 


To modernize or rehabilitate existing apartments, FHA now 
offers nothing better than short-term credit at 9.6% interest 
to any landlord who seeks a high-percentage loan. We believe 
the results would be kaleidoscopic if FHA could work out a sound 
plan for extending to old apartments, modernized to meet today’s 
HA standards, the same kind of liberal financing it would offer 
new apartments if it wished to stimulate new apartment con- 
struction. 

We realize that this proposal sounds much easier than it really 
is, and many safeguards would be needed. We realize it is un- 
wise to modernize individual buildings in a blighted neighbor- 





hood except as part of an orderly program to rehabilitate the 
neighborhood too. We realize it is harder to appraise the value 
of improvements than the worth of new construction. We realize 
there are many cases where blight can be cured only by whole- 
sale demolition, many cases where modernization would be send- 
ing good money after bad. We realize that many decaying resi- 
dential neighborhoods should be redeveloped for business rather 
than home use. We realize that rehabilitation can seldom be 
financed on the same strictly business basis as new construction. 
so more government help (rather than the present less help) may 
be needed, 

Nevertheless, we believe everyone should recognize the hard 
fact that under present policy the difficulty of obtaining ade- 
quate financing will be one of the two or three principal reasons 
why kandlords do not take the necessary steps to rehabilitate 
declining properties. 
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Pressure for cheap housing 


Homebuilding is now entering a stage when competition will be 
far keener, for the pent-up demand of the war years has been 
largely met; net new family formation is falling off to around 
550.000 a year, and the only way the home building industry 
can keep on selling 1 million or more new homes a year is to 
tap a new replacement market and a new lower-income market. 
Self-interest will force homebuilders to offer better and better 
values, and free market forces can be relied on to squeeze the 
water out of homebuilding costs, profits and prices. 

This means there will be all the less reason for government to 
exert such strong pressures to drive homebuilding prices down 
and make homebuilders provide new housing for less than the 
arbitrarily selected price of $7,000. 

These pressures have taken many forms, ranging all the way 
from the favor shown minimum houses in the allocation of ma- 
terials to the threat of public housing competition and the con- 
stant criticism in Congress and out because homebuilding cannot 
offer good new housing to low-income families. (The automotive 
industry has met no such attack. though it stopped making cheap 
cars in 1926 when the price of a new Ford was $290.) 

But the principal instrument of pressure has been FHA and the 
mortgage pattern for federally insured loans, 

Even after Reg. X came off. the down payment for each added 
thousand dollars between $7.000 and $11.000 is six times as 
big as the down payment for every thousand under $7,000. 
That means the down payment on an $8,000 house is almost 
twice the down payment on a $7,000 house! The down pay- 
ment on a $10,000 house will be nearly four times as big: on 
an $11.000 house. five times as big. (Under Reg. X this past 
summer the discrimination in favor of the under $7,000 house 


has been even more marked.) 


For at least five reasons we believe this pressure to 
force new house prices down under $7,000 is a mistake 


1. The value of the dollar has changed substantially since $7,000 
was picked as the price below which FHA was to give special 
encouragement to homebuilding. At the end of World War II 
it was still possible to offer a sood house for $6.000. which FHA 
would insure with $600 down. Today that same house costs 
nearer $10,000, and even after Reg. X came off the down pay- 
ment is $1,250. 


2. Too many two-bedroom houses have been built since the 
war, and too few three-bedroom houses. To redress this imbal- 
ance we now need a larger than normal percentage of new 
three-bedroom houses. Pressure to get the price down under 


$7,000 is pressure to build more two-bedroom houses. 


3. There comes a point——usually somewhere above $7,000 

where any builder finds he has to take value out of his house 
faster than he can take dollars out of his price. This is partly 
because street improvements for a $7,000 small house on a 60/ 
lot are likely to run two thirds as high as for a $30,000 house 
on a 100’ lot. It is partly because a minimum house requires the 
same water, sewer and wiring connections as a big house. It is 
partly because kitchen and bath—the two most expensive rooms 
in the house—take a larger and larger share of the construction 
dollar as the house gets smaller. It is partly because small rooms 


just plain cost more per square foot than moderate-size rooms. 
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4. The point at which builders must start taking value out of a 
house faster than they can take dollars out of the price varies 
from city to cily and state to state. Phoenix is one of the few 
places where $7,000 will still buy a good three-bedroom house 
with either a garage or an extra half bath. But even in Phoenix 
a much better value could be offered for a few dollars more. 

These geographic cost differences raise one more serious ques- 
tion as to the wisdom of the present pressure on builders all over 


the country to meet the same low-price goals. 


5. We view with alarm the increasing use of FHA to exert pres- 


sure on behalf of some favored group or class. 


Over the past 15 years most of us believe FHA has proved itself 
the best thing that ever happened to the home-buying public and 
the homebuilding industry. In fact. it might almost be said that 
the homebuilding industry as we know it today—the homebuild- 
ing industry which has erected 7 million homes since the war 
and has contributed so much to national prosperity—-was made 
possible only by the volume financing which FHA developed. We 
consider FHA an outstanding example perhaps the outstanding 
example—of sound collaboration between government and busi- 
ness, creating great benefits for the public at little cost. 

Because we recognize this paramount importance of FHA as 
the foundation of our industry we deplore any attempt to change 
the concept of FHA from an economically sound insurance agency 


lo a pressure instrument for the welfare state. 


For all these reasons we urge and recommend that gov- 
ernment policy should rely more heavily on recondi- 
tioned old dwellings to meet the housing needs of low- 
income groups and should ease the FHA pressure for 
more new construction under $7,000 


Some of us feel there should be no discrimination whatsoever in 
the FHA pattern, that if 95° loans are proper on the cheapest 
homes they should not be forbidden on expensive homes. All of us 
are agreed that the ceiling for 957 loans should be raised to at 
least $8,000, preferably higher. All of us are agreed that above 
this breaking point the increase in required down payments should 
be more gradual, and that 90% loans should be permitted on 
$12.000 homes. 

But some of us feel that where the down payment is small, 
amortization should be speeded up during the early years. Other- 
wise there might be many times when. without inflation, the house 
would not be worth the mortgage for amortization at the start 


would have been too small to keep up with depreciation, 


if the pressure for cheaper prices is relaxed, the first 
and most important way to make the small house 
better would be to make it bigger 


It would also be the cheapest way to add value, for most builders 
could add another 100 sq. ft. to an 800 sq. ft. $8,000 house for 
less than $400. 

Houses today are very much smaller than 20 years ago (but 
not quite so small as they were right after the war). 

There are several reasons for this shrinking size. The trend 
was started by the depression. It has been pushed further by 
every cost increase for materials and labor, for builders have 
tried to offset bigger costs through smaller areas. It has been 
hastened by popular demand for many advantages not found in 
the 1929 house, like insulation and labor-saving equipment in 


kitchen and laundry. Every time such a new feature has been 
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added the builder has been tempted to find the money for it by 
reducing the area of his house. 

Some of this loss in size has been offset by better planning and 
more open planning. Some has suited the requirements of the 
working wife and the servantless age, in which women often say 
frankly they “do not want to be bothered keeping up a 
large house.” But after all allowances we feel that the 
process of squeezing the house smaller and smaller has gone 
too far. Housework in a too small house is at least as heavy as 
in a house with more adequate rooms—especially if the too small 
house has inadequate storage space or bunk beds to make, Espe- 
cially since the coming of television, a house lived in by two 
generations needs at least two separate areas large enough to sil 
in or play in. Studies in Sweden show that the more crowded 


together a family has to live, the greater the chance of divorce. 


Goal of better houses 


Every time a good new house is sold. as many as 13 families on 
down the economic scale play musical chairs and move to a little 
nicer home. Every new house built and sold, regardless of price. 
helps ease the housing market, makes old houses just that much 
easier and cheaper to buy. And so in most communities ever) 
good new $12,000 house means a low-income family can move 
to a better home too, 

Lf the government would accept the basic fact that most Amer- 
icans, rich and poor alike, must continue to live in houses now 
extant, and if the government would accépt the further fact that 
the need of better housing for 10 million low-income families can 
be met cheaper and faster by modernizing existing dwellings. 
then the homebuilding industry would be free to concentrate on 
the job it can do best- the creation of better new houses and better 


values instead of smaller houses and cheaper prices. 


Increasing competition will make these better houses 
cheaper, too. But these better values can be acce!- 
erated by increased attention to: 


A. Better design for visual appeal. construction economy and 


more convenient use of space; 
B. More research to develop better materials and methods: 
C. Dimensional standardization and co-ordination. 


But to give home buyers full measure of the better values today’s 
technologies make possible, the builders need co-operation from 
every element in the industry. They need and should receiv: 
more help from the architectural profession, more help from thi 
building-material suppliers. more help from the prefabricators. 
more help from FHA, and less opposition from local government. 

With this collaboration we believe we can develop ways not only 


to build very much better, but very much cheaper, too. 


Local governments should help by adopting uniform 
codes 


The biggest single obstacle to getting the price of a good new 
house down is the multiplicity and diversity of local buildine 
codes under which they have to be erected. 

The many variances between these codes are completely use- 
less. They contribute nothing to the safety of the house or the 
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health and happiness of the family beyond what could be 
assured by one of the standard codes, for all the standard codes 


make provisions for meeting local climatic conditions. 

The cost of codes is far more than the sum of all the little 
wastes they force upon the homebuilder. The real cost of codes 
is that their myriad variations always discourage and often for- 
hid the progress of standardization and the development of 
mass-produced standard parts that could knock the bottom out 
of many homebuilding costs. 

What would a small car cost today if the automakers were 
forbidden to mass-produce one single nationwide model but 
were forced instead to turn out one model for New York, one 
model for Yonkers and a third for Skaneateles ? 

As long as every city, village and town goes on dreaming up 
and administering its own special requirements forbidding the 
kind of construction that is perfectly legal in the next commu- 
nity, what hope is there that homebuilding can achieve all the 
economies mass production has brought to every other product 
the American family uses? 

Since the war great progress has been made in developing 


uniform standards which most communities can adopt and keep 





offices offers too little encouragement to better design, too little 
encouragement to standards higher than minimum property re- 
quirements, too little encouragement to the use of better quality 
materials. 

This is partly because Congress has been penny-wise, pound- 
foolish in cutting FHA’s operating budget to a point where FHA 
finds it difficult to offer salaries adequate to attract first class 
men to serve as chief architects and appraisers and adequate to 
hold the first class men now on the staff. Most of us believe 
FHA needs more funds to meet its responsibilities, and that Con- 
gress should restore the cuts in FHA’s authorization and let FHA 
spend more of its income. Only a good architect can recognize 
better design, especially if it is new. Only a good appraiser can 
sive credit for better standards and quality. 

But the deadening influence of FHA on design and standards 
is also partly the result of bureaucratic conservatism. It is partly 
a symptom of the same pressure for lower prices, instead of 
better values, that is manifest in other aspects of the FHA. 

It is inexcusable that many FHA and VA offices will not allow 
more than $25 or at most $50 in their appraisal to pay an 


architect for better design. 
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in slep with hy reference. The need today is to overcome local 
obstructionism and get these standards adopted at the local level. 

This is a battle in which the Amercian Legion, the Veterans 
of Foreign Wars and the Veterans’ Administration should be 
taking a full share, for most of today’s new houses are being 
sold to veterans, and so veterans end up paying most of the cost. 
It is a battle in which the women’s clubs and the women’s maga- 
zines should be deeply interested, for the more waste a house 
requires the less quality it can have, the less labor-saving equip- 
ment it can include, the less adequate its space must be—and all 
this means more work for women and less enjoyment of home 
for all the family. 

But most of all, this is a battle in which every right-minded 
individual in the building industry and. most particularly, every 
right-minded trade associaton in the building industry, should 


be taking a most active part. 


FHA should help by making its appraisers give more 
credit for better quality 


We recognize that FHA has already done much to raise housing 


standards and still seeks to do more. Nevertheless. present actual 


practice on approvals and appraisals in many FHA and VA 
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FHA should also help by encouraging the sale of houses 
fully equipped under the package mortgage 


It is unfortunate that under present FHA thinking the moderate 
income family buving a home for $10,000 or less must often 
choose between adequate space and adequate equipment. 

\ctually, a family which buys its dishwasher, home laundry, 
garbage disposer, range and refrigerator under a_ package 
mortgage of 4°, with 20 years to pay, can meet the 
monthly payment on a bigger house than if it is saddled with 
the short-term financing cost of the same equipment at 9% in- 
terest with three years to pay. Adding a thousand dollars’ worth 
of equipment to a $9,000 house under the package mortgage 
increases the monthly payment only $6.47; adding the same 
thousand dollars’ worth of equipment on short-term credit costs 
$31.19 a month. The over extension of short-term credit has 
been one of the principal causes of mortgage default. 

We recommend that FHA should set up a clear distinction 
between package and nonpackage mortgages and should mod- 
ify its minimum income requirements to let buyers of fully- 
equipped houses assume larger mortgages than those same fami- 
lies could assume if they had to buy their equipment as an 


extra on short-term credit, 
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Mortgage lenders could help develop better values by 
insisting on higher standards and accepting more func- 
tional and progressive design 


And we believe the time has come when all lenders should accept 
such equipment as the range, refrigerator, clothes washer, dish- 
washer, garbage disposer, and perhaps even wall-to-wall carpet- 
ing as a basic part of the house, just as they now accept such 
former extras as the furnace and the bath provided, of course. 


such inclusions are permitted by local law. 


Manufacturers of building materials and equipment 
could make a great contribution to better housing if 
they would do more thinking in terms of the builders’ 
problems 


It would be particularly helpful if the equipment makers would 
decide that a million new houses a year offer a big enough 
market to justify models designed to meet its needs, instead of 
asking homebuilders to make the best of equipment designed 
for consumer sales in the old house market. For example, it 


would be very helpful if the room-cooler makers would bring 
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out a unit which could be concealed between the studs under 
the window while a new house is being built (instead of sticking 
out into the room in a house already built). It would be a great 
help if the kitechen-equipment makers would bring out a com- 
bination range, refrigerator and dishwasher big enough to 
meet the needs of the builder's house and fit the 8’ wall which 
is almost standard for builders’ house kitchens. (Such units are 
now available, but only in kitchenette sizes for very small apart- 
ments.) Such a combination unit would reduce housework by 
eliminating the hard-to-clean spaces between present units. 
Another need is a combination clothes washer and dryer to 
save space in a small kitchen or bath (preferably with some 
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provision for exhausting the heat and moisture outside the 
house). Another need is a refrigerator whose door could open 
against the corner wall without leaving a 4” dirt trap between 
refrigerator and wall (as in all present models). 

Now that AIA and NAHB have agreed to recommend certain 
standard dimensions for all volume-built houses (like the 8’-0%” 
ceiling height and the standard spacing of toilet fixtures for the 
standard 5’ x 7’ or 5’ x 8 bath) great economies should be possible 
through the development of prefabricated stairs. prefabricated 
storage walls, prefabricated bathroom wall panels (the walls of 
a 5’ x 7’ tiled bath now cost something like $300), and many 
other prefabricated parts. 

If the prefabricated house manufacturers would interest them- 
selves in these needs of the local volume builders who would not 
be likely to buy complete prefabricated houses they could tap a 


second market. 


Architects could make a far bigger contribution than 
they have so far made to lower costs and better values 


Too many builders have been penny-wise, pound-foolish about 
paying for architectural service. The right architects can more 
than earn fair fees by helping them get not only more attractive 
and salable houses. but also more economical construction, more 
efficient use of space and better site planning. Even the most 
efficient methods for building an inefficient plan are still wasteful. 
Good design is not an added cost. On the contrary, it is almost 
the first essential. and better design ranks with research and di- 
mensional co-ordination as one of the three great hopes for lower 
costs, 

But too few architects seem willing or able to make this essen- 
tial contribution to better housing. In this judgment the archi- 
tects among us concur in the unanimous verdict of the builders 
and lenders. Not enough architects understand the builders’ 
problems, Not enough architects understand the hard economics 
of small houses and volume building. Not enough architects can 
carry on the old tradition of their profession as master builders. 

Some builders have been fortunate in finding architects who 
could more than earn their fee, helping the builder to get a 
better house at a lower cost. (And in some rare instances archi- 
tects have even taken the initiative in starting—and training— 
new builders.) But too many builders have had unfortunate 


experiences with architects who were no help at all. 


The time is past when architects could serve only the 
state, the church and the wealthy. The challenge to 
help builders meet the housing needs of all the people 
and all the community is one which the architectural 
profession can no longer evade. When this challenge 
is met the architect’s reward should be commensurate 
with the value of his service 
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Some of the things they said 


on questions concerning the low-income family and the too cheap house— 


How has FHA forced builders to produce smaller, lower quality houses? 


How should government policy be amended? 


Prentice: | invite you to consider the problem 
of low-cost housing and the too small house. 
It is a complicated problem which cannot 
be discussed just in terms of a house. It 
must be discussed against the social back- 
ground, We will not get substantially cheaper 
houses just by saying we will build $6,000 
houses, It will involve a good deal of work on 
the design front and a good deal of research 
and dimensional co-ordination throughout 
the house. It will require that manufac- 
turers think more in terms of the builders’ 
problem and realize that builders’ houses are 
an important market—not just a place to 
sell more products designed primarily for use 
in existing houses. 

If we do not build low-cost houses now, 
then you may invite criticism for not doing 
anything about the needs of the great mass 
of the people. 

That explains why I ask you not only to 
consider the questions “How can you make 
houses better?” and “are we building houses 
too small and too cheaply?” but also to 
give a little thought to the basic social prob- 


lem of low-cost housing. 


Morgan: [ think that government through 
FHA has steadily pushed for what they 
called a cheaper house. They also pushed 
for poorer quality simultaneously, by talking 
dollars and by talking area. Clearly the gov- 
ernment ought not to be talking entirely in 
terms of minimum quality and minimum size. 


Spiegel: | don’t agree. I don’t know of any 
building jobs through this country where any 
builder is going down to those FHA minimum 


requirements. 


Morgan: In my shop every day I am offered 
three kinds of loans: conventional, FHA and 
GI. There isn’t any question in my mind that 
the FHA loans offered us today are poorer, 
dollar for dollar, than the GI loans, prim- 
arily because there is no limit on the GI. Is 
there any question among the builders as to 
that point? 


Coogan: | think that is disputable. 
Mason: The builders are giving us a well- 
huilt quality house but because of pressures 


it may not be the most desirable house. There 
is a distinction. 
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Morgan: [| am not saying the building in- 
dustry is not trying to give quality. I am 
100% for the building industry. Builders try 
to give as much as they can. What I am say- 
ing is that the government itself is forcing 
this issue. Our criticism is not against the 
builders, it is against the regulations under 


which they have to operate. 


Bartling: It is generally true everywhere I go 
that the FHA and the VA, through the adop- 
tion of the minimum property requirements 
and minimum construction standards, are 
doing nothing but perpetuating and en- 
couraging mediocrity in construction and 
design and every time you attempt to get past 
that strait jacket, you run into trouble due 
to these limitations or the way they interpret 
them. 

I think the building industry is making a 
very conscientious effort to up the quality, 
to up the square footage, and to offer a better 


product. 


Parker: We all want to see houses with 
greater living space, and we should be talk- 
ing about ways to achieve that without sub- 
stantially increasing the cost. Also, adequate 
evaluation of design and construction by the 


lending agency is extremely important, 


Cole: We have worked now with several FHA 
and VA districts, and we always get our 
local approval. We approached them reason- 
ably and we bargained reasonably. I feel 
that those people are an underpaid group. In 
general, the ones I have run into have fairly 
good judgment if you will give them a 
chance to exercise it, 

[ would like to put in a word of defense of 
the chief architects and evaluators of FHA 
and VA who have treated me pretty well. 


Spiegel: | think they are always trying to 


raise standards and quality. 

Prentice: But, it is inexcusable that FHA will 
not allow more than $25 or at the most $50 
to pay an architect for better design. 


Parker: (Quite right. 


Place: There are some architects who do not 
earn a $35 fee. I will not stick up for them. 


Prentice: However. a ceiling of $50 for design 


is on the rigorous side. 


excerpts from the transcript of the round-table proceedings 





Morgan: Houses under 720 
sq. ft. in our territory are 
treated hy owners as though 
they were tenants. We have 


had a large turnover, 





Coogan: Because we _ over- 
built two-bedroom houses we 
have to catch up on three- 


hedroom houses. 


Haeger: The average Title Il 
house in 1951 was 880 sq, ft. 





Mason: Builders are offering 


a quality house but not neces- 
sarily a desirable house. There 


is a distinction. 
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Hughes: House sales are not 
dependent upon the price but 


on the down payment. 





Bartling: FHA and VA, 
through their minimum prop- 
erty requirements and = mini- 
mum construction standards, 
are doing nothing but perpet- 
uate and encourage mediocrity 


in construction and design. 





Cole: | would like to put in 
a word of defense of the chief 
architects and evaluators of 
FHA and VA, Thev have 
treated me pretty well. 
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What new financing tools are needed to help rehabilitate old houses? 


And, how can they be used to help clear the nation’s slums? 


Prentice: Are we agreed that what we do to 
improve old housing is at least as important 
as what we do to improve new housing and 
the government should accept the basic fact 
that most Americans, rich and poor alike. 
must continue to live in houses now extant? 
I believe the need of 10 million low-income 
families can be met cheaper and faster by 


modernizing existing buildings. 
Morgan: That is a No. 1 item. 


Hughes: Today we may have to agree that 
we cannot house every American in a new 


house. 


Rouse: You ought to say modernizing build- 
ings and neighborhoods, A major part of 
the slum problem is lack of playgrounds. 
too many houses and shacks, It is a neigh- 


borhood problem. 


Coogan: One of the problems we have to 
face is that communities are deteriorating 


faster than the houses. 


Prentice: Can we agree that today the gov- 
ernment is doing little or nothing to encour- 
age the improvement of old houses and can 
we agree that if the same favorable FHA 
financing were made available on old houses 
selling for less than $7.000, many home- 
builders would be willing to accept old 
houses in trade on better new homes and 
would recondition them for resale just as 
automobile distributors recondition old cars? 
In this way the sale of every good new house 
in the $10.000 class would result directly in 
the modernization of an old house for a 
low-income family. 

Similarly. can we agree that if FHA would 
offer to old apartments, modernized to meet 
today’s FHA standards, the same. strong 
financing it offers new apartments, the result 


would be kaleidoscopic ? 


Morgan: The only state where they did that 
was in North Carolina where there was a 
big improvement in the housing. Over 50 
mill villages in North Carolina were modern- 


ized under FHA on that program. 


Coogan: You can always get a loan on exist- 
ing property. But nobody will tell you they 
will give you a loan for modernization, be- 
cause it is one of the most uncertain things 
to predetermine the cost of putting a house 


in condition, 


Brockbank: One of the chief reasons why the 
government thinks only in terms of housing 
people in the low-income groups in brand 
new housing is that there is no plan for used 
housing for which the people can afford the 
down payment and the monthly payment. 


One of the chief reasons why the govern- 
ment does not want to insure the mortgage 
on a used house is because the used house 
does not meet the regulations and property 
standards of the FHA. As pointed out in an 
editorial in the July issue of House & Home. 
poor people buy used cars, not new ones. 
They buy the used car with the same down 
payment and amortization schedule as when 
they buy a new car. 

The problem here is how we are going 
to counteract the government’s idea of always 


wanting to put poor people into a new house. 


g 
should it not be new housing for the me- 
chanic, the boy who has made good rather 
than for the fellow who has not been able 
to make good so far? If that is the proper 


theory, then we would not be acting solely 


Morgan: | will go one step further. Why 


on the minimum house level, The old houses 
ought to be fixed over for the folks who 


cannot afford a new house. 


Rouse: [ agree with everything Mr. Brock- 
bank has said. But I have been on_ this 
rehabilitation problem for the past five years 
now and [ have seen what the problems 
really are. One thing scares me tremendously, 
and that is any idea that tends to oversim- 
plify the difficulties of rehabilitating slum 
neighborhoods, It is the toughest kind of a 
thing. No simple financing plan by the FHA 
will have a significant effect on it. I hate 
to see too much optimism on such a_ plan. 
because the problem goes so deep into the 
problem of the neighborhood and cleaning 
up the neighborhood that modernization of 
individual units is not enough. It involves 
the necessity for vigorous law enforcement 
through the whole area, and then you are 
only getting started. It involves bringing in 
better parks and playgrounds. We believe 
that we may have to find a way to use the tool 
of condemnation to clear out the bad houses. 

The greatest gap in peoples’ thinking on 
housing is that they want to solve the whole 
problem through new housing. It is an utterly 


false notion. 


Goldstein: You are at odds with economics. 
People refuse to realize that old houses have 
lost value. If the government started to 
finance that type of work, trying to retrieve 
obsolescence, it would find itself out on a 
limb. There is not a question in the world 
that it would take a top architect, or some 
body with more than speculative ability, to 
go in and create value in an old house. An 
attempt to finance that type of work at an 
80 or 90% figure would be one thing, But 
when you start to tear down walls. it would 
leave you so far out on a limb that every 
old house in America would be government 
or insurance-company owned, You just can- 


HOUSE & HOME 








_— 
i hk le 


























boa Renan Sinaia NRE AI 





mi ee aces MMMM ESI ath sk 








Goldstein: It is poor eco- 
nomics to take a Model T 
chassis and try to rebuild 


inside of it. 





Brockbank: The problem is 
how we are going to counter- 
act the governments idea ot 
always wanting to put poor 


people into new houses, 


sl * 


Rouse: The greatest gap in 
peoples’ thinking on housing 
s that they want to solve the 


problem through new housing. 
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not get the same type of financing on an 
old house and lose sight of the obsolescence 
in that particular house. [I refer to the size 


of the rooms, location, ete. 


Prentice: But the presumption here is that 
with the old house you are starting off with 
a depreciated value, 

Can we agree that we can provide low-cost 
housing a lot more economically by moderniz- 
ing old dwelling units than by _ building 
new ones? 

There are many old buildings that are past 
repair, and the sooner they are torn down 
the better. But in many cities, thousands of 
slum houses are just as well built as the 
new public housing units that are to replace 


them. 


Goldstein: Except that I think it is poor eco- 
nomics to take a Model-T chassis and try 
to rebuild inside of it. I think there are 
certain houses on which you can spend 
some $5,000 to $7.000 and not even enhance 
the value by that much, To expect somebody 
to come along and finance the present value 
plus $5.000 to $7.000 on an 80 or 90° basis 


is just bad economics, The value is not there. 


Morgan: When we talk about new houses, 
we talk about something everyone under- 
stands. But an old house may be anything 


from one year to 300 years old. 


Coogan: Is it not a problem to catch houses 
at the stage of deterioration before they be- 
come a slum? I think once vou have created 
a slum. you have created so many extra fac- 
tors that go along with slum conditions that 
it makes the problem almost impossible. I 
have gone through many cities and seen sub- 
stantial, well-built houses just beginning to 
go over the hump. You know that in another 


ten years that is going to be a slum area. 


Rouse: - It will be difficult, but I do not mean 
it is impossible, It is not impossible. I 
think it is absolutely mandatory if we are 
going to have anything other than public 
housing dominating every city in America. 
Because I think you can go into rock-bottom 
slums and. by spending $4,000 to $5.000 a 
unit. come up with housing that rents for $40 
to $50 a month. I disagree absolutely that 
you do not create $4.000 to $5.000 in value. 
I think you create value in the dollars you 
spend to at least as great a degree as in 
new housing. I think the Quakers in Phila- 
delphia did something in that connection. 

I went to Philadelphia to see what the 
Quakers were doing because that is the only 
city in the country which has stepped in 
and is really doing what ought to be done. 


The city is acquiring slum houses through 


condemnation, through redevelopment, and 
then conveying those slum shells for land 
value for the purpose of being rehabilitated. 
This makes it possible to go in and rehabili- 
tate: to really tear the guts out and remodel. 
You cannot do that in many Southern cities 
where you have a frame structure. But in 
other cities you can go in and do a real job 
with $4.000 to $5.000 a unit under any kind of 
a well-developed plan that also involves the 


redevelopment of the neighborhoods. 


Coogan: [| think this is being oversimplified, 
and I disagree with vou. A great many city 
areas where you could reuse the slums are 
no longer suitable places to live. The land 
should be converted to another use. We are 
making a mistake in trving to rebuild houses 
in some of the areas where the land should 
eo into commercial. industrial or some other 
use. This idea that housing should coi 


ually be replaced with housing is a mistake. 


Walker: But that must be considered in rela- 
tion to other things. There may be industries 
in the area and there is no reason why hous 
ing could not possibly be related to them 
in a good way. I do not think necessarily that 
evervthine has to be decentralized out of a 
city, We have got to think of the fact that 
some things have to remain in the city. [ am 
for decentralizing work out of the city. But 
I do not think you can keep doing that with- 
out serious consequences. In other words, 
the federg] government would then be forced 
to step in because the economics of your 


cities will be so bad. 


Prentice: Qur magazine has gone on record 
many times that the FHA type of insured 
financing is the best thing that ever happened 
to the homebuilding industry. and te the 
home-buying public. But so far. the benefits 
of that new financing have been limited en- 
tirely to new construction. The government 
has given no encouragement to slum re- 
habilitation by private enterprise. except 
under Title I. which aids in buying land and 
reselling it for development. Beyond Title 
I. the government's only answer to rehabi i- 
tation has been public housing rather than 


an attempt to encourage private enterprise. 


Mason: [ think vou are right. Up in New 
England we have been converting some old 
houses into a group of apartments, providing 
cood new facilities at a reasonable price for 
a lot of people. I think it can be done in a 
lot of places, 


Brockbank: Here is something I got from 

Herbert Hoover: 
“IT may add an observation on slum clear- 
ance. There is scarcely a citv where. if the 
(Continued on page 142) 
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LOCATION: Hingham, Mass. 
ROBERT WOODS KENNEDY, architect 
RICHARD S, BROWN, contractor 
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1,000 sa. ft. house 


six suggestions for giving space and stature to the small house 


This small New England house has three virtues dear to the Yankee 
heart: restraint, thrift and ingenuity— qualities by which any small 
house can profit. They show most clearly in the calm. forthright 
appearance of the house. and in useful innovations such as a roof that 


exploits its sheathing structurally to gain a broad, unbroken ceiling 


A matter of stature. Dignity is the last quality that can be claimed 
for today’s average small house; yet this house proves that it is entirely 
attainable and at today’s average sq. ft. cost for custom-built houses 
(around $15). The plan and elevations below show how architec! 
Robert Kennedy organized the usual elements into a quiet. orderly 
pattern, In its effect. the house is similar to certain small peopk 
whose personal identity is so strong you never notice their small siz 
This is a far ery from the crazy-quill assembly method which is th 
indignity of most American suburbs. (See The Banana Split, H&H. 
April and July, 52.) Here is how Kennedy has used the broadening 


effect of the horizontal line to gain stature for this small house: 

> the plan is long in relation to its width and has no jogs. 

> the wide-eaved roof swoops as one line from end to end, 

> the crisp shadow line of the siding elongates the walls, 

> the doors and windows line up, top. bottom and through the middle. 


> finishing materials do not shift gears midway through a facad 


A lesson in space. One trouble with a lot of small houses is that 
they use space as though it had only two flat dimensions. Architect 
Kennedy makes a strong case for vertical, diagonal and imaginary 


dimensions as well. Some of the space stretchers in this house: 





>The long vista. From the moment vou enter. the house seems spa 


ae eee ane cious because your eyes are busy with long views. As you turn toward 


q a : > eee eo mate ae 

: Same-size doors and windows, used in puirs, give tht the living room you are at one end of a 31’ diagonal. which extends 
house an unusually orderly. unified appearance. Windows from the front door to the far corner of the living room and on out 
are tall, double-hung stock sash: doors were made to mateh, into the landscape. If you walk over to the fireplace and look back. 


Ii FHA approval had been sought. the intertor bathroom 
which makos this arrangement possible. would need a vent 


through the root. 


eed 2 


he a be) >! 
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you can see 55’ of space going down the length of the house. Each 


“ad 


of the bedrooms also has its vista utilizing the 18’ width of the house 


and ending in a window. 


> The space overhead, In the living 11 of the house, space rises up 

to the roof ridge 11’-2” off the floor. Since this airy overhead vol- 

ume continues above the kitchen. 8’ more are added to the apparent 

length of the living-dining area and the kitchen itself seems larger 
, 


than its & x 9%. For emphatic contrast rare in a house so small 


the ceiling over the bedrooms drops to an intimate 7’-8” level. 


The full volume of space. Kennedy keeps a stretch of wall—whether 
vpaque or glass--running along smoothly until it hits a significant 
change of function. Thus the east and west walls of the living room 
are solid for 21’ until they reach the island kitehen which works in 
the transverse direction. (Here he has inserted the front and rear 
doors. using them simultaneously as windows for the kitchen.) Along 
the way, not even the fireplace is allowed to interrupt: it is scarcely 
more than a hood suspended from the wall. And from the living-area 


side, the kitchen is just a piece of furniture at the end of the room. 


Promising roof construction. Since the high-rising living-room 
ceiling was primarily intended as a palliative for space cramp. Ken- 
nedy wanted to keep it clear of obstructions. As constructed. it runs 
28’ along the ridge. spans 18’ in the direction of the rafters and has 
no tie beams or rods except at the two ends. Kennedy pulled off this 
extraordinary feat simply by putting to work the structural potential 
of the diagonal sheathing on this part of the roof. The sheathing was 
applied diagonally in four panels with joints along the ridge and at 
midspan. To check his hunch that this would carry the thrust to the 
four corners (where there are tie beams), Kennedy borrowed gauges 
from MIT and 100-0dd concrete blocks from a local mason. When 
he loaded up the roof to its maximum snow and wind stress——checking 
the gauges for deflection and distortion all the while—the roof proved 
to be more than amply stiff. Time and a couple of Massachusetts 
winters will tell the final tale, but this rudimentary type of stressed- 
skin construction promises to be an extremely pleasant and economical 


way to boost the size of a small house. 





SECTION 


116 
































Suspended metal hood minimizes the mass of the fireplace 
and keeps it from overpowering the room. The island kitchen 
is a similar device. more like a piece of furniture than the 
wall of a room. Space flowing above and around it actually 


adds to the visual dimensions of the living area, 


Far-reaching roof (below) expands the living-room volume 
with airy overhead space. It has no ceiling joists but uses 
liagonal hoarding to transter thrust to the corners, u here 
there are tie beams. Ceiling is dropped over the bedrooms, 


with louvers in eaves and roof peak to provide ventilation. 


OPEN 
SHELVES 


THROUGH 


Island kitchen, at top and left is the nerve center of the 
house. It supervises both entrances. is half in the living 
room, is next to the bedroom hall and leads to the heater 
room. Its north wall (where the sink is) together with bath 


and heater rooms forms a remarkably compact utility core. 
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Play-pen hall near kitchen is 
formed when living room is 
cut off by gate. This space ex- 
tends into small bedroom, far 
right, when sliding wall is out 
of way. The room gains through 
ventilation from hall window 
(which will be link to new 
wing when it is added). Ken- 
nedy gets double use of non- 
service areas and merges 


them wherever he can, 


A window accent on the long axis of each room increases its 


apparent leng In the living area, below, a glass g 


admits a shaft of sunlight to emphasize the high ceili 
. 


ridge. Yet this is an “inside house” with a definite sense 


containment: it overlooks its one acre with some detachme 





a latfor m house is lifted on stilts 


to command an otherwise invisible view 


LOCATION: Pacific Palisades, Calif, 
KENNETH N. LIND, architect 





Phoio: Marvin Rand 
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From the ground up, this house lives on contradictions. On a lot 
both flat and sloping, architect Lind used an ingenious straddling 
operation to resolve the conflict of contours. In the process he 


brought together some of the best features of stilt and slab houses: 


Like a stilt house: it has a balcony view, an extra share of breeze, 
and cheap covered space underneath. 


Like a slab house: it has its entrance at ground level and a 


kitchen yard opening directly from the back door. 


Like itself alone: it has a layout of splayed partitions that coun- 
ters the boxcar feeling of an in-line plan. 

The lot under this house is typical of many properties that almost 
have a view: it isn't far from the ocean, but for all you can see of 
the water it could be miles away. Neither Lind nor his clients was 
willing to put up with the frustration, so they put the house up on 
stilts. From its second-story vantage point you can look down the 
Santa Monica Canyon and out to the Pacific. Except when fog 
interferes with the show, every room has a balcony seat for the 
view. Trouble with most balconies is that they have about as much 
privacy as a stage; however, this one plays to an empty house. 
From the east it is screened by a wooded hill; to the west, the 
land continues its descent. The north wall is almost blank; and on 
the south the house is but one lot away from the dead end of the 
road (and since the next-door neighbors don’t want to be looked 
at either, they have faced their house the other way), Other 
defenses: a street-side fence. a 45’ side yard. and (most ingenious 


of all) furniture groupings set back from the glass and the fact 


that glass above eye level is more reflective than transparent when 


seen from outdoors. 


House takes off boldly from its hillside perch, shelters a 
carport and terrace under its flying wing, is high enough 
to see an ocean panorama which is invisible at ground 
level. Among the by-products are more breeze and a better 


view of the surrounding gardens. 





Photos: (below & opp.) Marvin Rand; (color) Jack Birns 


Front gate is, in effect, the front door to this house. The 
outdoor foyer, alongside the carport, leads to the covered 
terrace which is the larger of the two living areas. Stairs 
to the upper floor wind up the flowering bank to which 


the house is anchored. 


Walk in through the garden 

The door to this house is just off the street, but you have to walk 
a good 60’ farther before you are indoors, That romantic walk 
is one of the most beguiling by-products of mooring this raftlike 
house to its hill. From the street, about all you can see is the 
6’ fence and the blank end wall of the house. But once inside the 
gate, you have a full vista of the lawn, the terrace and the natural 
ledge to which the house is anchored. First you walk along the 
edge of the lawn with the house at your right, next onto the terrace 
with the house overhead, then out you go to climb the bank on 
stairs that pause for a landing when you are level with the ocean 
view. and finally you turn around to face the house and the front 
door. Alone the way you have near views, far views, and three 


different aspects of the house. 


Underslung terrace 

By building on stilts, the owners have avoided placing their house 
on the nicest part of the lot only to find that it has taken up the 
best area for outdoor living. Instead they have their cake and eat 
it too, in two tasteful layers—both at low cost. Both the terrace 
and carport went under roof at the cost of only the structural 
steel used to separate the house platform from its earth-bound 
footings. The carport walls were necessary anyway and would have 
cost more in an independent structure. 








Lush setting for the austere geometry of the house is a 
jungle of flowers and eucalyptus trees, Little grading was 
necessary except for a smoothing-down operation with 
excess earth shoved back to the lot line to make an earth 


fence which curves from the natural bank toward the street. 
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Terrace is the outdoor, lower-level counterpart of the living 


room, and actually shares one wall and the chimney of the 
room above. Carport, adjoining this terrace, is under the 


master bedroom, 








Raftlike house is securely beached on a natural hank to- 
ward the rear of the property. This gives this second-story 
house three entrances at ground level: to the living room, 
kitchen and guest bathroom (handy for swimmers when a 


pool is built), Study-guest room windows are at the left. 


Bias-cut plan 
Many elements in the plan are worth close inspection. Here are 


splayed partitions that are not mere diagonal diversions. In two 
strokes the angled divisions create several desirable conditions: 


>In the living-dining room the diagonals close in toward the fire- 


place, forming an intimate sitting area; 
> Looking out, the wide angle emphasizes the broad panorama; 


>On the other side, the partitions create truncated, wedge-shaped 
areas large enough for the kitchen and master bath-dressing room: 


>In every room the diagonals husband space by narrowing down 


where it is least essential and opening up where it does most good; 
> The arrangement concentrates circulation next to the glass where 
you wouldn't want to sit anyway; 

> Both partitions work overtime as handy storage walls. 
Unfortunately, the diagonal idea has been run into the ground. 
One of the partitions curves as well as splays to add a_ pointless 
(and expensive) flourish to the spaces it separates. And extending 
it downward increases the confusion: upstairs it’s a screen, down- 
stairs it looks like a bearing partition (and this in turn contradicts 
the support system of the stilts). Moreover, on the carport side the 
curve has been obliterated to hold a closet. The other diagonal 
also has a follow-through in the form of a fireplace ledge which 
picks up where the wall stops; and in that ledge there is a bench— 


triangular, of course. 


A matter of money 

Lind has shown a fine regard for the owners’ purse in ways other 
than the space under the house. (Total construction costs ran in 
the vicinity of $15,000, cirea 1948.) The very shape of the building. 
a 2V x 7% x 10’ boxcar, makes framing economical: roof joists 
span clear across the short dimension including overhangs: three 
walls are conventional 16” 0.c. stud frame, thoroughly braced to 
offset the clean sweep of glass along the fourth side. Opening 


sash is stock size. 










































Angled kitchen uses its narrowest dimension for a closet, 
its widest area for exits and entrances. In between is the 
work space, all within arm’s reach. Plates slide through the 
serving window directly onto the dining table on the other 


side of the wall, 


od 


Angled partition leads you into the sitting area opening up 
the space as you walk in. Space is narrow at the entrance, 
wider for dining and finally steps back to the full 18' of the 
house. An exposed dining area is not objectionable in a 


house where the street entrance is yards away. 
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Photos: Marvin Rand 


Interiors do not live up to the good basic idea and outward 
promise of this house. Above, the dark wall of Directoire 
green and wood wall of limed redwood set the stage for the 
overscaled furniture and curious mannerisms (such as the 


triangular upholstered hearth seat). 








Rent Control —what has it done to the industry, the economy and the people? 


Answers to these hot questions have been coolly documented for the first time 


by Leo Grebler in his brief but important book on rent control.* Grebler is 


no partisan ax grinder, he is research professor in Urban Land Use and 


Housing at Columbia University, and his study into the effects of rent control 


is not propaganda although it is likely to be used as such; it was made under 


the auspices of an institution whose high pur pose is “to promote social justice 


in all the countries of the world,” the International Labor Office. (Since or- 


ganized labor has been perhaps the No. 1 sponsor of rent control, it is signifi- 


cant that Grebler’s study for ILO has little good to say for rent control.) 


Effect on the people 

The “most serious effect of rent control and one that is 
economically and socially indefensible” is the way it di- 
vides the population into two groups bearing dispropor- 
tionate shares of the burden of inflation: a) the “haves” 
who own prewar homes or rent prewar apartments and are 
thus protected by rent control, and b) the “have nots” 
(mainly new families with a veteran at the head) who must 
pay the high postwar cost of buying a house or renting a 
new (uncontrolled) apartment or must double up with an- 


other family. 


Effect on their spending habits 

Housing expenditures of those protected by rent control 
have declined substantially in relation to their incomes. 
The weight of rent in the consumer-price index fell from 
18.1 in 1935-39 to 12.5 in 1947—the last year when rent 
control was still fully effective. Meanwhile, food increased 
from 33.9 to 42.0 and clothing from 10.5 to 12.0. Such a 
change in the pattern of consumer expenditures for a large 
number of families once established and firmly embedded 
in family spending habits is hard to change. 

There is at least a presumption that the 1940-47 increase 
in food and clothing demand was based partly on income 
set free by rent control to buy other things. To the extent 
that this was so, repression of rent inflation led to more 


price inflation in other fields. 
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Effect on homebuilding 

There is no evidence that rent control held postwar home- 
building below the top limit set by available resources. 
More homes could have been built only through additional] 
cost and price increases—i.e., inflation—so if rent contro! 
did tend to dampen homebuilding activities it had an anti- 


inflationary influence in this respect. 


Effect on building for rent 

Rental housing construction has been unusually low despite 
its exemption from rent control. It dropped from 36% of 
total dwelling unit production in 1920-24 to 17% in 1946- 
50. This substantial decline can at least partially be 
ascribed to rent control, which established an atmosphere 
unfavorable to investment in rental housing. (There was 
always the chance that rent control might some time later 
be extended to new units. That this fear was not groundless 
is shown by what happened in several communities where 
rents were re-recontrolled after Korea.) 


Effect on prewar rental housing 
The supply of existing rental housing has been reduced 
under rent control. Many owners, faced with the alterna- 


tive of receiving a controlled rent, or selling at an uncon- 





* Implications of Rent Control—Experience in the United States. By Leo 
Grebler. Reprint from International Labor Review, Vol. LXV, No. 4: 1825 
Jefferson Place, Washington 6, D, C, 24 pp. 6” x 9”. Paper bound. 15¢ 
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trolled price, naturally preferred to sell. From 1940 to 
1950 the number of single-family dwellings rented actually 
leclined more than | million. Counting apartments, too, the 
1umber of rented units increased only 4.6% while the 
numbers of owner-occupied units rose by 71%. 

It is indeed astonishing that the supply of rental housing 
was not reduced more sharply. In 1950 there were still 
more than 5 million detached single-family houses in the 


rental supply. 


Effect on waste of space 

The percentage of changes indicating less intensive use of 
space are not so great or so uniform as one might expect. 
Comparative figures for 1940-50 showed that tenant-oc- 
cupied units with 0.75 or less persons per room (i.e., low- 


intensity use) increased from 48.4% to 51.5%. 


Effect of decontrol 

Experience with complete rent decontrol in several cities 
indicates that average rent increases of only 1.5-2.0% per 
month may be expected during the first two years after de- 
control. In these cities, the rent indices now are roughly 
30 to 55% higher than in 1942. The upward movement of 
rents is, of course, continuing, but it appears that, after the 
initial impact of decontrol during the first six to 12 months, 
the rise in rents tends to slow down. And there is no present 
indication that rents will double either in comparison with 
rents at date of decontrol or with prewar level of rents. 
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RENT CONTROL: Its most serious effect 


~ 


is unequal loading 
of the inflation burden* 


There has been an unfortunate preoceupa- 
‘won in the rent-control controversy with the 
ivelative gains and losses of tenants and land 
lords. But for economic and social analysis 
it is more important to study the effects of 
rent control on two groups of housing con- 
sumers—those protected and those not pro- 
tected by rent control—‘haves” and “have 
nots.” (In the case of the US, the large num- 
ber of prewar homeowners constitute a third 
group not affected directly by rent control.) 

Rent control may be considered a means of 
redistributing the burden of inflation, not 
‘only between landlords and tenants, but also 
between the protected tenants and other hous- 
ing consumers. This view of rent control 
becomes increasingly impertant when restric- 
tions extend over long periods during which 
population grows and the proportion of those 
enjoying the benefits of rent control declines. 

The question is whether, through rent con- 
trol, the “have nots” are made to bear a dis- 
preportionate share of the burden of housing 
inflation and whether this distribution is 
warranted, 

It is clear that the “have nots” are pr 
vented from bidding for rent-controlled space 
on equal terms with the “haves.” Only those 
rent-controlled units released by the “haves’ 
are available to the “have nots.” Because, 
however rent regulation weakens the incen- 
tive of “haves” to give up rent-controlled 
dwelling units, the chances for the “have 
nots” of obtaining such units are greatly re- 
duced, and these chances are determined 
in large measure by luck, favoritism, and 
“side-payments.” For the majority of “have 
nots,” the means of obtaining housing are 
purchased at uncontrolled prices, high-rental 
tenancy in new, high-cost projects or pro- 
longed “doubling-up” and makeshift arrange- 
ments. To the extent that they are able to 
obtain separate dwelling units they are made 
to pay the full economic cost of housing. 
whereas the “haves” pay less. 

In the US where home ownership and rent- 
ing are about evenly divided, the inflationary 
forces are permitted to operate fully in half 
the housing supply—in the uncontrolled mar- 
ket for owner-occupied houses. These forces 
are practically shut off from the other half 
the rent-controlled units. Obviously, the price 
pressures on half the supply are much greater 
than if they had been distributed over the 
entire supply. Yet it is this uncontrolled half 
(together with new and converted dwelling 
units) that has been available to meet the de- 


(Continued on page 154) 
* A condensation of the most important chapter 


in Grebler’s book. 
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Typical of Pedregal, the backdrop of lava 
cliff, opposite, a wall painted Mexican pink, 
an iron fence painted fluorescent cerise, Be- 
low, the entrance: a gray concrete wall and 
spurs of lava rock seen through a_ cerise 


fence. Right: the feathered serpent god. 





Mexico’s Pedregal Gardens 


For a total release from daily care, a busman’s holiday in Shangri- 
la or Xanadu, any North American concerned with houses could 
and specifically 





scarcely find a retreat better than Mexico City 

her quite incredible new “Pedregal Gardens.” 
Like Paracutin. Mexico’s new volcano, three years ago the gar- 

20 


square miles of ancient lava waste. Its convolutions and crevasses 





dens just weren't there. El Pedregal means “the rocky place” 


were a home for snakes and robbers. Its nicely workable purplish 
eray lava rock—the city’s favorite building stone—was freely 
quarried around the fringes of the waste for thousands of years. 

The fine imaginative idea of the gardens began very modestly 
in one man’s mind. In 1945 Luis Barragan, a strapping, tall archi- 
tect with a green thumb and an artist’s eye, who had been carry- 
ing home fantastic lava fragments to decorate his garden, decided 
to build a house right on the lava bed itself. He would live sur- 
rounded by its strange vegetation—its soft pepper trees, its unique 
palo bobo or “crazy trees” that grow only there, its rock flowers 
and cacti, succulents and lichens feeding on soil deposits drifted 


into the rock. And when he found that hundreds of acres were 





more easily acquired than ten—so “useless” was the area—a 
process began whose results can now be seen. Many friends 
wanted to live close by, and Barragan ultimately enlisted a realty- 
experienced associate, got Mexico City’s jolly veteran planner 
Carlos Contreras to lay out a pattern of curving streets, and set up 
a list of unprecedented conditions attached to every deed, 

The minimum lot size was to be one acre, the house to occupy 
not more than 10% of the lot, leaving the rest free space; the lava 
was to be protected, only a minimum removed, the native vegeta- 
tion to be preserved and new planting required to follow natural 
contours. And the houses were to be all contemporary in design— 
expressly no colonials. 

The result is a development as an artist would do it. 


<< 
Photo: Haskell 
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Wasson Tucker 


Armando Salas 


Genius: the way paths can be 
cut in rock itsel/; the way natural 
vegetation can be left without 


“pretty ” incidents. 


Not the least factor in the Pedregal Gardens’ quite astounding 
success lies in the vigorous visual discipline maintained over streets 
and open views by the management. A mediterranean culture gave 
them their leverage. The Mexican lives traditionally not directly 
on the street but behind a wall bestowing privacy. In the Pedregal 
these street walls are a wonderful thing: all built of the lava rock, 
with the Mexican artisan’s unending craft. The shades of stone 
vary subtly and in parts the walls are gently stained with oxide 
paints: rust or ocher, pale green and the remarkable “Mexican” 
pale blue. And sometimes they are painted a brilliant solid pink. 
In places water is run along the top, allowed to seep into the pores 
and produce a quick growth of moss that looks ageless. 

Each man’s lot as he finds it is an open sky-topped room embrac- 
ing perhaps one acre, perhaps ten, his surrounding walls rising or 
dropping with the roll of the ground. 

The effect of the whole on the uneven landscape is like that of 
a kind of open-air catacombs. 

And Barragan as artist has been skillful with the wall openings. 
Any gap in the wall for gate or door is filled invariably with 
pickets. At the entrance to the Gardens as a whole they are painted 
an intense cerise red with fluorescent paint (alternating with a few 
stretches in brilliant green) in startling happy contrast with the 
sober rich gray of the surrounding rock. This basic theme never 
varies. Against the boundlessly varied natural formations it is con- 
sequently pure music. 

A great deal more could be said of the Pedregal; perhaps the 
best is that behind the site-artist’s wondrous screen the individual 
house is hidden. Among the 50 built so far, Barragan says there 
are barely six he really likes; some of the rest. modern or not. are 
clumsy or nouveau riche and blatant, as people can so easily be. 
It is a kindness to shield them with art, which is rare, and spots of 
blazing bougainvillaea, which is glorious, 
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Note that he has made no effort to eliminate mun- 
tins, make the wall one sheet of plate glass. There 


is an easy, reassuring quality about the big squares. 





Source of Barragan’s serene, effortless 
architecture is acknowledgedly the 
Mexican convent. The simplicity of 
the great, unpretentious surfaces is a 
wonderful backdrop for the blazing 


flowers of the region. 


<— 


Any architect might envy Barragan’s drafting room. 


Photos: (opp. & top l. & xr.) Armando Salas 





Mexico's Pedegral Gardens 








The architect’s living room reflects the tone of his workroom. The divided win- 


dow is more effective than plain plate glass, 


partly because it gives “perspective 


grid” to the landscape beyond. Carrying the glass down to the floor links floor and 


ground uninterruptedly. The carpet and the floor looks like part of the ground 


and the grass looks like another carpet. 


For Eduardo Prieto, who wanted “a 
house just like Barragan’s,”’ another 
manorial but quiet residence was built 
on the Pedregal (right), Pink walled, 
its exterior is almost aggressively cas- 
ual—as shown in the placement of 
the upper windows. Its interiors re- 
state Barragan’s great serenity with 
forms. plus impeccably wonderful ma- 


terials, such as the pine floor, below. 


Barragan’s office. On the wall is a photo-mosaic of the site plan of 


Pedregal and (upper right of the same) the new University City 


of Mexico, The heavily beamed, 20’ ceiling. oversized stove-fire- 


. ‘ . e . . " 
place, and the big furniture all fit an owner who is himself 6'-6' 


tall but likewise they are scaled so that they fit quite anybody. 


Photos: (below) Lire—Eliot Flisofon 













MEXICO'S PEDREGAL GARDENS 


Max Cetto, Barragan’s friend and frequent asso- 
ciate. is a German-Mexican who worked in his 
early days at Frankfurt with the great architect- 
planner, Ernst May. At the right is the house Cetto 
designed for painter Roberto Berdecio in the 


Pedregal. stressing large, simple forms, 


Originally Cetto planned to allow the lava to continue right through 


the glass wall (below). He says the “speculative builders” stopped 


him. Like Cetto’s own house, shown in the two lower photos opposite, 


this house makes strong use of the lava rock. Gallery is continuation 


of high lava walk in upper view. 
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Photos: (opp. page & r.) Armando Salas 





A beautiful series of strong, abstract shapes is varied in Cetto’s Berdecio house by contrasts of colors and 


fine textures and the clarity of the whole is uninterrupted by planting or extraneous forms. 


In Cetto’s mosaic mural on the ceiling 
of his drafting room, right. stones were 
laid on the form and a first course of 
very stiff mortar laid down so it would 
not fill the cracks. This left the rich 


Stone mosaic texture unimpaired, 


The house Cetto designed for himself, 
right, is more romantic than Barragan’s 
houses. He makes strong use of the lava 
rock itself in a big, tough scale, rare 
in America since Richardson. The 
flower garden strikes the American eye 


as a Shade too pretty for the region. 


Photos: (below) Lire—Eliot Elisofon 








MEXICO’S PEDREGAL GARDENS 


On this page, houses by the younger generation of Mexi- 
can architects. The quiet, direct house, left, by architect 
Carlos Contreras Pagés is of a kind that lives still better 
than it photographs. Its mural wall of free shapes at the end 
of the living room counts indoors as a part of the house 


and outdoors as a part of the scene, 
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This entrance fence echoes Barragan’s picket theme (see 


page 126) but is of concrete (Barragan’s are iron), The 


architects are Guillermo Rossell and Lorenzo Carrasco, who 


edit Mexico’s lively architectural magazine, Espacios, 


After architect Santiago Greenham fad built bridges and 
overpasses for University City, with Francisco Artigas he 
designed this bridge house across a pool. Corridors are 
ramped, floors level, creating a fascinating space effect. But 
compared to the serene work of the earlier architects, his 
work is restless, built to an idea instead of arising from an 


idea suggested by the land. 


ee | 


Stairs by Barragan, upper right, are breathlessly. 
effortlessly exciting, composed simply of risers 
and treads let into a masonry wall; no stringers, 
no rail, no nosing. At the top the simple door 


and ceiling beams echo the wooden stair. 


Cetto’s circular stair, le/t of it, is made of pie- 


shaped slices of reinforced concrete finished with 





ground lava rock, Below, Cetto’s house for Ber- 


decio is entered through a courtyard with a pool 











on one side, 
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What happened last summer in Air cond ition ing — 


hundreds of builders decided it will sell houses 


How does FHA view 
home air conditioning? 


Curt C. Mack, FHA assistant commissioner for un- 
derwriting says: “FHA will accept built-in air-cool- 
ing devices where the price level of the house and 
the climate justifies it. Moderate-priced houses in 
most areas are eligible. This means that FHA will 
reflect the cost in the mortgage. However, FHA 
acceptance presupposes adequate insulation and 
proper adjustment to the area—for example an in- 
stallation making continuous use of water in an 
area where the water supply is limited, and costs 
for the service are high, would not be considered 
satisfactory. Also FHA will adhere to its general 
rule of not permitting houses to be overloaded 
with equipment. In all cases final decision as to 
acceptance of built-in summer air cooling is up to 


the local FHA insuring offices and the lenders.” 
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Air conditioning is clearly the newest sales attraction for merchant builders. 

Few ideas have ever taken hold so fast. Last year only a handful of 
builders in the under-$25,000 class took it seriously. Now hundreds through- 
out the country have either installed air conditioning in their houses or are 
choosing a system for next year’s models. 

Air-conditioning dealers report enormous builder interest. “All hell has 
broken loose,” says one company’s distributor, Ted Skogland of Westchester 
County, N. Y., “I’ve just talked with builders who want cooling for no less 
than 650 houses.” In Miami, where not a single merchant builder had used 
air conditioning, five big air-conditioning dealers now report, “We're 
swamped with requests!” 

Most remarkable is the enthusiasm which builders of houses below 
$15,000 are showing for year round conditioning. Dozens of builders of 
even $12,000-and-less houses will offer air conditioning as an optional item 
next year. Record at the moment goes to Florida builder Frank Vellanti 
with a 114-ton cooling unit in houses selling for $6,500. 

Where a builder starts advertising air conditioning, other builders follow 
fast. For most builders see air conditioning as a way to build sales in a 
market that is steadily getting tougher. Sales appeals include: summer com- 
fort, dry air, cleanliness, less hay fever, fewer allergies. Aug Bering in 
Houston has the latest wrinkle: he finds families want air conditioning to 
get a maid to “live in.” 

There is even a report that Levitt’s chief engineer Irwin Jalonack is 
rearranging the parts of a standard window cooler to fit vertically into a 
stud space. If Levitt ever comes out for summer cooling he would create 
a major revolution. (For Jalonack’s attitude on air conditioning see H&H, 
June °52.) 

If residential air conditioning has hit the builders hard the boom has had 
even more impact on the manufacturers. Last year the residential end of 
their business was chicken feed; suddenly it has skyrocketed. One large 
firm is scheduling 1953 production of central units at 250% over this 
year’s output. Nearly every manufacturer is designing 1953 models for 
the builder market. 

Final evidence of the air-conditioning impact is the announcement of a 
NAHB meeting—to be held in Chicago on Oct. 3 with NAHB treasurer 
Dick Hughes as chairman—with air-conditioning manufacturers to thrash 
out builder problems. It will be reported in H&H next month. 

Here is an up-to-the-minute report of builders who are using air condi- 
tioning. A spot check of special areas shows that amazing activity is under- 
way. And on pages 138 to 140 builders and architects alike will see how the 
latest houses are designed around cooling to cut costs and provide efficient 


year round air conditioning. 
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Biggest surprise! Air conditioning 


sweeps New York area; 
Northeast may even give Texas 
competition 


The blistering summer heat that struck the 
New York area last summer triggered off 


a boom in air-conditioned houses. Over 
50 merchant builders announced plans to 
offer air conditioning in over 5,000 


houses. More are yet to come. Air-con- 
ditioning dealers report that twice that 
number of builders have requested bids. 
Thus New York, despite its much milder 
summers, threatens to eclipse even Texas 
as No. 1 area for merchant builders’ air- 
conditioned houses. 


It started north of Manhattan 


Westchester County builder CHarLes New- 
BERGH is so completely convinced that air 
conditioning helped him sell his $50,000 
houses (H&H, June *52) that he plans an 
immediate follow-up with another develop- 
ment. He will include a 3-ton year-round 
unit in 50 houses planned to sell for 
$35,000-$40,000. 

Newbergh’s pioneering has sparked a 
flurry of activity among other Westchester 
builders. Across the road from his Heath- 
cote Heights development. cooling will be 
$26,000-$32.000 
for $1,450 extra by builders Leone & 
Jouan. And just announced in nearby New 


included in ten houses 


Rochelle is air conditioning in the 140- 
unit Bonnie Crest Estates by builder WiL- 
LIAM Morrison. His houses will sell for 
$19,900 with cooling for $1,000 extra. 

By early September more Westchester 
builders were following suit. Striking ex- 
amples of how air conditioning spreads 
in a suburban area: 
> R. Carcacni & Son will air condition all 
$12,000-$15,000 
acre Mamaroneck project. Also they will 


houses in a new 25- 


offer a i hp unit as a $400 extra in an 
85-acre White Plains project. 

> HunTLEY Estates, one of Westchester’s 
largest builder firms with houses in the 
$15,000-$20,000 class, will put cooling in 
all houses of a new Tarrytown tract, make 
it optional in another development. 

>In nearby Briarcliff, RicHarp and ALAN 
Doty will use 3-ton air conditioning in 
their $23,500-$40.000 houses 

> Leo SKOLKIN of White Plains, who has 
installed air conditioning in two houses. 
says, “From now on we'll design for air 
conditioning whether or not people want 
it when they move in.” 

> CrestmMonT Homes, INc., which builds 15 
or more houses a year at $35,000 and up. 
has put 3-ton units in its last houses, Next 
year Crestmont will build $25,000 houses 
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and figures that the cost for these year- 
round systems will be only $1,400 more 
than the cost of heating. 


Long Island swings to air conditioning 


By summer’s end a dozen Long Island 
builders had announced air-conditioned 
projects that may eventually add up to 
2,000 houses. (The situation has been lik- 
ened to 1950 when Bill Levitt tossed in 
television with his houses; soon builders 
all over Long Island followed suit.) Extra- 
ordinary results have already occurred on 
Long Island. For example: 

“When we advertised air conditioning. 
sales of all our houses picked up about 
50%,” says Long Island’s J. H. GREENMAN. 
This RoBeRT 
GRUNDT introduced their Mayfair Park 
houses for $10,990; a 2-ton air conditioner 
is optional for $1,000. 

Approximately 5,000 people flocked to 


summer he and_ partner 


the air-conditioned model, although this 
project is off the beaten track on a second- 
ary highway. Greenman says Long Island 
He re- 
ports that 115 houses were sold in less 
than a month although only 10% included 


builders have also swarmed out. 


air conditioning. 





By builder Sadkin. with air conditioning 


Biggest East Coast project with cooling 
is by builder Sy Sapk1n and his brother 
who introduced cooling in all 450 houses 
of their Birchwood-at-Westbury project. 
Houses are priced from $19,000-$23,000. 
On the first week end 58 were sold. To 
compensate for air conditioning the build- 
ers made two design changes: 1) roofs 
will be light colored, 2) houses will be 
fully insulated with mineral wool. 


Fountains save water 


A new wrinkle with cooling is by archi- 
tects SieceEL & Rapp who are designing 
contemporary houses for a 115 unit pro- 
ject in the $30,000 class. Together with 
a 3-ton year-round unit, the houses will 
come with spray-type fountains to save 
water a la Texas (H&H, June °52, p. 110). 
Air-conditioning water will be pumped 
through the fountain to be cooled and 
returned to the unit. The spray fountain is 
an esthetic answer to the water problem. 





Cooling gets the inside bath accepted 


More outside space... 

“The inside bath is more acceptable as 
a result of adding air conditioning,” say 
Long Island builders Neweit & Danie... 
They offer optional air conditioning in 
their $33,900 House of the Year, which 
has been widely copied on Long Island. 
While that price house moved slowly last 
summer, Newell & Daniell thank air condi- 
tioning for a big assist in getting the inside 
bath accepted, thus freeing exterior space 


for more important rooms. 


Cooling impact on New Jersey 


Across the Hudson River from New York, 
more than a dozen New Jersey merchant 
builders have climbed on the air-condi- 
tioning band wagon. 

First was builder James D’AcostINo, 
whose Haworth Manor project opened in 
May (H&H, June *52). Sales agent for the 
project, B. J. Bergton, reports that of 24 
houses sold (at $22,000-$29,000) by 
Labor Day, 19 included cooling via a 
2-ton unit. Interesting note: when news 
of this project spread around last spring. 
builders all over the country wrote Bergton 
to ask about air-conditioning details. 

Also in New Jersey builders Kreti & 
CoHEN sold 12 of their air-conditioned, 
split-level houses within ten days after 
their model was opened. In their 70-unit 
Westfield, N. J. project, 1,050 sq. ft. 
houses sell for $16,500 including a 1-ton 
zoned The homeowner flips a 
damper to switch the cooling from the 


system. 


living area to the bedrooms at night. 

Early in September, New Jersey builder 
Frank M, Mutcany announced a 44-unit 
project with all houses including a 3-ton 
year-round conditioner. His 1,500 sq. ft. 
houses will contain three bedrooms, two 
baths and sell for $28,000 and up. 


Roughly ten other builders in New Jer- 
sey are experimenting with air condition- 
ing in houses selling for $15,000 and up. 


Florida dealers swamped 
with requests 


Air conditioning among merchant builders 
Last 


in south Florida has skyrocketed. 
year not a merchant builder used it. 
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Lowest priced house in the US with 
air conditioning is this one by Florida 


builder Frank Vellanti. 


Now one dealer savs, “I’m figuring in- 
stallations for 12 different builders and 
have a waiting list of around 40 more. I've 
had to call for more engineering help.” Most 
builders are still in the talking stage but 


a few are going ahead with installations. 


Cooling in $6,550 Florida houses 

Frank VeLLANTI of Leisure City has set a 
new record for a low-cost house with air 
conditioning. He offers a 692 sq. ft. one- 
bedroom house with a 114-ton unit for 
$6.550 (see above). Without air condi- 
tioning the house is $5.550. His 842 sq. 
ft. two-bedroom house with 2 tons of ait 
conditioning is $7.990 or $1.291 less without 
cooling. These are FHA Title I houses. 

Before offering air conditioning. Vellanti 
had sold 322 of his poured concrete houses: 
he plans a total of 6.000. It is too early 
for Vellanti to estimate how many people 
will pay extra for cooling. 

Mackie Co. sold 19 air-conditioned 
houses at $16.000 the first week they showed 
their new model in Miami, plan to build 
a total of 67. Air conditioning costs 
$2.000 extra for a 214-ton unit. includ- 
ing ducts and a cooling tower, Biggest 
problem was how to demonstrate the model 
house on opening day when 1.300. people 
streamed through. No cooling system works 
well under such circumstances and the 
builders found they could do a better sales 
job on weekdays, 

Herpert Stevens of Coral Gables is 
building ten houses of 1,780 sq. ft. in the 
$26.500-$30.000 class with a 3-ton heat 
pump. Installed price with a complete 
lawn sprinkler system and a well is $3,427. 
Electrie bills are expected to average $14 
a month plus $5 for water. 

Stevens has found that most homeowners 
in that price class do a lot of summer lawn 
watering; many pay at least $1,200 for an 
underground sprinkler system. He figures 
his sprinklers cost only $500 and that in- 


cludes a well he digs to 15’ under the garage. 


First Chicago builders use cooling 

Spreading across the country like a ground 
swell, residential air conditioning came to 
the Chicago area last summer when optional 


air conditioning was offered by builders 
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Herzoc & Knutze in their 180 unit Des 
Plains, Ill. project. 

Their houses sell for $17.500 to $20.500. 
A 2-ton cooling unit is added for a $1,000 
when the buyer wants air conditioning, 

\fter cooling was offered. the builders 
report that six of the first month’s 20 sales 
included the 2-ton unit. Now they plan a 
similar project of 160 houses. If Chicago 
is like Houston. Dallas and New York, other 


builders may soon follow. 


St. Louis starts 

The Homebuilders’ Association of Greater 
St. Louis recently reported no air condi- 
tioning in speculative houses priced less 
than $25,000. A few days later air-condi- 
tioning representatives emerged from a 
huddle with merchant builder MELvIN 
GLICK to announce St. Louis’ first develop- 
ment with cooling. 

Builder Glick is already installing 3-ton 
units in the first ten houses of his 65-unit 
McKnight Heights development. His 1.290 
sq. ft. houses will sell for $17,000-$19.000 
with cooling and include a full basement. 

Besides Glick another St. Louis builder 
is negotiating for air conditioning in 200 
houses. They will sell for under $15.000 


with a 2-ton cooling system, 


‘*. . . up to date in Kansas City”’ 

In August when Kansas City’s WApswortH 
BrRoTHerS unveiled their new air-condi- 
tioned model 8.000 


through. Wadsworth, maker of packaged 


people — streamed 


houses. sells one for $16.300 and up plus 
land. They will offer air-conditioned houses 
to a chain of 245 Midwest dealers who build 
on any buyer's lot. They expect to sell 500 
of the air-conditioned houses within a year. 
Elsewhere in Kansas City, merchant 
builders are interested in air conditioning. 
Some are investigating its possibilities in 
the better rental units and according to one 
air-conditioning distributor. “Several specu- 
lative builders have asked for estimates—a 
new experience for us.” 
New Orleans cuts cooling costs 
Ways to reduce cooling costs are demon- 
strated by New Orleans developer RoBert 
T. Morrow in air-conditioned houses he 
builds on buyers’ lots for $16.000.$19.300. 


First air-conditioned project in Chicago 


area has small pipe heating and cooling. 


Mackle house, lejt, an unusual sales problem 





(New Orleans’ scarce, high-priced lots run 

$2.500-$5.000. ) 

By designing around air conditioning, 
architect RENE GELPI achieved construc- 
tion savings which pay for nearly two- 
thirds the extra $1.300 cost for adding 
summer cooling. Principal savings result 
from: 

1. Eliminating windows from the west wall, 
better to rebuff the hot afternoon sun. 
(Consequently less cooling capacity is 
needed and operating cost dips, ) 

2. Eliminating other windows. surplus cor- 

ners normally needed for cross ventila- 

tion. 

Omitting an attic fan usually required 


w 


in New Orleans. 

Morrow has already bought material for 
his first 100 slab-type houses. He says. “We 
expect to sell 500 of these houses. the first 
100 within 60 days.” Morrow bought 15 
mins. of television time to show his house. 
Two hours later the model was mobbed. 

Henry Acurar of A & O BurLpers says. 
“In our climate the high-priced buyer now 
demands air conditioning without excep- 
tion.” This year he has built 20 air-condi- 
tioned houses priced $30,000-$80,000, 


Latest developments in Texas 
In Texas last summer, temperatures broke 
100° for 37 straight days making builders 
even more sales conscious of air condition- 
ing than they were last’ year. Many 
Texas builders already find that central 
cooling is mandatory in houses over 
$20.000. They echo words by a spokesman 
for the Eupank Construction Co. in 
Dallas: “It is absolutely essential that these 
houses be air conditioned in order to sell.” 
Big news in Texas is the spread of air- 
conditioned houses to the smaller towns. In 
Pampa. Dick Hucues sold 25 air-condi- 
tioned houses for $12.500 within ten days. 
In Corpus Christi a reported 330 houses 
priced under $20,000 will include cooling. 
The boom was touched off last spring 
when air-conditioned houses for $12.500 
were offered in Dallas (April H&H). By 
summer’s end it was impossible to keep 
track of air-conditioned projects in Texas. 
Here is a sampling of developments: 
> Within ten days Dallas buyers had taken 
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conditioned in Kansas City by Wadsworth 


20 of Crowe & Benpa’s air-conditioned 
houses selling in the $12,000 class. The 
builders have 30 more lots and say: “We’ve 
got firm orders for the rest if we can get 
details cleared up to get VA loans.” Crowe 
& Benda use a 2-ton unit which kept their 
1,150 sq. ft. model at 78° when it was a 
scorching 103° outside. The Dallas Power 
& Light Co. figures operating cost at $93 
per summer and only $1 a month for water 
because a cooling tower is used. 
>In Grand Prairie builders HopcEes anp 
WapiLt are “so gratified” with public re- 
ception to their 25-unit Marler Hills project 
with air conditioning, they plan a new 132- 
unit development. Their present houses sell 
for $16,000-$18,000 with 2- or 3-ton cooling 
units; seven were sold in less than three 
weeks. The proposed houses will sell for 
$12,000-$15,000 with year-round units. 
> After selling five $14,700 houses with air 
conditioning, Dallas builder L. H. HENDER- 
SON started building ten more. Ralph Curry 
sales agent for the project, says: “Al- 
though we started a bit late in the season, 
we had no trouble selling these houses.” 
> Houston builder P. S. Lutrretu will an- 
nounce 27 new air-conditioned houses in 
October. The houses will sell for $12,000- 
$15,000 with a 3-ton cooling unit. 

There are rumors that the $12,500 


Air conditioning without water. . . 


Dallas builder J. W. Jacobie put a 
3-ton conditioner in this $25,500 house. 
Right, in southern California by Johnson, Inc. 


Lewis & LAMBERTH, LAUGHLIN & SILVER 
houses with air conditioning, reported by 
H&H in April, have not been successful. In 
rebuttal last month Harry Silver said, 
“Forty homes have been completed and sold, 
and we are building several more. But we 
have switched to brick construction because 
Dallas is a brick town, and the project will 
be resumed next spring.” However, Silver 
adds that about 70 of 210 lots have been 
sold to other builders. 

Concerning financing, Silver said they 
had no extra trouble with FHA and VA re- 
garding disqualification of applicants, “at 
least no more than other air-conditioned 
projects have met with.” Silver adds VA 
is more strict on salary requirements than 
normally on this size house without cooling. 

In summing up Silver says confidently, 
“One thing we have learned: there definitely 
is room for low-cost air-conditioned houses 
in Dallas, especially in the $12,000-$15,000 
field.” 


Reaching across the Rockies 
Up to now home air conditioning has made 
scarcely a dent west of the Continental Di- 
vide. Cities such as Los Angeles and San 
Francisco enjoy low humidity and cool 
nights. However, cooling has arrived inland 
where people often swelter in 100° heat. 
One of California’s first with air condi- 






tioning is the JoHnson, Inc. Sungold 
project in Riverside, 50 miles east of Los 
Angeles. Johnson, Inc. has sold 40 air-con- 
ditioned houses for $12,000-$15,000 (see 
photo), is building another 58 houses and 
expects to put cooling in 50% of them. 
Come October in Sacramento, Calif., 
builders E. A. Corum & Sons will offer 3- 
ton cooling systems for only $800 extra in 
1,257 sq. ft. houses of a 40-unit project. 
Without cooling the houses will sell for 
$12,950 including a two-car detached gar- 
age. Designed by local architect ALBERT 
M. Dreyruss, Jr., the houses will use a 
year-round gas unit for air conditioning. 


Roundup 

As this issue goes to press it is clear that 
air-conditioned projects are sprouting up 
all over the US. In Wilmington, Del. the 
174-unit LyNNFIELD Homes development 
will include cooling in all of its $14,990 
houses. A Philadelphia builder has ordered 
40 air-conditioning units for a new project. 
In Cincinnati a builder has ordered 50 
units for his new houses. And in Columbus, 
Ohio, builders S. L. Marcum & V. I. Kern 
have already sold seven of their first ten air- 
conditioned houses which are in the $20,000 
bracket. Air conditioning has become the 
newest and most dramatic sales attraction 
for builders’ houses. 








Dick Hughes of Pampa, Tex., is the country’s No. 1 booster of 
residential air conditioning. 

Last summer Hughes put a 4-ton air-cooled system in a $12,500 
house. Within ten days eager buyers snapped up 25 of them. 


Builders and manufacturers are anxiously watching Hughes’ 


experiment because he is the leading exponent of the waterless, 
air-cooled condenser, which he hopes will cut operating cost. 

But does the air-cooled system really work? Hughes says yes, 
points to his model house which was kept at 76° this summer 
when it was a blistering 102° outside. 

The main unit is in a central closet. The refrigerant is piped 
continuously to the attic where it passes through metal condenser 
tubes which are cooled by air drawn in by two fans operated 
by 1/6 hp motors. The cooled refrigerant is then pumped back 
to the main unit. 

Although 3 tons of cooling might be enough for his 1,000 sq. 
't. house, Hughes installs 4 tons. “People really want cooling,” 
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he says, “especially the first year, and 4 tons brings the tem- 
perature down an extra 50°.” (Because an air-cooled unit is less 
efficient than a water-cooled type, a 5 hp compressor is needed 
to produce 4 tons.) Hughes’ total cost for heating and cooling 
is a minimum of $1,500 per house based on a volume purchase. 
His cost is kept low by designing the house for a centrally located 
conditioner which requires little ductwork. 

Because no water is needed, total operating cost will be only 
5.2¢ an hr. for electricity at 1.93¢ per kw-hr. Based on 2,000 
hrs. of operation for an average Texas summer, the homeowner’s 
bill will be approximately $100 for five to six months of cooling. 
(In northern states such as Illinois and New York units operate 
about 1,000 hrs. in an average summer. ) 

Since Hughes is still experimenting with air-cooled units he 
stopped offering his air-conditioned house after the first 25 were 
sold. Now he will carefully watch how well his waterless air 
conditioning works. 





RESIDENTIAL AIR CONDITIONING 


Cooling impact brings air conditioning to Washington, D. C. area 


in pleasantly contemporary houses 


Opening day was a big success. Although 
it was a wet, overcast Sunday, 7,500 viewers 
jammed the first of 80 houses selling for 
$26,750 in Valley Brook, Va. By nightfall 
eight purchasers made a 5% down pay- 
ment, four others signed binders to buy. 
Main reason for this notable success: these 
are Washington’s first houses under 
$35.000 to be air conditioned. More than 
that, they incorporate excellent cooling 
design, plus other features even builders 
of $10,000 houses can profit from. 

\ir conditioning was a major design 
factor in these houses built by Oman-Neal. 
Inc. While the rolling terrain dictated the 
basic three-level plan, designer David S. 
Oman evolved a house that vastly simplifies 
the usual cooling layout. And because of 
air conditioning Oman was not hamstrung 
by the requirements of cross ventilation and 
problems of orientation, Consequently he 
used a minimum of end-wall windows and 


thus assured privacy for adjacent homes. 


Squeeze play. By tight design Oman 
achieved an 1,800 sq. ft. house that only 
requires a 3.3-ton air conditioner despite 
Virginia’s sultry summers. They are as hot 
as Houston’s, and even more humid if not 
so long.* 

Maximum air-conditioning efficiency was 
packed into the house by three principal 
devices: 

1. Within the 10” cavity brick walls 
are a 34” dead air space and 114” of 
glass-fiber insulation. The insulated walls 
alone are credited with cutting heat loss 
by 20%. 

2. Windows are protected from broiling 
summer sun by 3’-6” overhangs (which do 
double duty as balconies). All windows are 
weather stripped and floor-to-ceiling glass 
is double glazed. 

3. The roof is not only insulated, it is 
covered by light-colored asbestos shingles 
to reflect sun heat. 

By thus minimizing heat loss Oman saved 


* Well-insulated conventional houses in the North usually 
do well with one ton per 500 sq. ft. of floor area compared 


» 600 sq. ft. in the South. 
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$1,000 per house—the cost of the next 
larger air conditioner that would otherwise 
be needed. And, with this smaller unit, 
operating cost will be no more than for an 
average 1,300 sq. ft. house. 


Silent power. The designer put the air 
conditioner in a storage room whose central 
location quashes the need for long, winding 
and costly ductwork. 

To suppress air noise, duct connections to 
the unit are insulated with sound-absorbing 
material. There is no motor-noise problem: 
the compressorless unit uses gas for cooling 
as well as heating (96.000 Btu capacity). 

Where many builders become victims of 
penny-pinched ductwork, Oman’s air distri- 
bution is a model of good design. Warm or 
cool air is discharged from ceiling-high 
registers on inside walls across the ceiling 
toward outside walls and windows. Return 
air is pulled back to the air conditioner 
from grilles strategically placed under win- 
dows. Here cold down-drafts in winter are 
scooped up under windows before they can 
chill the house. 

When air is supplied from inside walls, 
it is false economy to eliminate return duct 
runs from outside walls. Yet here is where 
many builders go wrong, especially in slab 
houses. In one such case FHA withheld 
$50,000 from a Philadelphia builder be- 
cause the homeowners complained about 


the poor heating. 


Other features. Although air condition- 
ing is the major feature of the home, its 
three levels are packed with other sales- 


sealing details: 


> First level embodies a dining-play area 
closed off for formal dining by a 10’ fold- 
ing door. Opening the door affords the 
working housewife a supervisory view of 
children in the play area. Also concentrated 
on the first level are $3,000 worth of appli- 
ances, including a dishwasher, refrigerator. 
garbage-disposal unit and automatic washer. 


> Second level contains living and study 
areas separated by a double accordion-type 


door. Opening the door liberates a generous 
10’ x 14’ area for entertainment. Here also 
are a 12’ fireplace and 70’ of fluorescent 


strip lighting. 


> Third level has three bedrooms each of 
them with an extra door to the common 
balcony. The house has three baths: two 
on the third level, one on the first. 


Absent from the house are many con- 
ventional items which Oman considered un- 
necessary and eliminated to speed up con- 
struction and cut costs. He did away with 
such items as mantels, surplus trim and 
framing members, and steel lintels. ( Frames 
of the floor-to-ceiling windows are struc- 
tural members of the walls.) Also, dry- 
wall construction replaces lath and plaster. 

Additional savings were achieved through 
a minimum of costly excavation per site. 
The versatile house can be turned around 
on hilly land sloping up or down from the 
street: either facade can be the front. 


Cost data. Based on a quantity purchase of 
equipment, Oman pays $1,378 more for cooling 
than for heating alone. Total cost for heating and 
cooling is $2,550 per house, including $750 for 
the ductwork. 

Washington Gas Light Co., which installed the 
equipment, estimates that total operating cost will 
average $300 a year for five months of cooling, 
seven months heating. 

The breakdown : 
TE Cae $160 
IN RS oui n.cs- ye 9 ah edn ele, oa aii 80 
Electricity (for the 1/3 hp fan motor) 10 
City water for cooling (no cooling 


tower is included) ........... 50 


Fuel cost is based on a Washington gas rate of 
11.7¢ per therm or about $1.28 per 1,000 cu. ft. 
of gas. This is higher than the national average. 
Since the gas company provides free service, the 
homeowners should have no additional bills for 


heating or cooling. 
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Three-level /.800 sy. /t. house is the 
first of 80 air-conditioned houses for 
$26,750 in Valley Brook, Va. Cooling 
eliminates need for cross ventilation: 


privacy from adjacent houses is due 





to a minimum of end wall windows. 
Photo: Dimitri Wolkonsky (Courtesy Servel, Inc.) 








Efficient duct design supplies warm or cool air from high 
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Air conditioning demonstrated 


when architect joins with manufacturer 


to present $15,000 builder’s house 





Photo: Hal Pottorf 





To protect walls and windows from hot sun rays, generous 


overhangs cover the house like an umbrella, Insulated roof 


is light colored to reflect sun heat; narrow west wall offers 


minimum exposure to afternoon sun. 


i 





interior 


Compact closet houses equip- 
ment since cooling unit is on 
top of heater. Hot-water boiler 
is installed at the left. 


Photos: Courtesy of The Coliman Co. 












Plan calls for no load-bearing 
because roof 
trusses are used. Small ducts 
fan out overhead from closet 
to all rooms. 





CARPORT 


















Uncovered compressor and evaporative 
condenser (for saving water) are connected 
by pipes to main equipment inside house. 


Major savings result from presizing all 
parts (left) for the air-conditioning system. 
Insulation is used for ducts in the attic. 


The fast-moving trend to all-year air con- 
ditioning sparked construction of this dem- 
onstration house by Coleman Co. in Wichita, 
Kan. for the benefit of its dealers and dis- 
tributors. Containing 1,266 sq. ft. of floor 
area plus carport and storeroom, it was de- 
signed around air conditioning by cost-con- 
scious architect Ned Cole of Austin, Tex. 

In most places the house could be built 
to sell for $14,000-$15,500 including the 
$1,900 air-conditioning system but exclud- 
ing the land. 


Remote cooling. This air-conditioning 
system is different from most, for it uses 
small 314” round ducts and a knee-high 
compressor located outdoors. Bulk of the 
equipment is packed in a 44” x 32” closet. 

With an evaporative condenser for saving 
water, the 3-hp compressor is pipe-con- 
nected to the main cooling unit in the closet. 
This system is a miniature replica of those 
in big buildings where a remote compressor 
feeds cold refrigerant to ,cooling units 
throughout the building. In other houses 
the compressor could be located in the gar- 
age, basement or practically anywhere. 

Warm or cool air is blown to all rooms 
through ten small ducts fanning out over- 
head from the closet to outlets near outside 
walls. Thus the warm or cool air is dis- 
charged in a wide curtain from ceiling to 
floor to blanket outside wall and window 
surfaces. In winter each pipe handles up to 
10,000 Btu’s of heated air. 


Costs. The year round system costs about 
$1,900 fully installed—less for merchant 
builders who make volume purchases. 
Total operating cost in Wichita for heat- 
ing and cooling will be abeut $132 annually, 
or $11 per month. Of this figure, heating 
will average $52 a season based on a natural 


gas rate of 40¢ per 1,000 cu. ft. 


Other features. Besides demonstrating 
good air-conditioning design, this house fea- 
tures the economies of truss-rafter and stor- 
age-wall construction. With interior parti- 
tions relieved of their usual load-bearing 
function, the house interior is finished as 
one big room with full-size sheets of plaster- 
board. Window frames which double as 
part of the exterior wall structure are 
dadoed to receive the inside wall finish and 
to eliminate trim. (Builder Ken Stowell 
claims this alone saved $250.) Once the 
house shell is complete, prefab storage par- 
titions are moved in—15 units of them. 
No mean tribute to architect Ned Cole, 
his carefully detailed designs and his com- 
bination of shop and on-site fabrication, is 
this observation by builder Stowell: “With 
good co-operation from subs, a working fore- 
man, two carpenters and two laborers ca! 
finish the house in 20 working days.” 


HOUSE & HOME 








CTd 








OVERHEAD TYPE 
‘DOORS — 


udtfy 


RUNNING 





for today’s UP-FRONT garages 









































You see it at a glance—the smart Ro-Way styling that blends so well 
with any type of architecture, that complements so handsomely today’s 
up-front garages. 


You can tell in a minute that Ro-Way’s smooth-running performance 
is built right in—with friction-reducing Taper-Tite track, Seal-A-Matic 
hinges, ball bearing Double-Thick Tread rollers, and Power-Metered springs. 


And when you know that Ro-Way mortise and tenon joints are both 


glued and steel doweled . . . muntins, rails and stiles squared up with 
a precision : . . sections rabbeted to assure weather-tight joints. . . millwork 
both drum and hand sanded . . . heavy gauge steel hardware both 


Parkerized and painted... then you know why Ro-Way overhead type 


wong Dering | doors are so long lasting. 


Smart looking, smooth running, long lasting! That’s why Ro-Way is 
America’s most wanted overhead type garage door. 


SEE OUR 
CATALOG IN 
SWEET'S 





ROWE MANUFACTURING CO., 913 Holton St., Galesburg, Ill. 

Ro-Way 

OVERHEAD TYPE 
~ DOORS. - 








Nationwide sales and installation service. See your classified 


[ ; telephone directory for nearest Ro-Way distributor. 
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ROUND TABLE 


health and building laws were adequately 
enforced, a large part of the slums would 
not be empty of tenants. There is no_pro- 
vision in morals or freedom or the Constitu- 
tion that building owners be allowed to 
collect income from the pollution of public 
health and morals in the name of private 


property.” 
Clarke: Wel] expressed, too. 


Coogan: Let me put a modern note on that. 
We have authority to see that a property 
is being maintained. How well is that being 
enforced and what is being done to make 
sure that the purchasers are keeping their 


houses up? 


Rouse: Almost every institutional mortgage 
lender requires inspection of the properties 


once a year. 
Spiegel: [t is not being done. 


Coogen: | am just bringing it up as a casual 
point. It should be done. It is the one pre- 
ventive measure we already have legal right 
to enforce, A great many people and a great 


many institutions are being delinquent. 


Burns: We have a program of scheduling in- 
spections at least once every two years. 


Brockbank: | retained a deed restriction on 
1,700 houses. To try to insist that the people 
live up to the deed restrictions is almost a 
full-time job for me. I ride up and down the 


(continued from page 113) 


streets and I see some of the darndest things 
happening even though people know they are 
not supposed to do such things as chang- 
ing the house and changing the whole lot, 
bringing in trailers and so on. And yet, I 
think I have a reasonably high standard of 
personnel in that particular subdivision. But 
unless you are very vigilant, this thing gets 
out from under you awfully fast. 


Walker: Part of our whole new concept of 
community development should be to ensure 
that an opportunity for belonging is part of 
the whole general movement; unless you do 
that, you will get the slum. 

Unless we can build communities where 
there is citizen participation at the highest 
level, you are not going to eliminate slums. 


Coogan: You are closing your eyes if you 
say people do not make slums. I have seen 
places where new modern houses were built 
and the people taken out of the slums and 
put in them. Yet it is very difficult to keep 
those people from dumping garbage onto the 


sidewalks. 


Walker: It takes two or three years to readjust 
those people after they have left their former 
environment, 


Rouse: [ have seen the reverse of that, too. 
Once the city goes into a slum neighborhood, 
cleans the streets and makes the landlords 
do their job, they have started this cycle 
working in reverse and created a satisfactory 
neighborhood, 


Why do not more architects and builders consider the small house 


a logical subject for good product design? 


Prentice: Architects can make a major con- 
tribution to lower costs and better values 
through better and more economical design. 


Rouse: There is a lot of talk about the 
builders failing to use good architectural 
service. | am a mortgage lender and I have 
tried to get builders to use good architec- 
tural service. I have found most builders 
willing to try. The extent to which good 
architectural service has not been available 
has been a very, very unfortunate thing. 

But the great preponderance of architects 
do not know enough about building small 
houses. They cannot contribute enough in the 
way of imagination and design and resource- 
fulness to earn a fee, In any community today 
the number of architects who can think im- 
aginatively and work co-operatively with the 
builder is very, very small. 
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Morgan: | would like to back that up. We 
haven't had too happy an experience with 
architects working with builders, It is un- 
fortunate. I think it is due largely to the 
fact that the architects take too much of a 
professional slant, 


Prentice: A great many architects do not have 
the experience to design a builder’s house, 
and many do not have the inclination to make 
all the cost studies needed for a builder’s 
house. And some architects working with 
builders unfortunately concern themselves 
exclusively with thinking up little sales gim- 
micks that they can put into the house. Some 
architects are doing a terrific job for the 
builders, but others are just no help at all. 

How you are going to find the right archi- 
tect I don’t know, but you are not going to 
find the right architect by having it common- 


ly accepted among architects that they can- 
not make any money from a builder. 

I hear both sides of it. Among the things 
I hear is considerable resentment among the 
architects. They say the architect drives up 
in his Ford and the builder drives up in his 
Cadillac and the builder says, “I am awfully 
sorry, | haven’t any money, I can only pay 
you $25 a house.” I think the builders have 
been penny-wise and pound-foolish to make 
such a poor mouth to the architects and to 
say that they can’t afford to pay enough 
money to make it worth their while to do 
anything but a second-rate job. 


Brockbank: One architect who has been promi- 
nent in small housing told me, “We have 
failed to do our share of the job. I am al- 
most of the opinion that we have got to have 
product design in low-cost housing, rather 
than expect the AIA to contribute to it, be- 
cause they are not interested in it.” Builders 
would like to improve their product, especial- 
ly its design. They do not all agree that 
they would come to contemporary design, 
but they would certainly make a much better 
looking house than they build now. But 
builders don’t find the co-operation they ex- 


pect from the architects. 


Parker: [ think the architectural profession 
has been very negligent in its duties to the 
contractor, the homebuilder and the general 
public in ignoring that vast field that is really 
so important. It is a duty of AIA to educate 
its members that this is product design, 

It is ridiculous to think that an architect 
would collect what is recommended as a 
minimum fee of 6% for designing a house 
for mass production. 

At the same time, the builder should care- 
fully investigate the kind of service he wants. 
the extent of the service and the actual 
amount of work the architect is going to do. 
If it includes not only layouts, but site plan- 
ning, landscaping and colors, that should 
be considered in the fee. I believe it is a 
question of education on both sides. 

Designing for builders could be a very 
profitable service, from which architects 
could reap rewards commensurate with the 
value they give. 


Taylor: Qur company has probably spent 
more money on architecture of small homes 
than any outfit sitting around this table. It 
was a headache. We got nowhere until we 
made a team out of an architect and a struc- 
tural engineer. 


Parker: The problem of finding an architect 
is one of seeking out people who can do 
this type of work. Not enough architects are 
builders, and yet that is what they should be. 
The architect in the old days was a master 
builder. Today he should still retain enough 
knowledge of building to know your prob- 
lems so he can act with you as a team. 
When he gets into new fields he should have 
enough sense to call in epecialists in heating, 
air conditioning, structural work and so on. 
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Place: There are some archi- 
tects who do not earn a $35 


fee.I will not stick up for them. 





Parker: Adequate evaluation 
of design and construction by 
the lending agency is ex- 
tremely important. 





Walker: There are some 
things called modern which 
I would not have in my house. 





Gillett: Material manufactur- 
ers are anxious to co-operate 
with the homebuilders as well 
as with lending agencies to 
bring about development in 
materials that will put a plus 
factor in our new homes. 
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How can the high cost of completely equipping the kitchen be met 


without sacrificing space and quality elsewhere in the small house? 


Prentice: Let us consider the problem of 
competition between the equipped kitchen 
on the one hand and the rest of the house on 
the other, I think it is unnecessary and un- 
healthy that the builders should be confront- 
ed with the choice between providing an ade- 
quate kitchen or an adequate house. 

I had a long talk with one of the top FHA 
men and asked him what he thought the 
builder would have to do to get the price 
down under $7,000. He said right off, “Strip 
the house.” I said to him: that means you 
cannot sell an equipped kitchen, and he said 
that was right. He agreed that from the 
point of view of the home buyer it is very 
much better to be able to get his house com- 
pletely equipped as part of the original in- 
stallation, and have 20 or 25 vears at 454% 
to pay for his equipment, than to have three 
years to pay for his equipment at 9.6%. 


Mason: Might it not be better to offer them 
such extras as garbage-disposal units and 
things of that kind which have to be built 
into the house? Take the money that goes 
into the stove and the refrigerator and put 
it into this third bedroom and the extra 2’ 


of living room. 


Hughes: If you are talking about air condi- 
tioning, then I am in agreement thoroughly 
with your proposal. On the other hand, I 
think the equipment should be a matter of 
option because I find most of my buyers 
already have a stove and a refrigerator. 


Prentice: If you are going to stay within 
FHA requirements on how big a mortgage 
you can saddle yourself with, then the builder 
faces the choice between putting in $600 
worth of equipment or putting in $600 more 
house, but he cannot do both. 

If somebody buys a house with $1,000 
worth of equipment in the kitchen, and if 
he takes 20 years to pay for it, what does 
that add to his monthly payment? 


Goldstein: On an FHA it would be 434%— 


about $5.45 a month, 


Prentice: But once you have got your mort- 
gage, there is then nothing to stop you from 
going out and sticking yourself with a lot 
of short-term paper. If a man buys $1,000 
worth of equipment anyway except with a 
package mortgage he will then be stuck $31 
a month. 


Held: From a mortgage standpoint the aver- 
age purchaser of an $8,000 or $9,000 house 
spends something between $1,200 and $1,400 
above the cost in additional requirements 
such as screens, storm sashes, drapes, carpets 
and so forth—mostly with short-term credit. 


Prentice: If more of that $1,400 were long- 
term credit included in the mortgage he 
would be a better risk for you and the pres- 
sure on him would be reduced. Just about 
the biggest single cause of defaulted mort- 
gages is that the family has loaded itself up 
with more short-term credit than it can carry 


at the same time it is carrying the mortgage. 


Morgan: [| think the trouble comes because 
lenders usually do not get clearly presented 
to them whether or not a buyer has a pack- 
age mortgage. Most frequently we get an 
application and we assume it is an ordinary 
job with a stove in the house. But we can 
see clearly that the fellow is not going to 
have an extra $12 to $20 a month to carry 
his washer, refrigerator and other equipment. 
I think we could go along on a larger portion 
of carrying charges than we would otherwise. 
But frankly, the package is not sold in the 
mortgage picture as being different from the 
ordinary mortgage. 


Brockbank: [| would like to ask a question of 
two groups, the mortgage people and the 
manufacturers. As I have gone around the 
country this year, people have said they 
would like to build their houses with the 
ranges and refrigerators and they are princi- 
pally concerned with automatic washers. But 
here are some of their problems. The mort- 
gage people think that the range should be- 
come a part of the real security, not just 
something that sits there. The refrigerator 
is another example. I have pleaded with the 
manufacturers for years to design the refrig- 
erator so the door can be opened without 
requiring so much space at the side for the 
door to swing out—a feature which makes it 
obvious that the refrigerator is not a part 
of the kitchen. 

I have gone into one builder’s house (and 
there are thousands like him) where in order 
to put in the automatic yasher and drier the 
builder has had to build a steel column in the 
wall to hold the drier above the automatic 
washer. There is no reason why an automatic 
washer and a drier could not be made to fill 
the same floor space. 
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What are the dimensions of the too small house? 


Does the public really know what size ond kind of house it wants? 


Jones: I think most of you know that we are 
making an effort, through an HHFA grant to 
the University of Illinois, to study space 
standards in dwellings. I have wanted to ask 
a very mean question: how big is this “too- 
small house” we are talking about? I am 
not able to define the size yet. I feel that the 
housebuilders and the architectural profession 
have to lead the people, because it has been 
our experience that people, although they say 
that they know what they want, are not really 
sure, 

Our experimental house is completely flex- 
ible and we change the plan every month and 
then question the occupants thoroughly on 
their reaction to the plan. We have found 
that although they say they want one thing, 
when they actually experience it, it may not 
be what they want at all, I do not believe 
that the average person has enough experi- 
ence to make a valid choice of what he 
wants. 

After we get through with this experiment, 
we hope we will be able to offer some good 
advice, It is a two-family study over a year’s 
time. It should be done with a lot more 
people, But it does justify our opinion that 
a magazine survey asking people what they 
want will not produce a valid answer. 


Prentice: What is the size of your house if 
you push the walls out as far as they will go? 


Jones: It will go to 32’ x 48’. We have been 
working with one basic size, 24’ x 36’—864 
sq. ft.—this past year, and just changing it 
within the exterior. 

That house can be used both with and with- 
out basement. We have a basement under 
part of it, and we do use it for one month 
in the experiment. We are building a garage 
which we consider necessary for that size 


house—to accommodate bulk storage where 
there is no basement, 


Prentice: The question is asked, how big is a 
too small house. I don’t thing anybody knows, 
but it seems to me that we can all agree that 
there is such a thing as a too small house. 
Frankly, I don’t know what the dividing line 
is. Where do you think the dividing line is? 
Am I on firm ground that it used to be a 
sort of rule-of-thumb that 1,000 sq. ft. was a 
minimum house? 


Walker: There is quicksand there. 


Jones: You cannot make such a positive state- 
ment, The reason we chose 24 x 36’ size is 
that we wanted to correlate that information 
of other houses of this size. One of the things 
we have been comparing is the two-bedroom 
house with a couple of fairly large bedrooms 
and a three-bedroom house, The typical fam- 
ily which we have used to set up that program 
has one child of school age. They would 
want to sacrifice the bedroom. 


Morgan: Can’t we be more general than 
that? A house for one person can be terribly 
small. But there are average families in this 
country of two kids at least. Can’t we then 
say that 720 or 700 sq. ft. might be the 
figure? I don’t care which figure it is, but let 
us find the figure. Can’t we even say that 
650 sq. ft. or 700 sq. ft. is the minimum? 
Could we say that is the experience of this 
group? I think we can. 


Coogan: Maybe for the average American 
family, but that is not the minimum house. 
You have got young couples who don’t want 
a big house, and you have couples where the 
children have grown up and left home. 


What can be done about the high cost of servicing mortgages on 


small houses to make them more attractive to lending institutions? 


Coogan: Nobody has mentioned the pressures 
against the low-cost house. The builders who 
have been striving to build the low-cost 
houses have been unable to get land zoned 
for them in the average city, When they do 
get the zoning, they cannot get the mortgages. 
The mortgagees don’t want to service them. It 
is just as much trouble to service a $6,000 
mortgage as a $10,000 mortgage, so they 
would rather put their effort into a $10,000 
mortgage. The same thing happens to the in- 
vestment institutions. Something else has to be 
done to make the small mortgages attractive 
to the investment institutions before we get a 
real development and real expansien in low- 
cost housebuilding. 


Prentice: Although I think low down pay- 
ments are necessary, I am reasonably sure 
that with the 25-year mortgage there is a 
period of several years before that mortgage 
is sufficiently seasoned to have much of an 
attraction to lenders without government help. 
I do not think a completely free economy, 
without some government collaboration, if you 
want to use a mild word, would support it. In 
other words, without FHA backing it, I don’t 
think that low payments could be realized. 


Coogan: Everybody around this table has 
prospered and done well because of FHA. 


Clarke: You have to have the government in 


the insurance business. I am strong for that. 
But I think that the government should stop 
everlastingly attempting to legislate for the 
benefit of certain classes of people. They at- 
tempt to legislate $7,000 houses by very small 
down payments. They hurt housing by con- 
tinuing rent control and by continuing un- 
realistic interest rates on government-insured 
mortgages. If we decide upon a down pay- 
ment that is logical and reasonably safe, then 
that down payment should apply to almost 
every type of housing. Lenders would not 
make very high percentage loans on high 
priced housing. The lenders themselves will 
take care of that. 


Coogan: People who do not like the regula- 
tions are perfectly free to operate in the con- 
ventional loan field. It is only when you 
accept the FHA and VA benefits that you 
accept the regulations. 


Clarke: The benefits should be purely on an 
economic, not social basis, 





Held: From a mortgage stand- 
point the average purchaser 
of an $8,000 or $9,000 house 
spends something between 
$1,200 and $1,400 above the 
cost for additional require- 
ments such as screens, storm 
sashes, drapes and carpets— 
mostly with short-term credit. 


Held: Based on a study in FHA’s Mortgage 
Portfolio, conventional mortgages were re- 
sponsible for financing more than 70% of the 
new homes costing $15,000 or more, and also 
of new homes less than $6,000. So what we 
are talking about is that a significant ma- 
jority of the homes in the $6,000 to $10,000 
price brackets were being financed with gov- 
ernment-aided high-percentage loans where 
the impact of the regulations and other fac- 
tors was greatest in the FHA and VA 
programs, 

On this question of down payment, I think 
that the average mortgage lender is looking 
for a stable loan that is going to live with 
him for its normal life. In our experience 
with low-price houses of good quality, we 
have found that where they have been 
grouped together we get a very, very poor 
neighborhood. This is nothing against the 
people who purchase the house, but you will 
find that approximately 20% of such people 
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have no pride of ownership. They just let 
them go. Another 30% will start on adding 
as their income is sufficient to permit them 
to do it. They will go out and build a pantry 
on the back. They will get old boxboards 
and things like that and put them on. The 
top 20% of the people may spend as much 
again on their houses in the form of improve- 
ments as they originally paid for the houses, 
so in a single neighborhood some owners are 
pulling values down and some are pulling 
values up. But in the main the values are 
being pulled down in the lower-priced houses. 

When you get up to your $8,000 to $12,000 
and $15,000 class, the situation is different, 
because the owner is provided with a livable 
house, something that he is going to stay 
with for the life of the mortgage, In that 
case, whether a fellow puts down 5 or 10% 
is relatively immaterial as far as the stability 
of the mortgage, the stability of value and 
the stability of the neighborhood are con- 
cerned. In 1940 you put up $4,900 homes 
which today are selling at $11,000 and 
$13,000 as against new houses selling at 
$11,000. It just does not make sense. But 
there it is. Your neighborhood is stabilized; 
you have value in there, That, I think, is 
what the mortgage lenders seek in looking 
for the stability of the funds of the public 
which they are investing in housing. 


Jewett: The smaller the house the lower the 
price and the smaller the mortgage. It costs 
a lot of money to service a mortgage. We 
have more than 3,000 people on our payroll 
who do nothing but produce and service 
mortgages, and they have to be paid out of 
the interest on those mortgages. If we could 
make our average mortgage somewhere 
around $100,000, we would cut that payroll 
down considerably. If we have to bring that 
average mortgage down to $4,000, we would 
have to go out of business, Mortgages on 
smaller houses selling to veterans cost more 
to service than FHA and conventional mort- 
gages. Most of those VA purchasers know 
nothing about real estate taxes or insurance. 
We do all the work for them. We are collect- 
ing only 4% and everybody in the lending 
business would like to see that rate higher. 

For a man who has purchased a house for 
$7,500 or $8,000, it is the only big transac- 
tion he has ever made in his life, It is agreed 
upon at the time of closing that the monthly 
payments, the taxes, the interest, the insur- 
ance, amortization and so on are $55. At the 
end of the first year the house is reassessed, 
and his monthly payments go up $2. So you 
write that you want $2 more a month from 
him, and that starts a chain of correspond- 
ence that sometimes gets to be an inch thick, 
all for your 4% on your $7,000 to $9,000. 


Spiegel: Mr. Jewett, why is that different from 
an FHA loan? 


Jewett: You will find the same thing in FHA, 
but I think the average VA purchaser is 
usually purchasing his first house. The aver- 
age FHA purchaser is not. We have more 
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correspondence with VA borrowers than we 
do with FHA borrowers and more with them 
than we do with extension borrowers. 


Brockbank: In order to make a small mort- 
gage attractive to the lending fraternity, how 
much increase in rate would be necessary? 
I assume from what you said that if you 
could make a $12,000 loan you would rather 
have that than two $6,000 loans. 


Jewett: Not quite, because there is the other 
factor of distribution of risk, which enters 
the picture to some extent. 


Spiegel: Is there a breaking point some- 
where? 


Jewett: You cannot figure it out, and I don’t 
believe we will ever know the actual cost of 
service for the different types of loans. 


Prentice: I would like to repeat Brockbank’s 
question. I know one of the problems of fi- 
nancing low-cost housing is that it costs so 
much more. 


Burns: The 4% rate is too low in this market. 


Brockbank: Let us not talk about rates as 
such. Let us talk about how much more it 
is worth to service a small loan than a large 
loan. I am not trying to pin you down to 
say it should be a 4 or 414 or 454% or what. 
I am just trying to find out how much more 
it costs to service two small loans than one 
large loan. 


Morgan: Would it be fair to ask this ques- 
tion? If in the industry generally it is ac- 
cepted that it costs $1 a month a loan regard- 
less of size- generally speaking—then if we 
are talking about $4,000 loans rather than 
$10,000, how much more than $1 a month 
does it cost to service it, regardless of the 
cost of money you are talking about? 


Prentice: Would another 14% of a point be 
something ? 


Jewett: On a $10,000 loan? 


Prentice: On a $5,000 versus a $10,000. If 
you could get 43% on a small loan (a $5,000 
loan), or 444 on a $10,000 loan, would that 
14 of a point make a difference? 


Jewett: I think the 4% of a point would be 
a very valuable contribution if you were sure 
that every loan went through from beginning 
to end with no correspondence, with no 
change in ownership, changes in insurance 
costs, fire insurance, risk insurance, etc. 

In the prosperous period we made a study 
of our Boston office loans, Servicing cost us 
approximately $2.50 per month per case. 


Morgan: What you are saying, in effect, is 
that about 50% increase would take care of 
the cost of handling a loan per month. In 
other words, if the cost were about $12 a 


year to handle the loan, for about $18 you 
could handle a small loan. Is that what you 
are saying? That is 4 on a $5,000 loan. 

The market right now for small FHA loans 
and for small GI loans is considerably poorer 
than for those of larger size. I think we are 
going to find in the next month or two that 
a lot of small GI loans are slow moving in 
the private market. In other words, both the 
FHA and the VA ought to make some differ- 
ential in rate on size of loans. 


Prentice: If there was a differential of even 
\%4 of a point, which I take it is closer to 
what you think would make sense, that would 
still be cheaper than the 9% that you have 
to pay now for the short-term modernization 
loans. So I would think that there would 
not be any particular sociological objection. 


Coogan: | think you are reaching a quick de- 
cision, There are a lot of other things in- 
volved. I do not think we should jump at the 
suggested rate, 


Scully: Bring the rate up to the legal limit 
and let competition among the lenders de- 
termine the rate. It has always worked. 


Hughes: What would 100% guarantee on VA 
loans do to the loans? 


Scully: I think it would greatly improve them. 


Morgan: We ought to be out of business if 
we cannot do it on what we now have. 


Burns: I think that is right. It is a matter of 
getting a return to compensate for the work 
and the use of the money. 


Scully: I think 100% guarantee would open 
the market up. In the first place you are 
paid in cash. You do not have to have fore- 
closure troubles and delay in certain juris- 
dictions. You got a 100% guarantee from 
the government. You cannot buy that in any 
security market that I know of. 


Morgan: I personally think there is a good 
market for GI loans at 4% relative to the 
414 FHA so long as there is a 50% guar- 
antee. 





The government 
should stop everlastingly try- 
ing to legislate for the benefit 
of certain classes of people. 


Clarke: 
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Taylor: One 


Prefabricated houses 


Price: 
are actually being built at costs down 
costs about 20% under con- 


ventionally built homes. 





way to bring 


is 


search and co-crdination and 


standardization 





Thompson: There can be a 
relationship 


through re- closer working 


between those doing research 


of materials. and those getting it. 


How does the prefabricator help the homebuilder? 


What new developments promise lower costs in the future? 


Prentice: Can we agree that prefabricators 
can make an outstanding contribution to 
better housing for everyone by supplying 
prefabricated parts for use in builders’ 
homes? 

Taylor: The prefabrication industry is the 
local meeting ground for all this co-ordina- 
tion you are talking about, The future of the 
prefabrication industry, and our contribution 
to the building, is in making a complete 
package. I don’t think anybody in the in- 
dustry today is thinking seriously of parts. 


Brockbank: Well, maybe not in the prefabri- 
cated industry as such. But up at Madison, 
Wis. 


being done by the people who made sand- 


, we saw the tremendous amount of work 
wich panel, and the day is not too far away 
when there will be a manufacturer of these 
sandwich panels who will sell them to 
builders all over the country. We will buy 
preassembled parts, put them together, and 
they will be on-the-site structures but they 


will be made of prefabricated parts. 


Taylor: Why not make the whole front of the 
house you are talking about? Let us say it is 
a 32’ long house 8 high. I agree with you on 
the sandwich panel 100% Don’t you think 
that that whole front of the house will come 


to you in one piece? 


Price: That depends whether you can do it 


cheaper. 


Taylor: But if you could get your weight down 
and the sandwich panels offer an opportunity 
for the walls, you would have something. - On 
floors and roofs I think you are going to have 
to go to the reinforced plastic field for 
a sandwich panel of a different type. But I 
think before very long, you will get all of 
those materials from the prefabrication in- 


dustry in full-sized pieces, with windows. 
doors, the works in them. They will come 
with the interior and exterior finished. The 
weight will be between 3 and 4 lbs. per sq. 
ft. for the floor, partition, exterior walls, ceil- 
ing and roof. And you will get full-sized 


pieces. 


Coogan: | would suggest 4’ panels. We are 
talking about design, and I[ think if we are 
going to get panels for the whole front of the 
house, we are going to freeze design in a 
mold, You have to allow for flexibility. 


Bartling: A lot of us advocate use of the stor- 
age wall. Our conception of the ideal house 
is one of complete flexibility. We concentrate 
on the inside of the house and its various 
components and let the outside fit the local 
pattern—it might be cinder block, frame or 
these panels. I have in mind the combination 
of storage walls, making up the interior of 
the house and taking full advantage of their 
economies plus the trussed roof. I don’t care 
what the outside wall is. It may be 32’ in a 
panel form in one locality and something else 
in another. But I think you will find many 
builders in the country embracing that con- 


cept wholeheartedly. 


Price: We haven't attempted. and I don't 
think Mr. Taylor has, to install plumbing or 
wiring because of code variations. It would be 
impractical. The houses are designed so that 
with a minimum of expense you can put in 
whatever the local requirements might be. 
We are just having a survey completed show- 
ing the comparison between the cost of our 
homes and conventional homes in about a 
dozen spots throughout the US. This survey 
indicates that our houses are actually being 
completed for about 20% less than those con- 


ventionally built. 


Jones: These men here represent the prefab- 
ricators and the big builders, but there are 
still a lot of houses by the guy who builds 
four, five and so on. I think that the day has 
to come when that man, to keep his price 
competitive in the small town, would like to 
get the benefit of some of this prefabrication 
and precutting. 

I think this panel idea, or piece of house, 
or a whole bathroom, if you like, has a lot of 
merit. It has code problems, and problems of 
builder education, too. We have builders in 
our town who still build the whole stud wall 
and then cut the holes out for the windows 

they are that far behind. The Small Homes 
Council has been trying to tell the small 
builders that they can make money by tipping 
up walls and using trusses and so on, but even 
in our town we cannot convince all of them. 


Price: On the other hand, we have dealers in 
your home town and the survey made there 
shows that they are more than 20% under 
your conventional builders. 


Thompson: [| will take issue with that. They 
are under some of them, but not all of them. 


Coogan: | think the prefabricators and con- 
ventional builders, as labor goes up, will 
find more in common. Labor is the big ele- 
ment in housing today, and it is pushing the 
cost of all components up. We are still as- 
sembling our exterior walls. People talk 
about the frame of a house. Frame does not 
mean anything. You have got from seven to 
nine layers in the average house wall. Some 
day somebody is going to find a method of 
putting those layers together in a plant. They 
will roll them out, sell them in sections, and 
we are going to reduce the cost of housing 
when they do that. We are paying $2.50 to 
$4 an hr. for men to put on plaster or nail on 
boards. These methods are not the right ones. 


Price: | don’t think that builders realize that 
our company alone is shipping over $4 mil- 
lion worth of houses to builders a month. 
We are providing them with material to make 


a completed house. 


Taylor: The percentage of the houses that are 
prefabricated is growing every year and that 
speaks something for the industry. But I 
think one place to bring this cost down is 
through research and co-ordination and stan- 
I think the pre- 
fabricators have an opportunity to do that 


dardization of materials. 


as no other segment of the industry has. No 
one builder can do it, I don’t think the win- 
dowmakers can do it. I don’t think the archi- 
tects can do it. 


Price: The mass purchasing power of prefab- 
ricating companies enables them to buy the 
highest quality component parts at less cost 
than conventional builders can buy low qual- 
ity substitutes. For example, our aluminum 
windows and trim are delivered to us at a 
lower cost than the cheapest wood windows. 
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For A Better Job... 
CHASE® COPPER WATER TUBE 


What could be better than long-lasting 
Chase Copper Water Tube for domestic 
hot and cold water lines! It is made in 
hard and soft temper...straight lengths 
and long coils. Type L hard temper is 
especially suited for new construction. 
Soft temper comes in 60 and 100’ coils 
that can be snaked behind walls and 
under flooring for replacement jobs. 


Put it here! 





Chase P BRASS & COPPER 


For underground installations there’s WATERBURY 20, CONNECTICUT + SUBSIDIARY OF KENNECOTT COPPER CORPIRATION 
nothing better than Chase Type K, OS RN SORES Serene er 

Copper Water Tube. Type K in soft pod om onan Paani Ho au 
temper can be easily bent around — ‘ae — 
obstructions...it moves with the earth Chicago Houston = Newark Rechestrt = (sales 


: Cincinnati —_ Indianapolis New Orleans St. Louis office only) 
and settling won’t harm it. Long 


lengths up to 100 feet in coils make few 
fitting connections necessary. Chase 
Copper Water Tube resists corrosion, 
does not clog with rust. 
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Give Home Owners the Kind 
of Windows They Want / 


SLT W ELL superior 


Unit Wood 


Complete weathertight Windows 


protection plus 
easy operating 
windows at 
all times! 


Specify Bilt-Well 

Superior wood windows 

... perfectly counterbalanced, 
smooth, quiet, easy sliding 
the year ‘round 








Ww. 














239" outside sheathing 256.” outside sheathing Y%” outside sheathing and ¥,” outside sheathing and 

and %” lath and plaster and dry-wall (4%4” or 4”) dry-wall (%”or 4%”) in- ¥%" dry-wall appl ed over 

on 2x4's—and Superior inside on 2x4's and side on 2x4's, cut-off rib %” insulation board on 

full width jamb “Superior minus inside on blind stop and remove 2x4's, cut-off rib on blind 
strip on jamb. inside jamb strip. stop 


Here's a list of the Bilt-Well line: 

Superior Unit Wood Windows ¢ Nu-Style & Multiple-Use Cabinets 
Carr-dor Garage Doors « Combination Doors « Screens & Storm Sash 
Basement Unit Windows ¢ Shutters « Exterior Doors ¢ Interior Doors 
Entrances « Louvers & Gable Sash « Corner China Cabinets ¢ Ironing 
Board Cabinets « Mantels « Telephone Cabinets ¢ Stair Parts 


ge a 
Super-exclusive jamb-liner Carr, Adams & Collier Co. 
weatherstrip is flexible Dubuque, lowa 
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AIR CONDITIONING Sells Homes 





HERE IS SOUND BUSINESS LOGIC that every builder should consider before completing 


his development or house plans. 


The fastest-growing 
single force in moving 
new homes today is Air 
Conditioning. 


Builders say that houses 
now being built without 
air conditioning are ob- 
solete before the roof ison. 


There are more Servel 
All-Year Home Air Con- 
ditioners now in use than 
all other makes combined. 


Therefore, Servel knows and serves the home air conditioning 
market better than any other producer. 


Complete home air conditioning is sweeping the new 
construction market. It is often the one factor that 
closes the deal! This situation poses an immediate 
question for you—‘‘What air conditioning shall I 
specify?”’ The answer is Servel—one compact unit which 
provides all air conditioning functions—heating, cooling, 
cleansing, circulating the air and controlling its humidity. 


Servel fits your plans—The Servel unit can be used 
in any style or size home your client wants. Initial 
building costs can be substantially reduced because 
All- Year air conditioning eliminates the need for screens, 
porches—simplifies window construction. And, wherever 
there’s a heat source—gas, coal, oil or steam—there’s 
an energy source for a Servel Air Conditioner. 


Banks and lending institutions, too, know the value 
of homes equipped with All-Year air conditioning. 
Financial arrangements are easier to complete when you 
specify Servel. 


Home buyers will be impressed by the fact that 
Servel gives a five-year warranty. This is possible 





because there are no moving parts in the cooling or 
heating elements to wear. 


Servel’s adaptability in meeting the needs of every 
home buyer and in combating early obsolescence is an 
important sales factor to you. To get all the facts on 
Servel All- Year Air Conditioning and how it sells homes, 
tear off the bottom of this advertisement, attach to 
your letterhead and mail today to Servel, Inc., Dept. 


MB-HH-Y, Evansville 20, Indiana. 


. 


Air Conditioning Equipment 











OCTOBER 1952 


149 








BREWSTER MANOR HOMES FEATURE 





UNUSUAL VALUE FEATURES OF BREWSTER MANOR HOMES 


3 level plan 3 large bedrooms Rusco Prime Windows ARCHITECT 
Full size attached garage 1% baths—ceramic tile Finished rumpus room OSCAR SILVERSTONE, 
Completely insulated walls and ceilings Venetian blinds Poured concrete foundation A. 1. A. 





Ri . 
“3 2. . e 





Rusco Prime Windows with insulating sash keep Brewster Manor homes cooler in summer, warmer Used as flankers with fixed center unit, Rusco Prime Windows give picture- 
in winter ... provide rainproof, draft-free ventilation regardless of weather or season. window visibility with added convenience of ventilation and movability. 
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RUSCO °cvzzz** PRIME WINDOWS 


e HICKSVILLE, LONG ISLAND, BUILDER SAYS: 


BRR Wop “We Wholeheartedly Recommend 


ER 


#1 HICKSVitpe N.Y, a ; 


HICKSVitie +5707.g 


Rusco Prime Windows As Best 


For The Home of Today”.... 


Completely Installed 


in as little as 





1. Qusco Prime Window, with 
glass and screen panels re- 
moved, is taken from stock- 


pile 


2..... placed in stud opening 
and plumbed ... 


A Fully Pre-Assembled Window Unit 


Factory-Painted, Hardware Attached— 
All Ready to Install in Window Opening! 





GLASS « SCREEN « BUILT-IN WEATHERSTRIPPING 
INSULATING SASH* * WOOD OR METAL CASING 
... OR STEEL FINS 








*OPTIONAL 


Glass and Screen Inserts easily re- 
moved from inside for convenience 





in cleaning. The Rusco removable 

















sash feature has tremendous appeal 





i glass and screen panels 


as a convenience and safety feature. 
slipped into slides . . 


Galvanized 
Steel 








¥ €-87 8G AG 


$t86oed ; 
and in less than 5 


THE F. C. RUSSELL CO ee ee 
e e e 


window is ready for service! 
DEPARTMENT 7-MB-102 CLEVELAND 1, OHIO 4 IN CANADA: TORONTO 13, ONTARIO 
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“Really fast 


heat transfer” 


"Easy-to-reach 


damper control”’ 





i 
"Grille punched Talks) 


heavy, one-piece front”’ 


"Simple to paint—any color’’ 


Set Dunham’s ‘‘Dial’’...You’re Set For Better Heat 





Turn the knob on Dunham’s new damper and you're set for most [sss a, 
effective heat distribution. Why overheat when it’s so easy to =Seee / 
“put the damper on” heat output? And why let air swirls and re | 
eddies cut down good convection when this Dunham damper a | | 
Cirects air through the louver grille? f fs |! | 
Se | 

And since the Dunham grille is an integral part of the heavy, -e €:<e (a | 
sheet steel front... there are no separate panels to rattle, no bolts © (oe) Ge 2 
or welds to loosen. Just a sturdy one-piece front and grille. 

You're set for better heat... for a longer time... when you ee | 


have Dunham Convectors. Write for further facts. 
Send for Free Literature—Folders 1205-5 and 


1206-5 give full information on sizes and 
types, design and construction details, plus 
complete capacity tables. For your free 
copies write to: C. A. Dunham Company, 


C 0 N V F C T0 io RA D | AT i 0 N 400 W. Madison Street, Chicago 6, Illinois. 








ANOTHER QUALITY PRODUCT OF C. A. DUNHAM COMPANY—CHICAGO + TORONTO + LONDON 
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Again — House & Garden sponsors a 


Open for inspection — 





I ‘ Location: Hackberry Lane, Winnetka, Illinois 
of a a Last year 4 ANS f a 


it was a house in Long Island. This year it’s a house in 


September 14th through October 15th. 





Winnetka, Illinois. And like last year’s house, this year’s house will be looked 


Not only because it is a 


at, talked about, by thousands of people. ' 





ies ~~ lgeraiee in any house 

















today’s building dollars, House & Garden editors chose a team of 

topflight experts noted for their taste and ability in building, decorating and 
| gardening. The result: a trend-setting house that is a living 

blueprint for today’s indoor-outdoor way of life plus a 


new view of the 1953 Look in decoration. 


George W. W. Brewster, Architect 

James C. Schnur, Associate Architect 

Melanie Kahane, Decorator 

Stanley Underhill, Landscape Architect 

Built by the O & O Construction Company, Winnetka, Illinois 


Sponsored by House & Garden 


House & Gal 
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Check an # Quality 
Against the Field! 


Today, it’s more important than ever to know the quality-differences among 
vinyl-asbestos tiles. Examine Vina-Lux point-by-point and compare it with 


other similar tiles. 


SMOOTH SURFACE 


Your own eyes will tell you Vina-Lux sur- 
face has no peer. 





COLOR BRILLIANCE 


Look at the colors. Note the wide range. 
See how bright, how clear Vina-Lux colors 
are. 





FLEXURAL STRENGTH 


Bend a 9” x 9” sample and feel the almost 
rubber-like flexibility. 





RESISTANCE TO INDENTATION 


Put Vina-Lux under a straight chair and 
tilt back—hard! After 24 hours note how 
well Vina-Lux withstands this type of 





abuse. 


RESISTANCE TO SPECIAL ABUSES 


Pour some gasoline, naphtha, alkali or 
common acid solutions on Vina-Lux. After 
24 hours, test with your fingernail and see 
how well Vina-Lux stands up. 








Vina-Lux is made only in architecturally accepted thicknesses of 1” 
and 3/16". The new Vina-Lux Color Chart is now ready. Ask for it and a 
set of Vina-Lux samples. 


A. UVALDE ROCK ASPHALT CO. 
AZROCK FROST BANK BUILDING * SAN ANTONIO, TEXAS 


ee. Makers of AZROCK 


AZPHLEX e VINA-LUX e DURACO 
FLOORING 


prooucts **4srock Makes Fine Floors’’ 
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mand of most of the “have nots.” In other 
words, the “have nots” are forced to bear the 
full burden of inflation in the price structure 
of housing, or at least a disproportionate 
share of it. 

Statistics are lacking for an adequate analy- 
sis of the numbers and characteristics of the 
“haves” and “have nots”; but certain impres- 
sions may be obtained from population and 
other data, More than ten million marriages 
have been registered since the end of the war: 
in addition, several million couples, married 
in wartime, did not establish separate house- 
holds, In the majority of cases, the young 
married couples were “have nots.” During 
the years 1946-51, about 14 million new and 
existing houses were purchased for owner- 
occupancy at uncontrolled prices. About 
800.000 new rental units exempt from rent 
control were built and occupied, Conversion 
of existing dwellings, also exempt from con- 
trol, must have accounted for at least 500,000 
units. In other words, there are now about 
15 million dwelling units whose occupants 
pay the full economic costs of housing on the 
basis of 1946-51 price levels. After various 
deductions the figure would be about ten mil- 
lion “have nots’—making the number of 
“have nots” paying the full postwar costs of 
housing equal to the number of tenants pro- 
tected by rent control. 


With the pressure of the “have nots” con- 
centrated on the market for owner-occupied 
houses, the number of these houses increased 
from 11.4 million (or 41% of all occupied 
nonfarm dwelling units) in 1940, to 19.5 mil- 
lion (53°) in 1950. This phenomenal change 
reflects both the effects of rent control and 
the historical preference of US families for 
the purchase of single-family houses when in- 
comes are high. 

Who were the “have nots”? Are they per- 
haps more capable of paying the full eco- 
nomic costs than the others? All indications 
point to the opposite conclusion. Most of them 
are young families with income earners who, 
because of their age, have not yet reached the 
peak of their earning capacity. Most of the 
“have nots” are growing families with increas- 
ing responsibilities. A large proportion of 
them are veterans’ families. From the point 
of view of equity and welfa:e, there is real 
question whether these groups should be pe- 
nalized in favor of older, established house- 
holds by differentiation in housing costs that 
is tantamount to taxing them more heavily 
than the “haves.” 

The amount of this “taxation” can be illus- 
trated by differences in rentals and in carry- 
ing charges on owner-occupied — houses. 
According to a 1949 survey. the average 
monthly rent in newly constructed rental 
projects was about twice the average monthly 
rent in existing rental housing. Monthly FHA 
mortgage payments for single-family houses 


(Continued on page 160) 
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ey'll BUY all Winter. .. 


IF YOU BUILD ALL WINTER 





Build and Profit All Year with P & H Homes 





Cold weather building is no problem at all with P & H 

Homes. They arrive at the site so complete that you can HERE’S THE AMAZING $2,750 
have a house under roof in half a day! Your men do most 
of their finishing jobs indoors—though much of the trim 
and detail work is finished in the factory. 


P & H 2-Bedroom Home Package 


@ gas or oil-fired furnace 
SELL, PROFIT ALL YEAR. Most P & H builders push fall © gas or electric water heater 
sales and start their basement, slab or craw! space founda- e 
tions before the ground freezes. Thus they can build all 
winter, and keep crews working, sales and profits climb- 
ing all year. And their site construction time is slashed 
because most of the work is done at the P & H factory. 


SELL TO ANY OR ALL MARKETS. The attractive buyer- 
pleasing P & H Homes—with models designed to sell from 
$7,000 to $12,000—assure you faster sales, bigger profits— 
the year around. 

Write today for details on the P & H low cost Enterprise 
or luxury Capitaline Homes. Ask about the amazing $2,750 
home package. It’s America’s most complete home package 
—priced to sell in the $7,000 range —anywhere. 


kitchen cabinets, Formica counter 
Rusco metal windows, screens 
full size picture window 
prefitted fir panel doors 

rugged room-size wall panels 
gable and roof panels, trusses 


full Fiberglas insulation 


predecorated gypsum board 
ceilings 
@ side wall and roof shingles 


@ all hardware, felt building paper, 
cornice, trim lumber 


@ Van Packer chimney 


P . il . . : 
& H dealerships are still available east of the Rockies. The All Shipped on One Trailer Truckload 


10-25 home per year builder will find our P & H profit plan 
particularly attractive. 


HOMES owision oF eae 
HARNISCHFEGER CORPORATION cx woshington, wis 


Better Homes for More People at Lower Cost 
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Builder Beckenstein, left, examines Electronic Weathercaster with Honeywell salesman Bob DeWitt 


“| tried Electronic Moduflow in 24 homes— 
and had to put it in 75 more!” 


says Louis Beckenstein, Builder, Hartford, Connecticut 


“In line with the policy we adopted for Green extras, others different ones. But after we'd explained 

Acres, Inc.—the finest kind of ranch home at a how they'd enjoy truly superior comfort, a// 24 ordered 

reasonable price—we naturally wanted to use the very — Electronic Moduflow. 

best heating control on the market, Honeywell's “This sure taught me that people really do care 

Electronic Moduflow. about comfort, that they're more eager to buy when 
“But we'd planned the cost of the homes so care- —_ you can promise them the finest. You can bet I took 

fully we weren’t sure our prospective owners would my cue from that. 

go for even the small additional expense involved. “T guess it’s not hard to see why I had to put 
“So, in our first group of 24 houses, we decided to — Honeywell Electronic Moduflow in the 75 additional 

make Honeywell Electronic Moduflow optional — houses I had under way, and why I’ve ordered 

along with several other ‘extras.’ Electronic Moduflow for the next 50 on my building 
“As it turned out, some buyers wanted some schedule.” 


Another Plus-Profit 
Idea from Honeywell! 
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“Why Electronic Moduflow can make 
your homes easier to sell’’ 


“As I learned at Green Acres, every prospect 45 comfort conscious— 
whether he knows it or not. 

“T’'ve noticed a buyer becomes a whole lot more interested when 
you explain that in this house he'll be more comfortable—even in the 
worst winter weather—than he’s ever been before. 

‘And when you show a house that’s equipped with Honeywell 
electronic temperature controls, if your prospect is interested in buying 
at all, you're a lot further along with your sale. 

“It doesn’t hurt to tell him why Electronic Moduflow is better, 
either. That simply because the controls are electronic, they're 28 
times more sensitive. That in the new Honeywell Moduflow system, 
outdoor and indoor thermostats work together to give comfort that’s 
close to ideal—by raising indoor temperatures to compensate for heat 
loss when outdoor temperatures drop. 

“In my opinion, the plus value offered by Honeywell Electronic 
Modutlow can definitely make your houses easier to sell.” 


What owners say: 








Harry A. Cross, Jr, 51 Mapleside 
Drive, Wethersfield, Connecticut. 


“Tf you'd ask me why I think Electronic 
Moduflow is the best comfort control on 
the market, I'd point to the Weathercaster 
mounted outside our front door. It’s the 
best idea for beating the weather I’ve 
ever heard of.”’ 


Joseph R. Clancy, 77 Mapleside Drive, 
Wethersfield, Connecticut. 


“Until we'd spent a winter in our‘ Modu- 
flow’ home, I had no idea temperature 
controls could make such a difference in 
our comfort. Mark me down as a man 
who's convinced that Honeywell’s Elec- 
tronic Moduflow is the finest system going.” 


See your local Honeywell office—or send for more information 


Honevwe 


neywe 
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Shown above is the floor plan of one of Green Acres’ radiant 
floor panel Electronic Moduflow homes. Sensing elements 
of the particular system builder Beckenstein used, as numbered 
on the floor plan, are: 1) the Electronic Weathercaster, which detects 
shifts in the outside temperature and resets the indoor thermostat 
to provide for weather changes; 2) the Indoor Thermostat, which 
the home owner sets at the comfort level that suits him best. 
A third important element, the Electronic Relay Amplifier, is gen- 
erally located in the utility room. 





LS 


To date Green Acres, Inc., has built 99 Electronic Moduflow 
homes similar to this. And business is so good they’re going 
ahead with 50 more. The 5-room ranch style house was devel- 
oped after builder Beckenstein made a country-wide survey to 
find out what people really wanted in the way of a home. The 
house was designed by Hartford architect Irving W. Rutherford. 


MINNEAPOLIS-HONEYWELL REGULATOR CO. 
Dept. HH-10-77, Fourth Avenue South 
Minneapolis 8, Minnesota 


Gentlemen: Please send me more facts on your new Electronic 
Moduflow system for homes. 





Firm Name 





Address - 





City : 


| 
| 
| 
| 
| 
| Name Le 
| 
| 
| 
| 
| 
| 
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Preservative-Treated WOOD 


AWNING WINDOWS 


Gate City —— 
al 


° e. 
Designed for year-round 
living comfort ! a 





Picture Window 
beauty with accent 
on ventilation. 


OPENS WIDE TO INVITE COOLING BREEZES 
TILTS TO ANY ANGLE TO=CONTROL DRAFTS 
PROTECTS INTERIORS FROM SUDDEN SHOWERS 
GUARDS AGAINST PROWLER ENTRY WHEN OPEN 
CLOSES TIGHT FOR ALL-WEATHER PROTECTION 


EASILY~WINTERIZED BEFORE YOU BUILD OR MODERNIZE... 


hate City = 


Awning-Window-Wise 
You'll be COOLER in the Summer 

WARMER in the Winter 
SAFER all the time! 


Full-inside Lumite Screens are 
replaceable with Storm Sash 
THERMOPANE (double glazing 
available on special order 







































GATE CITY SASH & DOOR CO. 


5 
) 
x 
a 











. P.O. Box 901, Fort Lauderdale, Florida H&H- 19 

i I plan to build [1] remodel ([] f 

; Please send free literature on your Awning Windows. - 

f NAME f 

Send Coupon : ADDRESS : 
felMEe-LOMEMLiclgehitigs@ CITY STATE : 
a 
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maximum 
roofing protection 


with 40 Ib. Coated 
FOLLANSBEE 


Seamless Terne Metal Roofing 


Good News to Architects! Now you can specify America’s 
favorite all-weather roof—40 lb. Coated Follansbee 
Terne Metal Roofing. 40 lb. Terne is available once 
again in convenient 50-foot continuous seamless rolls 
for every roof and weathersealing need. 

With a base plate of prime copper-bearing steel, 
40 lb. Follansbee Terne Metal offers maximum roofing 
protection, plus these many features— 


@ Design harmony with any architectural style. 

@ ideal for flat or low-pitched roofs, valleys, gutters, 
and flashings. 

@ Ductile, easily installed. 

@ Resists electrolysis .. . can be flashed with other metals 


@ Durable, weather-resistant . . . the original weather- 
sealing material. 


Specify Follansbee Seamless Terne Metal for all your 
roofing jobs—residential, industrial or institutional. 

Send us your plans and drawings. We'll gladly work 
with you on your Terne Metal Roofing specification 
and installation problems. 


FOLLANSBEE STEEL CORPORATION 


GENERAL OFFICES, PITTSBURGH 30, PA, 


POLISHED BLUE SHEETS AND COILS SEAMLESS TERNE ROLL ROOFING 
COLD ROLLED STRIP 
Sales Offices—New York, Philadelphia, Rochester, 
Cleveland, Detroit, Milwaukee. Sales Agents—Chicago, 
Indianapolis, Kansas City, Nashville, Los Angeles, San 
AN Francisco, Seattle: Toronto and Montreal, Canada. 
Mills—Follansbee, West Virginia 
FOLLANSBEE METAL WAREHOUSES 
ie Pittsburgh, Pa. Rochester, N.Y. Fairfield, Conn. 
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‘Here's the ultimate in 
year round conditioning...with 
independent humidity control” 





says S. H. Baldwin, 





S. H. Baldwin and Company, Lubbock, Texas 


Bryant is in the all-weather conditioning and summer cooling 
business to stay... and with extra values that make it easy 

to sell your clients. That’s where the Bryant All-Weather 
Conditioner fits into the picture! Not only does it control the 
temperature, but closely controls the humidity, too... a brand-new 
development in residential air conditioning. With the Bryant, it’s 
even possible to remove excess moisture from the air without lowering 
room temperature. Completely automatic, the All-Weather Conditioner 
heats, humidifies, cleans and gently circulates the air 

when warmth is needed; also cools, dehumidifies 


(then reheats, if necessary) the air for summer comfort. 





Whatever cooling problem you face, Bryant provides equipment 
that does the best possible job, economically. For example, 

the new and exclusive Bryant Duct Cooler installs in the 

existing duct work of a conventional forced air heating system... 


makes it possible for homeowners to enjoy whole-house air 





conditioning at low cost. Remember, too, the Bryant Room Air 

‘ San _— shvcre . are a ee — on — =e : y 
Conditioner which, compared feature for feature with other leading BRYANT 
makes, is outstanding. Your Bryant distributor has all the facts which 


will enable you to keep in step with today’s big trend to residential air ALL-WEATHER 
conditioning. Or write Bryant Heater Division, Dept. 206, Affiliated CONDITIONER 
Gas Equipment, Inc., 17825 St. Clair Ave., Cleveland, Ohio. 2 wad 





nt dose buy 


IN HEATING, 


AIR CONDITIONING, 
WATER HEATING 


bya 
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WINDOWS ... WITH 


will earn credits for you year after year 


ROLSCREENS, the original inconspicuous inside screens that roll up and 
down like window shades are standard equipment on Pella wood casement 
windows. Rolscreens have easy finger-tip operation. Never need to be stored, 
painted, put up or taken down, 


NEAT, NARROW MULLIONS — When several Pella units are used in an 
opening, they join to form neat, narrow mullions. Special mullic»: 1; any angle 
available for bays. 


DUAL GLAZING AND WEATHERSTRIPPING — Pella casements are DUAL 
GLAZED to insulate against winter cold and summer heat. Sash is equipped 
on all four sides with exclusive compression-type stainless steel weatherstrip- 
ping to eliminate drafts. Air and dust infiltration is practically nil. 


GLASS SIZES UP TO 24” x 60” — Pella offers stock-size units with glass sizes up to 24” 
wide by 60” high. Stock-size Pella wood casements are available to accommodate a wide 
variety of standard Thermopane and Twindow insulating glass. 


ONLY A FEW MINUTES TO INSTALL — Pella wood casements are factory assembled 
and fitted into a 16-gauge steel frame which surrounds each window unit. Come individu- 
ally packaged, ready to place in rough wall openings. Weathertight installation can be 
completed in about 30 minutes’ time. Mail ccupon below for file set of Pella window details, 
Also see Pella Catalog in Sweet's Architectural File or Sweet's Builders’ File. 


mn 
MAIL COUPON rooalt| 


ROLSCREEN COMPANY, 
Dept. D-44, Pella, lowa 


WOOD 
CASEMENT 


window details, 


NAME 


SCREENS THAT ROLL UP AND DOWN 











Please send me, without obligation, your file set of Pella 





WINDOWS 


ADDRESS 





CITY & ZONE STATE 








MADE BY MAKERS OF FAMOUS PELLA ROLSCREENS AND PELLA VENETIAN BLINDS. 
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bought in recent years was $55-60, against 
less than $30 for the years immediately pre- 
ceding World War I[—in spite of easier credit 
supported by the government. Thus, housing 
expenditures as a percentage of income 
would show substantial variations within each 
income group for “haves” and “have nots.” 

The unity of the price system prevailing 
in a market operation is broken by rent con- 
trol, and broken in such a way as to create 
sharp and unjustifiable inequities between 
different groups of consumers of about equal 
capacity to pay. 

The operation of the price system in hous- 
ing may produce neither a completely efficient 
nor a socially desirable allocation of space 
the operation of the housing market is im- 
perfect in many ways. But rent control can 
hardly be advocated as a cure of the basic 
imperfections of the market, since it superim- 
poses its own inefficiencies in the allocation 
and equitable distribution of space on those 
of the market operation. 

The merits and implications of perpetu- 
ated rent control could be evaluated more 
clearly if the searchlight was directed on 
this phase of the subject rather than on the 
opposition between landlords and tenants. 

If the results of this approach argue for 
speedier decontrol, the question of profits to 
owners of prewar housing can perhaps be 
solved in more practical fashion by taxation. 


NEED FOR COMPREHENSIVE RENT- 
CONTROLLED STUDIES 


“It is astounding that the quantity and quality 
of analytical materials on rent control are 
wholly incommensurate with the social and 
economic importance of the problem. Here is 
a burning public issue which has been kept 
alive over a generation in several important 
countries, and which has been almost a world- 
wide issue for ten years or more. There is an 
abundance of factual. empirical materials 
which may serve to test the validity of vari- 
ous assertions on the effects of rent control: 
yet few attempts have been made to subject 
these materials to scientific, dispassionate 
analysis. Discussion of rent control is domi- 
nated by dogmatic statements reflecting the 
tenants’ or landlords’ point of view and by 
description of the maze of administrative de- 
tail. Efforts at analytic treatment are scat- 
tered and often lack comprehensiveness. The 
contribution of the International Labor 
Office to comparative analysis of rent control 
after the first World War are still among the 
best in the field but neither the ILO nor 
any other agency of the UN has undertaken 
any research similar in scope to analyze the 
experience during and after World War IL. 
Such a research project is badly needed, and 
it is to be hoped that it will soon be forth- 
coming.” —Leo Grebler. 
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LUXURY HOUSING... 


NOW IN 


LOW-COST HOUSING...== 
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Akron Builder Uses 


C mopune IN EVERY WINDOW! 


Heslop Building and Realty Company built its deluxe Colony 


Apartments several years ago to rent at $275. They glazed 


Morningview Apartments—rent $97.50 per month 





them throughout with 7hermopane* insulating glass. It proved 
so popular that they wanted this feature in their new two- 
suite, five-room apartments, now being built to rent at $97.50. 
Read what J. W. Heslop says about it. 

**Here’s why we can afford it. We use the panel window system 
throughout. Only two standard sizes of 7hermopane insulating 
glass are used—one for fixed lights and one for ventilating units. 
Frames come to the site assembled, weather-stripped, glazed 
with DSA Thermopane and with complete hardware. The 
carpenter simply nails the window frame and four strips of 
trim into place. Everything is standard. 

‘“‘Our experience with the more expensive apartments made 








us want the powerful sales appeal of Thermopane insulating 


glass in our new ones. The panel window system and standard 





DSA Thermopane sizes made it possible.” 

Why not get full information now on this economical way Living rooms of new two-family apartments have windows of four 

DSA Thermopane units. Bedrooms have strip windows one unit high 

and three units wide. These apartments are equipped with sure-fire 

he : : c sales features—nationally advertised electric ranges, washers, dryers, 

information and complete detail sheets. ® : : << ' 
dishwashers. Plus 7hermopane in all windows! 


to give your prospects, tenants or buyers, the long-term bene- 
fits of Thermopane in every window? Mail the coupon for full 


Architect: Firestone & Cassidy, Akron 





r------ 
Two Pores of Glow | 
ae | Libbey-Owens-Ford Glass Company 
i | J indotes window — | 9102 Nicholas Building, Toledo 3, Ohio 
i} " ye Bondermetic (merot- | Please send me complete information on low-cost windows of 
| {\ X Yo — Seol* keeps Thermopane 
] oir dry ond cleon | 
iii i eee ey oe on nndinmempebinenniail 
Other L-O-F Products: Plate Glass * Window Glass (Please Print) 
Safety Glass « Tuf-flex* Tempered Plate Glass RO ao ne ee ges en hn ele 
Vitrolite* Glass Paneling l 
| oe See Re ee ene ee Zone SONG  siscsaccnchinciaicinl 
i] 
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Now also available— Andersen Casements in sash width 4Yy” wider than illustrated. 


TO BRIGHTEN THE HOURS 
SPENT IN THE KITCHEN... 





‘i 


BO 





=. 


ERLE LEE RE OREN AEB ING LOO SERIE EES 





























FRESH AIR and a view have their place in the truly Andersen Casement Picture Window Unit over the 
efficient kitchen. They make the hours spent there most important work area. This WINDOWALL opens 


pleasant. To welcome fresh air and sunshine to this easily, at arm’s length. Yet when closed, it keeps out 


kitchen, architect Magnus Jemne placed a wide unpleasant weather like a wall. «essex or anoeesen conrorarion 


Andersen Corporation * BAYPORT, MINNESOTA 


FAMOUS FOR COMPLETE WOOD WINDOW UNITS 


Write for Detail Catalog or Tracing Detail File, or see Sweet's files for specification data. WINDOWALLS sold by millwork dealers. 











ireplace Problems ? 


This simplified, standardized 
recirculating fireplace is sized 
for standard brick, with no 
cutting or fitting. It’s quicker, 
easier, more economical to 
build and it's guaranteed 
not to smoke. 





Solve them 
with 
Bennett Products 














e@ Warm-Aire Units Weer 
@ Throat Dampers 
e Ash Dumps . | } 
@ Clean-out Doors ‘ 
@ Grates and Log Dogs a ‘ - 
e Flexscreen = = 
ue” 


Bennett products take the “ifs” out of fireplace construction. 
Engineering, designing and producing a complete line of 
fireplace supplies has been our business for years . .. and we 
know our business. That’s why Bennett is an acknowledged 
leader in its field... why you can be sure of perfect satis- 
faction—everytime—when you use our products. Write for 
catalog and details of the complete Bennett line of fireplace 


supplies to 1052 Thorn Street, Norwich, N.Y. 


BENNETT - IRELAND INC. 


NORWICH, NEW YCRK 
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18 PROFITABLE 
SALES FEATURES! 









New Catalog! 


Iilustrates and describes complete line 
of seven Bessler Disappearing Stair- 
way Models to meet all your needs. 
This new catalog should be in your 
files for ready reference—write for 
your copy now! 


tw MANY OF THEM 
\ EXCLUSIVE IN 
, BESSLER 


Disappearing Stairways 


. The ORIGINAL disappearing stairway 
made for over 40 years. 
. A real stairway—-not a ladder. 
. Seven well-engineered © models—for 
every need 

4. Safety-designed in every detail for 
your protection. 

5. Suitable for the finest homes-—old 
ind nw 

6. Operates from above and below. 

7. Full width treads—-SAFE for every 


&. ALL steps are of equal height. 

9. Treads and stringers are made of 
Sitka Spruce 

10. Full door width provides ample ae 
cess for large objects 

11. Full length SAFE hand rail. 

12. Accurate architectural design assures 
easy and SAFE ascending and dk 
seending 

13. All metal parts are made of strong 
SAFE pressed st el 

14. Repairs always available on quich 

notice for all models—no ‘‘orphans.”’ 

15. Doors made of White Pine and Fir 
in two-panel type; flush doors in 
hardwood only 

16. Tailor-made for all heights—no 
short or long steps. 


v \ 17. Proved in performance—hun 
% dreds of thousands in constant 
daily use 
\ 18. IMMEDIATE DELIVERY! 


BESSLER—best for over 40 years! 


The Bessler Disappearing Stairway Co., 1900 East Market St., Akron 5, Ohio 

















automatically disposes 
of all garbage and 


burnable trash 


fits right into your plan 
for kitchen, utility room 
or basement conven- 


ience 


the full Calcinator story 
including specification 
sheets is available on 


request. Write today. 


this Is 
CALCINATOR 


and this is 
what it does 


get the full 
Story ! 


CALCINATOR Division, Valley Welding & Boiler Company 


Bay City, Michigan 
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Dark beauty...white co 
red warmth contrast exquisitely 
in this Flexachrome floor, 


photographe d by Nowell Ward 






a 
Fe 
> 





Put the 





Jey of Siving tre pour tieanel 


Your floors can always be as gay and happy as you please. 
.. or look as though they’d lost their last friend. 

It’s up to vou! . 

Give your floors a /7ft! Give them PERSONALITY PLUS with 
eye-thrilling Flexachrome* Tile; personality plus beauty... 
resilience ... resistance to wear, acids, alkalies and grease. 
Personality plus economy... plus long, long life... plus 
ease of cleaning. 

Colors? Flexachrome offers 25 beauties! Primary. Pastel. 
Solid. Marbleized. Colors that offer unlimited design versatil- 


ity ... that fit any mood . . . enhance any decorative scheme. 
Colors that go through from top to 
bottom ... won't fade or wear out. 


This truly modern vinyl plastic-as- 
bestos tile makes an ideal floor for rooms 
where people gather... for parties... 
for eating ... or for refreshments. 

Nothing seems to faze Flexachrome! 
No, not even spilled foods or liquids, 
hot grease or children’s dirty feet. Swish 
and it’s clean... it’s as simple as that. 





Tile -1e% 


PLASTIC-ASBESTOS 


So look into Flexachrome flooring today. It will fit your 
plans... your customer’s bank account and budget. It will 
give his home PERSONALITY PLUS... for the rest of its life. 

and so that your walls may be perfectly blended with 
the floors, use MURA-TEX* Wall Tile in color-correct com- 
panion hues. ) 

Your local Tile-Tex* Contractor will show you samples 
of Flexachrome and other Tile-Tex flooring material . . . give 
you complete information and prices. He’s listed under the 
Tile-Tex name in your classified directory. Or write us. 

THE TILE-TEX DIVISION. The Flintkote Company, 1234 

McKinley Street, Chicago Heights, 
Illinois. 


Tile-Tex Pioneer Division, Flintkot 
Company, P. O. Box 2218, Terminal 
Annex, Los Angeles 54, California. 


The Flintkote Company of Canada, 










‘AND’ ~ Lid., 30th Street, Long Branch, Toronto, 
WALLS”, Canada. 
» . y ya » 


~ 
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9 ICE CUBE TRAYS 


NEW 
FREEZER, Ae es sientnse ; NEW 


cS ; INNER DOOR 
















NEW 
STORAGE 
DRAWER 


SAVE DOLLARS...SAVE SPACE with the NEW General Kitchens 


A COMPLETE KITCHEN: REFRIGERATOR, COOKING-TOP, SINK COOK ON YOUR REFRIGERATOR. General Chef—now is 


INNER STANDARD é 
GENERAL L-K MODEL R-520 bebubenillbcbbcell 367 HEIGHT GENERAL MODEL RS-1004 












Has horizontal freezer, 9 ice-cube trays, inner door shelf. standard 36” height. Requires only 4.1 sq. ft. of space. 
In 27%” combines refrigerator, sink, storage drawer 

and 3 gas burners adjustable to natural or bottled gas. Jo ttt t ttre ss RR gl gece 
Also available with electric burners for 220 v. or 110 v. These units advertised in 









5 YR. GUARANTEE 
GENERAL 

- Distributors — Dealers — Builders — write: 

air conditioning corp. 

NATIONWIDE SALES AND SERVICE 










4530 E. Dunham St. @ Los Angeles 23, Calif. 
‘Chicago Office: Dept. Z, 323 W. Polk St. 
































Your requirements for 

block and strip hardwood 
flooring (Northern ae 
Maple, Oak and SiZ 
Birch) can be met 

most satisfactorily from 
our well-balanced inventory. 











Ask about the new i 
Y-B Mixed Hardwood be 
“Economy Blox”... the jl! 
most distinctive, 
attractive and ‘economical 
hard Wood block flooring 
you have ever seen! 








Member MFMA, NOFMA 





ARCHITECTS everywhere are hail- 
ing the economy and performance 
of time-tested, custom-designed 
Dur-O-waL . . . the steel rein- 
forcing member that gives masonry 
walls a backbone of steel. 







“Economy Blox” are made up from 
carefully selected mixed hardwoods 
... northern maple, birch and oak 

... in all grades. 







the Quality plus the Gross Area of the Steel will 
alone determine your Net Results 





Strength comparison Area Strength 
214” Round Rods—55,000 Ibs. steel sibssiocdestiancaovhay< 5401 Ibs 7 
Standard Dur-O-waL—3 No. 9 Rods, 100,000 Ibs. steel.... 0518 5181 Ibs et > : 
Extra Heavy Dur-O-wal-—2-3/16” Rods, 1 No. 9 Rod, ' SS ELL 
100,000 Ibs. steel 0724 247 Ibs. ZA 


With this strength comparison PLUS the added meditile al bond eitied by the 
unique triangle construction and the high tensile strength steel provided in a small 
area, it is easy to see why Dur-O-waL is the reinforcing member to specify for 
buildings you design. Cedar Rapids Block Co., Dur-O-wal. Div., 651 12th Ave., SW, 
Cedar Rapids, la.; Dur-O-waL Products, Ine., P. 0. Box 628, Syracuse 1, N. Y. 
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The autoclave test requires the use of a high pressure 
steam chest (above). Masonry cement bars approxi- 
mately 1”x1”x10" are exposed to 295 Ibs. steam 
pressure, 420° F., for 3 hours. Measurements of the 
bars are made before and after test as shown below. 


§ 


Below: Bars of Brixment, and of Portland cement 
and a lime which does not meet the autoclave test. 
The expansion of the Portland cement and lime bar, 
after autoclaving, is quite evident. 

B—Brixment, not autoclaved. 

B-a—Brixment, autoclaved. 

PL—Cement and lime (1 to 1) not autoclaved. 

PL-a——Cement and lime (1 to 1) autoclaved. 





Ss 


s 


—— 








BRIXMENT 
MEETS 


AUTOCLAVE 


TEST! 


At its meeting in June, the A.S.T.M. Spon- 
soring Committee on Masonry Cement rec- 
ommended a new specification requirement 
for masonry cement — an autoclave test for 
soundness. 


Sound mortar is essential for strong durable 
brickwork. To be sound, mortar must be 
free of constituents which may cause ab- 
normal expansion after long exposure to 
weather. 


Unsoundness in mortar material is readily 
detected by the autoclave test. This severe 
test rapidly accelerates the chemical reaction 
of mortar materials, and the slightest un- 
soundness is immediately revealed by ex- 
cessive expansion. 

Brixment more than meets the autoclave 
test. Therefore when Brixment is_ used, 
sound mortar and strong, durable brickwork 
are assured, 


Louisville Cement Company, Incorporated 
Louisville 2, Kentucky 





> 
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| Adda PLUS to your plan 


with an 









“PACKAGE” 


ATTIC FAN! 


NO “EXTRAS.” Everything needed ar- 
rives on job in a package. Including auto- 
matic ceiling shutter, from $154.93", retail. 


Plan cool summer comfort into a home 
and it’s easier to sell. The owner’s family is 
happy, he’s proud, and he tells his friends 
of your thoroughness, your thoughtfulness. 


Easy installation. R & M “Package” Attic 
Fans with certified air deliveries of 4750 
and 6800 CFM cut installation costs to the 
bone, Fan simply sets over roughly framed 
opening, no finishing needed, Rubber cush- 
ion seals fan frame to ceiling opening. 
Ceiling trim is part of complete automatic 
shutter assembly, Also available in easy-to- 
install sizes up to 16,000 CFM, 


ROBBINS & MYERS 07 
["Faekace'] attic Rane (yl 
cement, a¥ 





Atlanta, Boston, Chicago, Houston, Kansas City, Los Angeles, Minneapolis, 
New Orleans, New York, Orlando, Philadelphia, San Francisco, Springfield, Ohio 


--eCreoe re fe Ce ee ee Ce Ce Ce er er 


A FEW ITEMS FROM THE TABLE OF CONTENTS! 

® Comfort cooling by attic ventilation. 

®@ Round-the-clock comfort with air cooling. 

@ How to determine fan size, 

® Installation for any type of home. 

® Commercial ventilating and cooling details. 


*Price subject to change without notice 
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@ Industrial ventilation—principles and methods. 





Ideal for low attics and all standard hall- 
ways. Perfect for “*moderns”’ with limited 
attic clearance, Quiet, too. Moving parts 
are rubber-mounted. Factory-lubricated, 
sealed ball bearings on fan and motor. Fan 
guaranteed five years; motor and shutter, 
one year, 

An informative, fact-filled booklet on 
R & M Attic Fans is yours for the asking. 
Send the coupon for your copy now. 


Consult Sweet's Architectural File for complete 
Robbins & Myers cooling and ventilating data. 






~~ _ 
ROBBINS & MYERS, INC., FAN DIVISION ,.. 10. | 
387 So. Front St., Memphis 2, Tennessee | 
Please send me your booklet—“*Robbins & Myers | 
Package Attic Fans, Belt-Driven Fans.” A.LA. File | 
No. 30-D-1. | 


ee reer re re ey Tor ryt Mae | 
Fe RE Pe ee Pr Eo ay ee ee nr 
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PRODUCT NEWS 








WOOD VENEER goes on like wallpaper 


\ European import, Microwood consists of 


membrane-thin wood veneer fused to paper. 
The unique wall covering. retailing at about 
20¢ per sq. ft., is competitively priced with 
board-mounted veneers, but is easier to in- 
stall and so costs less on the final tally. 

In processing, filmlike wood layers are 
shaved from steamed birch and beech tree 
trunks by rapidly revolving blades, and the 
spiral peelings immediately deposited on 
huge cylinders of kraft r—per, Thus, another 
“low” is formed—this time with a concentric 
lamination of paper, Cut into rolls 47’ long 
and 2714” wide, the product is as easy to 
hang as ordinary wallpaper. Faney end 
erains and other romantic veneering eflects 
can be obtained with Microwood, as the ma- 
terial has the natural repetitive flower of 
wood growth, It is furnished in 12 different 
water stains ranging from unbleached blond 
to dusky walnut, (Sample books are avail- 
able from the manufae- 


Saal 


turer at 75¢.) Regular 
paper-hanging methods 
and wheat paste are 
used in application, 
Onee on the wall, the 
surface may be waxed 
or coated with furni- 
ture polish or just left 
alone. 

Hoenig 
Plywood Corp., 280 
Madison Ave., New 
York 16, N. Y. 


Manufacturer: 











AIR CONDITIONER blows cold and hot; 
made for moderate home and billfold 
Engineered for six- to nine-room houses, 
Typhoon’s S-W air conditioner sells for about 
$1.200 (with 3-ton cooling capacity) and 
$1,400 (5-ton) f.o.b. Brooklyn. Designed so 


(Continued on page 172) 
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another HOMASOTE FIRST 


—designed fo reduce the cost of building 























anche HOMASOTE FIRST 
—designed to reduce the cost of building 



































GREATER ™“ESILIENCE—LONGER LIFE FOR 
WALL-TO-WALL CARPETING AND LINOLEUM 
with the new 


patos Homasote 


Underlayment 








With this new product, you 
make substantial gains... 
and substantial savings! 

Homasote Underlayment, 
54” in thickness and integ- 
rally waterproofed through- 
out—is nailed directly to the 
rough flooring. The pieces— 
normally 4’ x 6’—are simply 
butted together; they require 
no joining. 

When used with linoleum, 
the linoleum is cemented 
directly to the Underlayment; 
no felt is required. This saves 
the cost of both the felt and 
one cementing operation. 
When used with wall-to-wall 
carpeting, no pad is needed 
under the carpeting, saving 
both material and labor. 

Along with a major im- 
provement in floor covering 
method, you save 4 to 4 the 
cost of the materials usually 


used for %” underlayment. 


- HOMASOTE 
COMPANY 


TRENTON 3, N. J. 


Makers of the oldest 
and strongest 
insulating- 
building boord 
| ——/!e on the market. 






Set OUR 
CATALOG IM 
SWEET'S 


OCTOBER 1952 





WALL TO WALL CARPETING 
HOMASOTE UNDERLAYMENT 
— ROUGH FLOORING 
-— JOIST 

















(The 5” thickness brings the 
floor covering up to the normal 
height for 732” hardwood floor- 
ing.) 

For combination awning 
and storm shutters — Florida 
tested —here are the ideal 
thickness and strength in a 
low cost material that is com- 
pletely weatherproof. In Big 
Sheets — up to 8’ x 14’— you 
have the perfect answer for 
protecting store windows and 
fronts. 


Let us send you samples 


and full details 


eee ewe eee eee eS ee Re Ree eee ee 








HOMASOTE COMPANY, Dept. 71B - 
Trenton 3, N. J. ' 
Send details on Homasote Underlayment - 
1 
1 
PII scetivocacanngrsbesstcmicesnniautdineranitecasnastbienioes 
1 
DATO Ss sais inkccscispacicieciibodeantnabaaliotataste : 
1 
Me riscchinic cinecnccpachitieccccedacceuss BIG cvccasss - 
1 
Wisp Wenig C6008 ticsscccesecccccocissiorsarecinies ; 












Wit NOVA 


insulated 


sidewalls and roofs... 







14” exposures for sidewalls 
12” exposures for roofs 
Deep shadow lines 


Sheathing and shingling 
simultaneously 





No curling— 
no splitting 














AT LAST .. . a truly scientific method hzs been developed whereby 
sidewalls and roofs can be shingled and sheathed—fully insulated— 
at one and the same time. By this method, the rich architectural effect 
of wide exposures—12” for roofs, 14” for sidewalls and deep 34” 
shadow lines—is available to the average home owner at a substantial 
saving in time, labor and money. 


Nova Insulated Sidewalls and Roofs are built with three materials: 
asphalt-impregnated, sheathing panels —16” x 96” for sidewalls, 
14” x 96” for roofs; the Nova galvanized, 26 gauge steel shingle clip, 
and #1 Certigrade roof shingles, or #1 Certigrade Processed Shakes 
(either stained or unstained) for sidewalls. 


A single layer of felt paper is applied to the studs; then the 8’ clip is 
placed on the bottom of the sheathing panel and the two are nailed 
together at each stud or rafter. The shingle is slid down the panel until 
the kerf in the butt of the shingle engages the clip. The top of the 
shingle is secured with a hand stapler. The second course overlaps the 
sheathing of the first course by 2”. Only 114 Ibs. of Sd galvanized 
nails are required per square. 


There are no exposed nails to rust, stain or split the shingle; the 
shingles cannot curl. The quality of the materials used is of the highest; 
the total cost is extremely low. 


Tet us send you fully illustrated and detailed literature 


SALES 


« TRENTON 3, He. 3. 


NOVA SALES CO., Dept. 75B 
Trenten 3, N. J. 


Send details on NOVA SHINGLING 





SYSTEM 
a ies ncsctctaasauiein as deatietinel 2 wholly quod subeidiory of 
Ada turers of the old- 
WINNIE sonats-cocnicscdeceanmenccKanadece 2 cedaun a ne or 
CATALOG IN ing board; wood- 
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For over 90,000,000 good reasons 
DETROIT | UBRICATOR (OMPANY 


revises its name to 


saanesiiie ESTABLISHED AS[ETROIT |UBRICATOR (COMPANY IN 1877 
DETROIE ontcots 
CORPORATION 


5900 TRUMBULL AVE., DETROIT 8, MICHIGAN © Division of American Rapiator & Standard Sanitary corporatioy 
REPRESENTATIVES IN PRINCIPAL CITIES * Canadian Representatives in Montreal, Toronto, Winnipeg — RAILWAY & ENGINEERING SPECIALTIES, LT). 
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DETROIT: On 


A\ 


Sour 


OCTOBE 






























RHAPS you’re wondering why a company in its 75th year of business would 

change its name. Quite frankly, on checking the record in this our diamond anni- 
versary year, we decided purely and simply that we had outgrown the name 
| Detroit Lubricator Company. 


During the course of 75 years of constant business growth and expansion, D&R0'T 
has progressed from leadership in one industry into leadership in still another 
industry—that of building the finest automatic controls for heating, refrigeration, 
air conditioning, engine protection, home appliances and industrial uses. Over 
50,000,000 of these superior D&®°'T controls have been produced to serve home and 
industry—and that means a lot of satisfied customers—a lot of mighty good 
reasons why we feel we have earned the right to our new name... Detroit Controls 





y Corporation. 
We sincerely hope that as Detroit Controls Corporation we will continue to enjoy 
= the splendid cooperation and support you have always given Detroit Lubricator 


Company in the past. 


To this end, our people, our policies and our production remain the same—pledged 
always to highest quality to bring you the very finest automatic controls obtainable. 






AUTOMATIC CONTROLS for 








i REFRIGERATION AIR CONDITIONING DOMESTIC HEATING 

aTioN AVIATION TRANSPORTATION HOME APPLIANCES INDUSTRIAL USES 
10, 

° Serming home and induaty -NMERICAN-STANDARD - AMERICAN BLOWER - CHURCH SEATS - DETROIT CONTROLS - KEWANEE BOILERS - ROSS HEATER- TONAWANDA IRON 
ME 
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you know the Western Pines” 
in rooms like this 





now meet the Associated Woods 
in installations like this! 





Larch, with its tough-fibered strength and fine, 
uniform grain, is high in favor for heavy con- 
struction as well as for projects where hard 
wear and permanent good looks must be con- 
sidered—as in this handsome bank installation. 


* THESE ARE THE WESTERN PINES 
IDAHO WHITE PINE 











PONDEROSA PINE * SUGAR PINE 
7 THESE ARE THE ASSOCIATED WOODS 
LARCH * DOUGLAS FIR * WHITE FIR 


ENGELMANN SPRUCE * INCENSE CEDAR 
RED CEDAR * LODGEPOLE PINE 
All are well manufactured, seasoned, and graded to the 


high Association standards. You can specify and buy 
them with confidence! 





For information on any of the Woods of the Western Pine Region, write 


WESTERN PINE ASSOCIATION 


DEPT. 529-V, YEON BUILDING e PORTLAND 4, OREGON 
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A wall of light brightens this 
basement recreation room 

adds a modern note of spark- 
ling hospitality to bar (at right.) 





Structural Corrugated Glass 
Adds Glamor to Rathskeller 


This inviting basement room is a mecca for entertaining or 
family relaxation. The beauty and utility of rhythmic Struc- 
tural Corrugated glass by Mississippi creates an atmosphere 
of spaciousness and comfort difficult to achieve in a raths- 
keller. The entire basement is flooded with “borrowed light”, 
yet garage and storage space are hidden by the trans- 
lucent glass partitions. 





In contemporary construction architects and designers 
everywhere are recognizing the place of translucent, 
light diffusing glass, the modern material. Mississippi 
Glass is available in a wide variety of patterns and 
surface finishes wherever quality glass is sold. Consider 
this fresh, dramatic material to add sparkle to your ideas. 





Write today for free new booklets, 
“Modernize Your Home With Decor- 
ative Glass” and “Figured Glass by 
Mississippi.” Photographs of actual 
installations. Many ideas on ways to 
use this exciting new medium. 





“ COMPANY 


7, 
SAINT LOUIS 7, MO. 


MISSISSIPP 


4 - 
® - 
. , 

. . 

< . 


foe NEW YORK « CHICAGO e@ FULLERTON, 


88 ANGELICA ST. 


CALF. 


WORLD'S LARGEST MANUFACTURER OF ROLLED, FIGURED AND WIRED GLASS 
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NOW A WONDERFUL 
NEW KIND OF WINDOW WALL... 





THE Senestra WINDOWALL’ UNIT! 


IT’S MADE OF STEEL 


Made of solid, hot-rolled Intermediate Window 
sections a full 114” deep with interior bars 
continuous and rigidly interlocked .. . ample 
strength for large window openings. Avail- 
able from warehouse stocks in two sizes— 
6’-35%” wide by 6’-418” high (six lights) and 
9-414” wide by 6’-414” high (nine lights). 


AWNING-TYPE VENTILATORS 


WindoWall Units feature the popular pro- 
jected-type, open-out vents which provide 
ventilation even in down-pouring rain. Venti- 
lators may be installed in any or all lights, or 
may be eliminated, as desired. Specify the num- 
ber and location of ventilators on your order. 


INSIDE METAL SCREENS 


Fenestra all-metal screens go on easily and 
quickly from inside the room where they are 
protected from the weather. They are top 
hinged to provide convenient access to venti- 
lator hardware. 


IDEAL FOR INSULATING GLASS 


Depth of window sections permits the use of 
¥,” insulating (double-paned) glass in stock 
sizes for all-season comfort . . . no need for 
storm windows. Units may also be glazed with 
single lights of plate or double-strength glass. 
Glass size for fixed lights is 36” x 24” .. . for 
ventilators, 34”’ x 215”. 


*Trademark 


Call your Fenestra Representative or write today to Detroit Steel Products 
Company, Dept. MB-10, 3401 Griffin Street, Detroit 11, Michigan. 


enest7ra STEEL RESIDENCE WINDOWS 


-.-everything in windows for the home 
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Good Reasons Why... 


GGLIDE-ALL 

O0%4- 
are used in hundreds of thousands 
Of buildings from coast to coast! 


Ey 






1 Low Initial Cost 
2 Beautiful — Modern 
3 Floor-to-Ceiling or Standard Heights 
4 More Storage Space 

5 Smooth, Dependable Operation 


6 Low Installation Cost ; | 





4 


ie 


small homes 











Se 
Glide-All Sliding Doors are the 


Perfect Answer to 
Low-Cost Storage Space Problems! 






Leading architects and builders throughout the 
nation prefer Glide-All Sliding Doors for the six 
good reasons shown here. That is why you find 
Glide-All Sliding Doors in small, medium and 
large homes ... in multi-unit apartments . . . in 
stores and offices and in large institutions. Glide- 
All fills every building need—whether it be from 
a standpoint of beauty, cost or durability. Get 
the facts on Glide-All Sliding Doors today. 
Write for A.I.A. Bulletin No. 17-D, today! 


Simple to install as A B C! Ta | C 


large apartments 






1 GQ Doors are mounted 
4 B ~ 
\ 


A 13 9) in tracks by pushing 
Top track is 5 






Aluminum NY doors into upper 
easily mounted bottom track ! track to compress 
on ceiling } is screwed top roller sorings 


then engaging lower 
rollers with floor 
track. 


to floor 


x with screws j 


HAVE YOU SEEN It's the new genuine plastic 

[Am IDALL “al rl laminate for walls and top 

Bl surfaces—low in cost— 

easy to install— easy to maintain. Write for free 
samples and descriptive literature. 


WoobDa. JNDustTRIEs |NC. 
DETROIT 34, MICHIGAN 


and are manufactured in the following Woodall Plants: 
Chicago, 3510 Oakton St., Skokie, Ill—Laurel, Miss., P. O. Box 673 
New York, Glen Cove Rd., Mineola, N.Y.—San Francisco, 1970 Carroll Ave 
ADDRESS REQUESTS TO PLANT NEAREST YOU 





commercial bldgs. 


Glide-All Sliding Doors 
are a Product of ..... 























PRODUCT NEWS | 





that the return air duct may be connected 
to the top or either side of its heating sec- 


tion, the new conditioner can be put almost 
any place in the house where a 3’ x 4 floor 
space is available and appropriate, The S-/I 
provides cool, dehumidified air during sum 
mer, warm air in winter, and filtered, plain 
air in between. If required, it also can be 
equipped for humidifying heated air, Ther- 
mostatically controlled, the unit features a 
built-in diverter; no manual manipulation 
of dampers is necessary to make the switch 
from one phase to another—just a change in 
weather, The S-Ws heating section features 
heat transfer surfaces of 16-gauge steel. 
deeply corrugated for strength and heating 
efficiency, and a ribbon gas burner approved 
by both AGA and Underwriter’s Laboratories, 
The cooling coil is made up of helical fins 
honded to seamless copper tubing. Electri 
cally operated, the cooling section may be 
purchased as a separate unit for teaming up 
with any standard warm-air furnace, The 
model’s steel cabinet, insulated thermally and 
acoustically, is finished in blue enamel. 

Vanufacturer: Typhoon Air Conditioning 
Co., Inc., 794 Union St., Brooklyn 15, N. Y. 


EXHAUST FAN styled for contemporary 
homes and efficient ventilation 

A small exhaust fan which gets heat, steam 
and odors out of the house at the source 

usually kitchen, laundry or bathroom—can 
provide effective although modified air con- 
ditioning. Housed in a compact rustproof 
steel box, the Aeropel 10” ventilator is one 
of the handsomest on the market, Its neat 
white plastic grill, engineered to offer mini- 








mum resistance to ail 
flow, may be mounted 
vertically or horizon- 
tally. Its size — the 
face is 11” square — 





should please the 
(Continued on page 178) 
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ANNOUNCING 


an 


ARCHITECTURAL COMPETITION 


Dedicated to ideas for 


bathrooms, kitchens and utility rooms 








Four Awards of $3,000 each. Four Awards of $1,500 


each. Four Awards of $750 each and 20 Awards of 
$100 each. Total $23,000 


Sponsored by Crane Co., Chicago, Illinois 


Approved by the Committee on Competitions of the 
American Institute of Architects 


Professional Adviser, Howard L. Cheney of Chicago, 
Illinois, Fellow of the American Institute of Architects 


Competition closes 5 P.M. Monday, Dec. 15, 1952 





Because bathrooms, kitchens and utility rooms are 
functional centers around which family life revolves, 


each of these rooms involves common human problems. 


Ideas are needed that will help solve these problems 
in ways that will make each of these rooms more useful, 
more practical, more convenient and more attractive. 


These ideas may be suited for new construction or 
for remodeling existing homes. 


Competition is open to architects, designers, drafts- 
men and college students of architecture who are resi- 
dents of the continental United States, except that the 
following are not eligible: Contest Jury members and 
families, employees and families of the Crane Co., 


its subsidiaries and its advertising agencies. 
All awards will be made on the basis of the origi- 
nality and practicability of the ideas submitted. 
Winning entries will be decided by a Jury which 
will consist of three architects, a homebuilder and an 
industrial designer, whose names will be announced 
after the Jury has metand selected the winning solutions. 
Information given here is to be considered as an 
announcement only. Mandatory requirements and de- 
tailed information as to the procedure to be followed 
are fully covered in a program now ready for mailing. 
Your copy of the program will be mailed promptly 
upon request to: 


CRANE CO. 


836 South Michigan Avenue, Chicago 5, Illinois 
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Place and Company home, Twyckenham Hills, South Bend, Indian 
pany , , 


circun wi tt ChOS 
SCll Houses! 


FOR LEADING INDIANA BUILDER 


Place and Company, prominent Indiana builder, is a pioneer in 
low and medium-price quality homes, and has been frequently 
cited nationally for its skillful and successful practices. Place 
homes range in price from $9,995 to $40,000. 

One of Place’s newer projects is McKinley Terrace, a roll- 
ing tract in South Bend where 800 medium-price homes will 
be erected. As in previous Place developments, Kitchen Maid 
cabinets of wood will be used in McKinley Terrace houses. 


“We have found”, states A. S. Place, secretary-treas- 
urer, “that Kitchen Maid cabinets are known and 
valued by the public. They definitely help to sell 
our houses. In our experience Kitchen Maid cabinets 
are less costly because they stand up better”. 


Wise builders know that the kitchen is one of the most im- 
portant selling features of a house. When it is Kitchen Maid, 
sales problems are greatly simplified. Choose Kitchen Maid 
for the houses you plan or build. See your dealer soon. Con- 


sult Sweet’s Catalog file. 


Typical Kitchen Maid kitchen 
as used in a lower price 


home of Place and Company. 


Aerial view of River Ridge, 


in early Place and Company 
development in South Bend. 


ITCHEN MAI 


FIRST AWD BEST lV 


KITCHENS 


THE KITCHEN MAID CORPORATION, 420 Snowden Street, Andrews, Ind. 
Please send new booklet containing 10 practical kitchens with details of the 
complete Kitchen Maid line. | am an 0 Architect, O Builder, 0 Dealer. 


Name 


Address 
eeeereeeeeeeeeeeeeeeeeeeseeeeseeseeseeseeeeees 
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YOU CAN Recommend — 





Here, in one small (14”x12%2” 
x4”) steel cabinet is foolproof 
protection against most fires 
in up to 12,000 square feet. 


Cabinet may be wall- 
mounted or recessed be- 
tween studs, standard valve 
connects to regular water 
supply. No maintenance. 


Instant-release rack holds up 
to 75-feet of %” linen hose, 
with adjustable nozzle locked- 
on and “faucet” valve. 





Choice of four hose-lengths 
and accessories, priced 
from $31. Submitted for UL 
approval. Hundreds in- 
stalled. 












Write for details. 





PAT, APP, FOR 


W.D. ALLEN Manufacturing Co. 


CHICAGO 6 + NEW YORK 7 
Established 1887 





















manufacturers’ 
agents 





house + home is compiling a new list of Manu- 
facturers’ Agents who are interested in adding new 
lines (homebuilding products, materials, equipment, 
specialties, etc.). 

When completed, this list will be available to man- 
ufacturers seeking new outlets. 

If you are a Manufacturers’ 
Agent and would like to be 
listed, please send full infor- 
mation, including your terri- 
tory and types of products you 


want to handle, to: 


Richard N. Jones —< 
Advertising Director 
house + home 

9 Rockefeller Plaza 
New York 20, N. Y. 
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You can turn more 
HOUSE HUNTERS 


““A G-E Dishwasher and Disposall’”’ are magic words to folks 
these days. They mean the end of dirty-dish doing and messy 
garbage-handling. 

For house hunters today, an already installed General Elee- 
tric Dishwasher-Disposall combination is becoming more and 
more often that “‘extra-plus”’ that clinches the sale over other 
houses in the same price range. 

The installation cost is negligible when you plan your kitchens 
with the G-E Electric Sink in mind. Furthermore . . . 


The cost to you of the G-E Dishwasher and Disposall is in- 
cluded right in the selling price of the house. 


Here’s a real break for your prospective buyers... for the 
long-term Mortgage Plan offers them these modern kitchen 
appliances for only a few dollars extra a month! 


Insist on General Electric! According to surveys, 53 out of 
every 100 people prefer G-E appliances over all other brands! 
This high degree of consumer preference has resulted in a big 
demand for G-E Dishwashers and Disposalls which in turn 
will help you sell. 


To maintain the design and balance of your kitchens, be 
sure to specify the strong, roomy G-E Cabinets that are 
modern, matching equipment. Remember, buyers look for the 
name General Electric . . . it’s their assurance of dependability! 





NOTE TO ARCHITECTS AND BUILDERS: 
A General Electric Disposall can be installed in any 
kitchen sink. It is specially designed for use with septic 
tanks, too. Actually helps keep drain lines clean! 
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Your nearest G-E Major Appliance distributor will gladly discuss costs and 
kitchen plans with you. The G-E Kitchen Planning Service can help you design 
bigger, faster sales into your homes! General Electric Company, Louisville 2, 


Kentucky. 


GENERAL @@ ELECTRIC 
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Sketch of new Levitt house in Levittown, Pa. 
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Bill Levitt 











Bill Levitt’s Levittowns — on Long 
Island, N. Y., and now (pictured at 
left) in Bucks County, Pa.—have won 
him a national reputation as a builder 
not just of houses, but of complete new 


communities. 





66When a couple is looking through a new home, with a 
builder they don’t know personally, it’s alla strange new 


world of unfamiliar terms and ideas. But when they see 


brand names they know—brand names they "ve seen in 


national advertising — that helps to guide them and en- 


courage them. Nationally advertised brand names give 
them the feeling that they know what they're getting. 


Nationally advertised brand names help close the deal.”’ 


Every week, advertising in LIFE reaches 
11,880,000 households across the nation. In the 
course of 13 weekly issues, LIFE reaches 25,640,000 
households— or more than 60% of the entire U. S.! 

LIFE’s articles on modern living have helped it 
attract a home-interested, home-conditioned audi- 
ence: 58% of these LIFF-reading households own 
their own homes. 


In community after community across the country 


ADVERTISING OFFICES: New York « Chicago « Detroit 
Boston ¢ St. Lovis « Atlanta « Cleveland ¢ Philadelphia 
Minneapolis ¢ San Francisco « Los Angeles 








where your products are installed by the nation’s 
builders, half or more of the home prospects are 
readers of LIFE.* You help to sell these houses, 
too, when you advertise your products in America’s 
biggest big magazine. 


*Figures above are from 4 Study of the Household Ac- 
cumulative Audience of LIFE, by Alfred Politz Research, 
Inc. A LIFE-reading household is one in which one or 
more of the adult members read one or more of 13 issues. 


first in circulation 


first in advertising 


first in the homes of America 
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More than 104,000 
housing units have been 


built with 
TECO 


TRUSSED RAFTERS 


By eliminating load - bearing 
partitions, TECO Trussed Raft- 
ers provide clear span roof con- 
struction that affords flexibility 
of interior design and speeds up 
building schedules. 


Common 2x4’s and 2x6’s, put 
together in pairs with TECO 
WEDGE-FIT Split Rings, save 
materials and labor in trussed 
rafters up to 32 feet.in span. 


See how others have saved 
time, money and materials by 
using TECO Trussed Rafters in 
homes, schools, churches and 
other building construction... 
send for your FREE copy of this 
booklet TODAY. 





TIMBER ENGINEERING CO. 


1319 18th STREET, N.W., WASHINGTON 6, D.C. 


Please send FREE copy of ‘‘Wood Frame TECO Trussed 


Rafters.” 


Name 
Company 
Street 


City SS 


HH 
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planner and purchaser of the small-kitchened 
house. The fan’s totally enclosed constant- 
speed motor will operate whether the unit 
is installed on the wall or in the ceiling. 
Suitable for 50 or 60 cycle, 110-120 v. ac 
it has power consumption of 60 w. and 
carries a certified rating of 400 cu. ft. per 
min. Retailing for $49.95, the Aeropel exem- 
plifies the practicality as well as visual ap- 
peal of good product design. 
Manufacturer: American Blower Corp., Div. 
of American Radiator & Standard Sanitary 
Corp., Detroit 32, Mich, 


LOW-COST GLASS SLIDING DOORS bring 
indoor-outdoor living to tract houses 
Mass produced in stock sizes, Panorama slid- 
ing-door walls bring to builder developments 
the custom luxury of large, utilitarian glass 
expanses, Installed and glazed, a 6-8” x 8’ 
unit averages approximately $45 more than 

















a conventional stud and plaster wall and 
door, Hlowever, the dollar worth in improved 
design and = sales appeal cannot be dis- 
counted, Steelbilt) reports that in a group 
of 200 homes near Los Angeles priced from 
$18,000 to $21,000, half were furnished with 
Panorama glass door units, and most of these 
sold before the others “furnished with other 
special features of comparable value.” 
Panorama models are fabricated 67-10” 
high, 8’ and 10’ wide with two lights (one 
slides), 10’, 12%, and 15’ wide with three 
lights (center panel slides), and 16’ and 20’ 
wide with four lights (two center slide). A 
two-light 10’ wide unit costs about $90, un- 
crated and unglazed  f.o.b. factory, Con- 
structed of 25.” 


’ deep cold-rolled — steel 


sections, the frames re- 





hal 





ceive a protective 
prime coat of zine 
chromate. They are 
shipped completely as- 
sembled with inside 
lateh, sereen — tracks 
and weather stripping 
installed, Bottom. rol- 
ler screens are avail- 
able made in either 
bronze or plastic, 
Manufacturer: Steelbilt Inc., 4801 E, Wash- 
ington Blvd., Los Angeles, Calif. 


(Techical Publications, page 184) 




















White Universal ’ 
Level-Transit... 


the most versatile 
instrument you can own! 





pa the White “Universal” 
Level-Transit is the most 
practical, complete instrument on 
the market. Now available in a 
new improved model — the No. 
3000 — with internal focusing, 
coated optics, guarded vertical arc, 
In fact, every feature to assure 
you lifetime durability and accu- 
racy. And the price is ov7/y $185*, 
complete with tripod. See your 
dealer, or write DAviID WHITE 
ComMPANY, 397 W. Court Street, 
Milwaukee 12, Wisconsin. 


Indispensable for all these jobs and many more 





























Line up curb and sidewalk! Run property lines level up foundations 








We offer the most 
expert REPAIR 
SERVICE on all 
makes, all types 
of instruments, 
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Specify Wascolite Skydomes because 
TOP-Daylighting is BETTER Daylighting! 
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FAR SUPERIOR TO OTHER SOURCES of light is the daylighting PREFABRICATED WASCOLITE SKYDOMES are installed in 
achieved with the Wascolite System. Says architect Roy S. minutes with only a screwdriver . . . transmit a super-abundance 
Johnson, who designed this Ardsley, N. Y. residence for of daylight... are permanently weather-proof, shatter-resistant, 
Charles LaMonte, ‘Daylighting from above is light from its maintenance-free. Gracefully curved acrylic plastic dome is 
natural direction, evenly distributed all day long”. smooth-surfaced, virtually self-cleaning. 











WHITE TRANSLUCENT DOME is used in CLEAR COLORLESS DOME top-lights SUPERIOR ENGINEERING of Skydomes 


kitchen for glarefree, softly-diffused, stairhall and corridor. Daylighting inte- is typified by this exclusive design: 
restful light. Single Skydome_ brings rior areas with Skydomes always permits acrylic dome “floats” in its frame, yet 
ample illumination to all working areas. more functional utilization of space. dome edge is protectively enclosed. 


Wascotite €Co=2 82% SkyDOMES 


U.S. Patent No. 2610593 oe Other Patents Pending 






Write for new file folder. Wasco Flashing Company, 87 Fawcett Street, Cambridge 38, Mass. 
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Fixtures that ride up or down—wall brackets that swivel to put good light 
just where it’s needed—all are to be found in wide assortment in the 

new Lytecaster Lightoliers, 

They’re light-engineered, of course, as you would expect of Lightolier. 

And handsome, too, in the best contemporary manner—deriving their appeal 
from crisp, functional lines, skillful combination of materials, 

handsome finishes. 

One inspection will tell you why more and more architects, designers 

and builders are specifying Lightoliers these days, for home, office or shop. 
Your local Lightolier distributor is equipped to render sound service... 


or write LIGHTOLIER. 


11 EAST 36TH STREET, NEW YORK + 1267 MERCHANDISE MART, CHICAGO + 12TH AT FOLSOM, SAN FRANCISCO 
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ALL-ALUMINUM MIAMI AWNING WINDOWS 


# 





Today, more than ever, the home builder needs 
the counsel of his architect. Building materials 
specified today may have to last many years with- 
out the possibility of replacement. The American 
Architect is prompted, therefore, to give more 
than usual consideration to factors of strength 
and durability...factors found in the basie design 


and construction of the Miami Awning Window. 


@ CONSTRUCTED FROM EXTRA-HEAVY ALUMINUM — 
Alloy extrusions (63-ST5). 


@ WEATHERSTRIPPED — Concealed, plastic. 


@ POSITIVE CLOSING — Seals shut into one compact 
weather-tight unit, through metal-to-metal 
contact (flanged vents). 


@ EASY OPERATION — Patented balance rod actuates 
both sides of vents at the same time — eliminates 


sticking and allows free and easy operation. 
@ NEVER NEEDS PAINTING — Can’t rust. 


a oo @ AVAILABLE FOR QUICK DELIVERY. 


x 








bg < . 
Sy 1 MIAMI WINDOW CORPORATION HH-10. 
2G: eee. cae 1 5200 N. W. 37th Avenue, Miami 42, Florida 
“Ly SI , Please send me all pertinent information about your window. 
FEYS MAIL TODAY! i ‘hack teen 
For further information | , ! 
see Sweet's Architectural File 174 1 Check one: Architect ["] Builder [_] Contractor [] Dealer [1] 
or—write, wire or phone Dept. HH-10. ! DOGG de sieda sia dvacacnccacccutvasnscsscckacwcaadquceagsamsak@eceauadacaaaus 
l 
MIAMI WINDOW CORPORATION | sitew 
I 
5200 N. W. 37th Avenue, Miami 42, Florida i City PPOTTUTITITITTTTT TTT TTT TTT TTT Tries Zone..... PE Sia cnxxdihancdeens 
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penter can sheath 1,000 square feet in six 
to eight hours and cut labor costs as much 
as 53 percent! What's more, carpenters like 
to work with Bildrite because it’s clean and 
easy to handle, easy to cut and easy to apply. 


ee  —— 








BILDRITE REDUCES WASTE. For example, the waste 
Bildrite remaining after a recent 6,000-foot sheathing job 
barely filled one wheelbarrow. Compare this typical Bildrite 
saving with the minimum of 12% waste figured on horizontal 
wood sheathing jobs. 


BILDRITE GOES UP FAST. One car- 








eathing saves me 
higher labor costs *” 











‘With labor costs going higher, we welcome the 


chance to keep costs down with Bildrite. Yet, the 











money we save is only part of the story. We've found 
that Bildrite helps us build the kind of strong, 
well-insulated quality homes buyers expect from us. 


Briefly, here’s why we like Bildrite best... ”’ 


Doten Reger 


President, Distinctive Homes, Inc., Wichita, Kansas 















—"\ oS ——~  ~ is 
NO NEED FOR BUILDING PAPER. Bildrite is 12 OR MORE $20,000 TO $50,000 quality homes like 
waterproofed throughout by an integral asphalt treatment. this are built each year by Distinctive Homes, Inc. 
1 Protects against moisture, yet is highly permeable to allow In each, Bildrite reduces costs, improves construction. 
> vapor to escape from inner wall areas. Bildrite won't Bildrite can do the same far you. For information, write 
1 warp or buckle either .. . store it anywhere. Insulite, Minneapolis 2, Minn., > your Insulite dealer. 





Build and insulate with double-duty 


INSULITE 


INSULITE DIVISION 
te Made of hardy Northern wood Minnesota and Ontario Paper Company 


Minneapolis 2, Minnesota 
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3M CERAMIC TILE ADHESIVE CAN CUT COSTS UP TO 20% 


“Easy” is the word for it. First, just “butter” on 3M Ceramic Tile adhesive and 
trowel it out. Its smooth, buttery consistency makes spreading a fast, simple job. 
Next set the tile in place. And finally. handle grouting just as always. What could 
be simpler, faster? 3M Ceramic ‘Tile Adhesive cuts the time-per-job and gives the 
finest quality tile jobs at up to 20° savings in cost. 

There are other advantages, too. 3M Ceramic ‘Tile Adhesive will bond tile to nearly 
any kind of surface. That means that you can set “dry wall”... saving the costly 
installation of lath, plaster and mortar. Dries so fast that rooms can be used in 
21 hours, making it ideal for remodeling. Waterproof, non-freezing, clean and easy 
to use... it’s the modern way to set clay tile. 


GET THE FACTS ON 3M CERAMIC TILE ADHESIVE 


Try it on your next tile job. You'll sell yourself on this better way 
to set tile. Write Dept. 1410 in Detroit for data and specification 
sheets. Sold everywhere by leading tile supply companies. 


MINNESOTA MINING AND MANUFACTURING COMPANY 
ADHESIVES AND COATINGS DIVISION + 411 PIQUETTE AVE., DETROIT 2, MICH, 


GENERAL OFFICES: ST. PAUL 6 © EXPORT: 270 PARK AVE., NEW YORK 17 e¢ IN CANADA: LONDON 
MAKERS OF ‘‘SCOTCH'' BRAND PRESSURE-SENSITIVE ADHESIVE TAPES ¢ “SCOTCH” BRAND SOUND 
RECORDING TAPE @ ‘‘SCOTCHLITE’’ BRAND REFLECTIVE SHEETINGS @ ‘'3M'’ ABRASIVE PAPER AND 


CLOTH @ ‘'3M'' ADHESIVES ANDO COATINGS ¢@ ‘'3M'’ ROOFING GRANULES e@ ‘'3M’°’ CHEMICALS 
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Woop. Philippine Mahogany for Residentia: 
Building. Philippine Mahogany Association, Inc., 
111 West 7th Street, Los Angeles 14, Calif. 
6 pp. 82” x 11” 

Illustrating uses of Philippine mahogany in 
residential construction, this full-color folder 
points out both practical and esthetic fea- 
tures for the versatile hardwood. The book- 
let covers applications of mahogany as 
paneling, fixtures and siding in brief para- 
graphs, and offers some finishing tips. 


FIREPLACE ACCESSORIES. catalogue of 
Modern Firescreens. Portland-Willamette Co., 
808 S.E. Alder St., Portland 14, Ore. 32 pp. 
8Yn” x 11” 

An extensive line of contemporary fittings 
for indoor and outdoor fireplaces is pictured 
and described in this attractive publication. 
From poker and hearth to canopy and fire- 
screen, the products are available in many 
sizes and shapes, Although custom-made, the 
prices (noted on each model pictured) are 
said to be comparable to ready-made items. 


HARDWARE. Rocket 1000 Sliding Door Hard- 
ware. Grant Pulley & Hardware Co., 31-85 
Whitestone Pkwy., Flushing, N. Y. 6. pp. 
Bia” x 11” 

This colorful folder describes the manufac- 
turer’s new low-priced sliding-door hardware. 
It contains full-size section drawings, lists 
of materials and specifications, and a dealer 
price list for the complete packaged units 
and individual hardware parts. 


LAUNDRY PLANNING. « sketch Book for a 
Modern Home Laundry. Publication 14-132. Gen- 
eral Electric, Major Appliance Div., Louisville 
2, Ky. 16 pp. 82” x 11” 

Should modern laundry facilities be placed 
in the basement, kitchen, breezeway, hobby 
room, or bathroom? Offering plans for all 
these locations, this booklet is graphic testi- 
mony to the varying circumstances and 
personal preferences that come to bear on 
a house design, Floor plans, supplemented 
by sketches, illustrate the advantages of 
astute planning and modern equipment— 
wherever the location. Other drawings pre- 
sent suggestions on decoration and architec- 
tural treatment of such details in the laundry 
area as window framing, cabinet and parti- 
tion placement, and lighting. 


(Continued on page 190) 
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/ YOUR HOME 
; LIKE A BREATH OF SPRING 


Enter a radiant heated home for the first 
time... you're amazed at the delightful, 
spring-like, clean ‘feel’ . . . the fresh, 
sparkling, welcoming warmth and com- 
fort in every room. No hot and cold 
spots—no drafty discomfort—no dry, 
harsh atmosphere where only a cactus 
could live. Radiant heat is always like a 
breath of spring—in winter's coldest 
months. 





at 





< 
ae 
> 





e eo e CLEAN, COMFORTABLE, 
CONSTANT, 
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NO MORE DIRTY HEAT STREAKS 


Ever wonder why walls, curtains, wood- 
work and ceilings were spotted and 
dirty near radiators or registers? The 
rapid flow of air induced by heat (con- 
vective air currents) draws dust and dirt 
from every portion of a room and bom- 
bards adjacent surfaces with these dust 
particles to cause unsightly heat streaks. 
Radiant heat creates no extreme air 
flow—hence eliminates the need for con- 
stant cleaning—costly redecorating. 


CONSTANT, COMFORTABLE, 
NATURAL WARMTH 


Just as the earth radiates heat from the 
sun, so the steel tubing panels in floors. 
walls or ceilings provide a constant, 
unvarying, temperate heat with larger 
zones of comfort to serve every occupant 
of the home. No scorched or baked air 
—no dust and dirt—no chilly drafts. 
Radiant heating offers a natural, equa- 
ble, constant source of economical tem- 
perature control. 





LOWER COST INSTALLATION 
AND UPKEEP ADVANTAGES 


Radiant Heat units usually cost less to 
install than other accepted methods of 
home heating. A smaller hot water 
heater coupled with present day 
advances in installing the completely 
enclosed system of serpentine steel tub- 
ing coils provides many cost cutting 
advantages. Definite fuel savings result 
with a greater factor of efficiency to 
reduce heating bills. 





Kadtwdeoeke STEEL TUBING BETTER SERVES 





THE OWNER, THE ARCHITECT, BUILDER AND CONTRACTOR 


NOW AVAILABLE IN EXTRA LONG COILS 


Avon, recognizing the need for a specially designed solid wall steel tubing for 
home and small industrial plant installations developed Radiantweld. Among the 
prime requisites was a perfectly processed tubing in lengths sufficiently long 
(225 ft. in 2" dia., 160 ft. in 4%” dia.) to insure economical handling, elimination 
of multiple joining, reduction of soldering, the hazards of leaking joints. 


SPECIALLY ANNEALED FOR DUCTILITY 


Solid wall steel tubing for radiant heat installations must have extreme softness 
or ductility to take all types of bends without cracking, checking or tearing. Avon 
has accomplished this by installing a new type of equipment to specially process 
and anneal its fusionweld steel tubing which can be quickly and efficiently formed 
by one man hand bending from continuous coils. 


HIGHER TENSILE STRENGTH 


Avon Radiantweld has the physical properties to stand up to the roughest handling 
and abuse without distortion. Its toughness or tensile strength is very high, while 
the uniform grain structure of the fusionweld and surrounding wall area insures 
consistent uniformity of wall strength to withstand abnormal shock and forming. 
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DETAILED 


NVON TUBE DIVISION 


PRESSURE-PROOFED FEATURES 


Radiantweld combines ductility to insure easy bending qualities with extreme 
tensile strength to eliminate any possibility of distorticn, tearing, checking or 
cracking. Its uniform grain structure throughout the entire tubing wall also assures 
essential leak-proof advantages. Every foot of Radiantweld is pressure tested 
(2500 p.s.i.) to insure permanence, performance and life-time operation. 


LIFE-TIME PERFORMANCE ADVANTAGES 


The superiority of Avon Radiantweld is attested by many comparative tests 
resulting in its adoption and use by America’s largest builders of mass produced 
homes. Millions of feet of Avon Radiantweld are now being specified for these and 
similar installations in homes, small plants and modern offices. 


FORMED BY THE FAMOUS FUSIONWELD PROCESS 


Avon picneered in the development of special fusion welding equipment to form, 
weld and anneal its now famous Fusionweld solid wall steel tubing. This tubing 
is used in the automotive, electric refrigeration, radio, hydraulic machinery 
industries and for many other rigidly controlled applications. Using this exclusive 
Fusionweld process, Avon has gone a step further—developing new equipment 
for additional annealing operations to better serve the specialized needs of 
Radiant Heat installations exclusively. 
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NO ODOR 
OR 
SWEATING 


EASY TO 
INSTALL 








SIMPLE TO 
OPERATE 


SET IT 
AND 
FORGET IT 


SAFE AND 
DEPENDABLE 





ADJUSTABLE Wall Box is but one of many distinctive 
features of the BRILLIANT FIRE Recessed Wall Heater. 
For Safety, Efficiency and Dependability, it challenges 
comparison in any price field. Single-Room & Dual- 
Room models. For All Gases. 
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Is gas-tight from burner to 
flue. . . 100% welded. 


























Multi-liner Wall Box means 
greater protective shielding, 











better insulated. 


High-efficiency combustion, 


























non-clog burner, cast-iron 








chamber head. 


Low-level heat delivery in- 























sures Living Zone comfort 
without stuffiness. 





















































* 
Fits standard studding. Easy j 
to install, regulate, operate. ” 
Convenient controls. Safety Saaeeatanan 
Pilot and Draft Diverter are 
built in. 

* 











Convenient Service Panel sim- 
plifies lighting, dusting, in- 








specting. Snaps on. 


Dual-Room models are two 
complete heaters in single 
wall box. Vision-proofed, 
soundproofed. 


A.G.A. approved for all gases 
and High Altitude operation. 


Write Today For 


NEW CATALOG & PRICES 
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THE OHIO FOUNDRY & MFG. CO., STEUBENVILLE, OHIO 
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AND SO IS THE HOUSE 
that has 


MALT-A-MATIC 


REMOVABLE WINDOWS 


EASY-IN, EASY-OUT. Homes are easier to sell when they con- 
tain highly practical MALT-A-MATIC wood window units with 
easily removable sash. Home buyers want the added safety and 
convenience provided by removable sash .. . especially at window 
washing time. 


BUILDERS CASH IN. Not only are homes easier to SELL with 
MALT-A-MATIC, they are easier . . . and more profitable .. . to 
BUILD. These new window units are simple to install. Just level 
the sill, plumb the jamb and nail the frame right in place. Because 
the sash is removable, the builder can take it out, paint it separately 
and set it back into the frame at any time during construction. 


ADAPTABLE, ECONOMICAL. The MALT-A-MATIC window 
unit is adaptable to any type of construction and to any set of 
building plans. It offers a wider range in window design. Its eco- 
nomical cost is just another reason why builders and home buyers 
both agree, “I’m so/d on the MALT-A-MATIC.” 
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Currently available east of the Mississippi. 


THE MALTA MANUFACTURING CO. 


MALTA, OHIO 
Sales Office: Athens, Ohio 
Member Ponderosa Pine Woodwork Assn., and N.W.M.A. 
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This kitchen floor helps set your houses above the average 


woman’s part in the decision to buy 
A is usually influenced by what you 
offer in the kitchen. Kitchen floors of 
Armstrong's Linotile® give you a quality 
selling point with strong feminine appeal 
that helps lift your houses above the 
level of competition. 

This floor provides what every woman 
wants in her kitchen—smart good looks 
combined with exceptional ease of clean- 
ing. Of all Armstrong’s resilient floors, 
Linotile is the easiest to keep clean. 

Linotile has an unusually dense, tough 
composition. It’s next to impossible for 
dirt to penetrate the smooth surface of 


this floor. Spilled grease and oils can’t 
harm it, either. Linotile is greaseproof, 
not just grease-resistant. The indenta- 
tion resistance of Linotile is 200 pounds 
per square inch, over twice that of lino- 
leum and eight times that of asphalt tile. 
With all its rugged durability, Linotile is 
a resilient material that’s comfortable to 
stand on and quiet underfoot. 

Linotile is available in a wide range 
of clear, bright colors, specially styled 
to harmonize with each other. The vari- 
ety of handsome floor designs that can 
be created with Linotile is virtually un- 
limited. You can offer each client a cus- 


tom-designed floor at no extra cost—all 
colors are the same price. 

A colorful and exceptionally practical 
floor of Armstrong's Linotile will give 
your houses an important extra quality 
feature with sales appeal that far exceeds 
its slight additional cost. It can help 
clinch the sale. 


SEND FOR FREE ROOM PLAN 


For a sketch plan of the kitchen shown on this 
page, with a fixture layout, list of furnishings, 


® 


1410 State St., Lancaster, Pennsylvania. “& 


and color scheme description, write Arm- 


strong Cork Company, Floor Division, 


ARMSTRONG’S LINOTILE 











KENWAFRAME 


SERIES 800 PREFABRICATED 
METAL PASSAGE DOOR FRAME 









pith 
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stalled 
















to a 





























SERIES 400 
KENNATRACK 
Installed 


@ Kennaframe comes k.d. and 

can be installed in rough 
opening in 20 minutes or less. 
Fits all standard 2x4 walls. 
Frames available in all standard 
door widths. These are features: 
(1) Jamb end bracket permits a 
34,” vertical adjustment on height 
to plumb. (2) Pocket end bracket 
permits a 34” vertical and 34” 
horizontal adjustment to plumb 
and fit opening. (3) All split jambs provide a 15%” adjust- 
ment for height to fit uneven concrete or double w ood floors. 
Slot in header provides access to hangers for door adjust- 
ment. (4) Wood filler strips allow plaster grounds, trim and 
stops to be nailed or screwed in usual manner. Base brackets 
assure proper spacing of split jambs and anchorage to floor. 





See your Kennatrack dealer or jobber, or write Dept. E-10 


JAY G. McKENNA, inc. 


ELKHART, INDIANA 
JAY G. McKENNA (Canada) Ltd., 104 Jarvis St., Toronto, Canada 
“Specializing Exclusively in the 
Manufacture of Sliding Door Hardware 
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x SOLID CAS 
Qywe. 2 Wall Bracket 


TH 


Ceiling 
Lite 


WB-1 
Wall 
Bracket 











CF-1 
Ceiling 
Lite 











CAC. 


The right light. 
inside or outside! 


Esme 


Contemporary Lighting 
Ceiling and wall fixtures of diecast, rust proof aluminum 
with screw-in white opal glass, and cork gasket. Available oe a 
in gloss gray, oyster, cranberry, chocolate, olive, lime, | 9-1 architectural 
black, and satin Chrome finishes. 
PRESSTEEL COMPANY + 9800 BANCROFT WAY - BERKELEY 2, CALIFORNIA 





WB-1-2 Wall or 
Ceiling Bracket 





WB-2-2 Wall or 
Ceiling Bracket 








Write for complete 
new catalogs 























A FULL RANGE OF SIZES 


for (W. Steal tome 
Majestic 
UTILITY FURNACES 


Upflow-Downflow Units 
Up to 95,000 BTU output 
Two sizes—Ten models 

Completely factory assembled 
Space saving! 22’ and 26” square a 


Oil or gas burners interchangeable =| = 
OlnrsG 


Horizontal Flow Units 

Two sizes—Four models 

Up to 110,000 BTU output 
Give maximum use of fuel 
Compact! For low basements 
Drawer-type, convertible burners 
















Write for details today! 
Complete Booklets Available 
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a ite Majestic Company, Inc. 
416 Erie Street, Huntington, Indiana 


Healing Specialisl since 1907 
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The man in 
two positions 
to buy 


2 a Se 





mw As a businessman, he buys or influences 
the buying for his company of goods and 
services of many kinds from many different 
sources. 


w As a family man, he and his wife and their 
friends enjoy an upper-income manner of 
living . . . for their interests are broader and 
their means way above the national average. 
They are consistent, best customers for better 
products and services. 





Q.E.D. 


Successful businessmen-family heads like this, with 
their wives and families, comprise in large part the audi- 
ence of TIME. Every week TIME’s advertising pages 
talk directly to 1,700,000 families, America’s most valu- 
able prospects—best customers in two positions to buy. 














CABOT’S 
FARWIGHPORT BLUE 


al 
D Cabot’s Collo- 
re pakes house and 
(fu 
) , trim paints give you 


the warm, friendly, tradi- 
tional colors of famous sections of 
the country ... add charm and 
distinction. Choose Cape Cod Har- 
wichporl Blue, Haddam Barn Red, 
Vineyard Ivory or Hickory Yellow 
from Colonial New England; Old 
Virginia White; or Moravian Gray 
from Bucks County, Pa 
Cabot’s Gloss Collopakes flow 
on smoothly, leave no brush marks 
.. won't collect dirt... keep that 
newly-painted look for years. 
Write today for Cabot’s Gloss 
Collopakes Color Card showing 
many unique colors available 


from no other source. 








| SAMUEL CABOT INC. 
1030 Oliver Bldg. 


Boston 9, Mass. 
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TECHNICAL PUBLICATIONS — 


WINDOWS. Ceco Sterling Aluminum Windows. 
Ceco Steel Products Corp., 5601 West 26th 
Street, Chicago 50, III. 82” x 11” 

Ceco’s new series 50-B aluminum double- 
hung windows are introduced in this pam- 
phlet, Five groups of standard window 
stylings, achieved by changing or eliminating 
muntin arrangements, and over 20) picture- 
window sizes are included among the selee- 
tions, Shown on one easy-to-use pictorial 
chart are sets of dimensions for inside rough 
openings and windows. 


openings, outside 


Glass-area measurements for single and 
double glazing are also listed, Deseribed as 
being rattle-free and nonbinding, the units 


feature stainless-steel weather-stripping. 


ROOFING AND SIDING. Certain-Teed Asphalt 
Roofing and Siding. Certain-Teed Products 
Corp., 120 E. Lancaster Ave., Ardmore, Pa. 
32 pp. 8/2” x 11” 

Cataloguing the manufacturer’s complete line 
of asphalt roofing and siding products, this 
booklet is illustrated with pictures in full 
color to show the products’ various color 
blends and solid tones, The publication con- 
tains a flow chart of manufacturing opera- 
tions for the shingles and = sidings, and a 
description of the firm’s process for saturat- 
ing the base felt with asphalt. 


HEATING. U.S. Air Flow Convectors. U.S. 
Radiator Corp., 300 Buhl Building, Detroit 26, 
Mich. 16 pp. 8!” x 11” 

Prepared for heating contractors, architects, 
builders and heating engineers, this cata- 
logue gives technical data and ordering infor- 
mation for the manufacturer's convectors in 
wall, floor, and recessed models. The publi- 
cation contains ratings, dimensions and _ in- 
structions for roughing in the units. Each 
type of convector is illustrated by photos and 


line drawings. 


STORAGE. siit-weli Nu-Style Unit Wood 
Cabinets. Carr, Adams & Collier Co., Dubuque, 
lowa. 12 pp. 82” x 11” 

The booklet’s color photos show how Bilt- 
Well wood cabinets may be utilized for gen- 
eral household storage as well as for kitchen 
and bathroom, Corner and drawer units. 
recently added to the line, and special acces- 
sories which help make the cabinets suitable 
to almost any storage requirement, are illus- 
trated, The brochure points out that the 
wood units are adaptable to any color scheme 
and that their simple clean lines work well 


in contemporary settings, 


STAINLESS STEEL. sharon 430 Stainless Steel. 
Sharon Steel Corp., Sharon, Pa. 12 pp. 8/2” x 11” 
Chromium-type stainless-steel gutters and 
downspouts which have been in use for many 
years are pictured in this new brochure. Out- 
lined in the text are detailed fabricating 
instructions for the weather-tested material. 
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the only attic stairway 


equipped with 


ROLLER | BEARINGS 


qr ine i 


ROLLER BEARINGS 
make raising “a 


lowering stairway 


practically effortless. 


Precision Parts Corporation, 

not content with the smoothest 

and easiest operating stairway 

on the market, equipped their Precision 
Folding Stairway with roller bearings for 
still smoother and easier operation. 
Actuated by counterweights which op- 
erate on these bearings the stairway is 
practically 100%, free of friction and all 
but raises and lowers itself. 


OTHER OUTSTANDING FEATURES 


Constructed of No. | kiln dried pop- 
lar. Heavy cast aluminum alloy 
brackets, rocker arms and _ hinges. 
Composition safety treads on steps. 
Door panel insulated with Cellufoam. 
Requires no attic space. Accepted 
by F.H.A. everywhere. 


For complete information write or 
wire us today. 


Manufactured by 


PRECISION PARTS CORPORATION 


402 NORTH FIRST STREET 
NASHVILLE 7, TENNESSEE 
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SAFE HANDLING i ara IMPROVES BOND 
AND REINFORCEMENT 
Keymesh-KORNE 


» insulation lath, etc 
-- thus makin 
forced section where neede 
base for a firm, 


+» embedding the 
& a strong, rein- 


d... with an even 
smooth, lasting finish! 


Write for Prices and Other Information 


einforcing 
‘++ and helps Prevent 


SIZED RIGHT, ,, FO EVERY PLASTER 
REINFORCING JOB 
Keymesh-KORNg 


foot rolls in seve rners and 
Joints it is mad ” and 6’ widths, 
1” mesh, 18 and 20 Rauge. For reinforcing 

i Openings, 12° 


Practice... other widths and Sauges available. 


on Keymesh Products 


KEYSTONE STEEL & WIRE COMPANY 


BUILDING MATERIALS DIVISION + PEORIA 7, ILLINOIS 


KEYMESH + KEYMESH-KORNER - TIE WIRE - 


WELDED FABRIC + NAILS 


NCE 
KEYSTONE NON-CLIMBABLE FENCE - KEYSTONE ORNAMENTAL FENC 
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Photo by F. S. Lincoln 


LUDOWICI 
Georgian Tile 


on 
BRAFFERTON HALL 
College of William & Mary 


Williamsburg, Va. 


To INSURE permanency to the 
historical beauty of Williamsburg, 
the roofs of many of the important 
buildings in this shrine of Colonial 
United States were restored with 
Ludowici Tile. 
The soft colors and non-reflecting textures duplicate 
faithfully the age-mellowed loveliness of the original 
roofs. 
For your Georgian or Colonial home there can be no 
better choice. 
Made of hard burned shale, Ludowici Tile provides 
a fireproof, weatherproof roof that is ever-enduring, 
never-fading. Ludowici Tile roofs are within range 
of more building budgets than you might think. Let us 
help you with your plans or specifications today. 


Send for this interesting booklet about Tile Roofs, and 
learn more of the actual economy of tile. 


LUDOWICI-CELADON CO. 
75 E. Wacker Drive Chicago 1, II. 
~anr ~ wo re eh fw ow ea ee ee 





Lupowic!i-CELADON Co. Suite 1203 
75 E. Wacker Drive 
Chicago 1, Il. 


Gentlemen: 


Pleasé send this booklet about tile roofs by Ludowici. 





Name 
Address- . ae 
City— Se eae State 
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Architectural Forum presents 


Another Great Issue on 


SCHOOLS 





On 


Progress in school planning 

has been almost too fast to follow 
in the last four years, 

since Architectural Forum published 


its still-important 1949 School Issue. 


And now, another issue on schools, 
appearing in October, will reveal 
why progress in school design seems ready 


for accelerated change. 


Here, you'll see how the once triumphant 
“finger plan” for schools is yielding ground 
to farsighted experiments in compact planning 
... why Britain's program of prefab 
school construction is hailed by architects 
as “the most prophetic trend in schools” 

.. what new concepts of fenestration 
are apt to obsolete today's classroom lighting 
... why established cliches of school design 
—underlying ideas as well as devices— 


are up for total re-examination. 


We're nearing an abrupt turning point 
in school planning, as you'll see 
across page after page of influential plans 


of new schools in England and USA. 


You'll want this monumental October issue 





in your architectural library. 


Subscribe to Forum today—basic professional rate for 
a one-year subscription to USA, Possessions, Canada, 


Pan American Union and the Philippines—$5.50 " 


architectural forum 


540 North Michigan Avenue, Chicago 11, Ill. 
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CG lendura PAYS OFE 


--- for builders of low-cost, competitive home developments 












“Sea Fern” in bathroom, 
“Lattice Squares” in kitchen 
of split-level Parkfield home. 
Selection by Rapoport & Eller, 
Jamaica, L. I., one of the many 
distributors of GLENDURA and 
Imperial Washable Wallpapers 
who offer experienced 
decorating help to builders. 










more te 
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SO!L-PROOF WALLCOVERING 
Priced under $12,000, Parkfield Homes, Bethpage, L. I., use GLENDURA Soil- ; j 
proof Wallcovering by Imperial for kitchens and baths. The builders say, Y | M PE R IAL 
“GLENDURA costs less to hang, stands up better, and gives beauty to speed 


the sales of our homes.” 


Here’s what Glendura offers every builder 


@ Soft surface of finest wall decoration—beauty that sells. 

@ GLENDURA hangs more easily— economy that pays off. 

@ Soil is stopped at the surface. GLENDURA is rightly called “Beauty in Armor” because 
it is immune from spots and stains. Grease spots, food stains, crayons, 
lipstick, ink, wash off easily . . . with soap, cleaning fluid, 
bleaches... protection that satisfies. 






for 3 years to resist fading and to clean satisfactorily when instructions are beautiful patterns and plain colors 


Dept. 5242, Glens Falls, N. Y. 


OCTOBER 1952 


GLENDURA, by the makers of Imperial Washable Wallpapers, is guaranteed Write to see sample book of 176 





followed or it will be replaced without charge. IMPERIAL PAPER AND COLOR CORPORATION 
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There’s a famous BEE GEE Window to meet 
every need, satisfy every fancy, fit every budg- 
et—of every customer for every type of home. 
Beauty, design, style, practicability, price— 
BEE GEE Modern Wood Windows have them 
all—in over 42 different styles and sizes. 


Famous BEE GEE features: Clean the OUTSIDE 
from the INSIDE—the BEE GEE Modern Wood 


ca 


BROWN-GRAVES CO. 
Akron I, Ohio 





Metis Serene ee = ¥ 


,.-modern wood windows 


Window is a complete unit consisting of frame, 
pre-fit glazed sash with glass bedded in putty— 
Copper screen and all hardware installed at the 
factory. A complete unit ready to set in the wall. 


New, extra-added feature:—New automatic 
modern storm windows. 


See your lumber dealer or write today 
for the complete, beautifully illustrated 
BEE GEE Window Catalog. 





BROWN-GRAVES CO., Dept. HH-102 
Akron |, Ohio 
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MitcoR Woubing Cute 


Cuts both material and installation costs on metal lath or 
gypsum iath solid-plaster partitions, furred or masonry walls 
Eliminates need for base screed — Flush-type metal base 


acts as trim and also forms a ground for plaster. Straight, 
true edges join base neatly with floor and wall surface. 


Applied with clips — Clips support base and also secure 
the studs or gypsum lath. Supplied to fit standard 214” and 
3” bases. 

Milcor Housing Base meets present-day needs for economy, 
utility, convenience, and attractive appearance. Available 
in 3 styles. Write for complete information. 

*Reg. U. S. Pat. Office 


<INLAND> STEEL PRODUCTS COMPANY 


4033 WEST BURNHAM STREET e MILWAUKEE 1, WISCONSIN 


BALTIMORE 24, MD. — 5300 Pulaski Highway @ BUFFALO 11, N. Y. — 64 Rapin St. @ 
CHICAGO 9, ILL. —4301 S$. Western Blvd. @ CINCINNATI 25, OHIO —3240 Spring Grove Ave. 
@ CLEVELAND 14, OHIO — 1541 E. 38th St. © DETROIT 2, MICH. — 690 Amsterdam Ave. @ 
KANSAS CITY 41, MO. — P. O. Box 918 @ LOS ANGELES 58, CALIF. — 4807 E. 49th St. 
@ NEW YORK 17, N. Y. — 230 Park Ave. @ ST. LOUIS 10, MO. — 4215 Clayton Ave. 


HOUSE & 














A beautiful bathroom helps sell a home faster. Frequently, Eljer’s style-matched 
Fixtures increase the value of a house considerably . . . because, in snow-white 
or lovely pastel colors, they harmonize with almost any decorative plan. 
Women recognize quality in the extra-thick, sparkling finish that wipes clean 
with a damp cloth .. . will not fade, become dull or lifeless. You can be sure 
Eljer Vitreous China Lavatories and Closet Combinations resist stains and 
are impervious to all ordinary acids; bathtubs and kitchen sinks have a base 
of rugged, rigid cast iron. Eljer’s heavily chrome-plated faucets, quality built for 


long, trouble-free life, feature quick and easy replacement of all wearing parts. 


So, for more house appeal, use Eljer Fixtures in your houses... you'll find them unexcelled 
in style, beauty and quality. For more information on Eljer Fixtures, see Sweet's Architec- 
tural File, Sweet’s File for Builders or write Eljer Co., Ford City, Pennsylvania. 


FOR THE STYLE AND BEAUTY THAT HELPS SELL HOMES 
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to create a sectional, upward-acting 


garage door-The“OVERHEAD DOOR’-192 





















On December 4, 1921, the first sectional, upward-acting 





garage door was completed by the founders of 
Overhead Door Corporation. Since then we have devoted 


our entire time and expanding production facilities 





ALUMINUM DOORS IN AN AIRPORT TERMINAL 


We build extruded tubular aluminum doors 


ribbon performance 1 always! and steel doors for many commercial and 
industrial structures. 


to the manufacture of doors that give blue- 


~ 


THE FREE PRINTS FOR FRAMING! 


Write us if you would like an 11” x 17” print 
of the above pencil drawing by Ted Kautzky, 
acknowledged master in the field of pencil 
renderings. 





TRADE MARK 
OVERHEAD DOOR CORPORATION 


YOU CAN BE gyme !F IT BEARS THIS TRADE MARK Hartford City, Indiana 


MANUFACTURING Hillside, New Jersey Cortland, New York Dallas, Texas Portland, Oregon 


DIVISIONS Nashua, New Hampshire Lewistown, Pennsylvania Oklahoma City, Oklahoma Glendale, Culifo 








